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CHICAGO, 


ARDWARE /,xECORD 


FEBRUARY 


24, 1900. $2.00 Per Year.. 





mm, The... zl 
ma «* Centennial 
Rain- Water 
Cut-Off... 
" The Strongest, 
most Ourable 
fh and Cheapest 
i Cut-off on the 
' Market. 
ihe only single 
Cut-off made to fit 
Corrugated and 
Piain Pipe, and 
4 whichcan be used JR 


Tndependent 
Reaisters 
and Ventilators 





— + 
pr re HY 





without extrajie bd A 
pipe or elbows. = Ox 3 
For sale by all 5 jm : ae a | 
m leading jobbers. * Fr 
Manufactured a 
only by 


Patent applied for 
Coomew & Geiger, 
io & 21 E. South St., Indianapolis, Ind 
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Because | 
~ Economical 
» Durable 
1d 
lisfactory 


THE BEST F 





A full line of sizes. 
Quality and prices right. 
Tndependent Register Zo., 


158 Champlain $t., 
Cleveland, Obio. 











= sae Prices and 
eee — — Catalogue 
DE "ROIT FENCE Co. 


20 Atwater Street, Detroit, Mich 








IF YOU WANT THE BEST 
GALVANIZED 
SHEETS 


BUY THIS BRAND 


GFS2OGO22E2222820080 


> |TUNIFORM-SOFESMOOTH 

















- |! CLEARFINISH ! 
Stove Bolts, Stove vl i 5 >> 7g CLUVEN LEAT i ae : 
Rods, Machine me OO) & — BF (OND, 
Screws, Pointed Pins, S== 5 [emp ng ppcipaveeryrr of 
Threaded Wires, = ©. STRUTHERS IRONESTEEL (s 
fice spe ots, 2 |t_ STRUTHERS. OHIO.” $ 
Mica Bolts, Cold i ai Very soft sheets—no rough edges. 

Pressed Nuts. —— Especially adapted for eave 


trough, cornice work, etc. 

We also make all grades of black- 
sheets, plain and cold rolled. 
Write us. 


Atlas Bolt & Screw Co 








Paint Your 
Roof with 
American Seal 


ANTI-RUST ROOF PAINT. 


lade with pure linseed oil and the best pigments. One gallon wil! 
cover five squares. And it don't cost any more than an inferior article 
Equally as durable for painting any surface. 
A ° Elastic Roofing Cement. 
American Seal Stove Putty and Asbestos Cement, 
SEND FOR PRICES AND SAMPLES. 


J.L. PERKINS & CO., 


241 LAKE ST., CHICACO, ILL. 
STOCKHOFF SUPPLY CO., 12th and Poplar Sts., St. Louis, Mo. 


—_ 








CLEVELAND, O. 
«Samson 


smi? PURE ASPHALT ROOFING. 


ORNAMENTAL Rese aetac tees Fic, houding Papers. Roofing 
STEEL CEILING 


Cements, Paints, Etc 
Write us for prices. 


J. L. PERKINS & CO., 


243 Lake Street, 
CHICAGO. 





Black Diamond Files «« Rasps. 


PERFECT-ALWAYS 


Twelve At 
Medals International 
Awarded Expositions. 





Cc. & H. BARNETT CoO., 


Black Diamond File Works. Philadelphia, Pa. 








Fy — ve — YN JQ Ne 

Mlagie Ratteen Rule 
Will lay out patterns for any size and angle of elbows in three minutes’ time. 
Can also be used as Straight-edge Rule, Circumference Rule and Trammell. 





Should be in every Tinshop. Will save its cost in a few weeks. 
are in use and every one giving excellent satisfaction. 


nice wooden box with Shart. $4.00 net cash. 


(Mention THz AMERICAN ARTISAN.) 


Lufkin 
Rule 
Co., 


Saginaw, Mich. 


Thousands 
Price, complete in e 
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) HOT WATER HEATERS 

GURN EY} STEAM BOILERS —— 
RADIATORS 

MOST EFFICIENT-DURABLE ano ECONOMICAL 


THE STANDARD OF THE WORLD GURNEY HEATER MF G.. room 
SEND FORCATALOGUE. : - >". BOSTON 








me 
A Postal an® from you will bring valuable, complete ; 
information reign to the best, most comprehensive, Improved Haxtun Boile 


strictly modern line of these goods. For Steam and Hot Water Heating. M 
zine Feed. For Soft atid Hard Coal, 


New York Boston, Phiadetphia,  AMERICANRADIATOR(OMPANY | xewance Boiler Compady, Kewanee, 


t. Louis, Buffalo, Minneapolis, Chi St 67-160 E ke St., Chi 
Denver, Detroit, London. Lake and Dearborn Sts., CHICAGO. agp Ny ge te 


tive and wom orc oone f| PO UEVATORS Fi 


Draft Regulator... od, Quick an id th 


‘ F i = asy 
Learn for regulating the draft of and Hand Power. N 
ooo er ee | => Furnaces, Boilers, Hot Water aa, - 


Something Hew in ) | ; Heaters, Stoves and Ranges. Council Bluffs, Ia. 


~ - Send for Catalog. 
Draft Regulation. en talog LION HAND 


Fowler Automatic Draft Regulator = Ventilator 6o. 6) ELEVATORS 


New York OFFICE, 105 Beekman St., N. Y. City JUDSON A. GOODRICH, Manager. Are the best on earth. 
BosTron Orrice, MICHELL & CO., 40 State Street. 











roved, Quick and 





Send for descriptive circular. 
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ACOOD PAIR prgepmeree 
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: Brand’s 
:Magnet 
? Wood 
Furnace. 


Brand’s 

Steel 

Dome 

Base 

Heating 

Furnace. 
For Har 


r Solt 
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Out Doors, four 
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Radiator made 


{ 14 Gauge 
stee 
Preeeeeesacsesesses 


“> Brand Stove Co. 


Milwaukee and Chicago. 


Emperor 
Furnaces 


FOR WOOD. 
SIMPLE. SAFE. DURABLE, 


The Best & Cheapest Line of Wood Furnaces. 


FURNISHED FOR EITHER BRICK OR 
GALVANIZED IRON CASING. 


Send for Catalogue. 
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FOR DESCRIPTION OF GOODS, SEE OTHER SIDE OF THIS SHEET 











KING’S SMOKELESS 





Has more good qualities than any other nitro powder on the 
market. Mechanically incorporated. Highest velocity coupled 
with moderate pressure. Very clean, quick and strong. Has 
won many of the great prizes at the trap. 


Semi-Smokeless. 


A new composition, mechanically incorporated. PROTECTED 
BY LETTERS PATENT. Has all the good qualities of best 





THE AMERICAN ARTISAN. 





nitro powder and black powder with none of their objections. 
Has the high velocity of nitro with the low pressure of black. 
Very clean, strong, quick of ignition and quite free from smoke. 
Excellent for shot gun, but unequaled for rifle and pistol. Costs 
but little more than black powder, and just as safe and far 


better. 


Quick Shot. 


No brand of black powder excels it. It is what its name 
implies. Also strong, clean, reliable. These powders, with 
high grade blasting powder, manufactured by 


THE KING POWDER CO., 
CINCINNATI, 0. 





— IF IN NEED OP DYNAMITE, ASK FOR KING’S REX.= 








UP TO DATE. 





QUICK SELLERS. 


(See illustrations on other side of page.) 


Ideal. 


Is all its name implies. Rich in appearance; cherry red; 
extra high brass. Battery cup, with Peters No. 3 Primer. 
Designed for nitro powders. Quick ignition. No priming re- 
quired. Loaded with King’s Smokeless, gives higher velocity 
than any other shell, with moderate pressure. Is entirely safe, 
clean, free from smoke and cannot be excelled for pattern. 


New Victor. 


Bright green ; medium brass; loaded with King’s Smokeless. 
Very effective at the trap and in the field. ‘‘ Quickest on earth.” 
Moderate in price. Extensively used. A great prize winner. 


Referee. 


Purple in color. Loaded exclusively with King’s Semi- 
Smokeless. Has velocity equal to that of nitro powder with 
pressure not exceeding that of black powder. Safe and reliable. 
Fine pattern, clean, quick and very little smoke. Preferred by 
many to nitro powders. 


League. 


Manilla in appearance. The very best of black powder 
shells. Always reliable and very strong. Especially adapted to 
field shooting, but used by many at the trap. 


Primers. 


Peters primers have no equal. Millions of them have gone 
to the trade and no complaints. Made from our own fulminate. 
Sure, quick, strong. No. 3 for nitro powders very superior. 


Gun Wads. 


Made from felt of our own manufacture. Clean, elastic and 
free from foreign substances. The only Cartridge Company 
making its own felt. 


Shot. 


This Company owns and operates its own shot tower. No 
better shot made. Perfect, even and of beautiful finish. 


Metallic Cartridges. 


For pistol and shot guns. Superior to all other makes. 
Loaded (except the Smokeless) exclusively with King’s cele- 
brated Semi-Smokeless, the greatest rifle and pistol powder in 
the world. High velocity, low pressure. Very clean and strong. 
Marvelously accurate and almost smokeless. This Company 
puts no black powder behind a bullet. 


THE Peters CARTRIDGE Co., CINCINNATI, 0. 
Eastern Branch, No. 80 Chambers St., New York. 


HIBBARD, SPENCER, BARTLETT & CO., Chicago. 


A. L. PETERS, Agent, 391 East Third St., St. Paul. 


F. B. CHAMBERLAIN COMMISSION CO., St. Louis, Mo. 


For Sale by Best Trade Everywhere. 
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Gasoline Stoves. 




















‘¢Quick Meal’’ Evaporators are easy Sellers, because their 
points of superiority are so many and so marked that customers can 
see them at once. No brain racking is necessary to find talking 
points for the ** Quick Meal ’’ Evaporator. 

Then the name is so favorably known everywhere and is a rec- 
ommendation and a guarantee in itself. Then the ornamentation is 
so rich and so tasteful. There is just enough of it; neither too 


much, nor too little. The ** Quick Meal’’ sells and satisfies. The 


Stove that leads in Quality, Name and Merit. 
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is made by dealers who 
are shrewd enough to 
get a distinct edge on 
all competition. When 
it comes to the vapor 
stove trade you get this 
edge by handling 


RELIABLE 


Vapor Stoves «« Ranges 
which will be better 
than ever for 1900. 































Process Cabinet No. 15. 







The quality and reputation 
of our goods has made the 
name ‘Reliable’? famous. 
The public -has come to 
realize that these 
goods represent the 
superlative degree 
of vapor stove con- 
struction, and the 
dealer who handies 
them reaps the ben- 
efit of the high pub- 
lic regard for Reli- 
able goods. 

Write for catalogue. 


S 


Peaiie Vapor Stove No. 


chneider Ay > eer Co. 


CLEVELAND, OHIO. CHICACO, jLL. . 
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TWIN BURNER 


w TWIN BURNER 


TWIN BURNER 





TWIN BURNER ot TWIN BURNER 








Don’t Delay Your Orders 


for Gasoline Stoves. 


Laer 
2, mS a 1%, Meo ie we 
, ee 4 ¥ - 


ee 





ie ee 

Our Process Gasoline Stoves, in all styles and sizes, have 
been greatly improved. 

Our Wickless Blue Flame Oil Stoves are simple, and perfect 


in operation. 
Our Individual Burner Stoves are unexcelled. 


Send for Catalogue. 


Twin Burner Vapor Stove Co. 
206-210 S. Seventeenth St., 
ST. LOUIS, MO. 








‘TWIN BURNER “ TWIN BURNER 
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Worn Red Cross Stoves ana 
) ie Ranges. 
Handsome in Design. 
New and Original Features. 


| Made by the CO-OPERATIVE FOUNDRY CO., 
Rochester, N. Y. 
















Western Trade, including Illinois, 
supplied by us. 










Vapor Stoves, 
Blue Flame Wick and 
Wickless Oil Stoves. 






Perfect in Operation. 


2 






















N ational (Ceananie. 
_ Refrigerators. 


Removable Galvanized Ice 
Chamber and Drip Pan. 
Solid Bronze Hardware. 
Self-Closing Drip Cup. 
Hand Carved Panels. 
Perfect Insulation. 

































Send for Catalogue and Prices. 


J. P. Lindemann & Sons, 


Western Agents, 
MILWAUKEE. 


we Manufacture Owens, Tinywvare and Sheet Iron Goods, 
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Over 1000 Different Styles & Kinds of Stoves. 


Co Meio, CoeKga 
“BNNOAL | HO. PIEATING 
CAPACITY STov ES 
Epery Stave R CATALOGU ea : 
o e 
co Conatbckenete Stove Co. bs Quincy Fd Sin Co. 
Excelsior Sieve KMfg.Co U = i: por Stove Co... 
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Quincy’s Leadin ! 
and Cas 


Air Tigh 


MAD§ B 


EXCELSIOR STOVE & 
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ling Line of Sheet 
Cast Top 


ht Heaters. 


MAD§ BY 


: & MANUFACTURING C0. 


Illinois. 
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3 x me In offering this steel 


Qs ve | / 5 | range to the trade we are 
Sa 4 i af pleased to point out some 

' . of its leading features in 
proof of the claim that we 
have the most practical, most 
attractive and best selling range 
on the market, and at an ex- 


tremely low price. 


He HH 


Its Features Include 


$ Pouch Feed for Coal—new for 1900. End Feed for Wood or Coal, with both Front Swing and Side Swing. 
$ Duplex Grate that can be removed through Grate Door. Front Poke Door, with Slide Damper—new for 
1900. Cast Back Flue. Planished Steel Body, Asbestos Lined. Spring Balanced Oven Door. Full Cast 
$ Reservoir. Attachment with Shield Across Back to Prevent Rust. Sheet Iron Shield below Steel Bottom 
$ to Equalize Heat in the Oven—new for 1900. Base Sheeting, making a Handsome Finish. Full Nickeled 
Trimmed, with Nickeled Steel Bands on Edge of Top and on High Shelf and High Closet. Beautiful 
ne and First-class in Every Respect, All Reservoir Ranges can be changed to Square and 
Water Fronts furnished for all sizes. 


62 ]BSBVWSBWSBVS2B SF ]F®w SW BW BWFWBVSSWSBSFB 


Do not miss an opportunity to secure the best steel 
range made. 
Write for Our 37th Annual Catalogue. 


"T bomas White tove Cz: 


Quincy, [llinois. 
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Channon-Emery Stove Company 
Quincy, 


Ellinois. 





Never Fail Range. 


| MPORTANT. 





Our business in every depart- 
ment, while managed in a broad 
and progressive spirit, is con- 
ducted on economical rather 
than on extravagant lines, from 
which the dealer derives the 
benefit, as we charge only a 
very moderate profit above ab- 
solute manufacturing costs, for 
our best as well as for our low- 


est priced productions. 





if 

. 
<<. ) 

oO, 


Makers of 
a 
Complete 
Line 
of 
Cook Stoves 
and 
Ranges 
For 
All Kinds 
of 





Cheerful Hot Blast. 


Channon-Emery Stove Company 


Quincy, |Hinois. 































RUSTLER. For Coal. 











WOODBINE. For Wood. 
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MYRTLE. For Coal or Wood, 


Every Dealer 


Should Flandie a 


line of Reliable Cook Stoves. 
We have such a line which 
we offer at very reasonable 
prices. We guarantee the 
workmanship and the quali- 
ty of material to be of the 
very best, and the prices as 
low as such articles of such 
quality can be afforded. 

We have a fine line of 
Heaters, too. 

Write for complete Cata- 


logue. 


Comstock=Castle 


Stove Co. 


OUINCY, ILL. 


"INDEX. For Coal. 





MEDALLION, For Coal. 


RETORT OAK. 


Sectional View. 











TRUE ECONOMY. 
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Brand’s Steel Range 
Entirely New. i 
First Class. [Low Price. ¥ 


= 7 “i Made in 
é " Thirteen Sizes. 


Four or 
Six Holes. 


For Hard or 
Soft Coal or 
Fi r Wood. 


Encased 
Reservoir or 
Square Style. 
With or 
Without | 
Water Front. 





























High Closet or High Shelf. 
Draw-Out Duplex Coal or Wood Grate. 


Top Key Plates. 
Balanced Oven Door. 
Write for Prices. 









RAND? 
SuChin) Brand Stove Co. 


AND 


QhNGEs Milwaukee, Wis., 
a Chicago, III. 

























—— 


<item pl de enema 


THE AMERICAN ARTISAN. 


We cordially invite the dealers in attendance at the convention 
of the Ohio Hardware Association, Cleveland, Feb. 28th and [larch 
ist, to pay us a visit when in the city, and we shall take great 
pleasure in extending to you all possible accommodations and the 
use of our offices, at the same time affording us an opportunity of 
showing you our sample rooms and works. 

Looking forward with pleasure to your visit and assuring you 
of a hearty welcome, we remain, 


Zieveland Steel Range Co., 


Detroit and State Streets, - CLEVELAND, O. 
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The Gold Coin is distinctly 


A Family 
Range... 


Clean, Economical and 
Convenient. 












Its Popularity is Estab- 
lished. 


Great Variety of Styles, ) © 
14-16-18-20x21 in. Ovens, yi 
For all Kinds of Fuel. ( 


or 





The Popular “Family Steel Range” is the “Gold Coin.” Fully Warranted. Manufactured by 


The Chicago Stove Works, 


Biue Island Ave. and 22nd Street, 


CHICAGO, ILL. 
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Peninsular 


‘© 100 Per Cent. 
MORE HEAT 
‘and ILLUMINATION 
irom SAME AMOUNT 
OF FUEL.” 
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100 Per Cent 
More Sold 
First Year 4 ye 
Than any « oi ; , 
Base Burner 
Ever [lade 
And 

Every One 
Satisfactory. 


THE - 
PENINSULAR 
STOVE COrMPANY 








Leading Stove, Steel Range and Furnace Makers. 









CHICAGO DETROIT BUFFALO 
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The New Warren 
Wrought Steel Range 


jJUuUsT our. 
























Very latest in design. Square Range made in seven 
sizes in japanned finish or polished blued steel. Reser- 
voir Range made in five sizes. Made for hard coal, soft 
coal and wood. Heavily lined throughout with asbestos 
mill board. With balanced oven 
door. Large bailed ash pan. Com- 
bination wood and coal door, and 
the very latest in every respect, and 
no better finished range on the mar- 
ket. Wehave got the goods and 
have got the price. New Factory 
completed. Capacity from forty to 
fifty ranges per day. Write for cat- 
alogue and prices. 

Jobbing Trade Solicited. 
ww. D. SAGER, 


54 No. Clinton St., Chicago, III. 
‘ Wholesale Agent for Chicago, West and Northwest. 
af R. T. MITCHELL, 
4 64 Prospect St., Cleveland, Ohio. 
Wholesale Agent for Cleveland and vicinity. 











Manufactured by 


_ The W arren Hardware Co., 


WARREN, OHIO. 





% 
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{Champion Steel! Ranges 


have a greatand well deserved 
popularity with trade and pub- 
lic alike. They are warmly 
appreciated on account of their 








Superior Construction, 
Superior Fuel-Saving 
Qualities, 
Superior Durability, 
Superior Baking Qualities. 


Ae ® @] FB Bes BOOBS BOOB 


hy not write now and se- 
cure the agency! 


CHAMPION STEEL RANGE CO. Gicectanabudl 
#53 Cleveland;.O. 
Agencies: Rumsey & Sikemier Co., St. Louis, Mo.; Corbett, Failing & Robinson, Portland, Ore.; Lee, Glass, Andreesen 


Hdw. Co., Omaha, Neb.; A. L. Piper, Rec. Z. C. Miles Co., Seattle, Wash.; Richard Conover Hardware Co., Kansas 
City, Mo.; Chicago Stove & Range Co., Chicago, III. 
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Peoria 
Lexington Steel Range. 



















These Ranges have become so widely known and have given such universal satis- 
isfaction that it is needless for us to say anything at present in regard|[to them. 

Notwithstanding the high price of steel, we will continue to use the heaviest 
steel in its construction that can be used, and will maintain the high standard of finish, 
the same perfect construction and fitting that have made these so deservedly popular. 


Dealers are Enthusiastic About Them. 
Users are Loud in Their Praises. 


Unsolicited recommendations are constantly being received by us. Dealers should 
ecure the exclusive sale of the Peoria Lexington Steel Range without delay. 


Culter & Proctor Stove Co. 


Peoria, III. 












THE AMERICAN ARTISAN. 


New 
Steel Range and Steel Cook 


FOR 1900. 
Wabash Steel Range. 


























The great popularity of our Peoria 
Lexington Steel Range, which we be- 
lieve to be the best made, most attrac- 
tive and best operating Range in the 
market, has induced us to construct an 
equally good range and cook, for parties 
who desire only four covers but a large 
oven, and at a moderate price. These 
ranges and cooks are made of the 


same thickness of steel 
as our Peoria Lexington 


Steel Range, and are as well made in 
every respect, and we predict a large 
sale for both. 

The tops for both are arranged for 
key plates which take 4-8 inch or 4-9 
inch covers. Ovens are 18x21 
and 20x21 and duplex grates. 

The reservoir casing is cast 
iron, and the sheet steel is thor- 
oughly protected by cast plates to 
prevent any damage to the body 
of the range or cook. 

The ranges have our patent 
slide top damper, which regulates 
the draft perfectly. 

Dealers should not miss the 
opportunity to secure the exclusive 
sale of these ranges and cooks. 


beset soca, as 


Culter & Proctor Stove Co. 


Peoria, Ill. 
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Hot Blast « 


FOR 





























ties is unprecedented. We sold 80,0 


Beware of inferior imitations that a 
not what they are claimed. 

Take our advice and order at once. 

Give early shipping specifications a 
you will have the stoves when wanted. 


3218 TO 3238 WESTE 


HOT BLAST LINE for Soft Coal—in 3 


The demand for these Heating Speciaj- 








1¢ 


stoves in 1899 and will sell 100,000 in 190). 





AV 


rades 


AIR-TIGHT LINE for Wood—in 5 Grads, 3 to 
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Kir Tis 


You get fall dating on early shipments. 
Only Exclusive Agencies. 


Sold to one dealer in every town—either 
through our exclusive distributing agencies 
or ourselves. 

Write at once to nearest distributor for 
1900 Price List and Discounts. 
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ce rofi ta b | @ Are Obtained 


by all Dealers 


Results = sto seu 
The Celebrated 


BOOMERS 


Boomer Warm Air Furnaces 


or Boomer Steel Ranges 
Have been thoroughly tried and 3 
tested, and have proven asuccess ,,. “ 
beyond expectations in the hands Boomer Stee! Range. 
of many first-class dealers. Don’t expect a descrip- 
tion here, but write us for catalogues at once. 
If you do not handle ‘Boomers, and want to make 
money in 1900, write us. Our prices will interest you. 


HESS, SNYDER & CO., Massillon, O. 

















HARDWARE BICYCLES 
CUTLERY SPORTING GOODS 











GUNS TINPLATE 
RIFLES AMMUNITION 
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pass 
STOVES“°RANGES 
2 ay Moore’s § G 
Sf I Quick es Steel Gem 
— i | Duplex Grate for 
Oven | P 
| Coal and Wood. 
Steel | yee am 
Moore's Steel King, 
Cook For Wood 
Stoves Only. 
The Ovens in these Stoves are, without question, the Quickest 
and most Satisfactory made. They also have many other 
novel and useful features. * rs wm ws 
They are sold by the leading dealers throughout the United 
States and elsewhere, and are rapidly displacing the old style 
Cast Iron Cook Stove. 
New York and Vicinity supplied by 
GEORGE STARRETT, J OLIET STOVE W orks, 
227-229 Water Street, New York. JOLIET, ILLINOIS 
. 
Y 











SITORY: For Nebraska, 
estern lowa, Southern South 
Dakota, and Black Hills. 


Omaha, “Neb. 
OSCAR MILLSAP, Manager. 


EBLIPSE 


Airtight. 


First Class, 

Heavy Steel, 

Smooth Cast- 
ings. 

Well Mounted. 

Cast Lining. 


Two Styles. 


“E) 

Two Sizes— 
No. 220, 
No. 240. 


-* Three Sizes— 
No. 20, 
No. 22, 
No. 24. 
Sample Orders 76 
es Solicited. [es sad 
The ECLIPSE STOVE CO. | aiiiiytissns 
Mansfield, Ohio. k™ | 
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St. Anthony Park, Minn, 
GRUENHAGEN 





ROS., Managers 

































@ Warm Air CENERATOR 


ss PLEASE DEALERS. 












W. A. T. SMITH, 
FURNACE, STOVE AND RANGE WoRrK, 
New Haven, Conn., January 27th, 1900. 






KELSEY FurRNACE Co., Syracuse, N. Y. 

Gentlemen :—Seven years ago the first Kelsey Generator was placed in this city, in the residence 
of Prof. C. B. Richards, Professor of Mechanical Engineering in the Sheffield Scientific Department of Yale 
University. Since then, I have placed in New Haven nearly three hundred Kelsey Generators. As I num- 
ber among the best supporters of your heaters here many who have used them longest and as the demand 
for same among the better trade here is constantly increasing, I feel to unhesitatingly lend my support in 
favor of your goods. 

































Very truly yours, 
W. A. T. Smiru. 





For Catalogue and Prices write 


Kelsey Furnace Company, 
SYRACUSE, N. Y. 


239 Water Street, New York City. 











‘ Cook & Van Evera Co., 173 Lake Street, Chicago, Ill 


Tubular Furnaces [ © 


Are constructed on 
common sense princi- 
ples and with one end 
in view, i. e., to give 
the greatest amount 
of heat from the small- 
est amount of fuel 
consumed. 


Fs 

These furnaces 
contain many special 
features not to be 
found in other heat- 
ers. These features 
are original with us, 
and are fully pro- 
tected by United 
States Letters Pat- 
ent. 








inson 





f 
- 
7 
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The name “Robin- 
son Tubular” has been 
used on high grade 
warm air furnaces for 
a number of years, and 
furnaces bearing that 4 
name are leaders for im 
Hard or Soft Coal or = 
Wood. 


For Hard!Coal. Write for catalogue. 


Robinson Furnace Co., Chicago. 
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Did You Ever Think 
LarcE HEATING SURFACE 


Means Large Capacity, Plenty of Warm Air, Thorough Sat- 
isfaction to the users? These points are all combined in the 


HOFFMAN 
‘T ubular-F urnace. 


Our Catalogue will give you full information. I'ts yours on request. 


Geo. D. Hoffman Furnace Co. 


40 Dearborn St., CHICACO, ILL. 














Stanton Seamless [Heater 


is all that its name implies—it is seamless and is 
absolutely proof against leakage of carbonic acid 
gas, smoke or dust from the fire-box into the warm 
airchamber. We guarantee this. It is the best 
heater ever constructed, the most durable and 
has the largest heating surface. Hard or soft 
coal, wood or natural gas can be used for fuel. 





WRITE FOR CATALOGUE AND DISCOUNTS. 


The Stanton Heater Co. 


MARTIN’S FERRY, OHIO. 


The WEIR st 22 FURNACE 


























The Original Air Blast, 


Patented 1882, 1885, 1891, 18097, 1897, 
is the heaviest All Steel Furmace made. It is 
Riveted likea Steam Boiler, and absolutely gas and 
dust tight. Through its sectional Fire Pot it is the 
Original Air Blast or Gas Consuming Furnace. It has 
been in use since 1882, and now stands without an equal 
as a Soft Coal Furnace. 


Manufactured by 


The Meyer FurnaceCo., 


1300-1304 S. Washington St. 


Write for | 
Portable, Made in 5 Sizes. ard Prices. 











PEORIA, ILL. For Brick Setting. Made in 7 Sizes. 


Weight Where Most Needed 


The Fire Box of The Triumph Steel Ranges 
are by far heavier than any other Range on the 
market. 


That’s Where Weight’s Needed.— 
No Advance in Prices. 


Write at once and secure agency.—They are 
Breadwinners. 


WM. C. WILLARD, Manufacturer, 
619 & 6G2i N. 4th Street, ST. LOUIS, MO. 
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Expert Opini 


Read what leading technical editors 
and artisans have to say concerning 


The Cornice Work Manual. 















NECESSITY FOR THE WORK IS IMPERATIVE. 











A HIGHLY CREDITABLE BOOK. 


rg a The Cornice Work Manual, one of the series of manuals issued 
by THE AMERICAN ARTISAN of this city, has just made its appear- 
. J ‘ | ance. Itisa full and systematic exposition of cornice work in all its 
234 pages, handsomely bound in cloth, and will undoubtedly receive branches, ank is compiled from the files of THE AMERICAN ARTISAN 
a hearty welcome from mechanics in the sheet metal trade. This by Sidney P. Jolinston, It will prove an invaluable work for all in 
branch of the building trade is steadily growing and is capable of | anyway interested in the practical working of steel metal. The 












The Cornice Work Manua! is a profusely illustrated volume of 








still wider development. The work gives a thoroughly systematic worker in steel metal is constantly extending and increasing his 
and progressive course of instruction in the art and science of man- field, while the worker in wood is correspondingly less in evidence. 
ipulating galvanized iron and steel, zinc, copper and other sheet The necessity for such a work as the above is therefore quite impera- 
metals, which now so largely enter into the construction and orna- | tive, as the only work of the kind was published about a score of 
mentation of buildings. It gives designs and patterns and scale | years ago and is of course quite behind the requirements of the ‘pre- 
measurements, the tools to be used, specifications, etc., and as no | sent.—Midas Criterion, Fel, 8rd. 
work of a similar character has been published fora number of years | 
it should meet with a good demand and ready sale as it will unques- - a : ne 
tionably prove a valuable companion to mechanics in this steadily 
puss branch of the building trade. The compiler has evidently 
estowed much thought and the book is highly creditable as a tech- 


nical work for reference.—Black Diamond, Feb, 8rd. DESERVES A LARGE SALE 































Orlo Dobson, Coldwater, Mich., writes Feb. 5: 

“A copy of Cornice Work Manual reached mea few days ago, 
and I write to congratulate you upon the successful completion of a 
work which it seems to me must be of great value to artisans in the 
lines of work for which it is intended. 

Not only does it seem to be a valuable work, but is written in a 
style that does not require the assistance of a college professor to 
interpret, 

ne of the greatest aids in solving the labor problem is, in my 
opinion, the improvement of the laborer intellectually. The work- 
man who is temperate, intelligent, industrious and a master of his 
id more eacl 1 t trade seldom is required to spend time in hunting for a job, and in 
field of the metal worker is widening in proportion. The practical placing such works as this upon the market you are aiding the arti- 
information contained in this book will be welcomed by the craft.’’-—- sans to become more proficient, more artistic in their work, and 
The American Contractor, Feb 8rd. | treat they will not fail to take advantage of the opportunities offered 

them. 

— - — | This book deserves a large sale.” 





WILL BE WELCOMED BY THE CRAPT. 





‘‘Within the pages of this valuable publication are described 
and illustrated the construction of sheet metal work for buildings, 
rules for cutting, fitting and placing in position cornices and sheet 
metal ornamentation, Metal is being substituted for wood in build- 
ing construction more and more each succeeding year; hence the 
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A TIMELY BOOK. PES Pre? Nheates, PS 
HAS ALREADY PUT IT IN USE, 
** The Cornice Work Manual,”’ an exposition of cornice work in 7 ; ; : , 
all its branches, for the benefit of those interested in the practical eee ee ee — _ ae Work Manual, 
working of enact motel, pan rest been =, by Sidney P. og 1 which I consider one of the best of works on this line; it is full of in- 
ton, and is issu y THE AMERICAN ARTISAN Press, Chicago. It formation that any one in the tinning business, where it would be a 
is a cloth bound work of 234 pages, printed in large clean t and very helpful work to have to turn to for help. 
profusely illustrated. In these days when metal work is rapidly dis- It also would be helpful for old-time cutters, as there is new idea 
lacing wood in construction, a text book of this kind is timely.’”’— that he may not have. Take it in all it is a very complete book to 
ron and Steel, Feb. 3, 1900. have on this line of work. 1 have already put it in use.” 
Ra, a Sa es = ME Acattesitinannstiectictieled phadtinhitecnet Se eM IN SES ee 





| FIRST WORK OF KIND IN SEVERAL YEARS. 





Work Manual,’ an exposition of cornice work in all its branches. 
The publishers state that it is the first work of this character which 
has appeared for several years, and will be found valuable for all in 
any way interested in the practical working of sheet metal.”’—Hide 


| 
“Hide and Leather has received an advance copy of ‘The Cornice 
| and Leather, Feb. 3rd. : | 





price, $33,5O Per con 


Order from your bookseller, or from 


Daniel Stern, 


69 Dearborn Street, CHICACO, ILLINOIS. 
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160 CORNICE WORK MANUAW 


The 
Cornice 

: ene Work 

| ee Manual 





is the only up-to- 
date 

Zornice Book 
published, 

and the only one 
that bas 

been published 
in a large number 
of year's. 


















































ponding in position to a distance away from line o equal to the width that 
the required spiral is to have; this has been done and the line k is the re- 
sult. In the practical application of this rule as to the length of the dif- 
ferent flutes required for the turrets, the student must make them as re 
quired according to the various measurements to fit each particalar one for 
itself. Fit the miters to the cornices by trimming the faces of the differ- Co rn iC e 
ent parts, as required in each instance. Each flate has a top and bottom 

spiral face; the vertical face is merely a flat straight strip equal in width to 

the vertical height of the drawing for the same at any point of its face. Wo rk 

The manner of fastening the flutes together is best accomplished by first 

soldering the spiral pieces to the column and then soldering the cap or 





outer face to the burred edges of the spiral. In this way a good job can Presents exceptional 
be done. It would also be well for the workman, before he attempts to chances to the clever 
solder the spiral strips to the column, to mark the line of contact on the mechanic, as there is a 


game in order the mark will serve as a guide so that the strips will be 


general demand for 
workmen in this line in 
all sections of the coun- 
try, and the industry is one capable of wide development, there 
being many places where the practical sheet metal cornice worker 
can establish a business of considerable dimensions with less capital 








The and labor than is necessary in most other lines. This branch of 
sheet metal work is fully covered in this book. Chapters treat ot 
Cornice such subjects as the cutter’s bench, cutter’s tools, drawing tools 2nd 
angles, the entablature, the reading of drawings, the measuring of 
Work cornices, estimating, right angle metre patterns, bracket patterns, 


management of ropes and hoisting tackle, ornament stamping 
machine, staging and scaffolding for cornice work, details and pat- 
terns for a finial, patterns for a segmental section of a pediment, etc. 


Manual 
Contains 234 pages of 


cee tte.” Che price i $3.50 per copy. 


iMustrated with 184 en- Order from your bookseller, or trom 
gravings, and is at- 


oun anien Daniel Stern, 
cw tS | 69 Dearborn, St, Chicago, TH. 
SEE § § eee aes ll 
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FOR SOFT ¢ COAL. Ni U a i T Ee R, FOR LONG WOOD. 


HOT AIR FURNACES 
COMBINATION HEATERS 








Large Variety for All Kinds of Fuel. 


WRITE FOR CATALOGUE AND PRICES. 


We Are Also Jobbers of Everything Per- 
taining to the Heating Trade. sl 


ESTABLISHED 1857. 


. J. Mueller Furnace Co. 4 


191 Reed St., MILWAUKEE, WIS. 
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Frront Rank Wood Furnace} cult mie 
io 


The best and most 
successful machine for 
the purpose in the 
market. 


; 


= = 
% 


y= 
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Cut shows construction of our celebrated **Front Rank” Wood Furnace, 
with all the heating surfaces curved to prevent buckling and cracking, all 
closely riveted making them absolutely free from dust and smok 3. 


Front Rank Steel Furnace Co. $ eae Tt FE urea 


181-189 Mercer ee New York City, or Ch 


* ST. Louls, $ coe. il, Supply Co., 167-169 Lake Street, Chi 


‘ ncaa Mo. ¢ 100 Tinners’ 
- Gomplete for 


1.00 


bs Simple, Ornamental, Effective fm Sent Postpaid on 
and Storm Proof. The REAL THING © |, R : f P : 
to produce perfect ventilation. eceipt oO rice. 


WRITE FOR PRICES TO 


BERCER Bros. Go.} Daniel Stern, 


231-237 Arch St., : 69 Dearborn S$t., 
PUMLADEL PIA. 5 Chicago. 


: Neponset, TIL. “Please take my advertisement out of your paper + 


[.. [.. D erry for set of tinner’s tools. 
A alta, Writes. tts Have had plenty of answers and have secured a set.” + 
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4, Schwab % Sercomb, 


MILWAUKEE, WIS. 
E. E. DUNNING, Mer. Heating Department. 


Largest Western Also Manufacturers of 
Manufacturers of 


W arm Air Registers and 
F urnaces and : Ventilators 


of superior workmanship 
and finish and no higher 


Combination 3 in price than other makes. 
) Jobbers for Warm Air 
Heaters. | 






















Pipes and fittings, 
Greatest variety of sizes for asbestos paper, ce- 
all kinds of fuel. Plans 


ment, etc. 
and estimates free ~ 
and results guar- ; Catalogue and Prices upon 
anteed. : application. 


ENTERPRISE STOVE Co. 


Manufacturers of 


Gas, 
Coal e 
Wood 
STOVES 


and 


RANCES. 


VINCENNES, IND. 


and 


DES MOINES, IA. 































see “FOX-ALL-STEEL” rif}. 





SAVE 


SCREWS, BREAKAGE, FREIGHT, TIME putting them 
in and besides they both 


Look Best and Wear Best 


Two Styles in Two Sizes now made 
No. 3 (shown)—2¥% in. wheel for a Four Hole Mortise. 
No. 7 (shown)—A new pulley. 2% in wheel for either a 
Four Hole or Straight Side Mortise. 
No. 9 (also new)—1% in. wheel for either a THREE Hole 
or Straight Side Mortise. 


Noiseless and Easy Running. 
REMEMBER, we are offering you the Only Sash 
Pulley with a Steel Bushing to take the wear. 


Catalogue and Sample Pulleys FREE! 


FOX M ACHINE C0 178 No. Front Street, 
ew GRAND RAPIDS, MICH. ,.S2owins, the Double Shoui. 


dered Stee! Bushing used in 
all Fox Pulleys 









oh hb bob| 





2% in. No, 3 “Fox-A!l-Steel” Pulley. 
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CABINET COOKS _ 





























E OFFER to the trade for 1900, the finest line of Blue Flame Cooking Stoves ever seen. 
These are not “Wickless Wonders.” They are our Wick Blue Flame $toves that have 
been tried and tested for years. Ail mounted in handsome cabinet form. 


You want them. Your trade wants them. You have had bitter experience with Wickless 
Stoves. There is nothing like a pure cotton wick for drawing oil and supplying it evenly to a burner. 


Samples are now ready. Order aline and compare them with others. They will bear in- 
vestigation. 








NOVELTY MANUFACTURING CO. 


JACKSON, MICHIGAN, UU. &- As 


1900 *NF ero 1900 
NEW Heaters Complete 
NEW Features on New Patterns 
NEW Catalogues 
NEW Price Lists, NEW Discounts 
A NEW Location in Chicago May | 
All for the New Year and New Century. 
sate anes 


Boynton Furnace Co. 


Hot Water Heaters, Steam Heaters, Air 
Circulating Room Heaters, Combination 
Water and Air Heaters, Warm Air Heaters. 


1900 New York. Cuicaco. 1900 
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ESTABLISHED 1880. 





Representative of the Store, Gin, cca, P\cat- 
ing and Bentilating |nterests. 


PUBLISHED EVERY SATURDAY. 


Terms of Subscription (invariably in advance): One Year, Postage Paid, $2 
Address all letters, communications and remittances to 


DANIEL STERN, President American Artisan Press, 
69 DEARBORN STREET, CHICAGO, ILL. 


Entered at the Chicago Post Office as Second Class Matter. 


THIS PAPER 1S A MEMBER OF THE CHICAGO TRADE PRESS ASSOCIATION. 


This Office is connected with the Long Distance Telephone System 
Our Telephone Number is “Central 677.” 
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CHICAGO, FEBRUARY 24, 1900. 





TueE latest report of the Commissioner of Patents 
urges the passages of legislation limiting the number 
of appeals in merit and interference cases and the 
practice of keeping applications for patents in the 
office for an indefinite number of years is objected to as 
tending to stifle the progress of invention, The issu- 
ance of patents, the report says, would be greatly ex- 
pedited by legislation, limiting the number of appeals. 








THE proposition for the appointment of a com- 
mission to study the commercial conditions in China 
and Japan, embodied in sundry bills now before Con- 
gress, is along lines similar to those already accepted 
by several of the active commercial nations of Europe. 
The document recently issued by the4Treasury Bureau 
of Statistics, ‘Commercial China in 1890,” shows 
that experiments made by other nations in sending 
commissions to the Orient have been very satisfactory. 
Tbe British Commission, ox: ‘‘Commercial Mission’’ 
as it is called, spenta part of the years 1896 and 1897 
in China alone, devoting eight months to a trip from 
Shanghai up the Yangtze river to the head of naviga- 
tion, thence southward to the head of the West river, 
by which they returned to the seabord, reaching Can- 
ton and Hongkong after eight months of travel and 
study, and giving to the British public a very elab-. 
orate and extremely valuable report on the wants, 
consuming power and general conditions of the peo- 
ple of Central and Southern China, their trip having 
carried them through the most densely populated part 
of that country. 








Tue Sautt Ste, MARIE CANAL which connects 
Lake Superior with Lakes Michigan, Huron, Erie 
and Ontario, necessarily registers only the traffic be- 
tween the single Lake Superior, with Duluth as its 
great concentrating and distributing point, and the 
chain, Michigan, Huron, Erie and Ontario, with Chi- 
cago, Detroit, Toledo, Cleveland and Buffalo as the 


great points of concentration and distribution. Th 
e 
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commerce passing through the canal thus registers 
accurately the movement between the single lake 
penetrating the wheat and iron producing regions 
and the chain tributary to the corn, provision, and 
coal producing, and iron manufacturing regions. It 
is the gateway through which the wheat, oats, flour, 
iron ore, copper, and lumber of Montana, the Dakotas, 
Minnesota, and northern Wisconsin and Michigan 
move to the consuming and manufacturing sections, 
while through the same gateway move in the reverse 
direction the coal, manufactures, and miscellaneous 
merchandise from Lake Erie and points still farther 
east. All of the traffie moving between Superior and 
the chain of lakes from Chicago to Buffalo must pass 
through the American or Canadian canal, which canals - 
lie side by side but a few yards distant from each 
other. Of the total business passing through the 
two canals in 1899, 88 per cent was carried by the 
American canal, while of the passenger business, 68 
per cent passed through the American canal, 








‘Carrying coals to Newcastle’’ 
Carrying Coals to has become a proverb designed to 
Newcastle. indicate the futility of taking goods 
to a point where there is an abun- 
dant supply. For centuries this proverb has stood 
out as a magnificent advertisement of England’s col- 
leries, but it appears as if the time had come in which 
this proverb would have to be laid on the shelf through 
the force of the resistless logic of events, as constant- 
ly increasing quantities of coal are being transported 
to England from this country. All Europe is suffer- 
ing from a coal famine. England, Germany, France, 
Italy, Austria and Russia have all experienced a great 
industrial stimulus to which their colleries have been 
unable to adequately respond. 

It is fortunate for the United States and the rest of 
the world that this country’s coal deposits and practi- 
cally inexhaustible, and that’ the quantity mined is 
constantly on the increase. England has held the 
lead in coal output hitherto, but in 1899 the United 
States passed to the front, though its excess over 
England is small as yet. The margin is bound to 
grow broader and broader, however. The mines here 
are more numerous and prolific than they are in the 
British islands. The cost of mining is as low here 
now as itis there, and it will soon be lower. The ten- 
dency in England is toward higher cost as the supply 
diminishes. England is importing coal from the 
United States, and there is a strong desire in that 
country in the present exigency to discourage all ex- 
portation of the product of the home mines. The con- 
sequence of this tendency, of course, will be to fur- 
ther increase the exports of American coal to the Eu- 
ropean continent. 








French colonies show a rapid in- 

French Colonies. crease in the proportion of their 
importations which they take from 

the governing country. An elaborate report on the 
colonies of France, their government, finances and 
and commerce, forwarded to the British Colonial Office 
by its representative in Paris shows that the total 
value of imports into French colonies, exclusive of 
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Algeria and Tunis, in 1888 was $38,139,130, the pro- 
portions attributable to the trade with France and 
French colonies and to that with foreign countries 
being, respectively, $14,017,938 and $24,121,191. In 
1897, as far as the figures go, out of a tota! of $47, - 
741,416, the imports from France and French colonies 
were worth $22,853,921, and those from foreign coun- 
tries amounted to $24,887,495. These figures for 
1897, however, do not include the value of imports 
into French Congo, Mayotte, and the French posses- 
sions in India, which in 1896 were collectively worth 
$464,916 as regards France and French colonies and 
$1,169,814 in respect of other countries. Assuming, 
therefore, that the imports of these three colonies in- 
creased slightly during the year, it will be found that 
the total figures for 1897 stood, in round numbers, as 
follows: France and French colonies, $23,300,268; 
other countries, $26,060,010, showing a balance in 
favor of the latter of $2,759,742, as compared to, in 
1888, a difference on the same side of $10,103,253. It 
will also be noted that during the ten years the total 
value of imports from all sources had increased by ap- 
proximately $11,241,615, the increase being almost 
entirely in favor of the trade with the mother coun- 
try, since the intercolonial trade is comparatively 
small, In considering this important increase it 
must, however, not be neglected that it is probably 
due quite as much to expansion and tariff as to devel- 
opment. 


SS 


RANDOM SKETCHES. 





BY SIDNEY ARNOLD. 





Diverse as are the physical aspects, popular char- 
acteristics and the trend of industrial activity in our 
various American municipalities they are all units in 
the extension of a cordial and hearty hospitality. 
The man who attends a trade convention in St. Louis 
or Pittsburg, Milwaukee or Philadelphia, Duluth or 
Detroit, Chicago or Cincinnati is certain to return 
home with kindly feelings for his hosts, who have 
striven to their utmost to make his stay in their city 
an enjoyable one, The spirit of the nomad in the 
Arabian desert, who kills his loved steed in order that 
the casual stranger stopping in his tert may not go 
hungry is emulated every day in the various cities of 
our country. 





It has become an unwritten law of commerial 
courtesy that when a trade convention is held in some 
city the members of the trade in that city play the 
part of hosts for their visitors. The National Asso- 
ciation of Stove Manufacturers meet in Cincinnati, and 
we see the localstove makers straining every nerve to 
make their guests feel at home. The National Hard- 
ware Association meet in Pittsburg, and every Pitts- 
burg hardware jobber for weeks ahead thinks of Pitts- 
burg hospitality first and his business second. The 
Illinois Retail Hardware Dealers’ Association is 
formed in Chicago, and the Chicago Retail Hardware 
Dealers Association do everything in their power to 
give their visitors a royal good time. 





So general has this extension of hospitality to 
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state and national on the part of local assuciations be- 
come, that the entertainment of visitors has come to 
be rightly looked upon as an honored prerogative of 
local manufacturers, jobbers or dealers. 





St. Louis, like most other American cities, has a 
reputation for municipal hospitality, which her 
citizens regard with just pride, and which they all feel 
in honor bound to zealously maintain. What more 
natural, therefore, that on Jan, 19th last the Retaii 
Stove and Hardware Dealers’ Association of St. Louis 
should send out an announcement for the entertainment 
of the Missouri Retail Hardware and Stove Dealers’ As- 
sociation during the evenings of the annual convention 
of the organization? The local association took time 
by the forelock and decided to give their visitors a 
banquet. Two days after their announcement was 
sent out a certain stove concern, ignoring the un- 
written law which gave the local association the pre- 
scriptive right of banqueting their brother dealers, 
extended to the state association an invitation to at- 
tend a banquet of their own get-up which ignored the 
other manufacturers and jobbers of St. Louis, to say 
nothing of the local association, whose members felt 
hurt at being thus brushed aside. 





The matter at this initial stage would seem to 
show a marvellous lack of tact and courtesy on the 
part of this stove house, which was aggravated later 
on by asurly refusal to contribute to the fund raised 
by local manufacturers and jobbersfor the entertain- 
ment of the visitors—a course which certainly does 
not jibe very well with the lavish pretenses of liber- 
ality they had made. 





This lack of tact is certainly to be deprecated but 
it pales into insignificance in contrast with the subse- 
quent action of a member of this stove house in gross- 
ly insulting a nation that is largely represented in 
the hardware trade in Missouri as well as other states, 
particulariy in the West. This insult has been quickly 
resented in a practical way and has received the rich 
excoriation it deserves from all who have been cog- 
nizant of it, 





After it was evident that acceptances would be 
scarcer than hen’s teeth the invitation of this stove 
concern had, of course, to be ignominously with- 
drawn. The mad king of Bavaria had a fondness for 
having Wagnerian opera performed at Baireuth with 
himself as sole auditor, and the dreary isolation, if 
not the sumptuous splendor of this weird caprice of 
the Bavarian monarch, was likely to find its counter- 
part in this stove manufacturer sitting in solitary 
grandeur as host, guest, speaker and auditor at his 
uncommonly select affair. 





On Wednesday night, Feb. 21, the banquet was 
duly given under the auspices of the Retail Stove and 
Hardware Dealers, Association of St. Louis. It was 
a magnificent success from start to finish, the deal- 
ers of the state being glad by their presence to show 
that they cordially backed up their brethren of St. 
Louis in the stand they had taken. 
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A company will be organized at Port Huron, 
Mich., to manufacture the stove invented by James 
Burgess of that city, 


The Enterprise Stove Co., Detroit, Mich., have 
purchased the plant of the Joseph Bell Stove Works, 
Muncie, Ind., for $35,000. 

The Sheffield Stove & Foundry Co., Sheffield, 
Ala., are installing new machinery. They will in- 
crease their daily output in the near future. Their 
capital stock has been recently increased to $10,000. 

J. H. Reynolds, C. F. Allen, J. H. Beal, Anna E. 
Allen and J. G. King are the incorporators of the 
Dauntless Burner & Gas Stove Co., Massillon, O., in- 
corporated with a capital stock of $6,000 for manufac- 
turing burners. 

The Eclipse Stove Co., Mansfield, O., have 
brought out a very handsome air tight in their Prize 
Eclipse. This is a first class stove made of heavy 
steel, with smooth castings well mounted. It is made 
in two styles, one of which is made in two sizes, Nos. 
220 and 240, and the other in three sizes, Nos. 20, 22 
and 24. 

Wm. G, Willard, 619 and 621 North Fourth St., 
St. Louis, Mo., sends us a little circular calling atten- 
tion to his Hustler heater for wood. This heater is 
made of the highest grade cold rolled steel handsomely 
finished. The body is 14 inches wide, 28 inches long, 
and 21 inches high. The extreme height is 30 inches. 
These heaters have extra beavy linings and their 
weight is 130 lbs. 


A. G. Brauer, the well-known St. Louis stove 
repair man, has built up a large trade in these goods 
with hardware dealers throughout the West, as the 
trade generally recognize the fact that he makes it a 
point to ship castings promptly and to ship them 
exactly as ordered. His castings are made very care- 
fully and always fit. It is a pretty safe proposition 
that dealers who once patronize him will continue as 
his customers. 


The Phillips & Clark Stove Co., Geneva, N. Y., 
for whom the Cook & Van Evera Co., 171 Lake St., 
Chicago, are western agents, send us a very timely 
map of South Africa, showing the location of Mafe- 
king, Vryburg, Ladysmith, Elands Laagte, Frere, 
Naawport, Spytfontein, Blaauwheund, Kuilfontein and 
other places where Briton and Boers have met in 
sanguinary conflict. One of these maps will be for- 
warded dealers on. application. When writing for 
same kindly add: ‘‘Saw it in Taz AMERICAN ARTISAN.” 


The Twin Burner Vapor Stove Co., 206 So. Seven- 
teenth St., St. Louis, have made arrangements with a 
number of leading jobbers in all sections of the coun- 
try to handle their popular line of Twin Burner 
specialties. These jobbers are as follows: Gurney 
& Co., Boston, Mass.; John P. Ley, New York City; 
Magen Bros, Co., Philadelphia; The Keeley Stove Co., 
Baltimore, Md.; W. S. Jenks, Washington, D. C.; W. 
D. Sager, Chicago; Jacob Retterer, Chicago; W. S, 
Garrett, San Francisco, Cal., and Denhard Mfg, Co., 
Louisville Ky. 
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Wm. G. Willard, 619 and 621 N, Fourth St., St. 
Louis, Mo., sends us a little circular describing his 
Triumph steel range. The bodies and ovens of these 
ranges are made of the highest grade of cold rolled 
malleable steel, thoroughly patent leveled, having an 
even and smooth surface and free from scale. The 
ovens are closely boiler riveted to the bodies of the 
ranges, making perfectly tight joints, proof against 
ashes, dust and soot. The bottoms of the ovens are 
securely braced with heavy bars of iron, which are 
riveted to the bottom of ovens with counter-sunk head 
rivets, thus absolutely preventing their warping or 
buckling. 


The annual election of the Reading Stove Works, 
Orr, Painter & Co., Reading, Pa., was held recently 
and the following officers were elected for the ensuing 
year: W. Harry Orr, pres.; Edgar Amole, treas., 
and Wm. S. Essick, secretary and general manager. 
This firm are in an unusually prosperous condition, 

Wm. S. Essick, secretary and general manager of 
this company, is a thorough stove man, who has had 
many years experience in the stove business. His 
practical ability has been generally’ recognized by 
his business associates and his promotion is a fitting 
recognition of his valuable services to this firm. 
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“WHERE WE WERE. WHERE WE ARE” 





This is the title of an interesting book on cooking 
sent us by the Monarch Stove & Mfg. Co., Mansfield, 
Ohio. This booklet shows the magnificent array of 
new patterns this firm is bringing out for 1900 trade. 
These include the Monarch No. 156, a handsome 
cabinet range. The Monarch No, 155, a handsome 
cabinet range; Monarch No, 122; Monarch No, 144, 
with three top burners and end step, Monarch No. 
143, two top burners and end step; Monarch No, 142 
and Monarch No. 141, Monarch No. 87 Wickless Blue 
Flame oil stove, Monarch No. 86 Wickless Blue Flame 
oil stove, Monarch No. 85 Wickless Blue Flame oil 
stove, Monarch No. 83 Wickless Blue Flame oil stove, 
Monarch No. 82 Wickless Blue Flame oil stove. This 
firm have a new factory thoroughly equipped with the 
latest and most improved machinery, and are in better 
shape than ever to supply the trade with a complete 
line of Monarch goods. 


a 
DEATH OF W. F. GREENE. 





W. F. Greene, the well known Troy, N. Y., 
manufacturer of stove trimmings, died of heart failure 
at Dowie’s Zion Home, Chicago, on Feb. 10th. He 
was in his 62nd year, and leaves a wife and one daugh- 
ter. S. E. Moore, now of the Edison Mimeograph 
Co., and a former stove manufacturer of Chicago, 
took the remains to Troy on the afternoon of Feb. 
19th. Prior to his Chicago visit, Mr. Greene had. 
been at West Baden, Ind., with Mr. Moore for his 
health. Mr. Greene started in the stove trimmings 
business in 1890. Mr. Greene was a member of a 
number of Troy’s leading clubs andG, A. R. and was 
an old member of U. S. Navy. 
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ORDERING STOVE REPAIRS. 


At the recent convention of the Iowa Retail 
Hardware Dealers’ Association at Des Moines, Ia., few 
talks created wider interest thaa that given by Vice- 
president S, R. Miles, of Mason City, on his method 
of ordering stove repairs. 

A more complete and detailed description of Mr. 
Miles methods is given herewith. 
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MILES HARDWARE C0., ° 
WHOLESALE AND RETAIL, 
MASON CITY, IOWA. 








JNO. SMITH, 
1 set brick. $15 
Round fire box. 
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1 middle section of 
fire back for 8-18, 


WIil. BROWN, 
1 front grate. 
Best Cook, 





1 bottom grate, 








When a customer comes in to order some repairs, 
Mr. Miles takes one of the tags shown, and on the back 
of it writes orders as shown herewith, This tag goes 
to the stove repair house and comes back with the 
castings, thus avoiding any error in handling. The 
letter to the stove repair house accompanying these 
tags is as follows: 


Everlasting Stove Repair Co., 
Greatest—Chicago, III. 
Gentlemen :— 
Please ship us at once via C. M. & St. P. Ry. fast freight: 
Wm. Brown— 1 front grate. 
1 botttom grate. 
1 middle section of fire back for No. 8—18 
Best Cook made by Best Stove Co. 
1 set of brick No. 15 Round fire bug. Pat. 
1876 by None Such Stove Co. , 
Frank Johnson—1 short center. 
1 cover for No, 922 Fuel Saver, Pat. 1890 by 
Economy Stove Co, 
Kindly attach enclosed tags. 


Jno. Smith— 


Mr. Miles advises us in a recent favor that his 
firm have.taken this matter up with one of the prin- 
cipal stove repair manufacturers, and has asked them 
to suggest any improvement on this method. The 
stove repair house said they couldn’t do so, adding 
that the method was entirely satisfactory to them. 


- 
—_ 


ITS MERITS DESERVE APPRECIATION. 

F, A. Norris, Caznovia, Mich., writes Feb. 14th, 
1900: ‘Ihave received, and have at hand, a copy of 
the Cornice Work Manual, which I have read with a 
good deal of interest. 

The methods taught for the cutting, making and 
putting up the work are so plain and practical that 
even the average country tinner need not fear failure, 
if he studies the book carefully. 

I particularly like the treatment given to those 
unusual shapes that are so seldom explained in other 
works of a similar character. 

I find that the Cornice Work Manual is worthy of 
a place beside the other manuals that have been issued 
from THE AMERICAN ARTISAN Press, and hope the book 
will meet the appreciation by the trade, its merits de- 
serve,’””’ 








JUST THE THING FOR THE COUNTRY TINNER. 


C. W. Van Duzen, South Bend, Ind., writes Feb. 
15th, 1900: ‘The Cornice Work Manual is just the 
thing for the country tinner and those working in the 
smaller cities, as well as being valuable for regular 
cornice men. Almost any chapter in the book is 
worth the price asked for the whole complete work, I 
prize my copy very highly, and should with pleasure 
place it in my shop reference library, with some other 
book I now have from the same source. I refer to 
them very often.” 


-— 


IT IS VALUABLE TO IIANY. 





The Cornice Work Manual is a neat compilation 
from the files of THE AMERICAN ARTISAN, by Sidney 
P. Johnston, and contains 234 pages, 1t is fully and 
practically illustrated, showing tools, etc., used by 
the modern workman in this important branch of 
architecture. The book is valuable to those who con- 
template building as well as to the builder and cor- 
nice worker.—National Laundry Journal, Feb. 15, 
1900. 


_— 
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NO SHEET METAL WORKER SHOULD BE 
WITHOUT IT. 





Frank E. Rooney, Coalport, Pa., writes, Feb. 13, 
1900. 

‘The Cornice Work Manual received, and as to 
my opinion of it, would say it is beyond question the 
most practical and valuable book that a sheet metal 
worker could include in his library, The drawings 
are all clear, and the explanations are simple and ex. 
act, no one in the tin or sheet metal business should 
be without it.” 
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The Hardware Record. 





Chicago a Hardware Dealers’ 
Association. 
Pres., D. McLaughtin. 
Vice-Pres. , W. J. Krueger. 
Sec., G. R. Lott. 
Fin. Sec., John Hora. 
Treas., j. . Smith. 


Detroit Retail Hardware and Stove 


Association. 

Pres., Cash P. Taylor. 

Vice-Pres., W. G. Stone. 

Sec., Fred 32 Cozzens. 

Treas., H. C. Weber. 

Ex. Com., D. T. Phelps,Chairman; 
Dudley W. Smith, Harry Bullock, 
Seth Hunt, Philip Cross and H. C. 
Weber. 

Hardware Merchants’ and [lanu- 
yo gal Association of Phila- 


Pres., Jas. H. Ritter. 

Vice-Pres., Hugh McCafferty. 
Sec.-Treas., T. James Fernley, 505 
Commerce St. 

Directors, William W. i, wee » 
Samuel Disston, John Griffith, 
ames H. Ritter, ony M. Ghris- 
ey, William C. Peters, Thomas 
Devlin, Hugh McCafferty and T. 
James Fernley. 


Illinois Retail Hardware Dealers’ 
Associat 


Pres., Z. T. Pa Bloomington. 
Vice.-Pres., . McLaughlin, Chi- 
cago. 

c., L. M. Reeves, Peoria. 

Treas., Theodor Krueger, Chi- 
cago. 

x. Com. Miller, Blooming- 
ton; D. MeLsaghlie Chicago; L. M. 
Reeves, Fooriss Theodor Kru nod 
Chicago; D. D. Velde, Pekin; Geo. 
Engle ardt, Chicago; Otto Schulte, 
Freeport; S. A. Crissey, Marengo; E. 
Goettsche, Chicago. 


Indiana Retail Hardware Dealers’ 
Associa 


Pres., Geo. E. Nicho s, Anderson. 

Vice-Pres., Geo. W. North, Colum- 
via City. 

Sec. and Treas., M. L. Lewis, Ma- 


Ex. Com., C. Shanklin, Frank- 
fort: H. H. aylor Elwood; Irvin 
A. Sibley, South Bend: Sharon 
Jones, Richmond. 


lowa Hardware — eed Associa- 


Pres. <. , Schreiber, , Debaque. 
Vice- 
Sec.-T seas. A's i oealbach, Oska- 
loosa. 


lowa Retail Hardware Dealers’ 


Association. 
Pres., H. A. Cole, Council Bluffs. 
Vice-Pres., S. R. Miles, Mason 


, C. W. Brelsford, Villisca. 

Treas., W.A A. McIntire, Ottumwa. 
s .r Com., Geo. Kent, Burlington; 

J. Dotv, West Liberty; Soe 
Chopen, Union; E. G. Penrore, 
Tama; W. H. Keating, Ottumwa; 
L. H. Kurtz, Des Moines; M, W. 
Keating, Afton; C. W. Dixon, Al- 
gona. 


Kansas Retail Hardware Dealers’ 
Association 


Pres., Frank Rudy, Paola. 
uicePres.. Geo. F. Anderson, St. 


Sec. J- A A. Cole. Topeka. 

Ex. qn, 4 Hamilton, Ar- 

kenees City: S. Chaney. Topeka: 
I. King, Logan: J. F. Berger, An- 

4. Milo Boyle, Garnet. 


Michigan ay abe gg Dealers’ 
_Pres., ae W. Weber, West Bay 


Wires , W. J. Boyce, Port Hu- 
ron, 
Sec.-Treas., Fred Cozzens, De- 
troit. 
Ex. Com., Henry W. Weber, West 
Bey City; W. J. Boyce, Port Huron; 
Fred Cozzens, Detroit; Geo. Wilcox, 
Aaeien ay Edwards, Kalamazoo; 
1.8 Ss . Port Huron; G. W. 
ubbard, F int. 


Minnesota Retail Hardware Asso- 


Pres., James E. O’Brien, Crooks- 





on. 
Vice-Pres., T. C. Caley, Princeton, 
Sec., T. McCracken, inneapolis. 
. Com., C. S. Pierce, Duluth; C. 
F. Stremel, ‘Minneapolis; H. Hauser, 
Gibbon; H. C. Hatch, Battle Lake; 
young h Mason, 5 Peter; C. F. Lad- 
ner, St. wn R. Nelson, Owa- 
tonna; W treat linson, Le Sueur; 
E. H. i yea, Faribault. 
Missouri Retail Stove and Hard- 


ware Dealers’ Association. 
Pres., P. E. Harney, Joplin. 


Vice-Pres., B. F. Naylor, Marshal! 
Sec.-Treas.. E. Thomas. Trenton, 
wer Com..J. W, Poland Carrolton; 
T. Shoot, Palmyra; R. L. Hixsen, 
Harniie F. Kannsteiner, St 
Louis. 

Advisory Board. U.C. Post, Brook- 
field; F. Neudorff, St. Jesend: Taylor 
Frier, Louisiana; G. A. Pauly, St. 
Louis; H. G. Koenig, $t Louis. 


National Hardware Association of 
the United States. 

Pres., John Bindley, Pittsburg. 

First Vice-Pres., R.W. Shapleigh, 
St. Louis. 

Second Vice-Pres., Brace Hayden, 
San Francisco. 

Sec.-Treas., T. James Fernley, 
Philadelphia. 

Ex.Com., W. K. Belknap, Louis- 
ie John Cc Koch, Milwaukee; R. 

Kirk, St. Paul; Samuel A. Bigelow, 

P. E. Strauss, Boston; J. D. 
Moore, Birmingham. 


New York Hardware Club. 
Pres., Peter McUartee. 
Vice-Pres., Geo. H. Sargent. 
Treas., Thomas F. Keating. 
Sec. , James H. Kennedy. 


North Dakota Retail Hardware 
* Association. 
Pres., H. T. Helgesen, Milton. 
vice S ha. af; arrington, Fargo. 
Treas., N. Joy, Hamilton. 
Sec., C. N Barnes, Grand Forks. 
Ex. Com., H. F. Strehlow, Cassel- 
ton; I. L. Newgard, Grafton; H. B. 
Allen, Jamestown; H. A Mae, 
Church’s Ferry; M. G. Evenson. 
Sheldon; W. H. Pinkerton, Lakota. 


Ohio Retail Hardware Association. 
Pres., H.C. Wiseman, Springfield. 
Vice-Pres. giles hee Harris, olumbus. 

- Sec.-Treas., —P3 F. Baker, Day- 


on. 
Ex. Com., B. Davidson, Cleve- 
land; W.A Tae Mansfield, O.; 
M. Scott, Marsuiis: L. F. Stahler, 
Waverly; Frank Harrison, Toledo; 
\-f P. Scott.McConnellsville; George 
Grey, Coshocton; C. C. Fouts, 
Middleiews, 


Pacific Coast Hardware and Metal 
ssocia 


A " 

Pres., Brace Hayden, San Fran- 
cisco. 

First Vice-Pres., William Honey- 
man, Portland, Ore. 

Second Vice-Pres., C. C. Reynolds, 
Los Angeles 

Third Vice-Pres., William Schaw 
Sacramento. 

Sec.. Frank L. Brown,8 Pine St, 
San Francisco. 

Assistant Sec., Thomas P. Smith, 
San Francisco 

Treas., John F. Merrill, San Fran- 
cisco 

Ex. Com., William R. Wheeler, ‘. 
A. Watkins, Wakefield Baker, E. F 
Selfridge, A. L. Scott, C. F. Tay 
and A. A. Wigmore, all ot San Fran- 
cisco. 

St. Louis Stove and Hardware 

Dealers’ Association. 

Pres., F. A. Kannsteiner. 

First Vice-Pres., Aug. Steinmeyer. 

Second Vice-Pres., Aug Gruendler. 

Sec., A. F. Geschwindner. 

Treas., L. J. 


Southern Hardware Jobbers Asso- 
hain O. B. Barker, Lynchburg, 


Vice-Pres., R. E. Bell, Weather- 
ford, Tex. 

C. B. Carter. Knovillle, Tenn. 
Parker, Atlanta, 
Ga.; W. E. Gibbons, Knoxville, 
Tenn.:C. E. Speer, Ft. Smith, Ark.; 
C.S. Roberts, herman, Tex. 


Texas Hardware Jobbers’ Associa- 
tion 


Pres., F, A. Heitman, Houston. 

First Vice-Pres., J. C. Bering, 
Houston. 

Second Vice-Pres., Walter Tips, 
Austin, 

arlene Kobert Eikel, Hous- 


. Com.. Jas. Bhocgney. oe aias: 
Ri Bell, Weatherford; A. P. Dun- 
can, ~~ W. L. Soi ford, * Sher- 
man. 


Wisconsin Retail Hardware Deal- 
Association. 


ers’ 
Pres. A. H. Sheldon, Janesville. 
Vice-Pres. John Hessel, Antigo, 
A. Peck, Berlin. 
Treas., H. J. Stambaugh, Rice 


Ex. Com., Otto Schlafer, Appleton; 
Arthur Heins, Elkhart Lake; D. F, 
Kusel, Watertown; Henry Droeg- 
kamp, Milwaukee. 
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Dodge & Klove are a new Nevada, Ia,, hardware 
concern, 


Berger & Sand area new Wendell, Minn., firm of 
hardware dealers. 


Geo. T. Clark will go into the hardware business 
at Calumet, Mich. on March Ist. 


A. B. Gebbardt, Lamberton, Minn.., is looking for 
a good location for a hardware store. 7 


Herman Mueller has retired from Jacob Klossner 
& Co,, New Ulm, Minn., hardware dealers. 


The Reflecto Polish Co., Chicago, are manufac- 
turers of Reflecto polish designed for gold, silver and 
nickel, brass and all plated ware. 


On Feb. 20th, Judge Robinson of the Supreme 
Court of Missouri handed down a decision that the 
anti-department store of Missouri was unconstitu- 
tional. 


R. E. Bodine is pres., J. R. Lyell, vice-pres. , 
and T. W. Lyell secretary and treasurer of the Bod- 
ine-Lyell Hardware Co., Clear Lake, Ark., capital- 
ized at $20,000. 


Wm, Warnock has succeeded Warnock Bros. in 
the hardware business at Battle Creek, Ja., and in 
conjunction with the former line has put in a complete 
line of imp!ements. 


G. Bohn, H. G. Fischbein and G. C. Bohn are the 
incorporators of the White Enamel Refrigeraror Co., 
St, Paul, Minn., capitalized at $60,000 for the manu- 
facture of refrigerators, 


Anton Popelar, a Dodge, Neb., hardware dealer, 
has gone into the implement business as well; and now 
handles hardware, tinware, stoves, cutlery, farm im- 
plements, wagons, buggies, windmills, pumps and 
tanks. 

The annual meeting of the Minneapolis, Minn., 
Retail Hardware Dealers’ Association was held recent- 
ly. Jucob Stoft was elected president, H. C. Vohn 
vice-president, J. Baehme secretary, and J. H. Waeb- 
ler treasurer. 


A. W. Traylor, G. P. Peterson, B. S. Motley and 
Spencer James are the incorporators of the Piedmont 
Hardware Co., of Dunville, Pa., capitalized at $100, - 
000, to succeed to the hardware business of Traylor, 
Peterson and Motley. 


The Wiscousin Refrigerator Co., Eau Claire, 
Wis., are manufacturers of the Wisconsin Peerless 
refrigerator. This is made of the very best seasoned 
black ash and oak lumber, and is insulated with 
mineral wool. All parts are removable for cleaning. 


J. B. Green, formerly of Oelwein, Ia., has pur- 
chased the hardware business of E. M. Healy & Co., 
Ackley, Ia., Mr. Healey going to Dubuque, where he 
will engage in the hardware business with his father, 
Geo. W. Healey succeeding to the firm of Christman 
& Healey. 

A. Ruhling, founder of the firm of A. Ruhling & 
Co., hardware dealers, 514 N. Clark St., Chicago, 
died of paralysis at his home, 1228 George St. this 
past week. The funeral was held at 2 p. m. Feb. 23rd 
and was private. Mr. Ruhbling was in his 79th ycar 
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and leaves three sons in the hardware business on 
North Clark St., while a fourth is Missouri represent- 
ative of Geo. W. Trout & Co., Chicago. 


The Keen & Hagerty Mfg Co,, Baltimore, Md., 
are manufacturers of the ‘‘Eavenson”’ Save-all candle- 
stick, The peculiar construction of this candlestick 
allows for the entire consumption of the candle, It 
can be used with or without chimney. If used with 
chimney, it will give better light, as the flame will 
not flicker or blow out. The candle will last longer, 
and the chimney also prevents dripping of grease on 
floor, carpet, etc. 

The Bindley Hardware Co., Pittsburgh Pa., send 
us a little booklet describing their line of bicycle sun- 
dries for 1900. These include the Albion bicycle 
bells, New Departure bells, bicycle locks, cyclometers, 
bicycle lamps, calcium carbide, coaster brakes, de- 
tachable handle brake, Myers’ bicycle stands or street 
racks, bicycle holders, Phoenix luggage carriers, foot 
pumps, floor pumps, repair outfits, repair plugs, rub- 
ber cements, laminated rims, wood chair and wood 
guards, Sunbeam spokes, detachable chains, blank 
cranks, finished cranks, perpetual pedals, bicycle 
wrenches, hacksaws, etc. 

E. C. Atkins & Co., Inc., are now adding two 
large buildings to their already extensive plant at In- 
dianapolis, Ind. One of these buildings is to be about 
60’x90’, four stories high, and devoted exclusively to 
the manufacture of hand saws, The other building 
will be about 40’x150’ and three stories high, and wil! 
be known as the wood working department. They 
will manufacture everything in the way of hand saw 
handles, cross-cut saw handles, buck saw frames and 
other goods of that character. The capacity of the 
Atkins’ plant will thus be very largely increased in 
the department mentioned. 

Few men are better known in the wringer field 
than G. H. Jantz, until lately assistant general man- 
ager of the American WringerCo. Mr. Jantz has re- 
signed his position with this firm in order to go into the 
manufacture of wringers and mangles, and is organiz- 
ing a company, with headquarters at Wyoming, Ohio, 
that will be under his direct management and will be 
conducted on lines that will command the approval of 
the trade. Mr. Jantz’s new company will be in opera- 
tion and ready to fill orders by May Ist, and there is 
no question but that a large percentage of the trade 
will delay placing their orders for wringers until they 
see Mr. Jantz’s new line, as this gentieman is a recog- 
nized authority on every detail of wringer manufac- 
turing and will embody the most improved and up-to- 
date ideas in this new line he is bringing out. 

The Peters Cartridge Co., Cincinnati, Ohio, manu- 
facture a great variety of cartridges. These include 
the Ideal, rich in appearance, cherry red, extra high 
brass; the New Victor, a bright green of medium 
brass loaded with King’s Smokeless, and the Referee, 
purple in color, loaded exclusively with King’s Semi- 


Smokeless. 
The League cartridges are Manilla in appearance 


and are especially adapted for field shooting. This 
firm are to be warmly commended for the attitude 
they have taken towards the trade. They do all in 
their power to foster interest in shooting as a sport 













and send out as fine trade literature as there is in the 
land. They wili be glad to send any hardware dealer 
at all interested in either the use or sale of guns their 
calendars, ‘‘Sportsmen’s Handy-book,” ‘‘Hints to 
Rifle and Pistol Shooters,” and ‘Talking Points.” 
When writing them kindly add: ‘Saw it in Tue 
AMERICAN ARTISAN.” 


TATUI'S TELEPHONE TABLET. 





Many a good order received over the telephone is 
badly mixed up by trusting to some scrap of paper or 
even the much abused wall nearby, used to a great 
disadvantage, or that very treacherous assistant the 
memory of man or woman, In many an office a yood 
listener, in the course of a day or two, might readily 
hear explanations and apologies for the errors made in 
filling an order given over the phone, because there is 
no way to ‘‘take it down.” 

It has really be- 
come a necessity now- 
adays to have some 
way of taking down 
an order or memoran- 
dum at the telephone, 
without having to 
leave the instrument 
for the necessary pad 
or piece of paper upon 
which to make it. The 
difficulty is that the 
pad is pretty sure to 
be missing when most 
needed, for the last 
one using it has taken 
it away with the 
memorandum he made 
on it; but where a 
roll of paper is provided, as in the device illustrated 
above, no one would think of removing the roll; but 
the piece of paper used is torn off, as shown in the 
one illustrated, which it made by the Samuel C. Tatum 
Co., of Cincinnati, Ohio. 

The tablet or writing tablet is attached by clamp 
wires, which go over the top of the battery box by a 
very ingenious arrangement; these are fastened in 
position by use of one tightening screw underneath 
the writing tablet or board, and when so fastened, no 
ordinary use will suffice to work the devise loose from 
the battery box. The top of the writing table or 
doard is finished very smoothly. It is a very easy 
matter to replace the roll when ysed up. The rolls, 
however, are equal to 500 leaves 4x6. 

There is no marring of the woodwork of the tele- 
phone fixture, which, of course, the telephone com- 
pany seriously object to. The price for the whole 
fixture, complete with roll, is but $1.50, and it may be 
ordered from. leading stationers, or from their 
European manager, Mr. J. A. Nones, 5 Bradford Ave., 
Redcross St., London, E. C. 


Tatum’s Telephone Tablet. 





CHAIRMAN Nissen, of the Manufactuters’ Associa- 
tion of New York, said in a recent address before that 
body that ‘‘the industrial conditions of the country are 
such as to inspire all men of energy and brains with 
confidence and hope.” 
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AN EXTENSIVE CATALOGUE. 





The Lee Glass Andreesen Hardware Co., Omaha, 
Neb., send us a very large and handsome catalogue, 
substantially bound, showing their line of hardware 
and kirdred goods. The increasing magnitude of 
their business, the large and varied stock carried, and 
their facilities for rapidly handling orders, enables 
them to give their customers the lowest market prices 
and quick shipments. 

Their extensive line of hardware goods is divided 
into eight different departments, Department No. 1, 
occupying pages 1 to 148 of this volume, is devoted to 
their line of mechanics’ and edge tools. Department 
No. 2, occupying pages 149 to 422, shows their magni 
ficent assortment of builders’ hardware. Pages 425 
to 700 are occupied with department No. 3, which 
shows a line of farming tools, harness and miscellan- 
eous hardware. Department No. 4 shows pocket and 
table cutlery, razors, shears and silver plated ware 
and occupies pages 701 to 904. Department No. 5, 
shown on pages 805 to 822, shows a fine line of bicy- 
cles, tricycles, velocipedes, boys’ wagons, sleds and 
children’s carriages. Pages 823 to 888, inclusive, are 
devoted to a very complete line of granite iron ware. 
pearl agate ware, pieced, stamped, galvanized and 
japanned tinware, tinned trimmings and stock. Tin- 
ners will find department 7 of this volume of consid- 
erable interest as shows a line of tinners’ tools and 
machines, taking up the 51 pages between pages 889 
and 904. Department 8, which takes up pages 905 
to 1012, shows a complete line of arms and ammuni- 
tion and general sporting goods. This book is com- 
pletely indexed so that any one of the many articles 
shown can be readily referred to. This western house 
are to be highly complimented on the valuable volume 
they are issuing. One of these catalogues to be had 
on application. 


CALL FOR NATIONAL CONFERENCE. 

The following call for a conference of delegates 
of retail hardware associations to be held in Chicago 
March 12th, looking to the organization of a national 
association has been sent out. 

Meetings of the National Conference of Retail Hardware 
Dealers’ Associations will be held at Sherman House, Chi- 
cago, commencing March 12th, for the purpose of developing 
and inaugurating a uniform policy upon all issues over the 
entire organized territory, and to consider the question of 
national association. Meeting rooms will be open for re- 
ception and informal meeting of delegates at 10 o’clock A. M. 

Temporary organization will be at pleasure of the dele- 
gates after 2 o’clock. Each state represented by properly ac- 
credited delegates to be entitled to two votes until the ques- 
tion of representation shall be disposed of by permanent or- 
ganization. 

The conference was arranged by correspondence with all 
the state associations, as far as the proper address of their 
officers was known, as follows: Ohio, Indiana, Michigan, 
Illinois, Iowa, Wisconsin, Minnesota, North Dakota, Mis- 
souri, Kansas, Texas, and Pacific Coast, most of which have 
already arranged for representation at conference. 

All State Retail Hardware Dealers’ Associations, or local 
associations, where no such state organization exists, are in- 
vited to send representatives and participate in the meeting. 

Address all communications and advice of the appoint- 
ment and names of delegates to 





Z. T. Miter, 
Pres. Ill. Retail Hardware Dealers’ Association, 
Bloomington, IIl. 
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PROGRAM OHIO HARDWARE ASSOCIATION. 





John F. Baker, secretary of the Ohio Hardware 
Association, sends us a program of their meeting of 
Feb. 28th and March Ist and advises us that if his 
mail is any index there will be at the Cleveland meet- 
ing the largest gathering of merchants ever held 
in Ohio in any branch of trade: 


WEDNESDAY MORNING, 10:30 A. Mm. 
Executive Committee meeting. 
WEDNESDAY AFTERNOON, 
Convention called to order at 2 P. M. 
Roll call of members. 
Reading of minutes. 
President’s address. 
Report of secretary-treasurer. 
Recess for payment of dues. 
Report of committee on new constitution. 
Appointment of committees. 
Half-hour ‘‘Class”’ and “‘Experience’’ meeting. 
Adjournment. 
THURSDAY MORNING, 9 A. M. 
‘‘Words of Welcome’’ to new members by an old 
member, 
Mr. W. P. Bogardus, Mt. Vernon, Ohio. 
Paper on ‘‘Relation of Expense to Profit.’’ 
Mr. John Plummer, Belfontaine, Ohio. 
Paper on “Stock Taking” and ‘‘Dead Stock."’ 
Mr. John Spoerl, Hamilton, Ohio. 
Opening of question box. 
Discussion of questions. 
Adjournment. 


THURSDAY AFTERNOON, 2 P. M. 

Question box continued. 

Reports ot committees. 

Unfinished business. 

Election of officers. 

Selection of place for 1901 meeting. 

Adjournment. 

Wednesday evening will occur a social reception in 
which an opportunity will be offered to members to renew 
acquaintances and meet new members. 

On Thursday evening occurs our annual supper. 


CLEVELAND DEALERS PREPARING TO HOSPIT- 
ABLY ENTERTAIN OHIO HARDWARE 
ASSOCIATION. 








H. P. Davidson, president of the Cleveland 
Retail Hardware Association, is sending out the fol- 
lowing hospitable invitation to the members of the Ohio 
Hardware Association on behalf of the local associa- 
tion: 

‘“‘The Cleveland Retail Hardware Association and 
the Builders’ Exchange cordially invite you to make 
their rooms (third floor, Chamber of Commerce Build- 
ing) your lounging place during O. H. A. convention. 

The fine exhibits of builders’ hardware, builders’ 
supplies, etc., will be open for your inspection, tele- 
phones, writing material and desks at your disposal, 
and a committee from the Retail Hardware Association 
will be present at all hours to see that you enjoy your- 


self. 
Don’t forget us. 


Yours hardwarically.” 


2 
2 


Tueo. Searcu, President of the National Associa- 
tion of Manufacturers, is strongly in favor of the pas- 
sage of the Ship Subsidy bill, declaring that if it be- 
came a law it would keep millions of American money 
at home. 
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Meeting North Dakota Retail Hardware Dealers’ 
Association. 








The third annual convention of the North Dakota Retail 
Hardware Dealers met at G. A. R. Hall, Fargo, N. D., 
on February 21st and 22nd. 

The morning session was devoted to a meeting of the 
Executive Committee at the Hotel Waldorf. 

WEDNESDAY AFTERNOON SESSION. 

The Wednesday afternoon session was commenced at 
2 P. M. Mayor Johnson of Fargo delivered an address of 
welcome to the delegates on behalf of the city and Vice- 
President Allen responded on behalf of the Association. 
Next came the roll call and the appointment of Committees 
on Press, Transportation, Nominations, Auditing, and Reso- 
lutions. 

President Kelly’s address was next on the programme, 
but owing to his illness he sent the following letter, after 
which came the report of Secretary Barnes, as follows: 

To the Members of the North Dakota Retail Hardware Asso- 

ciation. 

GENTLEMEN: As the time for our annual meeting ap- 
proaches, I feel that my attendance is a duty which I owe to 
the Association and myself, and I fully intended being with 
you at this time, but under the circumstances my absence is 
necessitated by the condition of my health. I have enjoyed 
the work as President of our organization and appreciate the 
honor you have bestowed upon me. Since being President, 
the time I could devote to the cause has been more limited 
than wished. Still I endeavored to work for the advance- 
ment of our best interests. The report of our Secretary will 
give you all the details of our last year’s work, so that it 
will be unnecessary for me to take that up at this time. I 
feel that we have progressed. and at the coming year will 
show a much greater advancement in our cause. The states 
all over the Union are organizing, and in another year they 
will be ready for a national organization of retail hardware 
dealers, and when that has been accomplished we will be very 
near the end for which we have been working. 

Although I am now ineligible to membership, and cannot 
identify myself with you directly, my interest in the Asso- 
ciation will be as strong as it has been in the past, and I 
shall watch with great pleasure your continued growth and 
prosperity. 

Respectfully yours, 

CLarK W. KELLEY. 


REPORT OF SECRETARY BARNES. 
THIRD ANNUAL REPORT. 


I am permitted for the third time to submit an outline of 
the work performed in your Secretary’s office during the past 
year; and on account of the illness of President Kelley, detain- 
ing him from this meeting, I will enter more into detail in 
this report than I otherwise would. The past year has been 
one, to most of us, entirely new in its trade conditions, and 
one where many perplexing problems have been presented, 
but I trust it has been one that may be remembered as both 
pleasant and profitable. 


REFUNDS FROM RAILROADS. 


My first work after the adjournment of our last annual 
meeting, February 15th was to take up with the railroads the 
matter of refunds to those in attendance holding certificates, 
and who were compelled to pay regular fare home on account 
of many ‘coming to the meeting without obtaining certificates 
from starting point, and leaving us with less than the re- 
quired number to obtain reduced rates home. However, after 
the circumstances were explained to the roads, they cheerfully 
granted us our requests and I have every reason to believe 
that all those who held certificates have received their proper 


refund. 


CORRESPONDENCE WITH MEMBERS. 


February 20th I addressed a circular letter to all hard- 
ware dealers in the state who were not members of our Asso- 
ciation, calling their attention to advantages in their joining, 
and urging them to join us. February 28th I addressed a letter 
to all members to ascertain if they still had their pink list, 
with all change sheets, and tried to impress upon them the 
necessity of making it their guide in buying goods. In this 
letter I called their attention to the unprincipled manner 
adopted by a certain salesman representing a manufacturing 
tinware and steel range house, which is unfavorable to our 
work. He was making the trade, and to effect business from 
members of the Association was showing fictitious orders for 
his goods from officials and members of the Association. In 
this letter I drew their attention to the fact that the Treasurer 
could use to advantage unpaid dues. At our last annual meet- 





rf 


President H. T. Helgesen, Milton, 


ing Mr. Helgeson read’ a paper whihch was considered by 
those in attendance a very interesting and instructive one, 
and through the advice of the executive Committee I had one 
thousand copies put in pamphlet form for distribution. On 
March oth I addressed our members and sent them several 
copies to distribute to those to whom they would be most 
interesting. April 3 I again wrote all dealers not yet mem- 
bers urging them to join the Association and also under same 
date wrote all members that I desired to have them notify 
me promptly of any matters coming to their attention that 
they considered should be taken up in our work, and tried to 
impress upon them that there were no doubt many things exist- 
ing throughout the state that would be to the advantage for the 
Association to take up, but the officers were unable to do any- 
thing without information. This Jetter called their attention 
to an agreement made by members at the annual meeting to 
use all their influence to secure new members. 
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PINK LI8T SHOULD BE USED. 

I enclosed list of stores that had been decided by our 
Association as detrimental in our state and asked that they 
notify me promptly of any shipment to them. I brought forth 
the necessity of using pink list as a guide for purchasers, and 
enclosed bill in same letter to all members that were delin- 
quent. August Ist a letter was sent to all members notifying 
them that there would be a meeting of the Executive Com- 
mittee within a short time, and asked that they advise me of 
any matters which they wished brought up before that meet- 
ing in the line of complaints of any description or suggestions 
they wished presented. To this letter there was but one reply 
received, in effect that the member had nothing to offer. On 
the same date as foregoing letter I addressed all dealers in the 
state, not members, soliciting their membership, requesting 
that if they did not care to join us they give us their reason 
for not joining, as the Executive Committee were going to 
meet shortly, and it would be of great value in laying out our 
work if we could know why these dealers were not members. 
I received but one reply and that was from a druggist, noti- 
fying me that I had made an error in getting him on my list 
as a hardware dealer. 

THE ATTENTION OF THE TRADE CALLED TO FIRE INSURANCE 

SCHEME. 

November 25th I sent to all members such printed matter 
that had been published referring to Retail Hardware Dealers’ 
Fire Insurance, and requested that they examine the same 
carefully, and correspond with the Minnesota Secretary per- 
taining to placing some of their risks. In this letter I called 
attention to the necessity of consulting “pink list” often and 
being loyal to obligations taken, and again mentioning the fact 
that the officers were powerless to act on matters which may 
be on the minds of members if they were not conveyed to 
them. This letter had a perforated piece attached, which I 
requested members to fill out, which slip when filled out would 
give one a complete list of regular hardware and general stores 
carrying hardware, also detrimental stores in their town. 
November 27th I addressed all hardware dealers not members 
and called their attention briefly to fire insurance feature of 
work, and asked that they fill out attached sheet as in fore- 
going letter, pertaining to stores in their towns. December 
4th postals were sent to both members and those we were 
trying to get to become members, who had not answered the 
two former letters, asking that they reply to same. 

MISSIONARY WORK URGED. 

January 18th I wrote our members and enclosed lists of 
all hardware dealers in their county, as well as adjoining 
counties, with sufficient application blanks for all, marking 
the names of those who were members of the Association, and 
requested that they take up. a line of. correspondence with 
those not members, to try and get them to attend the annual 
meeting, thinking by this last correspondence such a chain of 
letter writing would be started among the members that a good 
attendance would be obtained. On the’@s5th of January, one 
week following my former letter, I wrote the dealers, not 
members, urging them to join us before the annual meeting, 
thinking this letter would get into their hands about the time 
you had commenced your missionary work. I feel very grate- 
ful to our members for the work they must have done, as I 
received during the ten days following my letter more appli- 
cations for membership than during the entire six months pre- 
ceding. This shows plainly what can be accomplished when 
every one takes hold. February roth I sent a programme of 
this meeting to all dealers in the state, and with it enclosed 
a letter urging attendance. 

VOLUME OF CORRESPONDENCE. 

The foregoing circular letter correspondence which I pre- 
pared on mimeograph, with exception of one, comprises all of 
that class of my correspondence during the preceding twelve 
months. In addition to that that you can better understand 
the extent the mail has been used by me in endeavoring to 
keep in close touch with you, and to give other matters in our 
work the required attention. I will, as in my former reports, 
submit to you a few figures showing the correspondence 
handled through this office. Since our last meeting I have 
written (as my letter press copies will show) 1,075 letters, and 
employed a stendgrapher for 165. In addition to these I have 





THE AMERICAN ARTISAN. 41 


written fifteen circular letters, as previously described, each 
averaging 150 copies. I have received, not including circu- 
lars, probably 1,200 to 1,500 letters, estimating as closely as 
possible 5,000 pieces of mail that I have handled in this office. 
The amount of postage used has been $64.16. This volume of 
correspondence and expenditure of postage may appear to 
many entirely unnecessary and I will admit that it is far in ex- 
cess of what I anticipated when I accepted this office twelve 
months ago. The cost of postage has never entered my mind 
when matters in this work requiring attention have been 
brought to my notice. 
MEMBERSHIP. 

Much of the circular letter correspondence has been di- 
rected towards the increasing of our membership, which fea- 
ture of our work has required a great deal of labor ever since 
our organization two and one-half years ago. It has been 
the aim of your officers to enroll as members as many as pos- 
sible of the 185 hardware dealers that are within the state. 

Our growth of course was most rapid during the first 
year. The second year we gained new members. This year 











Clark W. Kelley, Devil's Lake, Delegate Chicago 
Coniterence. 


we have added twenty-six to our membership. Our member- 
ship a year ago was 106. To-day we have 112 members in 
good standing. From our organization during the past year 
we have lost fifteen by their discontinuing the hardware busi- 
ness. Four we have dropped by their request. Six, I am 
sorry to report, were dropped on account of the financial sup- 
port they neglected giving us. The six we have dropped for 
this cause have totally. ignored my entire correspondence per- 
mitting drafts which we made on them to be returned which 
attached 35 cents expense to each without a word of ex- 
planation. That you can appreciate how thoroughly our 
membership is distributed throughout the state, will submit 
a few figures, giving you the available dealers and the mem- 
bers we now have in good standing: 


COUNTY. AVAILABLE DEALERS MEMBERS. 
7 Se «ge Ee SS ee 6 6 
NS Aa akia Ss ikd Wear eS eh-a 0,0%,0 0 3 I 
EN Wis de hr acwas eee a 2 I 
ESTEE SOO ee Se Pore 6 5 
ECS None 
Ne 6 is das as poelnn Os None 
RE San Bian Satine adhe = 20 13 
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OS ery ot eee 9 7 
RE Siar sivtertoiattem see Cow ot Seer 5 None 
Dunn None 

SS hiked: ss aa ewkes den caucus 3 I 
Emmons None 
a er Ae Rapes po 2 2 
A Pe ot ert ew 14 10 
SIT De a thas ve at oa Oa et 2 2 
Hettinger None 

SD dreisc v aha ceca Se ae ele he 2 I 
I crt doe Bole ga a a 5 3 
Logan sae None 

MS So aavw dina ca teu teen ee None 

| I ieee on a athe fat ON 2 I 
SEE oss Gu cenewAs avaiibiees 3 None 
ND. | ons: La dea Gw ae hic nee blows None 

McLean None 

Nelson 5 4 
ES ER ane aa Pr ae None : 
PENNS fos idee sdhetnkaveb ce 4 13 9 
PN a8 Sictns en nines onsen 2 I 
PE ickencidecaph baw ess 0% 5 4 
SD doind tate htwarthotagy Joes 6 4 
ee ee ae 9 4 
BN ss a Fad os nee 2 I 
Sargant 5 2 
SEPARA ET fe See 2 2 
since © tha cha dine tls wey dead 5 2 
Oe hun eae ae 5 2 
PN BA. ORES ca See oes 3 2 
WINS On V:F56.52-cnde vile éweetae 14 10 
, SS. ye ere gene et 17 9 
. ee ee 2 2 
RS RR Tee | ae eee 6 None 
Williams None 


As you will note from the above comparisons, there are 
eleven counties in North Dakota without a hardware dealer. 
There are but three in the state where dealers are located we 
have no representatives. In six counties we have every 
dealer; in many, all but two or three, and in the large ma- 
jority we have over half. 

MEANS OF OBTAINING THE REMAINING HARDWARE DEALERS. 

From my statement of the available members in the state 
and the members we now have, you see there are seventy-four 
more we want. To these during the past year I have written 
(I imagine they think) more frequently than I should, but it 
has been with but one object in view, and that was to obtain 
every hardware firm in the state in the Association. I wish 
that during the session some means might be suggested to 
obtain the membership of the remaining dealers. Even though 
we find these seventy-four dealers not yet members there is 
much pleasure in knowing our percentage of members is to- 
day considerably larger than in any other State Hardware 
Association in comparison with the available dealers in the 
state. 

DELINQUENT MEMBERS. 

Considerable of the expense which is included in the 
amount expended for postage has been used in collecting the 
annual dues from delinquent members. I regret to make men- 
tion of this matter, but I believe it is principally carelessness 
in allowing the dues to drag, as many have. We trust that 
they may be more punctual in future if the matter is now 
brought to their notice and show them that through their neg- 
lect the Association has been put to unnecessary expense. 

ONLY ONE NOW DELINQUENT. 

To show you that such portion of postage that has been 
used in correspondence with delinquents has not been spent 
for naught, I will say that to-day we have on the membership 
roll but one member in arrears. Twelve months ago we car- 
ried fourteen, which condition is gratifying and be- 
lieve it shows the growing interest of our members. But 
from the numerous communications sent delinquents we have 
found but one member who has asked for an extension. His 
business was burned the past summer and he desires to con- 
tinue his membership, although he will not resume business 
again till spring. To such a member I believe it would be 
your desire to continue him on our rolls. 


very 





NATIONAL ASSOCIATION. 

During the past few weeks most of you have learned of 
the agitation towards the formation of a national association 
of retail hardware dealers, and of the proposed meeting in 
Chicago, March 12th, of representatives from the various 
organized states. This matter will be brought up for discus- 
sion during our meeting, and it is important that you give 
it careful thought and be free in expressing your views 
before this convention. 

SUGGESTION OF PRESIDENT 0’BRIEN. 

In a paper written by President O’Brien and read before 
the Minnesota meeting a year ago, he brought out plainly the 
urgency of members being just as punctual in paying the 
Association debts as any other and that they should consider 
their obligations to the Association of as much importance and 
identical to any other. That a record of it should be kept by 
them as carefully in their memorandum book of payments as 
though it was subject to a 5 per cent. ten days. I feel safe 
in predicting that if such a spirit is carried out during the next 





Secretary C. N. Barnes, Grand Forks. 


twelve months the expenditures of this office for postage will 
be very much reduced and lessen the opportunity of your Sec- 
retary injuring the feelings of delinquents in his endeavor to 
keep cash balances in proper color. 

LOYALTY OF MEMBERS. 

There is nothing brought to the notice of your officers 
that hurts the Association more than have it reported that this 
or that member is buying goods from either a manufacturer 
or jobber who is not in sympathy with our work. It is not 
probable that all the reports are true, as much food is made 
by our enemies by such errors. It is known, but to our regret, 
that some of our members have become careless and placed 
orders for goods with houses that are listed as disapproving 
our Association. To assist in making more impressive the im- 
portance of confining their purchases with those only favor- 
able to our work, I would recommend that this meeting pro- 
vide, if possible, some means to more forcibly impress on the 
minds of these members who are thoughtless in buying their 
goods the necessity of purchasing only from those to whom 
we look for support. 

SHALL OUR ASSOCIATION BE CONCLUSIVELY HARDWARE? 

Since our organization two and one-half years ago we 
have had opportunities to see where we could make changes 
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that would prove our work more beneficial to the hardware 
dealer, and on the other hand had opportunities to see where 
we may have enacted rules at the start that have since proved 
detrimental. With this condition in mind I would recom- 
mend that during this session the members discuss the ad- 
visability of admitting all general stores in our state that are 
selling hardware in connection with other lines on a profitable 
basis or to exclude them. We have in the past admitted as 
members general store dealers who were carrying hardware 
when in towns where no exclusive hardware dealers were 
located. This has opened a large field for dissatisfaction from 
many sources, and it should be settled now, while we are to- 
gether, as to whether we be an Association of exclusive dealers 
or otherwise. 
EXECUTIVE COMMITTEE MEETING. 

During the past year the Executive Committee have been 
called together but once. This meeting was held in Fargo 
in September, for the purpose of acting on information given 
as to manner and methods adopted by various merchants in 
the state in conducting their business, and such other matters 
as required attention. This meeting resulted in the compiling 
of a revised list of detrimental stores, which was at once fur- 
nished through the Northwestern Association to all jobbers 
and manufacturers favoring our work. Although the Com- 
mittee has had but this one meeting the past year, there has 
been much -correspondence passed between its members. It 
has been through that channel I have received my instructions 
from your directing officers. 

THE BANKRUPTCY LAW. 

Many hardships and much injustice is done the merchants 
of our county to-day by the present Bankrupt Law, and I 
would be much pleased to see the organized commercial bodies 
throughout the United States bind together in a strong appeal 
to their various representatives in Washington for either the 
entire repeal of the existing law or such modification of it 
that the protection and benefits are not entirely on the side of 
the debtor. With this result in view, would it not be well 
during this meeting to have proper resolutions framed for 
transmission to our representatives and urge their support? 

MUTUAL FIRE INSURANCE. 

One. of the progressive movements in Association work 
during the.past year has been the perfecting of plans for 
mutual fire insurance for Northwestern hardware dealers. 
Soon after the passage of resolutions at annual meetings a year 
ago favoring the feature of work, preliminary steps were 
commenced by the Minnesota Association towards perfecting 
that branch of Association work. They have carefully looked 
after all details pertaining to it, and much credit is due the 
Minnesota Association and its Insurance Board for the efficient 
manner in which they have prepared the foundations. To-day 
you have an opportunity through the Retail Hardware Dealers 
Mutual Fire Insurance Company of Minuesota to secure thor- 
oughly reliable mutual fire insurance at a cost very much less 
than present board rates. 

The Association is organized under the revised insur- 
ance laws of Minnesota, and issues the Minnesota standard 
policy. The risks taken will be the very best, as they will be 
scattered over the States of Minnesota, Wisconsin and Nort® 
Dakota. The minimum policy written will be $500 and maxi- 
mum $3,000. Policies will be written upon stocks of hard- 
ware, tools and fixtures pertaining to such stocks, and upon 
building containing same, when such building is owned by 
the owner of the stock. 

POLICIES ARE LEGAL. 

I have been asked several times as to the legality of poli- 
cies written by this company upon property in this state, inas- 
much as they were not admitted to do business by a regular 
certificate from, the insurance commissioner of North Dakota. 
In reply to this I refer you to a case decided by the United 
States Supreme Court March 1, 1897, and reported in Vol. 17, 
page 427 of their court reporter, which is a parallel case to 
ours, and states briefly that “A citizen of any state had a right 
to enter into a contract of insurance in any other state for 
insurance of his property within the state of his residence, 
even though the company he desired placing his insurance with 
had not complied with insurance laws in the state where he 
resided and desired the insurance. 
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The Minnesota company could not set up an office in 
North Dakota, nor could it make its contracts of insurance 
here, but it can accept risks sent them by our members to 
their office in Minneapolis, and issue policies and enter into 
contracts with us through that office, which contracts are 
sustained through the highest courts in our land. I have 
taken this matter up with the insurance commissioner of 
North Dakota and in his report to me said that he had had 
the attorney general look the case in question up, and found 
it as I have outlined it to you. I believe that this feature of 
our Association work is worthy of the careful consideration 
of every hardware dealer in the Northwest. The principle is 
right, and if generally supported would prove a profitable 
business venture to them. To those of you who have not 
already placed insurance with this company or who are con- 








H. B. Allen, Jamestown, Executive Committeeman. 


templating changing or increasing that which you now have, 
[ would suggest that you correspond with the Secretary in 
Minneapolis, who will be pleased to furnish you with full 
details. 

TRADE CHANGES. 

As we enter another year we find throughout our state 
some changes among the hardware trade and a few among 
our members. To the new dealer just entering the field we 
extend our right hand of fellowship and welcome them in our 
ranks. Where business changes have occurred and some of 
our members left to enter other fields of labor, we dislike to 
lose them from our Association, but extend to them our best 
wishes. 

PRESIDENT KELLEY’S RETIREMENT 

It is with much regret that I am compelled to mention 
the retirement of President Kelley from active business. We 
all know that he has earned a long deserved rest from busi- 
ness cares, but in his case we are selfish and wish that he 
might have remained in our Association longer. In him our 
Association is losing a steadfast friend, and one who has 
always been anxious for the advancement of our work. From 
the very first agitation of a Hardware Association in North 
Dakota he has ever been, as you all know, an active supporter 
and untiring worker. Since our organization many difficult 
matters in connection with our work have been presented to 
him for his adjustment, and with the same skill and energy 
that he has handled and succeeded in his own business, so 
has he guided us successfully through these stages. In his 
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retirement he can feel satisfied that he has left us landed on 
safe ground for our future advancement. 

To Mr. Kelley our Association is much indebted and I am 
sure I speak for our entire membership in extending to him 
their heartfelt thanks for the very valuable service he has ren- 
dered our Association since its organization. 

IN CONCLUSION. 

To him and the other officers and members of the Asso- 
ciation I desire personally to extend my most sincere thanks 
for the encouragement and assistance given me during the 
year in the discharge of my duties. Thanking you for your 
kind attention I submit to you this report for your considera- 
tion. 

The report of Treasurer Joy was next on the programme, 
after which came the opening of the question box, the enroll- 
ment of new members and adjournment. 

WEDNESDAY EVENING SESSION. 

The Wednesday evening session was for members only 
and was devoted to general discussion of matters of interest 
to the Association. 

THURSDAY MORNING SESSION. 

The Thursday morning session was called to order 
shortly after 9 o’clock. The Nominating Committee made 
their report and the following officers were duly elected for 
the ensuing year. 

H. T. Helgeson of Milton, was elected president; H. 
Harrington of Fargo, vice-president; H. N. Joy, Hamilton, 
treasurer, and C. N. Barnes, Grand Forks, secretary. Execu- 
tive Committeemen—H. F. Strehlow, Casselton, I. L. New- 
gard, Grafton, for three years; H. B. Allen, Jamestown, H. 
A. Moe, Church’s Ferry, two years; M. G. Evenson, Sheldon, 
and W. H. Pinkerton, Lakota, one year. 

Grand’ Forks was chosen as the next meeting place of the 
Association. H. T. Helgesen, Milton, and C. N. Barnes, 
Grand Forks, were chosen as delegates to the Chicago confer- 
ence of March 12. 

H. N. Joy then read the following paper: 


“SOME WRONGS WHICH NEED RIGHTING.” 
By H. N. Joy, Hamilton, N. D. 
WRONGS HAVE BEEN RECTIFIED. 

The very foundation principle upon which this Association 
rests, and the very purpose for which it was‘called into exist- 
ence, is the righting of wrongs which have been existing in 
the particular line of trade in which we are engaged. 

Some wrongs which have existed in the past have been 
rectified through this Association, and others have~ been 
eo 43 more or less in their baneful influence. The effects 

this organization have been felt and the influence which 
it wields is far-reaching, but I venture to say that the most 
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optimistic exponent of its power, or the most enthusiastic of 
its advodates would hardly dare venture the assertion that 
the day will come when all wrongs existing in the hardware 
business will be righted, even though local Associations multi- 
ply until every state in the Union has its own organization, 
and the “cope-stone’” a National Association, becomes, not 
something of the future, but an established fact. 

We have our “great wrongs” and our “stnall wrongs.” 
The former have been, and are too painfully apparent to de- 
mand any attention from me at this time, and it is not my 
province to deal with them in this paper. 

The thought occurred to me, however, that it might be 
well to have brought before our notice some of the “smaller 
wrongs” which it seems to me we have to contend with, and 
which, like the little worm that attacks the ships-timber and 
soon causes the loss of the vessel, or the “pin-hole” in the 
bottom of the kettle, which slowly but effectually drains its 
contents, just so surely eats into and consumes that which 
goes to make up the balance on the right side of the ledger. 

One wrong that I will call your attention to is the system 
among certain manufacturers of giving premiums with their 
goods, which is invariably some article of hardware. 

In the “good old days” these snide concerns were wont to 
induce the unsuspecting public to purchase their adulterated 
wares by giving them a chromo; but the “chromo” days are 
past, and now nothing apparently will suffice so well as a 
“bait” for the “sucker” to bite at as some article which the 





would be consumer sees has real merit in it; and then he 
argues, “if the goods are not all right, the premium is, for it 
is a useful article of hardware.” 

These unscrupulous manufacturers have not been slow to 
see the point and avail themselves of the opportunity to make 
big sales of their questionable product and immense profits, 
even after paying more for the premium than the article which 
accompanies it costs them. 

HARDWARE THROWN IN WITH BAKING POWDER. 

In this way we find a pound can of adulterated baking 
powder offered for 60 cents, and accompanying it as a premium 
is a double roasting pan that is reasonably worth 50 cents, or 
a lantern that a hardware dealer would lose money on at 50 
cents, going with this can of baking powder, both for 60 cents. 
And so I might mention galvanized pails, granite iron ware, 
buggy whips, pocket knives, butcher knives, and a hundred 
other articles in the hardware line 

lf this wholesale premium business was confined to baking 
powder alone we might be able to stand it, but what is true 
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of it is equally true of other articles; such as bicycles given 
away with tobacco sales; scales with dry goods purchases; 
children’s express wagons and children’s carriages with cloth- 
ing sales; all of which cut into the legitimate hardware dealer’s 
business just that much, and go to make up the difference be- 
tween a profitable and an unprofitable business. 

It may be that you have not given this matter much 
attention, and are of the opinion that it does not amount to 
much; but if this is the case I will just ask you to make it 
your business to watch for the next three months the amount 
of hardware that is turned over in your town in this way and 
you will change your mind. 

VICTIMS OF THE PREMIUM HABIT. 

In conversation with the leading dealer in general mer- 
chandise in my home town, he assured me that two-thirds of 
his customers asked for goods with which premiums were 
given; and his customers will compare favorably in intelli- 
gence with those of any other community. 

I asked him “if they were not aware that the goods were 
of an inferior quality?” he replied “that the goods were cer- 
tainly inferior to those sold in the regular way, but that did 
not seem to make any difference; they want the premium.” 

The wrong exists; how can it be righted? It cannot be 
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done locally by withholding patronage from the merchants 

who follow this practice. All of the general dealers of my 

home town are friendly to me, and, I believe, try to keep the 

thing down as much as they can, but “they say that their 

farmer customers, especially, will go to other towns where 

they can get the premium goods if they do not keep them.” 
GOODS OFFERED BELOW COST. 

We cannot meet the competition by selling the premium 
articles at a low price; I have tried that. I filled one of my 
show windows with double roasting pans that cost me $4.75 
a dozen, and priced them at 25 cents each. But do you sup- 
pose that I could sell them while the baking powder and roast- 
ing pan reign was on? No, sir! They would pass right by 
the window, go next door and pay 60 cents for a pound can 
of baking powder and a roasting pan. 

What, then, can be done? It seems to me that the manu- 
facturers of hardware, hardware specialties and tinware are 
the ones to “right the wrong.” 

SHOULD STRIKE AT FOUNTAIN HEAD. 

These premiums are not manufactured by the people who 
use them. They cannot afford to start a factory for the pur- 
pose of making each a different article that they use a 
premium, but they buy them from the very people who manu- 
facture them for us, and in most cases must buy them for less 
than the regular legitimate dealer does. Then why cannot 
we strike at the fountain head and induce manufacturers to 
discontinue selling their product to those who contemplate 
using it as a premium? 

Another wrong which needs “righting” is the handling of 
tinware, house furnishing goods, cordage axle greese and 
machine oils by grocery stores. 

“LITTLE OF EVERYTHING” FELLOWS GO TO WALL. 

I maintain that a grocery store has no more right to sell 
these goods than a hardware store has to sell tea, coffee and 
sugar. Some one says, “why don’t you do it?” I reply just 
simply for the reason that I am in the hardware business, and 
hardware men are in the habit of minding their own business 
and keeping their noses out of other people’s. 

I don’t do it for the reason that it is a well established 
fact in commerce that the man who handles one line of goods, 
and does it right, is not only able to give his customers better’ 
satisfaction, sel] them better goods for less money, keep a 
better establishment, but will make a success of business, while 
the road is strewn with the carcasses of the fellows who keep 
a little of every line that everybody else has, never have what 
their customers want in their own line, and finally lose their 
“ass in the bargain.” 

“Exclusive dealers have killed their thousands of ““keep- 
ing-everything fellows,” but the trouble is that there is always 
some other fool to take their place and repeat the experience. 

PRUNES OUT OF PLACE IN WHOLESALE HARDWARE STORE. 


How can this wrong be righted? Grocery stores pur- , 


chase these goods from wholesale grocery and crockery 
houses. Now, I believe that wholesale grocery and crockery 
houses have no more right to keep tinware, lanterns, house- 
furnishing goods, cordage, etc., than wholesale hardware 
houses have to keep prunes, canned goods and earthenware. 

I take it for granted that the members of this Association 
buy their tinware, house-furnishing goods, cordage and like 
goods from hardware jobbers or manufacturers. If any one 
of you do not, then you are entitled to no sympathy if grocery 
stores do cut into your trade; for if a traveler for a wholesale 
grocery or crockery house can sell you these goods he will 
continue to sell the grocer on the opposite corner. 

HARDWARE JOBBERS SHOULD AID RETAILERS. 

The remedy, then, it seems to me, is, in the first place, 
hardware dealers, buy your house-furnishing goods, etc., from 
hardware jobbers, and if wholesale grocery and crockery 
houses continue to handle these goods, as much as I dislike 
mixing stocks, it seems that the only solution will be for hard- 
ware jobbers to put in certain lines of groceries and earthen- 
ware sufficient to enable them, as well as their retail dealers, 
to get dollar for dollar what they lose by this contemptible 
practice. 

BAITING. 
Travelers for wholesale grocery and crockery houses fre- 
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quently try to induce purchases from hardware dealers by 
“baiting.” I heard of a recent occurrence of this character 
where “Ham’s cold blast lanterns” were offered by one of 
these concerns at $1.75 a dozen less than hardware jobbers 
were selling them at. 

RETAILER SHOULD BE LOYAL TO JOBBER. 

In conclusion let me say that we must “be loyal” to those 
from whom we expect “loyalty,” and not allow our trade to 
be subverted into unfriendly channels by biting at seducive 
baits. We must use our influence, as individuals, and as Asso- 
ciations, with jobbers and manufacturers to co-operate with us 
in stamping out the small as well as the great wrongs from 
which our business is suffering. 

They can only assist us when we have apprised them of 
these wrongs with which we are confronted, but which’ they 
may be ignorant of, and I apprehend that if we make our- 
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selves heard in this way that many of the wrongs now exist- 
ing and which may hereafter crop up will be speedily and 
effectually “righted.” 

G. W. Wolbert then read the following paper : 


SOME THOUGHTS ON EXPANSION. 
BY G. W. WOLBERT OF CASSELTON. 
ASSOCIATION IS NEEDED BY ALL. 


Wherever there is growth or development in business 
there is expansion. 

This Association was organized about two and one-half 
years ago. It was the intention of the promoters to benefit 
the entire hardware trade of this state. At first only a few 
believed it would be of any benefit to them individually—it 
might help the smaller dealer, but the larger stores did not 
need us. Possibly some of the big men now believe that they 
need this co-operation more than ever. 

The larger stores are usually in the larger towns where 
there is more chance for department stores to cut in on special 
lines. But the ever greedy general store is to be found 
everywhere and usually trying to sell everything. 

THE ASSOCIATION IS GROWING. 

We find that all classes of hardware dealers now look to 
the Association for assistance in many ways. We are growing 
in membership and in the force of our work. Our Association 
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is now a part of the Minnesota and Wisconsin Associations 
forming the “Northwestern Association.” Is that not ex- 
pansion in less than three years? We must not expect all the 
good things to come at once. We must grow like children 
and learn each year some things that will benefit us in the 
future. 

PERSEVERANCE CAN OVERCOME OBSTACLES. 

I have in mind some few things learned since the organi- 
zation. We cannot accomplish all that we desire—nor can 
children—we can do part of the things we wish and by steady 
perseverance overcome obstacles now in our path. 


“Perseverance, dear, my Lord, 

Keeps honor bright. To have done is to hang 
Quite out of fashion, like a rusty nail 

In monumental mockery. Take the instant way; 
For honor travels in a strait so narrow 

Where one but goes abreast. Keep then, the path; 
For emulation hath a thousand sons 

That one by one pursue. If you give way 

Or hedge aside from the direct forthright, 

Like to an enter’d tide, they all rush by, 

And leave you hindmost.” 


UNITED EFFORT IS NEEDED. 

We have done a great deal more in two years than our 
best friends thought possible, and can in two years more have 
our chest expanded like the cartoons of John Bull. But hard 
work and united effort on the part of each individual is needed. 
We have agreed to abide by and conform to certain statements 
sent us from an executive committee. Do we? Some do. 
Others do as they think best. What do you name your Ex- 
ecutive Committee for? It is supposed that they represent the 
concentrated thought of this body. We-know that they do 
their work carefully and with thought only of your best inter- 
ests. They know the facts in detail, which are impossible for 
you individually to learn. 

A DAMPER ON WORK OF COMMITTEE. 

When they send you a list of things to do, and not to do, 
why don’t you follow these lists? It is a well known fact 
that all the members do not follow these lists. When this is 
known and advertised it acts as a damper on the work of 
the Committee. They feel that you do not appreciate their 
efforts. 

These matters take a great deal of time and the pay to 
the President and Secretary are mere pittances for the value 
of the services performed. 

Organization is what we have, but not yet thorough. 
You should be like soldiers in battle; take orders given you 
and execute them to the best of your ability. If each one 
does his share in the battle then victory is assured. 

DESERTERS AND TRAITORS. 

Should some shirk their duty and look for the nearest 
road home, then they act like deserters, and possibly traitors. 
We find all through life that there are numerous men who 
want to get through this world easily. Always ready to join 
anything, and if it is a success—they did it; if it is a failure— 
they told you so. They are the people who always can do it 
right, but when givem something to accomplish they are too 
busy with other matters. Their tongue is their principal organ 
of action. 

BRAINS, NOT TALK, NEEDED. 

Pope wrote: “For fools rush in where angels fear to 
tread.” 

It takes brains, not talk, to work successes in this world. 
Not one in ten of our members have any idea of the work 
done for you and this Association by President Kelly and Sec- 
retary Barnes. And it is brain work; not talk. All the 
grievances are not real. Some are only dreams. 

© WAD SOME POWER THE GIFTIE GIE US. 

Ask these gentlemen how often ‘they receive complaints 
which are hardly worth consideration. 

If the dealers would only practice the teachings of the 
Bible, “love one another and so fulfill the law of Christ,” there 
would be less cause for complaints. 

Have you ever thought that possibly your competitor has 
as many reasons to complain of you as you have against him? 

Burns wrote: 


“O wad some power the giftie gie us, 

To see oursels as others see us. 

It wad frae monie a blunder free us, 
And foolish notion.” 


Why not get on speaking terms with your competitor? 
Possibly he is as good as you are. 
THE NEVER FAILING VICE OF FOOLS. 
Again allow me to quote from Pope: 


“Of all the causes which conspire to blind 
Men’s erring judgment, and misguide the mind, 
What the weak head with strongest bias rules, 
Is pride, the never failing vice of fools. 


If once right reason drives that cloud away 

Truth breaks upon us with resistless day. 

Trust not yourself; but your defects to know, 

Make use of every friend—and every foe. 

A little learning is a dangerous thing.” 

NONE ARE PERFECT. 
None of us are perfect, although we sometimes try to foo8 

ourselves and think we are almost too good for this world, 
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but all too quick we get a bump that arouses us to the fact 


that we are only human and “to err is human.” 


Don’t deceive yourself by the thought that you own your 
goods a little cheaper than your neighbor—possibly it is the 
reverse. No salesman and no buyer has all the snaps. 

SHOULD GIVE WIDE BERTH TO ARTICLES HANDLED BY DEPARTMENT 
STORES. 

Give a wide berth in your store to those articles sold at 
cost by catalogue houses and department stores. They are 
staple goods, you say, and too well known. We must sell 
them. I beg to differ with you. They sell themselves if you 
have the right price attached. Just like nails and wire—put 
on the right price—which is your cost or less than cost, and 
they sell themselves. Why do you do it? You cannot tell 
me any sensible reason. 

NEW LEASE OF LIFE NEEDED. 

Expand—catch a new lease of life and find some first- 
class substitute for many of these articles. You can find it. 
Don’t believe that people will tell you all about it. You tell 
them, as they like to hear you talk. There are a few goods 
which I believe it would be better if not «sold by the dealers. 
Quietly leave them alone. Don’t carry them in stock and 
avoid ordering them. Let the manufacturers learn that you 
are not satisfied with 25 cents profit on a $15 sale. 

You all know of goods that come under this list. 

UNITED WORK WILL BRING ABOUT CHANGES. 

The united work of all members of the Northwestern 

Hardware Dealers’. Association would soon bring about these 
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changes. Why not try it? Such effort on other lines that 
I could name has already done wonders. Take the catalogues, 
look them over, make out your own list of goods sold at cost 
or less, and then personally refuse to handle them. You can 
sell any other good line if you only think so, and post yourself 
on its merits. 

DEFINITION OF A HARDWARE STORE. 

What is a hardware store? 

We have no rule to guide the executive committee on this 
subject, and it has caused some friction in the past. It should 
be decided at this meeting by a vote of the members. 

It has been whispered that some of our members are 
attempting to use this Association for their own benefit in 
cutting out competitors. 

Look it up carefully and locate the hardware business. I 
would offer as a suggestion that you ask each salesman who 
calls at towns in question to give you their views in writing 
of the case. Then your Executive Committee can have their 
duty simplified. 

THE DISCRIMINATION OF ASSOCIATION PRINCIPLES. 

Why not let the jobbers, if they so desire, give each of 
their salesmen one of your latest lists? It might aid in dis- 
seminating the true principles of our Association. It surely 
could harm no one. 

Now as to your friends, “the jobbers,” or any one selling 
you goods. Ihe jobbers will always try to be your friends. 
From the condition of your business they must be friendly to 
be successful. They need you equally to your need for them— 
unless you select them as your bankers. If you do this, then 
buy goods right and pay them all you have agreed, both in 
price and interest. Don’t try any small talk, but follow busi- 
ness rules. You are then making for yourself lasting friend- 
ships. 

“HE WHO WOULD HAVE FRIENDS MUST BE FRIENDLY.” 

Jobbers and salesmen are mortals and some will do ex- 
actly as customers often do to you—tell the truth when neces- 
sary and stretch it awfully when they think it will not break. 

I have men on my list now who years ago stretched the 
truth to me and I cannot believe them since that time. 

You can paint a black sheep white, but it is still a black 
sheep. The man who is honest to himself must be honest 
with others. 

We believe our trade and business is as good as any and 
better than some, hence this Association, which I believe will 
always be a success. But “united we stand, divided we fall.” 

BUYING AT GUARANTEED PRICES. 

Whenever the salesmen offer you goods for future deliv- 
ery at guaranteed prices, buy them if you will need them. It 
is for your benefit to do so. The salesmen have these prices 
and terms for special reasons, and you cannot afford to miss 
them when you personally know that the man and the house 
he represents are reliable. By so doing you place yourself on 
a basis of competition with other dealers. Very frequently 
low retail prices are made in this way, when had you used the 
same business judgment as your competitor you could have 
bought as cheap. 

SHOULD SPEAK THE TRUTH. 

Don’t lie about business matters and prices. Recollect 
that no one is so. badly hurt in wrong doing as the person 
who commits the act. 

You will surely be caught at it and then you have branded 
yourself. Can you afford it? 

RECIPROCITY. 

I have referred above to you principally as individuals. 
Now as to the Association. We ask certain people to do speci- 
fied things for us. In return for these we have agreed to 
reciprocate in other ways. As a society we do, but as indi- 
viduals we fail to keep our vows. 

Why? I have often thought why and wherefore. I can 
never think of but one reason. That we are not honest to 
ourselves. 

JOBBERS NOT TREATED RIGHT. 

When the manufacturers and jobbers agree to try to pro- 
tect us they do as they agree with rare exceptions. With 
equally rare exceptions we do not protect them. 

We buy of any one and every one who comes along. We 
let firms who sell every store in the town come in and sell us 
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the same goods, when the jobbers have the same goods, can 
do equally well in prices and also are protecting us. 

We will buy one-twenty-fourth gross of an article and 
kick because the price is not equal to the price given us on a 
gross order by some specialty man. We have no right to 
expect it. Now, whose fault is it? It is ours as individuals. 
I claim that the jobbers have not so far been treated right 
with the “Association” members. 

SALESMAN TRIES TO BE THE RETAILER'S FRIEND. 

Whenever you have any real or fancied grievances tell 
them to the traveling salesmen, or write the firm about them. 
You can always have wrongs righted. You can also have an- 
other satisfaction, and that is the information that the well 
posted salesman can always give you on prices and quality of 
goods. He is always trying to please you and be your friend. 

If he does not treat you right—there are others—try them. 


“The friends thou hast, and then adoption tried, 
Bind them to thy soul with hoops of steel.” 


In conclusion—we must strive to do as we agree in all 
things. And if any of you wonder why you are to do all 
these things and do them thoroughly, allow me to quote: 


“WHAT IS THE GAIN?” 
“What is the gain? 
If one should run a noble race, 
And at the last, with weary pace, 
Win to the goal, and find his years, 
A harvest-field of waste and tears, 
Of turmoil and of buried trust 
Rich with dead hopes and bitter dust, 
And strife and sneer and ceaseless pain 
What is the gain? 


“What is the gain? 
When having reached a sunlit height 
Through banen sweeps of gloomful night, 
Hoping to see beyond the crest, 
Fair lands of beauty and of rest, 
There lies before, stretched far away, 
Unto the confines of the day, 
A desolate and shadeless plain. 

What is the gain? 


‘What is the gain? 

To sail for months of cold and toil, 

Across wide seas, where winds recoil, 

Only to gather strength and roar 

A louder challenge than before, 

And find, when through fogs thick and dun 

The rocky coast at last is won, 

No haven from that storm-vexed main. 
What is the gain? 


“What is the gain? 
Why, we win this race, we see the light, 
We conquer where the storm’s winds fight, 
We show the way to those who wait 
With faint hearts by the walls of fate, 
Our banners flutter in the van, 
Of battles fought for thought and man, 
And ignorance and darkness wane, 

This is the gain.” 

W. H. Pinkerton read the following paper: 
THE COUNTRY RETAILER’S SUPERIOR ADVAN- 
TAGES IN TRADE. 

W. H. PINKERTON OF LAKOTA. 
A DESIRABLE LOCATION IMPORTANT. 

In taking up the subject of “The Country Dealer’s Su- 
perior Advantages in Trade,” I wish to call attention to the 
fact that there are certain requirements which we must surely 
comply with before we have a right to claim any great degree 
of success in business. 

Among them I would mention, first: It is important that 
we have a desirable location for our store. There may be 
some men who can take a large amount of business with them 
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to some out-of-the-way business location, but this is the ex- 
ception, and in most such cases, if we study the situation, 
we are apt to find that such parties have no strong competition 
or they would not be able to do this. 

STOCK SHOULD BE ATTRACTIVELY ARRANGED. 

Having obtained a suitable location, we must then make 
our store building and arrangement of stock attractive. I 
have visited quite a large number of retail hardware stores 
in the course of my wanderings and I regret to say, what you 
certainly know, if you are of an observing mind, that a very 
large per cent. of these stores are dark, dusty and disorderly, 
and the most of those so kept are only just able to eke out 
an existence. 

The proprietor has plenty of time to sit by the stove in 
the rear of the room or in a dirty office and complain of the 
hard times. 

A little light colored paper on the walls, clean, fresh paint 
on the woodwork and front of the store, would give an en- 
tirely new appearance to the establishment. Add to this one 
or two hours’ work each day in keeping the dust off the goods 
any everything in order, with seasonable goods always made 
prominent, and it is only a question of a little time when his 
trade will begin to show an increase and perhaps reach a 
point where the clerk will scarcely be able to find time to 
keep the store dusted and in order. At such times we can 
overlook a little disorder. 

A THOROUGH KNOWLEDGE OF THE BUSINESS ESSENTIAL. 

Again, we must have a thorough knowledge of the busi- 
ness, so that in buying or selling we will have an intelligent 
idea of the quality, prices and uses of the goods we sell. 
How many times in our experience have we seen customers 
in our stores who had a much better knowledge of the quality 
or uses of an article on sale than the clerk or even the pro- 
prietor who was making the sale. It is a great advantage to 
keep the same clerks, where that is possible, for only in this 
way can we have a force about us who understand the details 
of the business thoroughly, and particularly that they may be 
familiar with our personal methods of conducting business. 

CUSTOMERS SHOULD BE WAITED ON PROMPTLY. 

We must insist on it that our clerks wait on our cus- 
tomers promptly, intelligently and courteously. The hat 
should be removed when waiting on a lady, the door opened 
and closed when possible and the proper offer made as to 
delivering the goods purchased. It may seem unnecessary to 
speak of such things, but in these very methods are written 
the success or failure of many hardware dealers. 

SHOULD BE POSTED AS TO PRICES. 

In making our purchases we must also be intelligent and 
posted as to prices. At our first convention, I think it was, a 
dealer made mention of the fact that his competitor was selling 
a certain article for 25 cents and he didn’t see how he could 
do it. At that very time I was doing the same thing and 
making a very reasonable profit. It was clear that the gentle- 
man had failed to purchase at the right prices, or was holding 
up the price on goods carried for some time. 

A COMPLETE STOCK OF GOODS SHOULD BE CARRIED. 

The last requirement which I will mention is one on 
which there will be no difference of opinion, and that is: We 
must carry a complete stock of goods required in our varied 
locations. It was only a few days ago that a gentleman from 
a point some distance from my town remarked in my store 
that the gentleman who had the exclusive hardware store in 
his town did not carry a complete stock. This very hard- 
ware man is a member of this Association and this is one 
reason I mention it. His customer said that out of six small 
articles called for that he could probably only find about three 
in stock. He made the prophecy that it would be only a 
short time till some progressive individual would open a 
first-class hardware store in that place and our brother’s 
small business would be still further depleted. I can con- 
ceive it altogether possible that this unprogressive member 
might even go so far as to come to our Association asking that 
we formulate some rule whereby we would attempt to prevent 
the entrance of a second store in a town of that size. In such 
a case the unprogressive man must take the blame home to 
himself and in the end he will very likely fail, under the law 
“of the survival of the fittest.” 


PURCHASERS CAN SEE GOODS. 

Having shown you what I consider to be essential fea- 
tures of a first-class hardware store, I will now proceed to 
enumerate the advantages which such an up-to-date country 
dealer has over the large city dealer. 

First. In the country town we have the advantage of let- 
ting the people see our wares and our customers are no 
different from ourselves in that they would rather buy some- 
thing that they can see and examine than something they see 
a picture of in some catalogue. Some of you may not agree 
with me on this point, but my experience teaches me that this 
is true. 

How many of you who do not agree with me will claim 
that you find it easier to sell an article from your catalogue or 
from your floor or your shelf! Not only this, but how many 
times do we sell goods because our customer sees the goods in 
our store, which reminds him that he needs the article in 
question, 

Another advantage lies in the fact that in a large per- 
centage of cases our friends do not anticipate their wants, but 
neglect their purchases until the last minute, and then if we 
have the goods in stock we will make the sale, for the reason 
if none other that he has not time to send for them. 


REGULAR DEALERS UNDERSELL DEPARTMENT STORES. 

There are many times that we can actually undersell the 
large department stores. If you have not discovered this fact 
it would pay you to make a special trip to the city for the 
purpose of investigation. 

During the present winter the writer, being in Minne- 
apolis, took time to look through the hardware department of 
one of the leading department stores. I found a large num- 
ber of articles, particularly among the smaller articles, selling 
at double my prices. Many 5 cent articles selling at 10 cents 
and 10 cent articles selling at 15 cents. 

In another large house furnishing establishment I found 
a line of high grade heaters, the same as I handle (the line is 
not listed), that were selling at about $8 each more than my 
prices, making freight allowance. This same house has done 
this for a number of years to my knowledge. Still, I am 
making a living profit on the stoves at my prices. 

Those are facts that we ought to keep posted on and 
make the most of them. Hereafter I intend to take more 
time to look up such matters when in the cities, and I know 
that I will find many more such cases. If the attention of our 
trade is called to a number of such cases it cannot help but 
have a beneficial effect, both in making sales and in satisfying 
them that the purchases already made have been at reasonable 
prices. 

CREDIT A POWERFUL LEVER. 

Another advantage I wish to name is that we can extend 
credit to our customers. With most of us a very large per 
cent. of our business goes onto our books for at least a few 
days and a great deal for weeks or months. 

This is a powerful lever when used with good judgment 
and discretion. It so often happens that just at the time that 
the goods are wanted that the money is not in hand. I have 
even heard men say that they did not care for cash trade be- 
cause there was more profit on credit sales. 

We have another advantage in that our customers do not 
always fully understand the best way to use an article or all 
the different purposes for which it can be used. Having it 
before them, we can explain all its purposes and best methods 
of using the same. 

DEALER SHOULD GIVE CUSTOMER HIS BEST JUDGMENT. 


At another time a customer comes to our store asking ad- 
vice as to the best thing to buy for a certain purpose. Never 
fail to give such a man the benefit of your very best judg- 
ment, and fully explain your reasons for advocating a cer- 
tain article. I have known men to take advantage of such an 
occasion to palm off an article of dead stock on such a cus- 
tomer, thus taking advantage of his ignorance and at the same 
time forfeiting your right to his confidence. Better were it 
to sell said piece of dead stock for half price to some one who 
would take it with no recommendation from you or consign 
it to the trash pile if needs be. 

As retailers in small towns we have the opportunity to 
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knuw the wants of our customers, and can speak to them per- 
sonally about some article that we have which will interest 
them. To be sure, this privilege must be used with discre- 
tion, but it can often be done to advantage. 

A SPECIAL SALE OF STEEL RANGES. 

If you will pardon a personal experience, for the sake of 
illustration on this point, I will give a little history in regard 
to quite a successful special sale of steel ranges which I had 
in December last. The method of conducting these is no 
doubt familiar to many of you. Previous to the week of the 
special sale I had thoroughly advertised the date and the extra 
inducements offered, including a free lunch to all comers. 

This was done in two local papers and by about five hun- 
dred personal invitations by mail. This brought good crowds 
to the store and did good in creating enthusiasm for the stove, 
both then and for the future. But when the sale was over I 
found that just about one-half of the sales made were to men 
that I had gone out on the street or to their places of business 
and requested their presence in the store for a few minutes, 
just to show them a “good thing.” 

One man said that I had got him out of bed after he had 
retired at night. I will admit that it was a little late, but that 
he had actually retired I will not admit. In any case I made 
the sale and his wife is very much delighted with the range. 

If I had depended on newspaper advertising alone or in 
connection with the mailed invitations, as the department store 
must be content to do, my sales would have been reduced 
just about one-half. 

HANDLING WARRANTED GOODS. 

Another advantage we have is in handling several lines 
of fully warranted goods. In these we have the exclusive 
sale in our town, and the department stores rarely handle such 
goods. In these we can work up a valuable business. 

Again, many of us have other lines of business that draw 
customers to our establishment; goods that people cannot 
send away for if they would. When people come for these 
things we have an opportunity to show them our full line. 
Right here many of us fail. Our methods are after this 
fashion. We get the agency for a desirable line of goods and 
we congratulate ourselves on the fact and immediately resolve 
to show them to every desirable customer that crosses our 
threshold. We do well for a time and have very fair success, 
but gradually it gets to seem like an old story to us and we 
lose interest and soon the effort is allowed to die before we 
have called the attention of one-fourth of our customers to the 
particularly good article we have to offer. 


CORRECTION OF METHODS ESSENTIAL. 

Now, if we conduct our business in that way, we have no 
right to blame some one of more push and perseverance, one 
who carries a complete line and shows it to advantage in an 
attractive place of business and on every occasion that presents 
itself; one who pushes his business until the volume grows to 
such proportions that he can buy many things in car lots and 
other quantities at the lowest market price. We have no 
right, I say, to blame them for our lack of success and seek 
the Association for some form of redress. We must shoulder 
the blame ourselves and correct our own methods, infuse new 
life into our business, and then-will we be on the road to 
success. 

H. F. Strehlow next read the following paper: 


A PRACTICAL SUBJECT—COMPETITION. 
BY H. F. STREHLOW OF CASSELTON, 


In obedience to the urgent request of our Secretary, 
Brother Barnes, I finally became weak-kneed and consented to 
read a paper before this, your third annual convention. This 
is not my maiden effort. Oh no. As you well remember, 
that I tried to read you asleep once on a previous occasion. 
The subject I have selected is one which we deal with every 
day in the week, excepting Sundays (of course, when the 
freights don’t run), and that is “Competition.” 

Before proceeding any further on my course I wish to 
have it distinctly understood that if there is anything in my 
paper that may be objectionable in your minds, that you do 
not approve of, and you can see a chance to improve the 
Golden Opportunity, you will please speak out loud, so our 
Secretary may hear you, as he has full power under the rules 
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of this convention to see that everything is fixed all O. K. 
and you can go home satisfied. My dear brethren, I will not 
bore you to death as a “Boer” with “Competition” just at 
this time, as you all know we are very busy at present—in 
South Africa. 

COMPETITION IS THE LIFE OF TRADE. 

Well, gentlemen, not to beat about the bush, I believe I 
have bit off more than I can chew. If my subject was con- 
densed in liquid form I would not hesitate to tackle the job, 
but as I have all kinds of faith and know from experience 
that the hardware men of North Dakota have the reputation 
of being very modest and considerate, I have no hesitancy té 
proceed. I will endeavor to cut my address short, as you 
are undoubtedly tired, and I hope you will excuse me for not 
going into the details of my subject more fully, which I 
would be pleased to do in justice to myself had I the time. 
Competition, they say, is the life of trade (and, on the quiet, to 
some of ’em, death). 

THE ORGANIZATION IS A SUCCESS. 

We meet annually to discuss, pro and con, to devise ways 
and means how best to compete with our competitors, such as 
catalogue houses, department stores, peddlers, etc. Are we 
meeting with success as an organization? I must emphatically 
say, Yes. In union there is strength, and the greater interest 
each and every one of us take in this Association the more 
successful we will be as an organization. Do not throw too 
much work upon our officers, but be ever ready to assist them 
and give them all the aid which is in your power, and remem- 
ber that each and every member is a stockholder in this grand 
Association of ours, and that we receive and share in its divi- 
dends alike. 

As a matter of fact, do you know that we as individuals 
fight the enemies the Association does? Yes, I think we can 
go them one better. We have not only the catalogue houses, 
department stores, steel range peddlers, etc., and last, but not 
the least, also our local competitor to compete with. Some of 
you may wonder what disposition I may make to overcome 
some of this competition. I go at it in this way, in regard to 
catalogue houses, etc. In the first place, I have on file all the 
leading catalogues and price lists which are issued, up to date, 
and keep posted on their prices. 

MEETING DEPARTMENT STORE COMPETITION. 

To meet this class of competition I always keep a little 
of the Cheap John ware on hand, which I virtually sell at 
cost. However, I invariably always show them the better 
class of goods first, and if they hesitate on the price I reason 
with them and endeavor to show them the folly of buying the 
cheaper class of articles, and, do you know, I most always 
meet with success. One very essential point which we must 
not overlook is this, that we must also keep a close check on 
those who purchase through these various mediums. Your 
own drayman is the best man I know of to keep you posted 
on these shipments. We will suppose that here comes one of 
those fellows now; I shake his hand, say “how do you do,” 
etc., with all due respect and courtesy. This possibly is some- 
thing he did not expect, and do you know, that if he is not 
one of those chilly icemen We read about, that I have by this 
kind of a reception made half of the sale. He undoubtedly 
was astonished and expected a good brown roast. You see, 
I fooled him. Do you realize my gain? Now he starts to 
buy. I give him prices. He says he can buy this and that 
cheaper, but will not let on where it is. So I question him a 
little closer and then I will tell him these prices are from 
such and such a place, get out my catalogue, which is the same 
as his, and here I give him another surprise party. He will 
wonder with astonishment where I got it from and will begin 
to size me up. We will now start to talk business. I will 
say to him that if he will give me the same price on the same 
class of goods as the catalogue quotes, with freight added, 
that that is enough profit for me and I will be pleased to meet 
any legitimate quotations he may have to offer. Sometimes 
I surprise them by going them one better, if in my judgment 
he is a man who is appreciative and who I cannot get at in 
any other way. Have patience, try this two or three times 
and you will succeed. Never deceive him and do always as 
you agreed to do and you have not only gained a customer, 
enriched your purse, but have also made a lifelong friend. 
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MEETING LOCAL COMPETITION. 

I will now proceed to give you a taste of how I get along 
with my local competitors at home and I am a firm believer 
that some of its principles are correct and that the same should 
be followed more closely by merchants. generally as a rule at 
home. You have nothing to lose, but everything to gain. On 
this subject of local competition there is no question but what 
you will all agree with me. That is a subject we do not care 
to read very loud when our competitors are sitting within a 
stone’s throw of you. Who will read this for me? Look out, 
here she goes. In the first place, gentlemen of this conven- 
tion, I can congratulate myself upon the fact that I have only 
gentlemen as competitors to deal with; men who are business 
men in every sense of the word; men who have not come to 
North Dakota to seek health, but who invested money in the 
hardware business to make money. It undoubtedly may seem 
strange to you that my competitors and myself are on speaking 
terms. That we smoke and eat, but do not drink together— 
or that our families will visit one another and that they, too, 
will eat and drink, but will not smoke together. 

CANNOT SELL ALL THE HARDWARE. 

Say, do you know when I forget myself and try to get a 
little gay, that they will call my hand and meet my prices? 
Then I stop. I have learned one thing, and that is this: 
That I cannot sell all the hardware there is to be sold in our 
city, either by getting foxy in cutting prices or by making un- 
kind remarks and insinuations against them. It does not take 
long to find out that your competitors have as much money, 
brains, and friends as you, or that they will hesitate to meet 
competition, understanding one another thoroughly on these 
particular points, I will be frank enough to admit, is making 
me money as also for my competitors, as I am informed on 
very reliable authority that they are discounting all of their bills 
right along. Whether this is the proper feeling that should 
exist between local competitors I will not say, but will leave 
for you gentlemen to decide. 

The convention then adjourned. 

THURSDAY AFTERNOON SESSION. 

The Thursday afternoon session, which convened at 2 
P. M., was for members only. The various committees re- 
ported. The question box was opened and a number of trade 
questions were discussed. 

The membership of the Association is as follows: 
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EX-PRESIDENT KELLEY. 





Clark W. Kelley, who has so successfully filled 
the presidency of the North Dakota Hardware Asso- 
ciation since its organization and for the past year that 
of the North Western Association, was born in 
Thresa, N. Y., in 1855. While a baby his parents 
removed to Wisconsin, where he received his education 
in the public schools and Ripon College. While still a 
young boy he began life’s battle to earn his own way 
and living. In 1868 he commenced his life in the 
hardware business, learning the tinker’s trade and 
clerking, in which work he continued until 1874, when 
he became a commercial traveler in the same line, do- 
ing a nice business for Westphal, Hines & Co., of 
Dubuque, and later for Wm. Bair & Co., of Chicago. 
His health forced him to leave the road, however, and 
iv 1884 he moved to Devils Lake and opened a hard- 
ware store. Recently he has retired from business, 
selling his stock to Adams Bros., of Fargo. Mr. 
Kelley intends to devote his time in future to his large 
farming and banking interests. He has a family to 
which he is truly devoted, anda beautiful home on the 
banks of Devils Lake where he expects to enjoy life. 
Mr. Kelley is a mason and for the past year has been 
Deputy Grand Commander of Knights Templar of 
North Dakota, He has been mayor of Devils Lake 
four years, and made an efficient officer. He isa 
Republican, a man who always tries to vote for what 
is right and the greatest good for the greatest number. 


EXECUTIVE COMIMITTEEMAN ALLEN. 





Henry B. Allen, the vice-president of the North 
Dakota Hardware Association, was born in North- 
eastern Ohio, at Ellsworth, in 1846. His ancestors 
were Connecticut Yankees. 

Mr. Allen was raised on a farm, and attended the 
district school winters; later he attended the Paland 
Union Seminary, after which he taught school winters 
and worked on the farm summers. At the age of 24 
he was married and moved to Salem, Ohio, where he 
was engaged in the hardware business for eieven 
vears. He then sold out and removed to Jamestown, 
N. D., in 1883, where his firm has enjoyed the con- 
fidence and patronage of his customers. The firm 
consists at present of R. A. Kirk of St. Paul, and Mr. 
H. B. Allen, also his son, Paul N. Allen. The firm 
name being Kirk & Allen. 

Mr. Allen is a republican in national politics, but 
in local affairs votes for men, and believes in en- 
forcing the Prohibition Laws. Mr. Allen was chosen 
a member of the Executive Committee at the last 
meeting of the Association. 


SECRETARY BARNES. 





Charles N. Barnes was born at St. Charles, [IIli- 
nois, May 20th, 1863. When a child his parents re- 
moved to Chicago, where he resided continuously until 
1882. He received his education in the schools of 
Chicago. Following in the footsteps of his father, he 
desired to learn the hardware business, and obtained 
employment with the wholesale house of Brintnall, 
Lamb & Co., Lake St., remaiaing in their employ from 
1879 to 1882, The later year he went to Dakota (then 
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a territory), and secured a situation in Grand Forks 
with the hardware and implement firm of Luke, Steele 
& Co., and continued with same firm, or its successors, 
until 1889, when he was admitted as partner, under 
the firm of Luke & Barnes. Such partnership con- 
tinued until 1898, when their business was incorpor- 
ated as Barnes & Nuss Co. This firm conducts an ex- 
clusive hardware business, and also has a large busi. 
ness in general roofing and sheet metal work, doing 
work in this branch many miles west and north of 
Grand Forks. Mr. Barnes has held position as Secre- 
tary of the North Dakota Hardware Association since 
its organization in 1897. He has always believed 
much good could be derived through trade organiza- 
tions. 

Mr. Barnes was influential in joining and bring- 
ing about the N. Dakota Hardware Association, and 
has devoted much of his time to the work. 

Mr. Barnes is married and has two children. 


TREASURER JOY. 





Mr. H.N. Joy, the treasurer of the North Dakota 
Hardware Association, is a a native of Wisconsin and 
about 40 years of age. He came to North Dakota in 
the spring of 1882. The following fall he opened a 
hardware store at Hamilton, N. D., and has since 
been continuously in business in that place. He is 
also senior member of the firm of Joy, Armstrong & 
Co., of Glasston, dealers in hardware and lumber. 

Mr. Joy is vice-president of the bank of Hamilton, 
and has held various school aud town offices. He 
served one term, 1896-7, as a member of the House of 
Representatives of the State Legislature, represent - 
ing the second senatorial district in which Hamilton 
is situated. Mr. Joy is Past Grand Master of the 
A. O. U. W. of the state, and has twice served as rep- 
resentative to the Supreme Lodge of that Order. Mr. 
Joy is married and has four children. 


e+ 


ARRANGED WITH SPECIAL REFERENCE TO 
CLEARNESS OF EXPRESSION. 





In response to many calls by practical sheet-metal 
workers for a book giving a systematic and progres- 
sive course of instruction in this subject, Mr. John- 
ston has produced the Cornice Work Manual, an 
exposition of cornice work in all its branches. Mod- 
ern architecture has been revolutionized by the general 
substitution of metal for wood in construction, and 
simultaneously the sheet-metal cornice trade has 
developed from insignificance into one of the most im- 
portant branches of building. It offers exceptional 
chances to the clever mechanic and presents oppor- 
tunities of wide development, inasmuch as a practical 
sheet-metal cornice worker can establish in many 
places a business of considerable dimensions with less 
capital and labor of introduction than is necessary in 
other lines. At the same time, to succeed he needs a 
thorough technical acquaintance with the various 
details of the trade, ability to draw various compli- 
cated patterns and familiarity with details upon which 
he may base his estimates of work. This volume, 
arranged with special reference to clearness of expres- 
sion, and with many helpful illustrations, is designed 
to meet his needs.—Manufacturers’ Record, Feb. 15. 
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The second annual convention of the Missouri Retail 
Stove and Hardware Dealers’ Association was held at the 
Lindell Hotel, St. Louis, February 20th, 21st and 22d. Tues- 
day morning was devoted to a session of the Executive Com- 
mittee, lasting from 10:25 A. M. to 12 M. sharp. 
TUESDAY AFTERNOON SESSION. 

The convention was called to order by President J. W. 
Poland, of Carrolton, at 2:15 P. M. 

The President then read his report as follows: 


REPORT OF PRESIDENT J. W. POLAND, OF 
CARROLTON. 
FRESH IN THE MINDS OF ALL. 

Gentlemen, I assure you that I am personally gratified to 
see as many of the dealers of Missouri before me as is my 
pleasure. 

It is not necessary for me to review the history of this 
organization, as it is fresh in the minds of all. As soon as 
practicable after the close of our last session, and in accord- 

















ance with section 4, article 4, of our laws, I appointed field 
workers. I called the Executive Committee to meet in the 
City of Moberly, November 15th, but as there was not a 
quorum present, no definite business was transacted. How- 
ever, such matters were projected and ‘afterwards consum- 
mated by mail. 


POSTPONEMENT OF MEETING. 

Our time of meeting being set for the first Tuesday in 
February, and being unable to secure satisfactory rates for 
that date, by the consent of the Executive Committee, I post- 
poned our meeting until this date. 

GREAT OBJECT OF THE ASSOCIATION. 
The great object of our Association is to cultivate more 
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fraternity and co-operation among ourselves. When we act 
upon the theory that our competitors are as honest as we, and 
have the same purposes as ourselves, we shall have learned 
a valuable lesson. 

SOCIAL PRINCIPLES. 

In the social world there are certain great principles that 
are regarded as fundamental to the best interests of mankind; 
and the penalty attached to the violation of these principles is 
the loss of the respect of the best people. 

FRATERNAL FEELINGS SHOULD BE CULTIVATED. 

So in the business world we should endeavor to cultivate 
such feelings of fraternity as will put into practice these great 
principles. In the cultivation of these principles we must 
learn that so long as we expect right motives and right: deal- 
ing from our neighbors, we must not overlook the fact that 
our neighbors have a right to expect the same from us. 

THERE IS A BETTER PLAN. 

To accomplish this end, we are convinced that there is a 

growing feeling among the trade that this is a better plan 





by which to correct evils than to attempt to legislate them out 
of existence. We have a grand opportunity before us in bet- 
tering our own condition as retail hardware dealers, and being 
a blessing to the business world as well. I would that I had 
the ability to enthuse every retail hardware dealer in the great 
State of Missouri with the importance of this work as I 
myself feel it, and I sincerely hope that the day may soon 
come when all the dealers of the state may be members of 
this Association. 

SHOULD SEND REPRESENTATIVE TO CHICAGO CONFERENCE. 

Allow me to urge upon you the importance of sending a 
representative to a conference of the various state associations 
to meet in the City of Chicago, March 12, 1900, for the pur- 
pose of forming a national association of retail hardware 
dealers. 

CONFIDENT IN ULTIMATE SUCCESS OF THE ASSOCIATION. 

In this address I would not omit the proper recognition 
of the valuable services of the traveling men, for to their un- 
tiring efforts, more than to any other influence, is due the 
growth of our organization during the past year. I desire 
at this point to express my confidence in the ultimate success 
of this Association. But in order to do this every individual 
member must be loyal to the will of the majority. 


A BELIEVER IN ROTATION IN OFFICE. 
In conclusion, I desire, as your retiring President, to say 
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(for I am in entire accord with the sentiment expressed by 
President Montgomery, of the Wisconsin State Association, 
when he said, “It should be an unwritten law that no Presi- 
dent should succeed himself,’’) that I trust this convention 
may be so conducted as to conduce to the benefit of the Asso- 
ciation; and that while we hope to increase our social ac- 
quaintance and good will, we should in no sense subordinate 
the business of the convention to that of having a good time. 
Secretary Thomas next read his report, as follows: 


REPORT OF SECRETARY-TREASURER E. THOMAS, 
OF TRENTON. 
FEW REASONS FOR COMPLAINT. 

In presenting this, my first annual report I wish to take 
the opportunity of thanking the Association for the honor 
conferred upon me at the last meeting in selecting me as Sec- 
retary of this Association. 

Notwithstanding our membership has not increased as 
rapidly as I expected, yet when I observe the reports of the 
secretaries of other state organizations I cannot see many rea- 
sons for complaint. 

Our Association has increased its membership from sixty- 
four, at our last meeting at St. Louis, April 11, 1899, to ninety- 
six at the present time, which is a satisfactory showing when 
we take into consideration the fact that our last meeting at 
St. Louis was the beginning of the organization proper. 

A CORRECT LIST OF DEALERS DIFFICULT TO OBTAIN. 

The work of your Secretary has not been very arduous 
outside of the work of sending out circular letters to about 
630 of the retail hardware dealers of the state. To do this 
he had to secure a list of retail dealers, which was exceedingly 
difficult matter, especially to get a correct list. To enable your 
Secretary to get such a list I would recommend that each 
member of your Executive Committee send a full list of the 
dealers in his district to your Secretary, when he can enter 
the same in alphabetical order in a book for that purpose. 
By this means every dealer in the state can be reached directly 
on short notice. 

PRESIDENT IS THANKED FOR HIS CO-OPERATION. 

I wish to return my thanks to your excellent President 
for his hearty co-operation and valuable assistance in the 
work; and I also cannot forget the, willingness of the several 
hardware magazines and journals to give us their valuable aid. 

MEETING OF EXECUTIVE COMMITTEE. 

Your Executive Committee has held one meeting since 
our last convention, and that was held at Moberly, Mo., No- 
vember 15, 1899, for the purpose of taking steps looking to 
the pushing of the work of increasing our membership, the 
minutes of which have heretofore been read. 

SOLICITATION OF MEMBERS BY TRAVELING MEN. 

The suggestion adopted of enlisting the traveling men in 
our cause is a good one, but the action was taken too late to 
bear good fruit, as it was very difficult for your Secretary to 
get the proper address and the number of said traveling sales- 
men who were representing the different firms suggested, in 
time for effective work, in lieu of which your Secretary with 
each circular letter sent a blank application for membership. 
I would respectfully recommend that only such traveling sales- 
men as belong to this Association be authorized to solicit 
members, and I am confident it will work for the good of the 
Association in that they being a part of it will take more 
interest in the success of the Association. With our present 
membership the interest will be renewed, and we are now in 
position to push the organization with more vigor. 

SUCCESS IS DEPENDENT ON NUMBERS. 

The success of this Association depends very mainly on 
the numbers of its members, and each year will evidence a 
more rapid growth. It will require a constant effort to make 
it a success, but it can be done. What other states are doing 
Grand Old Missouri can do, and when the proper time comes 
the several states can unite their efforts, and then it will be 
seen what benefits are to be derived from our organization. 
LETTER FROM PRESIDENT BINDLEY, OF NATIONAL HARDWARE ASSO- 


CIATION. 
In reply to an invitation sent to John Bindley, of Pitts- 
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burg, Penn., President of the National Hardware Association, 
I received the following letter: 
Pitrspurc, Jan. 16th, 1900 
Mr. E. Thomas, Sec. Missouri Retail Stove and Hdwe. Deal 
ers’ Assn., Trenton, Mo. 

Dear Str: Your courteous favor of the t1oth inst. is to 
hand, with an invitation to address your Association at its 
second annual meeting in St. Louis, February 2oth. 

Unfortunately my engagements are of such a nature that 
I find it will be impossible to be with you upon this pleasant 
occasion. The aims and objects of the National Hardware 
Association are almost identical with your own Association 
It means the uplifting and the bettering of the conditions of 
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President P. E. Harney, Joplin. 


trade, striving to attain a higher understanding of the true 
ethics of doing business between competitors. The com- 
mingling each with the other cannot but Le helpful, as well 
as bringing about a better understanding between the indi- 
viduals. May you continue in your good work, with ever in- 
creasing beneficial results, until you attain the highest position 
you are striving for. 

With best wishes, and regrets that I cannot be with you 
upon this occasion, I remain, 

Yours truly, 
Joun BINDLEy, 
President. 
REPLY OF SECRETARY FERNLEY TO ASSOCIATION’S INVITATION. 

I extended an invitation to Mr. T. James Fernley, of 
Philadelphia, Secretary of the National Hardware Association, 
to address this convention on the best methods of organizing 
state associations, in reply to which he submitted the follow- 
ing, which I submit for your consideration: 

PHILADELPHIA, Jan. 13, 1900. 
Mr. E. Thomas, Secretary-Treasurer, Missouri Retail Stove 
and Hardware Dealers’ Association, Trenton, Mo. 

Dear Sir: I am in receipt of your valued favor of the 
10th, extending an invitation to attend the second annual meet- 
ing of your Association in the City of St. Louis, on February 
20th, and to make an address before your Association on “The 
Best Methods of Organizing State Associations,” but regret 
that my engagements at that particular time are of such a 
nature that it will be impossible for me to accept your very 
courteous invitation. 

ALL STRIVING TO ATTAIN A HIGHER STANDARD. 
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The object to be attained by such organizations as yours 
and our own are, to all intents and purposes, identical. We 
are all striving to attain a higher standard of business meth- 
ods. Results can be accomplished by organized effort, which 
would simply be impossible through individual action. This 
will be written in history as an era of organization. The 
advantage to be attained by an organization like yours are 
as manifold as they are manifest. I don’t know that I could 
be of much advantage to you were I to address you on the 
subject of “Best Methods of Organizing State Associations,” 
as I have never had any experience in this particular direction. 

ADVOCATES LITERATURE AND PERSONAL SOLICITATION. 

My impression, however, is that those who are cognizant 
of the advantages of an Association like your own, should be 
appealed to through literature circulated from your Secretary’s 
office, and this should be followed up by personal visitation 
by some one authorized to solicit'membership for you. 

TRAVELING MEN CAN AID. 

If the traveling salesmen of your state are interested in 
the aims and objects of your organization, they can do a 
great deal toward aiding your officers in securing a satis- 
factory membership. 

INFLUENCE OF ORGANIZATION FELT. 

I do not know what proportion of the retail dealers in 
your state are now members of your organization, but I as- 
sume that already as an organization you are strong enough 
to have your influence felt wherever exerted. This being the 
case, you undoubtedly will be able to make considerable 
progress and thereby be in a position to demonstrate to those 
who have shown a disinclination to connect themselves with 
you that they are doing an injustice not only to those of their 
competitors who are willing to devote the time and assume 
the financial responsibility necessary to obtain beneficial re- 
sults from associated effort, but that they will realize that 
they are doing themselves an injustice to remain in a posi- 
tion where they are unable to obtain such advantages as would 
accrue only to such concerns who are members of your Asso- 
ciation. In movements of this nature, we find two classes of 
men who remain outside of an organization. First, those who 
are chronic pessimists, and who do not believe that conditions 
can ever change, and, sécondly, those who are penurious 
enough to endeavor to obtain advantages without contributing 
their share towards the expense. 

AN IMMENSE FIELD OF USEFULNESS FOR HARDWARE ASSOCIATIONS, 

There is an immense field of usefulness open for Asso- 
ciations like your own. The trade of the legitimate retail 
dealer is having serious inroads made into it by the catalogue 
houses and department stores, and we have been doing our 
utmost during the past two or three years to minimize this 
evil. 

EXPRESS COMPANY EMPLOYEES CANNOT ACT AS CATALOGUE HOUSE 
AGENTS. 

For instance, we found in the latter part of last year that 
the catalogue houses were employing in some way the agents 
of the express companies throughout the country to solicit the 
business of the consumer, from a catalogue which had pre- 
viously been furnished the express agents, thus securing the 
services of a thoroughly reliable man in every railroad or 
express point in the United States. We had conferences with 
the general managers of the express companies, and have their 
assurances on file in our office that if at any time our Asso- 
ciation furnishes the general manager of the express com- 
pany of the name of any local agent who is representing in 
any way a catalogue house, he will be given the alternative of 
discontinuing his connection with the catalogue house or with 
the express company. 

VERY BENEFICIAL TO THE RETAIL TRADE. 

We feel that this action on our part will prove to be very 
beneficial to the retail trade of the country, as it is very hard 
to imagine the immense advantage that the employment of 
these express agents would have been to the catalogue houses. 
INDIVIDUAL MANUFACTURERS HAVE TAKEN ACTION AGAINST 


CATALOGUE HOUSES. 
We further have been calling the attention of the individ- 
ual manufacturers to the evil which results from their allow- 
ing their goods to be catalogued by these concerns, and some 


of the most progressive manufacturers of the country to-cav 
rave served their connection with this class of dealers. 
MUCH WORK YET TO BE DONE. 

We recognize that there is much work yet to be done. 
We have recently issued a letter to our membership asking the 
buyers of the respective jobbing houses connected with us to 
obtain a copy of the catalogues of this class of dealers, in 
order that when they are purchasing goods they may turn to 
the same, and see whether the goods that they propose pur- 
chasing are catalogued by these people. If they are, the 
buyer for the large jobbing house will have an opporunity 
of expressing himself direct to the manufacturer with whom 
he is trading. . 

JOBBERS WILL ASSIST RETAIL TRADE. 

We-are going to do our utmost to assist the retail trade 
of the country in this particular, for the reason before men- 
tioned, namely, that our interests are identical. We would, 
however, advise your Association to pursue this matter in 
about the same way that we do, namely, quietly and diplomat- 
ically, rather than making it the subject of general public dis- 
cussion, and we therefore request that if you deem it proper 
to read this letter to the members of your Association (and 
we have no objection to your so doing), it be done in execu- 
tive session, and not given out for publication, because we 
believe that it is better to not allow any opposing force to have 
knowledge of your line of action. 

AN ERA OF ORGANIZATION. 

We bespeak for your Association every measure of suc- 
cess possible, and sincerely hope that all the retail dealers 
eligible for membership in the same will avail themselves of 
the opportunities you offer. This is an era of organization, 
as I have stated before. 

NO MORE WILLING ALLY. 

If the writer were privileged to address you personally, 
he could not say more than is here indited. You have a pow- 
erful force to combat, and need all the assistance possible to 
be rendered, and I think that you will find no more willing 
ally than the National Hardware Association of the United 
States. Yours truly, 

T. JAMES FERNLEY, 
Secretary-Treasurer. 
A NATIONAL ORGANIZATION PROPOSED. 

I also received a communication from Mr. H. A. Cole, 
President of the Iowa Retail Hardware Dealers’ Association, 
asking for the consideration of a proposition looking to the 
organization of a national organization of the retail hardware 
dealers. This communication I presented to our Executive 
Committee for its consideration. 


TREASURER’S REPORT. 

Being Treasurer of your Association, I wish to make my 
report in connection with my report as Secretary, as follows, 
to wit: 

RECEIPTS. 
Apr. 12th, 1899, To membership fees received at last 
meeting 
Feb. 14th, 1900, To membership fees received to date. . 
Feb. 20th, 1900, To membership fees received to date.. 6.00 
Feb. 2oth, Dues paid to date (6 members) 


EXPENDITURES. 
To Amt. paid at last meeting for postage, etc 
To Amt. paid for postage 
Printing and stationery 
Stenographic fees and clerical work. 
Stenographic fees last convention... 
Commissions to solicitors 
Telephone message 
Badges for convention 
Express 


To Amt. of cash on hand 


The report of the Secretary was adopted. 
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The next order of business was the election of officers 
for the ensuing year, and L. D. Groom, of Richland, moved 
that the chair be empowered to appoint a committee of three 
to nominate officers for the Association, the motion being 
carried. 

The President appointed as a Committee on Credentials, 
S. Halyard, of Joplin; A. H. Gruendler, of St. Louis, and Wm. 
Sodemann, of Concordia. 

The Secretary read the minutes of the last meeting. 

As these were read from a copy of THE AMERICAN Ar- 
rIsAN Of April 15, 1899, it is not necessary to reprint them 
here. 

J. C. Koenig took the floor and said: “The Executive 
Committee would recommend that a committee of three be ap- 
pointed to revise the constitution and by-laws on the lines laid 
out by the Executive Committee.” 

The motion was carried. 

The President named as a Committee on Nominations for 
Officers, M. C. Post, of Brookfield; F. A. Kansteiner, of St. 
Louis, and J. B. Best, of Palmyra. 

The President appointed as Committee on Rules and 
Order of Business, Ben Morris, of Memphis; John F. Bannon, 
of St. Louis, and C. P. Bodine, of Shelbina. 

The President appointed as Committee on Revision of the 
By-Laws, Taylor Frier, of Louisiana; L. D. Groom, of Rich- 
land, and Ed. A. Demeter, of Macon. 

Mr. B. F. Naylor, of Marshall, read the following paper: 


WHY SHOULD RETAIL DEALERS BELONG TO AN 
ASSOCIATION ? 
BY B. F. NAYLOR, OF MARSHALL. 
YOU MUST SHOW US, 

The retail dealers of ‘the State of Missouri are not unlike 
those of any other state. Our desires and aspirations are 
very much alike. We, however, have one peculiarity in that 
“you must show us,” and that is just what we would like and 
earnestly desire to do in this discussion. 

ORGANIZATION IS NECESSARY, 

That organization is necessary to-day on the part of retail 
dealers is apparent to every intelligent thinking man. This 
is evidenced by the commendable zeal manifest on the part of 
retail dealers in many of our sister states. We in Missouri 
as yet have not been as enthusiastic as the exegesis of the 
terms demand, and yet we are moving in the right direction, 
and as we progress hope to gain force and momentum. 

ORGANIZATION DEMANDED TO MEET CONDITIONS. 

About one year ago we organized the Missouri Retail 
Stove and Hardware Dealers’ Association, believing such an 
organization was demanded to meet conditions and circum- 
stances confronting the retailers of this state—not that we 
might change or reverse the order and progress of commerce 
to suit our own interests—but through its instrumentality in 
her council halls discover, if possible, how to adjust our af- 
fairs and business to meet these conditions, and remedy many 
of the evils now afflicting us and opposing our progress. As 
individuals, we cannot bring about -ggeded reforms; our ef- 
forts fall at our feet. We petition, wé protest in vain. Then 
our only recourse and remedy is in united effort. When this 
is accomplished, when we stand shoulder to shoulder as one 
mighty force, then our right to a place in the commercial 
world will not be questioned, but revered and respected, not 
only by manufacturers and jobbers, but by the catalogue 
houses and department stores as well. 

THE ASSOCIATION OFFERS THE REMEDY. 

We must maintain our identity through organization, or 
go down in ruin and defeat. Which shall it be? The answer 
lies within your own reach and grasp. 

Our Association, whose object and aim is the promotion 
of every interest of its members, offers you the remedy. Will 
you apply it? 

Retail dealers, think on these things; they are of vital im- 
portance to you and demand your careful consideration and 
upport.. In. our annual gatherings, in the exchange of ideas, 
methods and plans, which will be discussed, the fraternal feel- 
ng and fellowship encouraged and fostered, who can estimate 
the benefits that will result? 

Therefore, our Association appeals to every retail dealer 
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in the state, inviting you irto her ranks and bidding you wel- 
come to all her privileges. 

The President said: “This paper is now open for discus- 
sion. We have the views along this line of Mr. Naylor, and 
we would like to have paper discussed. That is what we are 
here for, in part.” 

ANTIQUITY OF ORGANIZATION. 

A member said: “I have been listening to the remarks 
on this paper, and several previous papers regarding organ- 
ization, saying, this is a day of organization, as if it was some- 
thing new. I am afraid that you gentlemen have not been 
reading your Bible very carefully, or you would find that 


Vice-President B. F. Naylor, Marshall. 


organization is as old as the Bible itself, and it is very appro- 
priate that a traveling man should give you a Bible story about 
organization. 

THE WALLS REBUILT. 

“If you have studied your Bible you will read this, that 
when the children of Israel returned from captivity under 
Zerrubabel by the decree of King Cyrus, of Babylon, after 
they had gotten down to Jerusalem, Nehemiah set down there 
to see how they were getting along, and the word came back, 
O, they are in a bad fix ;.the walls have been broken down and 
the gates have been b d with fire and the enemy can come 
in and overcome them.* Nehemiah did some praying, but he 
did not stop at that. He went to the king and asked permis- 
sion to rebuild those walls. The first thing he did after he got 
there was to organize, and if you have studied your lesson 
closely you will find he appointed about thirty-seven different 
chairmen of committees, heads of different families, or clans, 
and each party was set to rebuild the wall right in front of 
his own door. Well, before they got through building, some- 
body says, ‘What is the use? The armies of the children of 
Israel are weak, and there is much rubbish about; we better 
not try it.’ Somebody at the outside says, ‘You better drop 
that, or the first thing you know, these outsiders will come 
and wipe you out, and will not leave you the walls you have 
got there.’ 

PERSISTENCE OF NEHEMIAH. 

“Nehemiah stuck to it. ‘You build that portion of the 
wall. in front of your own door.’ All the bluster from the 
outside did not stop him. In a very short space of time the 
walls were rebuilt. Now, then, let me say what has that got 
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to do with you? As the preacher draws a lesson, I want to 
draw a lesson. Somebody has sent down to find out how the 
hardware trade is getting along in Jerusale, that is Missouri, 
and the reports came back that the walls were knocked down ; 
what use to be the hardware trade has now gotten into the 
hands of the racket store and the department store; we ought 
to have these walls built around here. 


THE FIRST THING IS TO ORGANIZE. 

We have started just as Nehemiah did to rebuild those 
walls. One of the first things is to organize. So you have 
nothing new—that organization went away back there. The 
next important thing is to build up the walls before your own 
door. That means this, that each: one of you, gentlemen, as 
hardware dealers should build up a piece of wall in your own 
town. Many of the retail dealers have said, “These racket 
stores are too large to get away with, and the outside enemy 
says, ““These trusts are too big; these jobbing houses are too 
big, and the first thing you know they will swoop down upon 
you.” ’ Don’t be afraid, stick right to it, and build the walls 
in front of your own house, in your own town, and if you 
will stick together and organize, no better than they organized 
in the days of Nehemiah, this Association will be a success.” 

The Committee on Nominations next made their report, 
through Chairman M. C. Post, of Brookfield, placing in nomi- 
nation J. W. Poland, Carrollton, for President, and P. E. 
Harney, of Joplin, for Vice-President. 

The report of the Committee was adopted. 

President Poland said: “I insist, gentlemen, that you 
place some one else at the head of your organization for this 
year. I don’t believe it is right. Not that I don’t appreciate 
your kindness for one minute, but I assure you I cannot accept 
because it is not right.” 

F. A. Kansteiner said: ‘As one of the members of the 
committee, I Beg to state that we felt it was no more than 
proper and to the interests of the state organization that the 
officers remain in the positions they have held so honorably 
during the past year. I take it for granted that Mr. Poland 
could do us a good deal more good during the ensuing year 
than some one who has not had his experience. I hope Mr. 
Poland will consent to retain the office.” 

The report of the Nominating Committee was then recon- 
sidered and they made an additional report, nominating P. E. 
Harney, of Joplin, for President, and B. F. Naylor, of _Mar- 
shall, for Vice-President. 

On motion the report of the Nominating Committee was 
adopted and Mr. Harney and Mr. Naylor were elected by 
acclamation to fill these respective positions. 

President Harney said: “I presume you found it im- 
possible to work Brother Poland to the idea of taking it an- 
other year. I have been out of the room. I suppose that is 
a fact. 

“T thank you for the honor conferred upon me. I would 
a great deal rather have seen Brother Poland remain as Presi- 
dent of the Association. He is better qualified to fill the posi- 
tion than myself. I thank you very much for the honor con- 
ferred upon me.” 

The Committee on Rules and Order of Business reported 
as follows: 

TUESDAY, P. M., FEBRUARY 20TH. 


Resolutions and amendments offered and referred to com- 


mittees. 

Election of officers. 

Paper: “Why Should Retail Dealers Belong to Our 
Association?” B. F. Naylor, Marshall, Mo. 

Discussion of paper. 

Paper: “Outlook for Success of the State Associations,” 
Clark W. Kelley, President Northwestern Association, Devils 
Lake, N. D. 

Discussion of paper. 

Adjournment. 


WEDNESDAY, FEBRUARY 2IST, IO A. M. 


Reports of committees. 
Paper: ‘ “Protection of Retail Trade,” M. C. Post, Brook- 


field. 
Discussion. 











“Co-operative Buying,” H. W. Queenheim, St. 





Paper : 
Louis. 

Paper: “Some Things to be Avoided by this Associa- 
tion,” Jno. F. Bannon, St. Louis. 

Discussion. 

Paper: “How to Combat Department Stores and Cata- 
logue House Competition,” R. L. Hixson, Hannibal. 

Discussion. 

WEDNESDAY, P. M. 
Plans for next year. 
Adjournment. 
THURSDAY, FEBRUARY 22, I0 A. M. 

Paper: ‘How to Advertise,” Mr. Halyard, of Joplin. 

Discussion. 

Resolutions and motions. 

Question box. 

Paper: ‘‘Co-operative Insurance,” J. M. Kenyon, Mait- 
land. 

Discussion. 

Miscellaneous business. 

Adjournment. 
(Signed) Bren. Morris, Memphis. 

Jno. F. Bannon, St. Louis, 
C. P. Boprne, Shelbina. 
Committee. 


On motion, the report was adopted as read. 

The next order of business was a paper by Clark W. 
Kelley, President Northwestern Association, Devils Lake, 
N. D., but owing to illness Mr. Kelley was not able to attend 
the convention or prepare a paper. 

The Committee on the Revision of the Constitution and 
By-Laws made the following report, through Chairman L. D. 
Groom, of Richland: 

Section 1, Article III, of the constitution was amended to 
read as follows: 

“SecTION I. The officers of this Association shall be 
President, Vice-President, Secretary and Treasurer, and four 
members, no two of whom shall be chosen from the same con- 
gressional district, who, with the President, shall constitute 
an Executive Committee. 

“There shall be selected annually five members, known 
as an-Advisory Committee, whose duty shall be to advise with 
the President and Executive Committee concerning the inter- 
ests of this Association and its members.” 

Section 2, Article III, shall read as follows: 

“The President, Vice-President and Advisory Committee 
shall be elected annually by ballot and shall hold office until 
their successors have been elected and qualified. The Execu- 
tive Committee shall be elected alternately by ballot, two for 
on year and two for two years.” 

Section 1, Article IV, to read: 

“The regular meetings of the Association shall be held 
annually at such place as may be designated by the Associa- 
tion at its previous annual meeting, and at such time as recom- 
mended by the Executive Committee.” 

Section 2, Article IV, to read as follows: 

“The Executive Committee is subject to call of the Presi- 
dent, and when so called their actual expenses shall be borne 
by the Association.” 

Article I of the by-laws to read as follows: 

“The membership fee shall be $3.00, and the annual dues 
$3.00 for each year thereafter.” 

Article VI of the by-laws to. be abolished. 

The report of the committee was adopted. 

The Secretary read a communication from E. C. Atkins 
& Co., Inc., saw manufacturers of Indianapolis, requesting the 
members to stop at the door at the close of the meeting and 
receive a souvenir in the shape of a thermometer. 

The reading of the letter was followed by expressions of 
approval by the members. 

The President said: “I have an inquiry on the table which 
says: ‘What effect has the advance in prices had on the retail 
trade?’ Somebody would like to hear that discussed.” 

J. G. Wezer (of Clayton) : It has had some effect upon us. 
Our builders tell us that, while hardware has gone up to some 
extent, they are willing to wait to see that it don’t go any 
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higher. To that extent it has injured the trade. 

TAYLOR Frier (of Louisiana): We find it has a very bad 
effect upon our trade in some respects. Especially we find that 
is the case with barbed wire and plain wire used by farmers 
in making fences. I don’t suppose that we have sold one- 
third of the amount of barbed wire we did previous to the 
advance. The farmers say they are going to make rail fences 
and things of that kind. You know it has increased more than 
100 per cent. We did retail it at $1.90. Now we are asking 
$4.50 and $4.75. Take it in builders’ hardware, to a certain 
extent it has kept back building. While it curtails our sales, 
yet at the same time the increased profits on goods we have 
sold has more than made up for what we have lost in lack of 
trade. 

The Presipent: Mr. Naylor, can you tell us something 
about it? 

B. F. Naytor (of Marshall): Yes, we have felt the effect 
of the advance. Our firm does not deal in wire. We cannot 
speak from that point. In builders’ hardware we believe the 
advance has been the means of preventing a great deal of 
improvement that would have been made had there not been 
an advance. As Mr. Frier says, the additional profits upon 
the goods which we have sold to some extent offsets the loss 
of trade, yet that does not come as very much relief. While 
we get additional profits on the goods when they are sold, 
when we buy again that profit is absorbed. There is no doubt 
but what the advance in the price of goods has prevented our 
selling to the trade what goods we would have sold otherwise 
On the question of cook stoves, when it reaches a point where 
a man needs a cook stove he will generally buy it regardless 
of the price. They are forced to buy. With the high prices 
they are inclined to buy cheap stoves. 

L. D. Groom (of Richland): I believe the advance in 
prices has given us more business. I know the last half of 
the year my business increased $500 a month over anything 
I had done for four or five years. I ordinarily sold $4,000 
worth of wagons. This last year I sold $5,000 worth of 
wagons. But Mr. Frier stated about his wire trade that last 
year he sold 80,000 pounds of barbed wire; this year he sold 
15,000 pounds. That is the difference in the trade. It is a 
matter of laziness. The farmers have plenty of timber for 
rails, but prefer to use wire when they can afford it. We have 
had an increase in cattle and hogs, which is the main product 
where we are. I don’t know but what it is easier to sell nails 
at $4.50 than we did a year ago at $2.50. I believe that higher 
prices stimulate men to do more business. If this Associa- 
tion can get up some kind of a rule, or something, that will 
help the farmer to get more for the crops he raises then we 
will have no trouble to get advanced prices. 

C. M. Kenyon (of Maitland): I think the advance has 
caused us to sell less goods. I think you will find a large part 
of the profits was due to the advance in goods on hand, but as 
a permanent matter it will make sales much smaller. 

President HARNEY: I will tell you: my experience about 
this thing. We have sold more goods in 1899 than we ever 
sold before. There has been no trouble about getting prices 
There used to be a time a few years ago when a person sold 
a hundred dollars’ worth of goods you had to have the wagon 
come around to the back door to load it. Now you can put 
four or five hundred dollars’ worth in a wheelbarrow. People 
appear to be more willing to pay high prices this year. 

The Secretary announced on behalf of the Entertainment 
Committee of St. Louis that tickets would be distributed at the 
close of the meeting for the theater to the members. 

On motion, the convention adjourned to meet at 10 o'clock 
Wednesday morning. 

WEDNESDAY MORNING SESSION. 

The convention was called to order by President Harney 
at 10:30 A. M. The minutes of the previous session were read 
by the Secretary. 

The Committee on Credentials reported that the following 
were entitled to same: 

Abell & Loomis, Meadville, Mo. 
Bodine, C. T., Shelbina, Mo. 

Best Bros. Hdwe. Co., Palmyra, Mo. 
Berghauser, W. E. & Co., Fulton, Mo. 


Burge, J. F., St. James, Mo. 

Boehl Hdwe. Co., St. Louis, Mo. 
Bolte Stove Co., St. Louis, Mo. 
Bannon & Co., J. F., St. Louis, Mo. 
Bethany Hdwe. Co., Bethany. 
Berhears & McCarroll, Vandalia 
Batta, Jos., Marceline 

Beegle, J. G., Warrensburg. 

Brune, Chas. & Son, New Haven, Mo. 
Catty & Payne, Cameron. 
Cunningham, Hamel, M. Co., De Soto. 
Clark Hdwe. Co., R., Kirksville. 


J. W. Poland, Carrolton Delegate to Chicago Conferene. 


Campbell Bros., Bowling Green. 
Cole & Hamilton, Bethany. 

Demeter, E. A., Macon. 

Dickbrader, H. J., Washington. 
Drake, A. M., Carthage. 

EFasterday & Pemberton, Braymer 
Frier, Taylor, Louisiana. 

French, J. M., Skismcre. 

Froher & Terill, Fulton. 

Ferris &.Cawthorn, Mexico 

Groom, L. D., Richland. 

Gruendler, A. H. 

Geschwinder, A. F., St. Louis 
Grant & Jewett, Shelbina 

Hixson, R. L., Hannibal. 

Herring, Louis, Blackburn, Mo. 
Hoff-Taylor Hdwe. Co., Chillicothe. 
Halyard Hdwe. Co., Joplin. : 
Haus, F. T., St. Louis. 

Harper & Munsell, Cameron. 
Hawkins & Sanderson, Bowling Green. 
Hudson, W. H. & J. E., Marysville 
Jones & Son, E. LaBelle. 

Joplin Hdwe. Co., Joplin, Mo 
Jackson, J. T. 

Jones & Farwell, Granger. 

Johnson, O. W., Marshall. 

Jamison, Geo., Gower. 

Kansteiner, F. A., St. Louis. 
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Kansteiner, W., Hannibal. 

Kenyon, J. M., Maitland. 

Koenig, H. G., St. Louis. 

Kute, M. & Bros., St. Louis. 

Keyes, J. W., Fredericktown. 

Key, C. M., Nevada. 

Loeppe, Chas., St. Louis. 

Lewis Bros. Hdwe. Co., McFall. 

Morris, Ben., Memphis. 

Mound City Hdwe. Co., St. Louis. 

McElyea & Medley, Campbell. 

Miller, Ulen & Carter, Dexter. 

McGivney, Peter, St. Louis. 

Mitchell & Scholes, Grundy. 

Moelholland & English, Stanberry. 

Meyo, T. R., Clifton Hill. 

Mayer Hdwe. Co., Frank, Macon. 

Nelson, Joseph, Winfield. 

Nauerth & Queenberry, Slater. 

_ Naylor, B. F. & H., Marshall. 

Norris Hdwe. Co., Kansas City. 

Post, M. C., Brookfield. 

Potts, Wm., Salisbury. 

Pauly & Co., St. Louis. 

Parrish & Co., St. Louis. 

Parrish-Enkson Hdwe. Co., St. Joseph. 

Poland & Crouch, Carrollton. 

Russell & Son, Troy. 

Reiss, Jno., St. Louis. 

Rumpel, W. & W. J., Weston. 

Schmitt, Jno., St. Louis. 

Skewes & Co., Neosho. 

Steinmeyer Hdwe. Co., St. Louis. 

Sedalia Hdwe. & Gro. Co., Sedalia. 

Salmon & Biederman H. Co., St. Louis. 

Sodemann, Wm., Concordia. 

Spellman, H. A., St. Louis. 

Seelen, Wm., Moberly. 

Slauson & Kingston, De Soto. 

Shoop, W. T., Richmond. 

Trau, Frank, Holstein. 

Thomas, E., Trenton. 

Vogt & Co., J., Concordia. 

Windermuth, Chas., St. Louis. 

Wachter, Emilo, Son Hdwe. Co., St. Louis. 

Witte & Enright, St. Louis. 

Walker & Eberto, Plattsburg. 

Yates Bros., Pattensberg. 

The Committee on Nominations reported the following 
nominations for members of the Executive Committee: J. W. 
Poland, Carrollton, one year; W. T. Shoop, Richmond, one 
year; R. L. Hixson, Hannibal, two years; F. A. Kansteiner, 
St. Louis, two years. 

Advisory Board: M. C. Post, Brookfield; F. Neudorff, 
St. Joseph; Taylor Frier, Louisiana; G. A. Pauly, St. Louis; 
H. G. Koenig, St. Louis. 

On motion, the report was received. 

The Secretary next read the report of the Auditing Com- 
mittee to the effect that they had examined all the records of 
the Secretary and Treasurer, and found the same correct, and 
recommended that they be approved. 

Mr. E. M. Bush, of Evansville, a member of the Indiana 
Retail Hardware Dealers’ Association, next addressed the 
convention as follows: 

SCARED AWAY BY SMALL POX. 

Gentlemen, I am not a speech-maker, and I feel consid- 
erable embarrassment in trying to say anything to this com- 
pany of hardware men, but perhaps I can tell you something 
of our own state organization and of our meeting at Evans- 
ville last week. We organized less than a year ago, and we 
had our second meeting last week in Evansville. We had in 
attendance about seventy-five persons. We anticipated many 
more, and probably would have had two or three times that 
number but for the fact that the Indianapolis papers got out 
the report that small pox was prevalent in the state, and I 
received many letters from those intending to go asking about 
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the facts. I tried to set the matter right, but somehow it got 
out through the state that there was small pox in Evansville, 
and the consequence was that we had a very small attendance. 
But we had a very enthusiastic meeting indeed, and I think 
every one went away feeling repaid for having come. As you 
know, we are down in the southern part of the state, but we 
had members attending from the northern part of the state, 
almost within sight of Chicago. An old gentleman from there 
told me that he felt well repaid for coming. 


ASSOCIATIONS GET LOCAL MEMBERS TOGETHER. 

One good thing I feel this Association does, is getting the 
local members together, and getting us to realize that our com- 
petitor is not such a rascal as we are in the habit of thinking 
he is. I know in my experience in my city, we have eight retail 
hardware dealers, and I know that I had not been in the store 
of two or three of my competitors two or three times until this 
meeting came about. I went in—they were not members of the 
Association—going in to solicit them to become members, I 
found them to be very nice sort of fellows, and before this 
meeting was over every hardware man, with one exception, 
in the city, became members of the Association, and one of 
the gentlemen made the suggestion that we found that the 
other fellow was not such a rascal as we thought he was, and 
that. we might get together and have some understanding about 
the staple goods we had been selling. Take wire on a profit of 
5 cents per 100, and nails pretty near in the same fix. There 
had been nothing of the kind done, but this meeting brought 
us together in such a way that I think we can get together 
and have an understanding upon some few goods. 


DEALERS SHOULD READ TRADE PAPERS. 

We found that a good many of our members were not 
taking trade papers, and I think these trade papers have been 
of a very great benefit to the hardware associations through- 
out the country. They certainly have increased the interest 
among the hardware merchants, and I know—our Secretary 
has stated—that quite a number have been brought into our 
Association by seeing reports of these associations in these 
magazines, and that impressed our members quite strongly to 
take one or more hardware papers. Perhaps you gentlemen in 
Missouri are more advanced in this regard than we are in 
Indiana. 

DELEGATES TO CHICAGO MEETING. 


Another step that we tcok was the appointing of delegates 
to Chicago for a meeting there on the 12th of next month, 
looking forward to the organization of a national hardware 
dealers’ organization. I presume you gentlemen have been 
invited to do the same thing, and probably have made your 
appointments. If not, why you certainly ought to do so, be- 
cause I feel that the success of our state organizations depend 
upon the establishment of a national organization. I think that 
we can work very much more effectively with a national or- 
ganization than without one. 

The Secretary read a letter from Ji W. Emery, Quincy, 
Ill., in which he said he regretted his inability to be present 
and deliver the paper assigned to him on the programme. 

The PresipentT: Gentlemen, I have here before me several 
questions from the question box. The first one I find is, 
“Should we loan tools?” We would like to hear it discussed. 
We all recognize the fact that hardware men have got tools 
to sell, and not to loan. That is what he buys them for. If 
I went to a manufacturer and asked him to loan me a stove 
he would think I was crazy; but we have the request every 
day in the year in the retail hardware business. 

The Secretary: On that question I don’t think there is 
much room for argument. 

The PresipeENt: I have another question, gentlemen. 
“How can you keep a tinner from losing tools?” 

A MemsBer: Charge him up with them. 

B. F. Naytor (of Marshall): Every man who has a 
tinner would like, if possible, to know just how to prevent a 
tinner from losing tools. I have a tinner, in fact two of them, 
part of the time, and it takes one man after a job is finished 
to go around and gather up the tools. I find it a source of 
considerable loss to the merchant. 

L. D. Groom (of Richiand): I never had much experi- 
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ence, that is in the loss of tinners’ tools, but it reminds me of 
an incident that occurred a few weeks ago in our town. 

Mr. Groom related the story of one of the merchants 
of his town who had left a stove at a customer’s house, and 
who placed the tools in the stove, expecting to return the next 
day and put the stove up. In the meantime, the man of the 
house came home and set the Stove up and did not notice the 
tools in the stove. The result was the tools were completely 
ruined. Continuing, Mr. Groom said: 

So it is not always the tinner that is to blame. I am free 
to confess that I am the worst man to loan tools about the 
shop. I cannot refuse to loan a man next door, if he is a 
dry goods man or a clothing man, when he wants a hatchet. 
I have lost a good many toois the last few years, I have some 
friends possibly who charge for each tool when it goes out 
of the house, but this entails a great deal of work, and the 
only way to avoid loss is to refuse to loan entirely to anybody. 

The Presipent: There is another question for discussion: 
“What is the best way of meeting competition ?” , 

Mr. Weser (of Clayton): It strikes me that that is in a 
nutshell the object of this Association. It is a question that 
concerns all of us. I am bothered with competition from 
grocery houses, who in crder to place their groceries will 
oftentimes sell hardware at cost. It is really a question how 
te combat that competition. We cannot get back at them with 
groceries, because we do not carry groceries. It is a hard 
matter to say just what to do; we do not like to be antagonized 
with each other; we want to be friendly, but it is an unfair 
way of doing business, and I have been revolving in my mind 
as to what this Association can do and what extent we can 
benefit ourselves, and it seems we ought to insist upon the 
houses that we buy from protecting us. If we find a house 
who sells those people, the only thing we can do is to buy of 
some one else, and make them understand that we will not 
buy from them while they continue to sell this class of trade. 
Our being so close to the city, we are bothered a good deal 
by our department stores. They sell certain things at almost 
cost in our town. We have never found yet where they offered 
nails or barbed wire, or anything of that kind, but they will 
pick up one article or another and make that a leader and 
charge it up to advertising. I don’t see how we can accomplish 
anything unless we can make that demand upon those jobbers 
and manufacturers from whom we buy—that we will not pat- 
ronize them unless they protect us. 

The speaker then referred to a case in his experience 
where a stove house had placed agents in his vicinity to solicit 
the sale of stoves, and delivering them direct from the manu- 
facturer to the consumer; that this stove manufacturer ap- 
proached him for the purpose of having him handle their 
stoves, but Mr. Weber declined on account of the previous 
actions of the manufacturer. 

The Secretary: That is a good case in point to refer to 
our Grievance Committee. As far as I know I don’t think the 
Grievance Committee has had any complaints submitted to 
them. There are two sides to this question. We want to get 
together. We want the retail men to get with the jobber. If 
you read the proceedings of the National Hardware Associa- 
tion, you will find that they have the same thing to contend 
with; that the manufacturer has to contend with the jobber. 
It will have to be by organization, both by national and state 
associations; both by jobbers and manufacturers; and the 
retail dealers and the jobbers. A case like this, gentlemen, 
should be referred to the Grievance Committee, and let them 
take it up with the parties concerned. 

The Secretary: Here is a query that has been handed in: 
“Should a retail dealer advance the price of goods bought 
at a low price as the wholesale price on the. same goods ad- 
vances.” 

E. M. Busu (of Evansville, Ind.): May I ask one ques- 
tion, that is, what plan this Association pursues to increase 
its membership ? 

Secretary THomas: I will state for the benefit of the 
gentleman, that the traveling men have been so enlisted in 
this cause. We feel that the traveling men are our friends 
and we are their friends. The more goods they sell to us the 
better they are’off, and they are interested in this just as much 
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as we are in a sense; they travel around over the country 
and they call on a man a dozen times a year, and sometimes 
oftener than that, and they can present this matter in a way 
that will induce those people to become members. That is one 
of the means. Then we send our circular letters to them ask 
ing them to attend. The result of their visits and solicita 
tions has been that if they do not secure their membership at 
the time the dealers will often send in their applications after- 
wards to the Secretary. 

Geo. R. PLlowMAN (of St. Louis): It has always seemed 
to me from my observation and experience that the non-ad- 
vancement of Associations is due to the inherent selfishness 





Secretary E. Thomas, Trenton. 


of man to a great extent. We are always waiting for some- 
body else to do things for us that we should do for ourselves, 
and we oftentimes forget that when we benefit others we often 
benefit ourselves. Now, as the Secretary says, the solicitation 
of the commercial traveler is, of course, a great benefit to our 
organization, but I think if every one in their own districts 
and own cities would appoint themselves a committee of one 
to go around to these merchants who are members of this 
organization and explain it to them that there would be very 
few that would not come isto it. 

L. HerrinGc (of Blackburn): I don’t see why this organ 
ization—the history of it—should be any different from what 
the others is. It is simply a case of geometrical progression. We 
have no occasion to take as a standard other organizations that 
started years ago, or being downcast at the progress we have 
made. We have nearly doubled our membership from a year 
ago. Take the Missouri and Kansas Retail Implement Asso- 
ciation. They worked along for five or six years. At times 
their increase was substantial; other years it was virtually 
nothing, but there has been a substantial growth. Take the 
lumber associations; it is the same thing. If you don’t make 
a start you don’t make a finish. 

Mr. Vicker, representative of the Majestic Mfg. Co., St. 
Louis, was the next speaker. He said: 

My experience indicates that the trouble is among the 
retailers that they do not get profit enough for their goods. 
There are many things in the hardware line that have to be 
sold on a very close margin—ten per cent.—nails and things 
of that kind, but it is the specialties that make the money, 
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you understand—it is the goods that you cannot get hold of— 
that the other fellow has not got. You pay a man a good sal- 
ary because he is a good salesman, but I don’t think the 
average retailer realizes what his time is worth. A man who 
devotes twenty years of his life in the hardware business, his 
experience is certainly worth something, and I think the 
average man underestimates that experience. He gives the 
people the benefit of his knowledge for absolutely nothing. 

Mr. Vicker made quite a lengthy address to members in 
regard to his experience to placing the stoves manufactured 
by his company, stating, among other things, that he had sold 
600 stoves to one house in St. Louis alone. 

Mr. Steinmeyer, of St. Louis, said: I want to raise the 
question of the eligibility of the member who has just spoken, 
as he only joined the Association yesterday. I have had 
experience with the Majestic ranges. I spent my money 
advertising them and a competitor was selling the goods 
below me. I had trouble with the driver of the advertising 
wagon and was sued for $5,000. That’s my experience. What 
is the name of the St. Louis firm that took 600 of his ranges? 
It must have been a department store. 

Mr. Vicker attempted to get the floor to reply to Mr. 
Steinmeyer and was ruled out of order by Chairman Naylor. 

Mr. Weber, of Clayton, said: This convention is no place 
to wash the dirty linen of St. Louis. 

A member raised the question. of who should pass’ upon 
the qualifications of traveling men for membership in the 
Association. 

L. D. Groom (of Richland): I think the only way to 
know whether a salesman is in sympathy with the Associa- 
tion is to find out whether his employers are in sympathy 
with the Association; if not, I believe the salesman would be 
ineligible. 1 think the association will first have to learn 
whether the manufacturer who makes the goods is in sym- 
pathy with the Association, 

F. P. Haus (of St. Louis): As far as I am concerned 
I will stand on my own bottom. What I have said has been 
said personally, without any authority from the house. I 
have not asked for permission, but I believe if the house is 
willing I should: stay here three or four days to attend this 
meeting. It proves that they are in sympathy with it. 

The Present: This committee will have those matters 
up and will pass for them. , 

The Secretary: I would suggest that the certificate of 
membership be- issued, and if there is any reason for having 
the membership canceled it can be submitted to the Committee 
for their consideration and action. 

* Whereupon the Association adjourned until 2 P. M. 
WEDNESDAY AFTERNOON SESSION. 

The meeting was called to order by P. E. Harney, Presi- 
dent, at 2:20 p. M. The Secretary called the names of those 
for whom he had certificates from the railway companies. 

The President stated that the next item on the regular 
order of business would be a report from the Executive Com- 
mittee, but as that body was not ready to report, he would 
ask the Vice-President of the National Hardware Association, 
Mr. R. W. Shapleigh, to discuss the subject, “Relations Be- 
tween Manufacturers, Jobbers and the Trade.” Mr. Shap- 
leigh was ill and not able to be present. 

The President then asked John F. Bannon, of St. Louis, to 
address the convention upon the subject of “Some Things to 
be Avoided by the Association.” 


SOME THINGS TO BE AVOIDED BY THIS ASSOCIA- 
TION. 
BY J. BANNON, ST. LOUIS. 
A TOPIC OF VAST RESOURCES. 

It is with pleasure I am again permitted to make a few 
remarks. I assure you I consider it an honor to have the 
privilege of addressing as intelligent a body of men as is here 
represented. It is less than one year that we first met to 
organize our present Association, and I trust we have been 
benefited by so doing. I have been requested to prepare a 
paper, the topic of which is “Some Things to be Avoided 
by This Association,” and it is one of such vast resources that 
I will not presume to take up our valuable time with but a 
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few of what we might consider the most vital ones to insure 
our success. 
NO DISTURBING ELEMENTS. 

I think the first to be avoided should be not to allow 
anything to enter into our Association whereby its peace or 
harmony might be disturbed or broken; as that is the founda- 
tion and success of every successful organization or institu- 
tion. We can see only too plainly the results when not 
avoided. 

NO MISREPRESENTATION. 

We should avoid misrepresenting the purpose of our or- 
ganization and its aims. 

NO EGOTISM. 

We should avoid egotism, allowing others to praise our 
works. 

NO RIDICULOUS RESOLUTIONS. 
We should avoid passing ridiculous resolutions. 
SHOULD AVOID MISTAKES OF OTHERS. 

We should, as far as possible, avoid the mistakes of other 
organizations, which have proven detrimental to their useful- 
ness. 

SHOULD AVOID GIVING OFFENSE. 

We should avoid giving offense to those whom we expect 
to assist our organization. 

NO BROAD RESTRICTIONS OF BUSINESS. 

We should be very careful to avoid any attempt to restrict 
any man’s business on broad lines. 

NO BOYCOTT. 

We should avoid any attempt to injure any manufacturer 
or business by withdrawing patronage, or even threatening 
to do so, or, in other words, do not boycott. 

A COLD SHOULDER TO DISORGANIZERS. 

We should avoid contact with those who would seek to 

disorganize or destroy our usefulness as an organization. 
SHOULD CEMENT INTERESTS. 

We should endeavor to avoid anything that does not tend 

to cement the manufacturer, jobber and ‘dealers’ interests 


more closely than ever before. 
NO DICTATION. 

We should avoid disposition on our part, no matter how 
promising it might appear, to dictate a policy for others to 
operate their business. 

NO OVERDOING. 

We should avoid trying to do too much, thereby making a 
dismal failure of our organization and its noble and glorious 
purpose, which we assembled less than one year ago to effect. 

NO ARBITRARY METHODS. 

Be careful to avoid adopting rules and arbittary methods, 

for arbitration in anything will eventually prove a failure. 
NO ACCUMULATING OF UNSALABLE STOCK. 

We should, as far as possible, avoid accumulation of unsal- 
able and unkempt stock, thereby becoming our own and most 
dangerous enemy, by imagining it is some one elses methods 
that are destroying our usefulness and trade. 

NO WORTHLESS DISCUSSION. 

We should be more than careful to avoid any and all 
worthless discussions on topics that we, ourselves, nor any 
one else could in any manner change. 

SHOULD NOT TURN ASIDE STRONG GRASP OF FELLOWSHIP. 

But not least of all, we should certainly use our best en- 
deavors to avoid turning aside the strong grasp of fellowship 
and good will that has and is being extended to aid us on all 
sides. As a loving mother would assist her child to walk, 
so our friends are assisting and aiding us, for we are but yet 
an infant, helpless and dependent. 

A BROAD SUBJECT. 

I think a full discussion, if time will permit, on the best 
methods and means of accomplishing these purposes cannot 
help but send us back to our homes better and wiser men; 
bearing the good will, respect and esteem of those who have 
our interests at heart. As I have said, the subject is. so 
broad, one does not know where to stop, and in conclusion 
would say, no doubt our experience will be no different from 
others, with peace and harmony and an honest purpose to 
succeed, we cannot help but accomplish our purpose. It may 
take us some time and a great deal of hard work, but as we 
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grow older and stronger the results will be felt and an organi- 
zation that can be handed down to future generations to laud 
and praise. 

NEW LINKS WELDED. 

Trusting that we may all meet at our next annual meeting 
with no links broken from the chain, but many new ones 
welded, with a purpose to make it a stronger and better one; 
and what might seem impossible will become a possibility, and 
what might seem at times a failure will become a success, and 
in the end, when we have laid down the busy cares and toils 
of life, future generations may praise our works and we can 
point with pride to the well developed organization that to- 
diay stands before the world an infant. 

Mr. F, P. Haus, of St. Louis, was called on. 

“Gentlemen, I think that Mr. Bannon is quite equal to the 
occasion, and I hardly think it is fair for a man to exhaust a 
subject, take all the wind out of the sails and then ask some 
one else to swing in and run the ship. I think that all of the 
points which have been brought out are good, and that this 
paper should become the property of the organization—get 
them printed and call them the sixteen commandments for 
the Retail Stoye and Hardware Dealers’ Association, and I 
would like to add one more, “thou shalt love thy brother as 
thyself.” 

Mr. Best (of Palmyra): Mr. Chairman, I move you, sir, 
that Brother Bannon’s paper be spread upon the minutes with 
the seventeenth amendment, without further comment and 
without further division. 

Motion carried. 

Mr. Best: My idea was that it should be published in 
our trade journals, such as the Jron Age, THE AMERICAN Ar- 
TISAN and the Stoves and Hardware Reporter. We have sev- 
eral of them; they are all doing good work for our Associa- 
tion. They reach our members. 

The President then called upon Mr. Wright, of Lebanon, 
to say something to the interests of the Association, but Mr. 
Wright declined, with the statement that retail hardware men 
were as a rule not good speechmakers, and he begged to be 
excused. 

The question, “Does it pay to handle good seconds?” was 
next taken up. 

Gro. PLlowMAN (of St. Louis): Mr. President, it seems 
to me poor policy for a dealer to handle seconds; in the first 
place, in handling inferior goods, he would want to make more 
profit than on the better grade; therefore, in handling the sec 
onds, the dealer does not always say that they are seconds, and 
then when the article does not last, the fact comes back at him 
with force, and he loses custom. 

G. M. Gruenpter (of St. Louis): I find that when the 
people are educated to buying seconds, they frequently call at 
your store for them; it is better policy to sell them the best 
every time, even when they think they are getting seconds, 
and then, when the articles last longer, they will return for 
the same quality of goods. 

The CHAIRMAN: If there are no further remarks on this 
question we will pass to the next: ‘What is the future and 
present relation of the jobber to the retailer?” The question 
was passed. Having no responses to the last question, we will 
take up another: ‘Do your customers tell you that your com- 
petitor offers prices below cost on goods he has not in stock, 
and how do you meet this competition?” 

Ben. Morris, Memphis: There is but one thing for a man 
of experience to do, and that is, to just tell such customers to 
go to the competitor and get the goods. 

Gro. PLowMAN (of St. Louis): This seems to me to be 
more of a question for the country dealers than it is for the 
city dealers; instead of the inquirer saying that their neighbor 
will supply the goods below cost, in the city, they say: “I can 
get them at Simmons,” or some other large concern, possibly 
at a department store, at a certain price, which would in some 
instances be cheaper than cost. 

Mr. Wricut (of Lebanon): I think this is where the sec- 
onds come in; let them go and get them and later they will 
find that they are out more in shoe leather than they would 
Save in price by not always using the best. 

Mr. Weser-(of Clayton): Gentlemen, I should not like to 
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have you feel that I take up too much of the time, and I do 
not like to feel that ] am the only one who is getting “done 
up brown;” the matter I speak of is one of protection; I had 
an incident not long ago where the buyer got figures from 
several houses; among them was a grocery store; he was a 
good customer of mine, but he said he could get forty per cent. 
off at the grocery store—of course, I could not meet this. 
The Secretary stated that the Executive Committee had 
under consideration at the present time the advisability of 
sending a delegate or delegates from this Association to attend 
the national convention to be held in Chicago about the 12th of 
March, and that it would be well for the convention to take 
the matter up informally during this session, to ascertain what 








Taylor Frier, Louisiana Delegate to Chicago Conference. 


the feeling was in regard to this. Mr. Bannon, of St. Louis; 
Mr. I. F. Burge, of St. James; Mr. L. D. Groom, of Rich- 
mond, and Mr. Plowman, each expressed himself heartily in 
favor of sending at least one delegate to attend the national 
convention. e 

George W. Trout, of Geo. W. Trout Co., Chicago, was 
called on for remarks and said: 

Gentlemen, we have been favored with a very nice busi- 
ness from the Missouri dealers. I came down here at the 
request of our salesmen to get identified a little more with 
the people throughout the state. We have it a point to take 
part in most all of these Associations throughout the different 
states wherever they have met. We have found it has been 
a great benefit to ourselves, and that our customers were all 
very glad to meet the people they had been doing business 
with; it seems to bring them a little bit closer together. I 
think sometimes the jobbers have the wrong idea about how 
the customers feel toward them in regard to the class of trade 
they sell their goods to. While it is perhaps a hard thing to 
just tell who you should sell to arid who not, yet it seems to 
me that the trade ought to be kept in a strict channel of reg- 
ular dealers handling their own line of goods, and not be trying 
to conflict with their neighbors and put out offers of special 
lines of goods just simply to influence trade in their own spe- 
cial lines.. I was talking to a gentleman a little bit ago. He 
was speaking about a grocery man in his town who was hand- 
ling no hardware whatever, but he had recently got in the habit 
of offering articles of hardware to his customers at actual cost 
for the sake of influencing business in his other lines. Of 
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course, those things are demoralizing to the man himsel, -as 
well as his competitors. It requires harmony among dealers in 
a town to enable them to do business profitably. When one 
class of dealers get to working against another class, they are 
all going to suffer for it. 

I was not prepared to make any suggestions in regard to 
our jobbers generally. I know we have the kindliest feelings 
towards the hardware associations throughout the country, 
and we believe in protecting them to the fullest extent. I don’t 
know as I have anything further to suggest. I thank you for 
your attention. 

Mr. Benzel, of the National Lead Co., St. Louis, was 
called on for some remarks, but begged to be excused. 

Mr. Beegle, of the Electric Cutlery Co., of Newark, N. J., 
was called on for remarks, and said: 

I will say that our company feels very kindly towards 
your organization. The. policy of our company is for exclusive 
agencies among hardware dealers. We mean that; and I 
want to say in addition to that, that I have had a very pleasant 
time since I have been here. I am very glad I came. I.hope 
I can do your organization some good next year. Speaking 
about how many organizations there are in the United States, 
I want to say that there are few other states not organized at 
present, but they are in line for organization. I want to say 
that the State of Arkansas has some dealers who are going to 
take this matter up soon. You will soon be surrounded by 
state organizations. 

Mr. Hoener, of the Bridge & Beach Mig. Co., St. Louis, 
was called on for some remarks, and said: 

Gentlemen, you all know by experience of the last few 
months how the Bridge & Beach Mfg. Co. feel towards the 
retail stove dealers. I am satisfied that the City Association 
knows how we feel towards them. I know our company have 
the most friendly feelings toward your Associations, as well 
as the Associations in Iowa and Kansas. 

Mr. A. G. Brauer, of St. Louis, was called on for re- 
marks and said: 

I am glad to see so many members of the Association here. 
Also that our St. Louis Association is growing little by little. 
I hope that next year it will be twice as strong as it is now. 

Chairman Taylor Frier, of Louisiana, made this report for 
the Executive Committee: 

“The Executive Committee would recommend that the 
Association empower a committee to select a button to be em- 
blematic of the Association to be worn by its members. 

“The Executive Committee also recommends that the 
Association select three delegates to the National Conference 
to be held in Chicago March 12th, for the purpose of effecting 
a national organization. 

“The Executive Committee also entered into a contract 
with H. L. Palmer to publish a hand-book of our Association, 
and wegrecommend that the President and Secretary be em- 
powered to sign such a contract. 

“The Executive, upon the powers given to it by the Con- 
stitution, have selected as Secretary and Treasurer for the 
ensuing year Mr. E. Thomas, of Trenton, Mo. 

“The Executive Committee have also adopted the follow- 
ing as the form of application for membership to the Asso- 
ciation : 

“To the Officers and Members of the Missouri Retail Stove 
and Hardware Dealers’ Association: 

“I respectfully represent that I am engaged in either the 
occupation of retail dealer in stoves or hardware or as sales- 
man of such; that I am in full accord with the objects of your 
Association, and most respectfully ask that I may be enrolled 
as a member: 

“Recommended by —— , Retail Dealer.” 

On motion, the report of the Executive Committee was 
adopted. 

Secretary THomas: On the action of the Executive Com- 
mittee I want to return my thanks for what they have done; 
but I think it would be wise for you to get another Secretary. 
I tell you there is lots of fun in it, but you might get some 
one else that had different ideas and make you a better Sec- 
retary. 


Mr. J. W. Poland, of Cafrollton; Mr. F. A. Kansteiner, 








of St. Louis, and Mr. Taylor Frier, of Louisiana, were 
elected as delegates to attend a meeting in Chicago for forming 
a national organization. 

The PresmwentT: I believe the next thing in order is the 
appointment of a Grievance Committee. I will appoint on 
that committee John F. Bannon, of St. Louis; L. D. Groom, 
of Richland, and J. H. Best, of Palmyra. 

J. H. Bowman, of The Stoves and Hardware Reporter, 
next took the floor and said: 

Your Executive Committee, with all due honor to the 
gentlemen, have authorized the making of a contract to pub- 
lish a hand book in reference to the Missouri Association. I 
have heard expressions in this meeting, and every meeting that 
I have attended, that the trade press have done wonders for 
the formation of these State Associations. As you all well 
know, the trade press depend upon the manufacturers and job- 
bers who advertise in their pages for their revenue. The 
making or issuing of a hand book or program for this Associ- 
ation is going to take out of the pages of the different trade 
journals, who have been spending hundreds of dollars in hav- 
ing ‘representatives attend your Association and making cuts 
of your officers and photographs from same. It is going to 
take away from them a certain amount of revenue. That is 
one point. Another is this: An individual comes along and 
wishes to publish this hand book or program, and he uses the 
Associations or organizations, to get up this program as a 
club to blackmail and get in the manufacturers. In this way— 

H. C. Koenic (of St. Louis): I rise to a point of 
order. The gentleman has just made an assertion which I do 
not believe should be used upon this floor. He has accused a 
man who has— 

J. H. Bowman: I did not say that the Executive Com- 
sentence, I think you will get my meaning. If I have made 
a mistake, if I misstated anything, I am open for correction. 
The point of the matter is this, all manufacturers and jobbers 
feel kindly toward the Association as they stand; therefore, 
if an advertising scheme, such as is contemplated, is put be- 
fore them, they will not consider it from the standpoint as a 
good advertising medium, but from a standpoint of how the 
Association will look at it. The Iowa Association, it is true, 
is such a case, and they are very sorry that they had anything 
to do with it. Now, as I understand, a certain percentage of 
the profits, or what advertising may be done in this booklet, 
or programme, or whatever it may be called, is to go to the 
Association. If you have made up your minds to go into that 
thing, get your proportion of it, but I leave it to you, is it fair 
to allow the trade papers to spend their money to help you 
along, boost you when you were young, and then to put some- 
thing, a club, into some individual’s hands to pound them 
with. I think the other trade papers are thoroughly in accord 
with my sentiments. 

H. C. Koenic (of St. Louis): The gentlemen of the Ex- 
ecutive Committee received a proposition from a gentleman, 
to whom the gentleman who has just spoken has referred. 
That proposition was made in good faith by the gentleman who 
made it, and it certainly devolves upon this committee to accept 
or reject it. I do not believe it is the place for any one who 
is a competitor to enter into any controversy and to accuse 
them of doing business in an unscrupulous manner. I believe 
that the gentleman was sincere, and so did the committee that 
had that in charge, and I do not believe that after we have 
taken that matter up and disposed of it that any one should 
rise on the floor and tell us that we have not acted properly in 
this matter. 

T. H. Bowman: I did not say that the Executive Com- 
mittee had not acted in a right manner. I expressed my senti- 
ments regarding the publication of such.a pamphlet. I do 
not think that you gentlemen thoroughly discussed the matter 
as to the relationship the trade press bears towards these 
Associations. 

DANIEL STERN (of the AMERICAN ARTISAN): Mr. Presi- 
dent and Gentlemen: I do not believe that this Association, 
or any of its officers, or any of its committees, would willingly 
or knowingly enter into an arrangement that would be detri- 
mental to the Association. It is impossible, gentlemen, to be- 
lieve it for a moment. But it is very evident that however 
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wise the committee may have thought themselves, however 
honest they may have been in their intentions—I do not believe 
this is the time or place to question the honesty of their in- 
tentions—but I do know, and every member of the Iowa State 
Association knows, that the people to whom you are proposing 
to go into this contract with, did not keep faith with their 
advertisers; did not keep faith with the Iowa advertisers, and 
they possibly may not keep faith with you. It is true they did 
not offer to give the Iowa Association any percentage, and 
the Iowa Association did not receive one tithe of the revenue 
they received, and they received probably fourteen or fifteen 
hundred dollars’ worth of advertising. The Association did 
not receive one cent, but they have received thousands and 
thousands of dollars’ worth of abuse. A number of advertisers 
who spent their money in that programme have sent letters to 
the President and Secretary complaining that the publishers 
did not live up to their contract, and did not put in the adver- 
tisement as promised; did not give the locations promised; and 
the organization in Iowa at the last meeting took up this thing 
and made up their minds that hereafter they would not enter 
into any contract with anybody to publish their book. If the 
Missouri Association need a handbook, I believe they ought 
to have one, but I do not believe that the major part of the 
revenues from this hand book should go to the outsider. If 
you want a hand book, get one up yourselves. The object of 
getting up this hand book is for revenue only. These outsiders 
have not the interests of the Missouri Association at heart. 
They are in it for the money there is in it. As I understand 
your contract, they offer you ten per cent. of the profits, but 
I do not understand that any arrangement has been made to 
know what the profits are. If they get fourteen or fifteen 
hundred dollars’ worth of advertising, and it costs them three 
or four hundred dollars, and they have a thousand dollars net 
profit, how are you going to know that they are not going to 
charge seven or eight hundred dollars for services, and give 
you ten per cent. of the balance? If you do enter into a con- 
tract with them, I should think that that part ought to be 
considered. Now, for information, I will read you some fig- 
ures from the Wisconsin Association’s proceedings. Wiscon- 
sin had an experience with this same gentleman that is mak- 
ing the contract with you. Two weeks prior to the convention 
in Milwaukee, Wis., the officers of the Association got up a 
much handsomer souvenir than the one that was gotten up in 
Iowa. The profits of this went to the Association. This is a 
part of the official report of the Secretary of the Wisconsin 
State Association delivered ten days ago in Milwaukee. 

Mr. Stern then read an extract from the proceedings of 
the Wisconsin convention in the February roth issue of the 
AMERICAN ARTISAN. 

Continuing, Mr. Stern said: 

All of that money went to the Association. My object 
in getting up here, after a conference with my friend, Mr. 
Bowman, was not to make a proposition to you gentlemen, but 
since I have read these figures I will tell you if you want a 
programme and want somebody to get it up, I will give you 
one-third of the profits. 

A. STEINMEYER (of St. Louis): It seems to me that we 
were a little hasty this afternoon in passing the recommenda- 
tion of the Executive Committee as they brought in a report 
on this subject. The press has been with us all the time, and 
they are with us still, and I, for one, see no reason why we 
should go to outside parties to make annual contracts which 
they will not hold up, and I therefore call for a reconsidera- 
tion of that action. I would like to have that reopened for 
discussion. 

The Present: Gentlemen, you have heard the motion. 

The motion was put and carried. 

The Presipent: Now, gentlemen, I wish to say a few 
words myself. I wish to say this, in regard to that contract. 
Neither this Association, or the Executive Committee of this 
Association, felt as though they were in the printing business. 
They know nothing about the printing business, and this gen- 
tleman came up here with this proposition. There was no 
other proposition before us; neither Mr. Stern or anybody else 
made this Executive Committee any proposition for this print- 
ing. Mr. Stern, says that he believes this Association should 
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have a hand book; so do the members of the Executive Com- 
mittee. They believed just like Mr. Stern. As there was no- 
body else there offering us anything, we took the gentleman’s 
proposition. That is all there is to it. 

H. C. Koenic: I want to say in regard to certain asser- 
tions which were made by Mr. Stern a while ago as to the 
contract into which we entered. There were certain mis- 
statements of Mr. Stern. Mr. Stern stated we were to receive 
ten per cent. The references which the gentleman showed 
us when we made this contract were such that they could 
not be disputed. The gentleman also stated to us that he 
had not printed the Iowa state organization pamphlet; he 
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J. D. Cotty, Cameron, Ex-YMlember Executive Commilftee. 


further showed us credentials of various concerns where he 
had turned over various amounts up to $1,000 on pamphlets of 
this kind. I believe if I am correct, Mr. Stein stated that if 
we desired a pamphlet of that kind that he will give us fifty 
per cent. of it. However, that does not enter into the matter 
at all. We understand that the press who prints what comes 
before this meeting do it with one object, and that is, for their 
subscribers. Had they not those subscribers, they could not 
go before a manufacturer or jobber and get any advertise- 
ments for their papers. I believe that there is just a little 
jealousy in this matter. I do not believe that any one of this 
Executive Committee who acted did so with any idea of hurt- 
ing any person, or with any personal consideration; not at all; 
it was purely a business matter, presented to us, and I believe 
in good faith by the gentleman who did so. If we impune 
the record of this gentleman who made the contract, we also 
challenge the recommendation or credentials and letters of 
reference which were shown to this committee. I believe that 
those people who gave this man references did it in good 
faith, and I cannot for one moment see why the gentlemen rep- 
resenting the press should come before this convention and 
assail a competitor in their line. 

Joun F. BANnNon (of St. Louis): With all due respect 
and with all kindness, and believing well that the committee 
who had this matter in hand acted with the best of intentions, 
and thought they were acting wisely, I am frank to say that we 
owe lots to the trade press in our organization less than one 
year ago, and I am afraid that the first, fourth and fifth article 
of my paper that was read here this afternoon could be well 


read again. I think it would change the aspect of this. Gen- 
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tlemen, we are certainly tramping the first foot on dangerous 
soil. We cannot afford to antagonize the press or any trade 
paper, nor can we afford to make money in any other way than 
in the legitimate channel. Gentlemen, be careful, avoid those 
who would wreck and ruin us. Our eyes must be open. The 
world is looking at us. I don’t charge the committee with 
wanting any ten per cent., or any twenty per cent., nor am I 
so uncharitable to charge the man who made this offer with 
any bad intent; but I do say, gentlemen, that it is one of the 
most dangerous propositions that has ever come before us 
and we must be careful. 

Gentlemen, the expense of the representation of the press 
here to-day is something beyond our conception without we 
stop to consider it, and we cannot afford, for ten per cent., 
fifty per cent., or seventy-five per cent., to antagonize them. 
We have got to have unity, harmony and peace. They are 
the strength of every institution, and without it we are going 
head on to the shoals, and any gentleman of this Association 
that would read the first, the fourth, the fifth and sixth articles 
of my paper cannot afford to disagree with me. We are here 
for the purpose of doing our business the most good. 

Gentlemen, I want to say honestly and candidly and with- 
out fear or favor, that more honorable organizations, and more 
well meaning organizations, have went down in wreck and ruin 
from inharmonious little things. It is better for this Associa- 
tion to have no book; every man have his own book. 

I appreciate Mr. Stern’s proposition to give us the entire 
amount or any amount; gentlemen, I think it is wrong to take 
it. with all due respect to the committee. They did it honestly 
for the welfare of this institution. 

We better do without books of any kind rather than an- 
tagonize the press. 

Louts HerrincG (of Blackburn) : 
not doing anything that will affect the harmony of the Associa- 
tion . I was a part of the old executive committee. There was 
no secret about it. After considering the matter for two days 
we thought it~best to accept the proposition. These other 
parties had the same show to come before the committee as 
Mr. Palmer. 

T. S. Bowman: I beg your pardon, sir. 
mittee meetings are supposed to be executive. I passed the 
parlor several times and I was not invited to come in. I want 
toe say here that nobody has the interest of the associations at 
heart.more than the trade papers. They raised you from in- 
fants to long clothes; we are not going to drop you now unless 
you'club us. 

Louts Herrinc (of Blackburn): I think for the Associa- 
tion to go back on the action of the committee after passing on 
it without a dissenting voice seems to be childish. If we made 
a mistake let’s stand by it. 

We can rectify it some other time. This is not final. 

DANIEL STERN (of Chicago): Mr. President and Gentle- 
men, I am very sorry that some remarks that have been made 
here were made. My object in making this explanation was 
not to start any wrangle. I don’t propose there shall be any; 
but you have been told that some of the statements I made 
were misstatements and I was misinformed. All I have to 
say to you, gentlemen and most of you know what my reputa- 
tion is—that I stand pat by every remark I made about the 
gentleman. We can understand thoroughly that any man 
who would come here with a proposition would put his best 
foot forward and would bring you all the good references he 
can get. Nine-tenths of the men in the states’ prisons can 
bring you references of the highest class. 

It seems to me that my main point was overlooked. My 

o»jertio1 is th at giving anybody the right to make go per 
cent. profit from your organization and use you as a club is 
wrong. If anybody is going to make a profit the Association 
should make it; and I would a great deal rather you would 
make 100 per cent. profit without dividing with you. 

H. G. Koenic (of St. Louis): I want the executive com- 
mittee to bear me out in what I have said. The gentleman 
explained that he did not desire to bring this Association into 
a wrangle; I will ask him what he has done? I shall ask 
further for those gentlemen to verify what I have said regard- 


I am heartily in favor of 


Executive com- 


ing misstatements or being misinformed in reference to the 10 
per cent. 

DANIEL STERN (of Chicago): 
perhaps you will tell us what it is. 

J. G. Koenie (of St. Louis): 
is the property of the Association. 

The Presipent: A motion was made that the action of 
the Association be reconsidered, and the motion was carried. 

A Memper: I move that the matter be referred back te 
the committee. 

Motion seconded and carried. 

The Presip—ENt: The committee will kindly report to- 
morrow morning at 10 o'clock. 

L. D. Groom (of Rutland): 
that our next annual meeting be held in the city of St. Louis. 


If it is not 10 per cent., 


The contract is there. It 


I move you, Mr. President, 


Motion seconded. 

Joun I. BANNoN (of St. Louis): 
that we meet in Sedalia. 

Amendment seconded. 

Secretary THOMAS: We 
Joseph. 

The Secretary read a letter inviting the Association to 
meet in St. Joseph. 

Joun F. Bannon (of St. Louis): 
amendment to Mr. Green’s motion. 

Secretary THomas: I will offer an amendment to Mr. 
Groom’s motion that we lay the matter of consideration of 
next place of meeting over until to-morrow morning. 

Amendment seconded and carried. 

On motion the convention adjourned until 10 o'clock, Feb- 


I offer an amendment 


have an invitation from St. 


I will withdraw my 


ruary 22d. 


WEDNESDAY EVENING. 

The banquet Wednesday evening given to the members of 
the Missouri Retail Hardware and Stove Merchants’ Associa- 
tion by the Retail Stove and Hardware Dealers’ Association 
of St. Louis, was a pronounced success. Shortly after nine 
o’clock over 200 dealers assembled in the banquet hall of the 
St. Nicholas Hotel. The tables were beautifully ornamented 
with carnations and smilax, and a boutomnere was provided 
for each guest. 

The following was the menu: 

MENU. 
Blue Points 
Mock Turtle, Aux Quenelles 
Olives 
Boiled Turbot, Lobster Sauce 
Anglaise Potatoes 


Radishes 


Celery 


Braised Sweetbreads, with Peas 
Roman Punch 


Roast Turkey, Cranberry Sauce 
Browned Sweet Potatoes 


Lettuce Mayonnaise 


Neapolitan Ice Cream 
Assorted Cake 
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Cheese and Crackers 





Coffee 

At 10:50 p. M. President F. A. Kansteiner, on behalf of 
the local Association, welcomed the visitors and hoped they 
would come again next year. 

President P. E. Harney of Joplin responded in behalf of 
the Association, and then Mr. Brinkmeyer of St. Louis, the 
toastmaster, called on a number of gentlemen for addresses. 
The toasts were impromptu ; indeed, in this respect the banquet 
was informal. Hardware men, according to one of the speak- 
ers last night, are not orators. When they became good speak- 
ers, he asserted, they at the same time became poor hardware 
men. Several of the gentlemen by this formula proved them- 
selves poor hardware men last night, for the speeches, in addi- 
tion to that wit which is inseparable from brevity, were in the 
main humorous and evoked much applause by their remarks. 
Among the speakers were Henry O. Keniss and Frank Wyman, 
of St. Louis (‘“‘The Ladies” being their topic); A. G. Brauer 
of St. Louis, Frank Johnson of St. Louis; J. F. Bannon of 
St. Louis, J. W. Poland, the retiring president of the Associa- 
tion, Fred Haus of St. Louis, E. Thomas, secretary of the 
State Association, B. F. Naylor, Marshall, Taylor Frier, 
Louisiana, and John F. Bannon, St. Louis (“Benefits of the 
Association” being his topic) ; Fred Haus, St. Louis (“Broth- 
erly Advice” being his topic), J. M. Blake and H. Shander. 

The addresses were interspersed with music by the Olym- 
pia quartette. The banquet was in charge of a committee com- 
posed of F. A. Kansteiner, G. A. Pauley, H. I. Brinkmeyer, 
A. H. Gruendler, F. S. Bolte, H. C. Koenig and A. Stein 
meyer. 

The following were present at the banquet: 

John Andreas, St. Louis. 

Frank H. Astroth, Bolte Stove Co., St. Louis. 

Mrs. John F. Bannon, St. Louis. 

John F. Bannon, J. F. Bannon & Co., St. Louis. 

G. H. Bahrenburg, National Enameling and Stamping 
Co., St. Louis. 

John P. Becker, St. Louis. 

J. G. Beegle, Warrensburg, Mo., Electric Cutlery Co. 

John Bender, St. Louis. 

John B. Best, Best Bros. Hardware Co., Palmyra, Mo. 

W. D. Biggers, Simmons Hardware Co., St. Louis. 

C. H. Bishop, C. Sidney Sharp & Co., St. Louis. 

Walter W. Birge, St. Louis Shovel Co. 

John M. Blake, A. F. Shapleigh Hardware Co., St. Louis. 

Fred S. Bolte, Bolte Stove Co., St. Louis. 

T. S. Bowman, editor Stoves and Hardware Reporter. 

J. W. Bowman, secretary Stoves and Hardware Reporter. 

J. Louis Boehl, Boehl Hardware Co., St. Louis. 

A. G. Brauer, St. Louis. 

A. T. Braidwood, C. Sidney Shepard & Co., St. Louis. 

H. F. Brinkmeyer, Emil Wachter & Son Hardware Co., 
St. Louis. . 

Mrs. H. F. Brinkmeyer, St. Louis. 

Ralph S. Buck, Bridge & Beach Mfg. Co., St. Louis. 

Sidney D. Burton, C. Sidney Shepard & Co., St. Louis. 

Charles H. Burton, Stoves and Hardware Reporter. 

J. F. Burge, St. James, Mo. 

Fred C. Buehne, Murphy Varnish Co., St. Louis. 

W. H. Campbell, Campbell Bros., Bowling Green. 

M. L. Coleman, Aurora, Mo. 

W. F. Colby, W. F. Colby & Co., Hamilton, Mo. 

H. A. Clark Geo. E. Clark & Son, Lutesville, Mo. 
George W. Cope, The Iron Age, Chicago. 

Ward Cunningham, Cunningham & Hamel Merc. Co., De 


Soto, Mo. 


Herman B. Clarkson, Frank Mayer Hardware Co., 


Macon, Mo. 


J. Harry Dickbrader, Wheeling Corrugating Co., St. Louis. 
H. J. Dickbrader, Washington, Mo. 

E. B. Drew, E. E. Souther Iron Co., St. Louis. 

F J. Doerr, A. Geisel Mfg. Co., St. Louis. 

A. M. Drake, A. M. Drake & Son, Carthage. 

J. P. Dutton, C. Sidney Shepard & Co., St. Louis. 

Otto Daehnert, St. Louis. 
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R. L. Eberts, Walker & Eberts, Plattsburg, Mo. 
H. W. Fath, Bolte Stove Co., St. Louis, 
Edward J. Fox, F. Tiemann Stove and Hardware Co., St. 


Louis. 
F. W. Frendenberg, St. Louis 
H P. Fritsch, Vane-Calvert Paint Co., St. Louis. 


Taylor Frier, Frier-Jacquin Hardware Co., Louisiana, Mo. 
Mrs. A. F. Geschwindner, St. Louis 

A. F. Geschwindner, St. Louis. 

Mrs. Aug. H. Gruendler, St. Louis. - 

Aug. H. Gruendler, St. Louis. 

Wm. Gruendler, St. Louis. 





J. W. Kenyon, Maitland. Ex-Member Executive 
Committee. 


Geo. W. Gladding, E. C. Atkins & Co., Indianapolis, Ind, 
John R. Goetz, Bridge & Beach Mfg. Co., St. Louis. 
L. D. Groom, Richland, Mo. 
H. G. Koenig, St. Louis. 
Miss Lillie Hibbeler, Washington, Mo. 
Fred, P. Haus, Iberia, Mo., Charter Oak Stove and Range 
Co., St. Louis. 
J. E. Hagan, St. Joseph. 
A. E. Humphrey, Rumsey & Sikemeier Co., St. Louis. 
W. C. Hendrick, Rumsey & Sikemeier Co., St. Louis. 
Henry C. Hoener, Bridge & Beach Mfg. Co., St. Louis. 
Carl Hirdler, Sligo Iron Store Co., St. Louis. 
J. G. Hausen, G. A. Pauley & Co., St. Louis. 
Edw. Heintz, Wiegreff & Heintz, St. Louis. 
Louis Herring, Jr., Blackburn, Mo. 
P. E. Harney, Joplin Hardware Co., Joplin, Mo. 
R. Hirschfeld, Standard Stamping Co., St. Louis. 
W. F. Halyard, Halyard Hardware Co., Joplin, Mo. 
L. Hofmann, St. Louis. 
Benj. Jaques, Rumsey & Sikemeier Co., St. Louis. 
Otto Juengel, Steinmeyer Hardware Co., St. Louis. 
Frank N. Johnson, Simmons Hardware Co., St. Louis. 
Sidney P. Johnston, THE AMERICAN ARTISAN, Chicago. 
J. W. Jacob, Charter Oak Stove and Range Co., St. Louis. 
M. W. Krite, M. W. Krite & Bro., St. Louis. 
Mrs. M. W. Krite, St. Louis. 
Dillard Ricketts, Plattsburg, Mo. 
F. A. Kansteiner, St. Louis. 
Miss Ida M. Kansteiner, St. Louis. 
Mrs. F. D. Kansteiner, St. Louis. 
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F. D. Kansteiner, St. Louis. 

H. O. Kent, Kent & Purdy Paint Co., St. Louis. 

Theo. L. Kraatz, Kraatz Bros., St. Louis. 

C. M. Key, Nevada, Mo., Rathbone, Sard & Co., 
Aurora IIl. 

J. M. Keyes, Fredericktown, Mo. 

C. M. Kenyon, Maitland, Mo. 

Edward C. Kempfer, Wheeling Corrugating Co., St. Louis. 

H. W. Kraatz, Kraatz & Bro., St. Louis. 

Herman L. Lampe, Ringen Stove Co., St. Louis. 

Fred. W. Lueke, St. Louis. 

Wm. Lampert, Lampert Bros., St. Louis. 

W. A. Lockwood, Ringen Stove Co., St. Louis. 

Andrew H. Meyer, American Corrugating Co., St. Louis. 

John May, St. Louis. 

Mrs. John May, St. Louis. 

Wm. McCalpin, Bridge & Beach Mfg. Co. St. Louis. 

E. C. McCarroll, Beshears & McCarroll, Vandalia, Mo. 

Fred. T. Mueller, St. Louis. 

Chas. A. Metcalf, St. Louis. 

Ben Morris, Memphis, Mo. 

L. I. McGeary, Twin Burner Vapor Co., St. Louis. 

Peter McGivney, St. Louis, Snyder & Baker Stove Works, 
Belleville, Ill. 

Mrs. Peter McGiyney, St. Louis. 

Robt. Metcalf, Bridge & Beach Mfg. Co., St. Louis. 

Fred C. Shays, Chicago, W. Dewees Wood Co., Pitts- 

burg, Mo. 

M. Nauerth, Neuerth & Quisenberry, Slater, Mo. 

Henry F. Neidringhaus, Jr., National Enameling and 
Stamping Co., Granite City, Ill. 

A. A. Norton, Official Reporter, Chicago. 

B: F. Naylor, Marshall. 

Edward O’Dea, Des Moines, Iowa, Bridge & Beach Mfg. 
Co., St. Louis. 

G. A. Pauley, Jr., G. A. Pauley & Co., St. Louis. 

G. A. Pauley, G. A. Pauley & Co., St. Louis. 

J. W. Poland, Poland & Crouch, Carrollton, Mo. 

W. M. Porteous, St. Louis. 

Geo. R. Plowman, St. Louis. 

E. B. Quisenberry, Sedalia Hardware and Grocery Co., 
Sedalia. 

Alvina Runge, St. Louis. 

George M. Rinie, Brinkmeyer Hardware Co., St. Louis. 

R. F. Read, Read & Coons, Vandalia, Mo. 

R. J. Rankin, Kansas City, Duffy-Trowbridge Stove Mfg. 
Co., Hannibal. 

Mrs. A. Steinmeyer, St. Louis. 

Mrs. Dr. Shomber. St. Louis. 

A. F. Slawson, Slawson & Kingston, De Soto, Mo. 

John E. Sadring, R. W. Sadring & Son, St. Louis. 

W. F. Shoop, Richmond, Mo. 

Theo. A. Stockhoff, Stockhoff Supply Co., St. Louis. 

Frank N. Selinger, Twin Burner Vapor Stove Co., St. 
Louis. 

Adolph G. Spilker, S. E. Grote Paint Store Co. 

J. W. Stilwell, Stilwell & Von Arb, Carrollton, Mo. 

Frank L. Schaab, St. Louis. 

Daniel Stern, THe AMERICAN ARTISAN, Chicago. 

August Steinmeyer, Steinmeyer Hardware Co., St. Louis. 

Miss A. Seim, St. Louis. 

Aug. Seim, St. Louis. 

Dr. H. Shomber, St. Louis. 

Chas. H. Thuner, St. Louis. 

W. L. Trimble, Liberty, Mo. 

E. Thomas, Trenton, Mo. 

Clinton E. Vail, Rumsey & Sikemeier Co., St. Louis. 

J. D. Waters, Barrett Mfg. Co., St. Louis. 

F. A: Witte, secretary Witte Hardware Co., St. Louis. 

Mrs. E. S. Wachter, St. Louis. 

E. S. Wachter, Emil Wachter & Son Hardware Co., St. 
Louis. 

C. F. Wieland, St. Louis, The Iron Age, New York. 

Frank Wyman, Simmons Hardware Co., St. Louis. 

Otto Wiegreffe, Wiegreffe & Heintz, St. Louis. 

Mrs. J. G. Weber, Clayton, Mo. 


Charles D. Weber, J. G. Weber & Son., Clayton. 

Mrs. G. A. Pauley, St. Louis. 

THURSDAY MORNING SESSION. 

The President called the convention to order at Io A. M. 
The minutes of the previous day were read and approved. 

The PresipENT: First on the programme this morning 
is a paper by Mr. W. F. Halyard, of Joplin. 

Mr. Halyard read the following paper: 

HOW I ADVERTISE. 
By W. F. Halyard, of Joplin. 
A SNAP JUDGMENT. 

Receiving a programme of this meeting was the first 
knowledge I had that I was to prepare a paper, and that the 
subject was to be “How I Advertise.” 

Your committee did not consult me in this matter, but 
took snap judgment, and then were not liberal enough to make 
it simply advertising, but have limited me to how I advertise. 

This will not be a paper. 

JOPLIN IS BOOMING. 

We have been, for the last two years, watching the re- 
markable development of our mining industry and of our city. 

This is being carried on by wide awake men from all parts 
of the United States, and has caused an increase in Joplin’s 
population of more than houses could be provided for; many 
have to live in tents. 

The popularity of our salesmen and the influence of our 
friends and customers has brought us all the business we could 
attend to. We have gradually discontinued our newspaper 
advertisements and drawn in our solicitors and devoted all our 
energy to supplying and pleasing these people who have fa- 
vored us with their business. 

AN ACTIVE ADVERTISEMENT. 

We found a satisfied customer to be a most active adver- 
tisement, and we endeavored to please them by being attentive 
to their wants, by treating all alike and making our prices the 
same to one as to another. 

We charged a reasonable margin of profit which was ap- 
preciated by the new comers, and they could compare prices 
with what they received at home without feeling that we were 
taking advantage of them. 

The results have been surprising; customers speak kindly 
of us and often inconvenience themselves to persuade their 
friends and acquaintances to visit our store. 

RENDERED POSSIBLE ONLY BY EXTRAORDINARY CONDITIONS. 

This is not offered as a lesson in advertising, but as a duty 
to the Association, to do the best possible with the subject 
given me. Extraordinary conditions only have rendered it 
possible to do. business this way, and it soon will be necessary 
for us to again take up serious advertising as is generally 
understood by merchants. 

L. D. Groom (of Richland): It is possible with the ex- 
ception of two or three members of this Association, we are not 


_so favored as Mr. Halyard with the business actually coming 


to us, and we have had: to keep up the old routine and study, 
if possible, new methods of advertising in order to bring us 
business. While the competition in his part of the 
state is very strong, the customers are increasing daily. 
There are many of us who do not depend on transient trade. 
I guess most of the members who live in the northern part of 
the state and in the City of St. Louis depend on regular trade. 
The only way to reach that trade is by keeping your name 
and business constantly before the people, and, in any adver- 
tising whatever, try and not deceive the people in thinking 
that you have something they want, when it is‘not exactly 
what they want; nor keep them in ignorance of the merits of 
the article, when you knew it was not what they wanted. I 
have always been conscientious in my business. If a man 
leaves it to my judgment I do the best I can for him. I find 
this is the only way to hold customers, always treat them fairly 
and honestly. When you have once obtained a customer in 
that way there is hardly anything that can break him off. I 
do not think that any honorable business man would inten- 
tionally practice anything but what was straight and right 
with his trade; if he did, he would not only lose that ‘cus- 
tomer, but the neighbors of that customer, because they all 
have friends. I find that newspaper advertising pays to some 
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extent, especially in the implement trade and in the wagon 
trade. I spoke the other day about my wagon trade, how it 
increased every year. I think the advertising in the county 
papers increased my wagon trade, because I keep that trade 
constantly before the people. I have always been a liberal 
patron of newspapers and county papers. I advertise in three 
county papers. I find it pays to send out advertising letters 
addressed personally to my friends. I find that class of adver- 
tising very successful. 

W. D. Biccers (of St. Louis): Advertising is not espe- 
cially in my line. In regard to the retail dealers, there is no 
question but what every dealer should advertise. You cannot 
expect to get the trade from your surrounding neighbors, 
whether it is in the city or in the country, without they know 
what you have to offer. If you have any good thing, tell them 
about it, whether wagons or vehicles; let them know that you 
have them. I know of one of our customers in Arkansas who 
claims to have all the trade, who is one of the greatest adver- 
tisers | ever saw. He has a circular of one kind or another 
going out all the time. He puts in the good things and the 
new things, and he prints some prices—not always, though, 
the prices—but he talks up his goods and lets his customers 
know what he has. I think he sends these in a personal way. 
It.is a wideawake way of handling his business. 

The Presipent: Gentlemen, we have a paper yet to be 
read, by J. M. Kenyon, of Maitland, on “Co-operative Insur- 
ance.” 

Mr. Kenyon read the following paper: 


CO-OPERATIVE INSURANCE. 
By C. M. Kenyon, Maitland. 
DID NOT HEAR FROM GARVEY. 

I was very much surprised on receiving a copy of the 
programme of the Retail Hardware Dealers’ Association to 
see my name on the programme for a paper on co-operative in- 
surance; never having given the subject any thought and know- 
ing nothing about the details of such an organization, my first 
thought was to write to your Secretary that it would not be 
possible for me to prepare a paper on the subject. 

But being a member of the Reciprocal Underwriters, which 
is a company organized by the Western Retail Implement Deal- 
ers’ Association of Missouri and Kansas, with headquarters at 
Kansas City, Mo., with J. W. Garvey, manager, I wrote to 
Mr. Garvey and requested him to prepare a paper to be read 
at this convention, and so informed your Secretary of what 1 
had done. Up to this time I have not heard from Mr. Garvey, 
and it may be my request to him was miscarried. 

MAY ORGANIZE ON LINES SIMILAR TO IMPLEMENT MEN. 

And now, after having waited for a paper from Mr. Garvey 
until the day before the convention, I have prepared this paper 
as best I can, and trust the subject will be fully discussed by 
those more competent to discuss it than I am, and that some 
time in the not far distant future The Retail Hardware Deal- 
ers’ Association of Missouri may be able to organize an asso- 
ciation of their members for fire protection similar to the Re- 
ciprocal Underwriters or the Lumbermen’s Exchange of Kan- 
sas City, Mo. 

FAVORS CO-OPERATIVE INSURANCE. 

By co-operative insurance I understand is meant an asso- 
ciation of men organized into a company for the protection 
of each other against loss by fire, by which the members secure 
their insurance at actual cost, which is usually not more than 
half as much as it costs in the old line companies. I am in 
favor of the organization of such a company by the retail 
hardware dealers of Missouri and believe they can save 50 
per cent. of the cost of their insurance on such part as can be 
carried by this company. Of course, the amount that can be 
carried by the Association will depend on the number of mem- 
bers. 

EXPENSE IS 41 PER CENT. OF PREMIUMS. 

The expense of doing business by the old line companies 
is estimated to be about 41 per cent. of the premiums; so that 
for every dollar that is received by them only §9 cents goes 
into the hands of the company and is available to pay losses; 
and the rate of insurance is established so as to pay a good 
profit to the company over and above the expenses. 

In the promiscous insurance, such as taken by the old line 
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companies, there is a moral hazard that adds quite a good deal 
to the risk, that in an association of hardware dealers would 
not exist. 
EXPENSES WOULD BE SMALL 

The expenses of an association of dealers for the protec- 
tion of each other against loss by fire would be less than 20 
per cent. of the premium. So that over 8o per cent. of premium 
paid in would be available to pay losses. As a rule we could 
only place a part of our insurance with this Association; but 
in case of loss settlement would be made promptly and upon 
broad commercial views, such as prevail among its members 
rather than upon legal technicalities such as generally prevail 
among public companies, and this ‘settlement would form a 





W. E. Berghauser, Fulton. Ex-Nember Executive 
Committee. 


basis for the settlement of the other companies which would 
be quite an advantage to us, in case of a loss. 
THE RECIPROCAL UNDERWRITERS. 

An organization of this kind would be an advantage to us 
im securing better rates from the old companies. The West- 
ern Retail Implement Dealers’ Association of Missouri and 
Kansas, have an Association among its members called The 
Reciprocal Underwriters, which was organized in 1897, J. W. 
Garvey, manager, in which I carry a policy of insurance for 
$2,000, all that I can carry in this company. The cost of the 
insurance from the time they commenced business, including 
all expenses to January 9, 1900, about two and one-half years, 
was 45 per cent. of the premiums paid in, a saving to members 
of 55 per cent. over the rate charged by the other insurance 
companies, besides most of the members of the Reciprocal 
Underwriters have been able, in consequence of this organi- 
zation, to secure a better rate of insurance from the old com- 
panies than they could before the organization of the Re- 
ciprocal Underwriters. So that the saving to the members 
has been considerable more than the 55 per cent. of the pre- 
miums paid. 

SIZE OF DEPOSIT REQUIRED. 

Each member of the Western Retail Implement Associa- 
tion who wishes to become a member of the Reciprocal Under- 
writers must deposit with the manager a sum equal to 1 per 
cent. of the amount of his insurance. He pays besides this the 
premium in cash at the rate of insurance established by the 
old companies at the end of the year; that part of his premium 
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that is left after paying his part of loss and expenses, is 
placed to his credit, and added to his deposit until the sum 
added is double the amount of his deposit. This amount is 
kept as a reserve fund, and the balance of the premiums not 
required to pay losses and expenses is returned at end of each 
year to the members. 

All moneys received by the manager are deposited with the 
trustee, and by him placed at interest. 

THE LUMBERMAN’S EXCHANGE. 

The “Lumberman’s Exchange” is an association organized 
by the lumbermen of Missouri and Kansas for the protection 
of its members against loss by fire and also managed by J. W. 
Garvey, Kansas City, Mo. The statement of their manager 
for the five years since their organization, shows that the aver- 
age cost of instirance to the members for the five years has 
been 32% per cent, of the premiums paid in, which were based 
on the rate of insurance established by the old line companies. 

With the example of these two companies before us, 
showing’the great saving to the members in their insurance 
expenses, it seems to-me that it would be to the interest of 
the Retail Hardware Dealers’ Association of Missouri, a$ 
soon as they become strong enough, to organize an Association 
for the protection of such of its members as wish to become 
members or subscribers to the Association. 

MONEY WOULD BE KEPT AT HOME. 

I would be pleased to take out a part of my insurance with 
such an ofganization. 

When we insure in the old line companies the money wé 
pay for insurance goes out of our State, to the East. But in 
an organization among ourselves, the money paid would be 
kept at home or within our own State. 

I have in my feeble way attempted to write on this sub- 
ject. I have no doubt we have many members present who 
can talk much more intelligently than I have written, and | 
hope they will now express their views upon the subject. 

CuaAs. D. Weser (of Clayton) said: I don’t think I can 
add anything to the paper that has been read. I can only say 
this from experience, that I belong to an insurance company 
which is called The Farmers’ Mutual of St. Louis County 
It was established some twenty-six years ago. I have been 
a member of the company ever since and I have never paid an 
assessment. We have had losses, but they have been paid 
right along. In the last six months, we have had the heaviest 
losses we have ever had; they amounted to some three or four 
thousand dollars. They have twelve to fifteen thousand dol- 
lars on hand and they have had remarkably good success. 
They are conservative. They do not take very large risks; 
they insure two-thirds of the actual value, but do not take 
risks larger than $2,500. They are generally conceded by 
everybody, and even by other insurance companies, to be very 
solid. Nobody has ever waited possibly more than thirty 
days for their money. As to how this would compare in 
comparison to the insurance in the cities, of course I am not 
able to say, but certainly for an insurance out in the country, 
it is first-class. 

L. D. Groom (of Richland): The question of insurance is 
a question, of course, that comes to all of us alike. A few 
days ago, I got some insurance; I had a policy that had ex- 
pired, and I went down to an insurance agent in our town and 
asked him about the rates on insurance, if there had been 
any changes, and he turned to his rate book. They have 
always considered the lumber people a hazardous risk, and I 
was surprised to see upon that rate book that the rate te 
lumber men in our town had been reduced over one-half. 
Upon inquiry, I learned that the lumbermen were members of 
the lumbermen’s association, and this brought the old line 
companies down so that they were willing to take the risks at 
reasonable prices. Now, from what I know of hardware men. 
I know them to be good honest men; that insurance com- 
panies need not fear any risk from that score, because of 
being, as you might say “hawked er deceived,” but we are 
placed many times in blocks together alongside of grocery 
stores worth $250, and insured for $500, and we are affected by 
this class of improvements. 

I believe if we organize among ourselves as soon as we 
become strong enough, upon this mutual plan, we can bring 











these underwriters down until we have them at our feet. That 
is one of the good things we can do by this mutual insurance. 

Mr. Wricut: I believe with my brother on the feasibility 
of this plan of mutual insurance. I think it would be a good 
idea for this convention to appoint a committee to take into 
consideration this object and report at the next meeting of 
this convention. These insurance companies will see that we 
mean business and are going to organize something for our 
own protection in the way of fire losses. I make a motion to 
that effect that a committee of three be appointed to look into 
this matter. 

The motion was carried. 

The PresipentT: I would like to have the minutes of yes- 
terday read in regard to the hand-book matter, that were not 
read this morning. 

SECRETARY THOMAS: The President requests that the 
minutes of yesterday’s session in regard to publication of hand- 
book be read. I will read them. 

The Secretary read the minutes referred to. 

J. W. PoLanp (Carrolton): I move the adoption of the 
report of the proceedings of yesterday as read. 

H. G. Koenic (St. Louis): I do not believe that the min- 
utes were entirely recorded. It seems that some language used 
was entirely eliminated. I believe we should insert some of 
the language that was omitted. It was used in yesterday’s 
session. I believe it is a matter of record of this Association, 
and we should have the entire remarks of the gentleman who 
spoke, especially I refer to the charges that were made against 
Mr. Palmer, that they were not reported as they should be. 
I will say that it was, if I remember correctly,.the term “black- 
mail” was used time and time again, “a club for blackmail.” 

SECRETARY THOMAS: I will read that part. 

The Secretary read the part of the minutes where the 
word “blackmail’’ was used. 

H. G. Koenic (St. Louis): I don’t refer to that, but the 
fact that Mr. Stern yesterday repeatedly used the word “black- 
mail,” and I don’t see it in the minutes. 

SECRETARY THOMAS: Mr. A. A. Norton was hired by the 
Executive Committee to report the meeting. Of course— 

A. A. Norton: Mr. President and Gentlemen: I want to 
say that every word that was in my shorthand notes was 
transcribed that was taken down. If there was anything else 
said I did not hear it. 

DANIEL STERN (Chicago): I don’t care to indulge in any 
personalities, but I desire to state without any equivocation 
or reservation that I positively did not use the word “black- 
mail” or “blackmailer’” on the floor of this convention on yes- 
terday. I did make use of the words this forenoon in the 
meeting of the Executive Committee. I did not make them 
here on yesterday, but I am now sorry I did not. 

A Memper: I want to ask what is going to be gained by 
going over this wrangle again. 

J. W. PoLtanp (Carrollton): It was not to precipitate any 
discussion about the matter. I simply moved that they be 
read to dispose of it. I had no thought it would be discussed 
in any shape or form. 

TAYLOR Friern (Louisiana): I was one that requested the 
reading of those minutes for my own information. 

The Presiwent: The Chairman of the Executive Com- 
mittee is ready to report. 

TAYLOR Fryer (of Louisiana): Mr. Chairman, the Ex- 
ecutive Committee have selected Badge No. 788 as presented. 
Any person who wishes to do so, can examine it on the desk. 

It is recommended that the Secretary be instructed to pur- 
chase 100 at 40 cents. 

SecrETARY THoMAS: I believe I can arrange with the 
gentleman so that those who want gold buttons can get them. 
If not, I will use the 40 cent buttons. 

The Preswwent: Gentlemen, you have heard the recom- 
mendation. What is your pleasure? 

Geo. R. Plowman (of St. Louis): Would it not be well 
to have other bids? I don’t see the advisability of sending 
anything out of the state that will benefit the state. 

SecrETARY THOMAS: I will say for the benefit of the gen- 
tleman, that I was in St. Louis some time ago and I had occa- 
sion to look around about badges. From observations I made 
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at that time this proposition seems to be very fair. The de- 
sign is very nice and I can get 100 buttons, and if we see fit 
to change it next year, it is not a matter of much importance. 

TAYLOR Fryer (Louisiana): We do not authorize you to 
purchase that in New York, but would simply want that 
design. 

J. G. Wesper (Clayton): I move that the Secretary be 
authorized to purchase a hundred buttons of that design. 
Motion seconded and carried. 

TAYLor Fryer (Louisiana)read the following resolution 
of the Executive Committee: 

“The Executive Committee to whom was returned the 
matter of a prospectus, desire to report that in consideration 
of the opposition to this enterprise by Mr. J. W. Bowman, of 
the Stoves and Hardware Reporter, and Mr. Daniel Stern, of 
The American Artisan, also in the interest of harmony, deem 
it available that no such publication be issued at this time; 
that we desire to defend the action of this committee when it 
recommended that such work be published, from the attacks 
made upon them by the aforesaid gentlemen; further, that we 
believe Mr. Palmer’s proposition was made in good faith; 
that we have no reason to believe that Mr. Palmer intended to 
use this Association as a commercial blackmail club.” 

On motion, the report of the committee was received and 
adopted. 

Mr. Jonw F. Bannon (St. Louis): I rise to make a mo- 
tion that we accord this committee a standing vote of thanks 
for the able and honorable manner in which they have handled 
this matter in the interests of peace and harmony. 

The resolution was seconded and a unanimous rising 
vote of thanks given. 

The PresiwentT: I'll appoint on the Insurance Committee, 
Louis Herring of Blackburn, Fred S. Bolte of St. Louis and 
J. M. Kenyon of Maitland. 

Aucust STEINMEYER (St. Louis): I move that three al- 
ternates be appointed to the conference to take place in Chicago 
regarding a National Retail Hardware Association. 

Motion seconded and,¢arried. 

The Presiwent: I will appoint upon that committee, Mr. 
A. H. Gruendler of St. Louis as alternate for F. A. Kansteiner 
for St. Louis; E. Thomas of Trenton, alternate for J. W. 
Poland; and Mr. Louis Herring of Blackburn as alternate for 
Taylor Fryer. 

The PresipeENt: We'll now take up the question of the 
next place of meeting of the Association. 

The Secretary: I desire to read a telegram received 
from St. Joseph, as follows: 

“E. Thomas, Secy: We heartily second the invitation of 
our Commercial Club to hold your next convention in this 
city. (Signed)Wyeth Hardware Co.” 

It was moved and seconded that nominations be proceeded 
with for places of next meeting. Motion carried. The cities 
of St. Louis, Kansas City, St. Joseph and Louisiana were 
placed in nomination. After several ballots Kansas City was 
selected for the next place of meeting. 

L. D. Groom (of Richland) moved that the following 
resolutions be adopted: 

“Recognizing the fact that the best of life is made up of 
pleasant memories and hopes for a better future, therefore 
be it Resolved, That a vote of thanks be tendered to the Retail 
Hardware and Stove Dealers of the city of St. Louis for the 
royal manner in which they have entertained us with the 
assistance of the Jobbers and Manufacturers of the city; to 
the management of the Lindell Hotel for the use of this room; 
also to the trade press for the manner in which they have 
assisted our Association and in publishing the reports of our 
meetings. 

On motion the convention adjourned until 2 Pp. M. 

THURSDAY AFTERNOON SESSION. 

The President called the meeting to order at 2:30 P. M. 

and Geo. Plowman of St. Louis read the following paper: 


“DO WE ADVANCE MOST RAPIDLY BY INDIVIDUAL 
EFFORTS OR BY CONVENING TO LEGISLATE?” 
By Geo. Plowman, St. Louis. 
HARMONY A SYNONYM FOR STAGNATION. 
I am somewhat of a “kicker” and, perhaps, a crank at 
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times, or may have wheels, but if I am the same kind of a 
crank as Ben Franklin, the discoverer of the evolution of the 
world, or the inventor of the printing press, I don’t know it, 
but if so, I am glad of it; if not one of that kind of cranks, I 
am irresponsible and can be excused. I don’t believe in so- 
called harmony and unity. As a general thing it is stagnation. 
For the sake of harmony, “often means too much’ trouble, 
let it go. Progressiveness is real. Battle to survival of the 


fittest and honor to the victor, but only justifiable when con- 

ducted in a humane and unselfish manner. Do we advance 

most rapidly by individual effort, or by convening to legislate? 
WILL GIVE FOOD FOR THOUGHT. 

Mr. President and gentlemen, it is with great diffidence 


H. G. Koenig, St. Louls, who made his personality mani- 
festin the Convention. 


that I offer to endeavor to explain why I think that indi- 
vidually we advance more rapidly than collectively, knowing 
that I am unequal to the task; but I have a few moments this 
morning and thought, if time justified, and there was an op- 
portunity offered, it would perhaps give the gentlemen present 
some food for thought after the convention had finished its 
business, or, rather, spent the time allotted. 
COLLECTIVE PROGRESS HAS BEEN SMALL, 

As I look back twenty years to gatherings and conventions 
for different purposes and read of proceedings amongst the 
highest legislatures in the world, it seems to me that we have 
practically stood still or the progress has been so small that 
to an ordinary conception it is not apparent. It seems to me 
that almost the same words and expressions and even the same 
manner of delivery is used as at my first acquaintance. He 
does not seem to grow any younger or older, but just quits 
growing—but as nothing stands still, there must be either a 
progression or retrograde movement. I am satisfied he dves 
grow, but so slow that we shall all have crossed that bourne 
from which no traveler returns before he begins to walk, and 
hope, the mother of progress, grows discouraged; resolution 
slackens his grasp, and advancement is at a loss. 

INDIVIDUAL PROGRESS HAS BEEN WONDERFUL. 

But individually we have made wonderful strides. The 
business man and mechanic and laboring man does not give 
his last efforts and thoughts. 

By which I mean his best thoughts and efforts. When 
the convention as a whole is finished, he leaves it to some one 
else. If he did no better individually than he does collectively, 
he would surely be a failure in whatever he undertook in the 
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struggle for existence. I will close my remarks with a request 
to the gentlemen present to consider then (not that I offer 
them as Gospel), but as the time and effort expended secured 
the results equal to the trouble, and think what would have 
been accomplished with as much effort, time and labor in a 
material way, and if you are not fully satisfied, think of some 
way we can accomplish more. Of course, socially, I need not 
discuss, as I do not believe there is a measure sufficiently 
large to hold the benefits derived, but that is not primarily the 
cause of this convention. I thank you for your attention and 
if I have started a thought or created a resolve, I am amply 
repaid for my address. 

A. STEINMEYER (St. Louis), offered the following resolu- 
tions: 

“Resolved, That the Secretary notify the Kansas City 
Hardware Dealers of our action in convention to-day and 
urge upon them the forming of a local hardware association, 
so by the time our next convention is held they will be of 
material assistance to our Association. 

“Be it Resolved, That we empower all traveling men 
who are members of and in good standing in this Association 
to solicit membership for this Association and to receive fifty 
cents for each member proposed, providing the membership 
fee accompanies the application. 

Resolved, That the Executive Committee be empowered 
to appoint such committees as may hereafter become necessary 
during the interim between this and our next meeting. 

“Resolved, That the thanks of this convention is extended 
to Messrs. J. Harry Dickbrader and Mr. Hyatt for their faith- 
ful services as assistant secretaries during this convention.” 

The resolutions were unanimously adopted. 

Geo. W. PLowman (St. Louis): I would like to offer 
a resolution that we thank all of our country members for 
their assistance and their attendance. 

Resolution unanimously adopted. 

The convention adjourned to meet in Kansas City. 

The following new members were added to the Associa- 
tion: 

J. B. Corrigan, St. Louis. 

Weigert & Bishop, Kansas City. 

J. H. Ruhling, Kansas City. 

John May, St. Louis. 

R. W. Griffith, Sedalia. 

J. C. Ely, Macon. 

E. B. Drew, St. Louis. 

George E. Clark & Son, Lutesville. 

R. J. Rankin, Hannibal. 

R. W. Backenstoe, Norborne. 

Read & Co., Vandalia. 

J. G. Webber & Son, Clayton, Mo. 

H. L. Palmer, Chicago. 

J. P. Dutton, St. Louis. 

J. W. Stilwell, Carrollton. 

Frank L. Shoot, St. Louis. 

W. L. Trimbell, Liberty. 


PRESIDENT HARNEY. 


President P. E, Harney, of the Missouri Retail 
Hardware & Stove Merchants’ Association, was born 
in Tippecanoe Co., Indiana, Feb. 11th, 1845. After a 
good common school education at the district school 
he started in to learn the tinner’s trade in his 15th 
year, at Lafayette, Ind. In 1865 he came to St, 
Louis, where, after working two years as a tinner, he 
started in to work at railroad construction under con- 
tract, working at this until 1882, when he removed 
to Joplin, where he went into the hardware business 
under the style of Harney & Rulle. Seven years later 
the Joplin Hardware Co. was incorporated with Mr. 
Harney as president. Mr. Harney, although fre- 
quently asked to run for various political offices, has 
steadily declined, preferring to devote his entire atten- 
tion to his extensive business interests. Mr. Harney 


bas taken a.deep interest in the Association since its 
inception. 


VICE-PRESIDENT NAYLOR. 


Benjamin Franklin Naylor, the vice-president of 
the Missouri Retail Hardware & Stove Merchants’ 
Association, was born at Tulip, Dallas Co., Arkansas, 
Oct. 12th, 1851. He received an education in the St. 
Louis schools and at the St, Louis University. In 
April, 1871, he started in as a clerk for P, H. Wray 
of Marshall. In 1880 he started in the grocery busi-. 
ness at Marshall witha Mr. Willis, under the style of 
Willis & Naylor. In 1888 he entered the hardware 
business, under the style of B. F. Naylor. In 1890 he 
took a partner, the business being incorporated as the 
Armentrout & Naylor Hardware & Furniture Co. 
Jan. 1st, 1899, the style was changed to the B. P. 
Naylor Hardware & Furniture Co. Mr. Naylor is an 
enthusiastic association man and a hard worker. 


CONVENTIONALITIES. 

The banquet hall in the Lindell Hotel, where the 
convention was held in April, ‘99, was unavailable for 
the present meeting and the hotel management extem 
porized a meeting place in the roomy rotunda on the 
parlor floor of the hotel, that gave the association 
well lighted quarters but with inferior acoustic 
properties. 

The National Lead Co., St. Louis, were distri- 
buting some very interesting booklets at the conven- 
tion. One of these was entitled ‘Solder’ another 
‘Just a Few Words About Metal Competition.” They 
were also distributing a very handsome knife made of 
Phoenix metal. 


The St. Louis Retail Hardware and Stove Mer- 
chants Association are certainly magnificent enter- 
tainers and were indefatigable in their efforts to see 
that their visitors had a thoroughly enjoyable time. 
Sec. Geschwinder worked like a beaver in preparing 
invitatious for the banquet and both his services and 
that of his fellow dealers were keenly appreciated by 
the visiting dealers. 


E. C, Atkins & Co., Inc., Indianapolis, Ind., were 
represented by J. W. Perkins, assistant secretary, and 
Geo. W. Gladding, Missouri state representative, who 
circulated among the delegates, meeting the many 
friends of the Atkins saws, and endeavoring to carry 
out the spirit of good fellowship and loyalty to the 
hardware trade that has always been advocated by 
this concern. One feature in connection with the 
policy adopted by this concern in marketing its out- 
put commands the attention of the retail hardware 
trade, viz., that E. C. Atkins & Co. sell their goods to 
the legitimate hardware trade only. They do not 
under any circumstances sell catalogue houses or 
department stores, as they recognize the fact that it is 
due to the favors shown them and patronage given 
them by the legitimate hardware trade throughout the 
country that they occupy their present enviable 
position on the market. By virtue of recent enlarge- 
ments to their plants, this company is now in a 
position to take care of the requirements of the hard- 
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ware trade for saws of every description, and furnish 
a line covered with a heavy warranty as regards metal, 
temper and finish. This firm were distributing a 
tasteful souvenir in the shape of a thermometer. 


The Visiting Members of the Retail Stoves and 
Hardware Dealers’ Association who have their wives 
with them were entertained Wednesday evening by a 
theatre party at the Olympic to see ‘‘Quo Vadis” and 
afterwards a lunch at Faust’s, as the guests of Mr. and 
Mrs. Fred A. Spielman. The following were mem- 
bers of the party: 


Mr. and Mrs. M. C. Post, Brookfield, Mo. 

Mr. and Mrs, R. L. Hixson, Hannibal, Mo. 

Mr. and Mrs. E. Thomas, Trenton, Mo. 

Mr. and Mrs. E. D. Shellenberger, Mound City, 


Mr, and Mrs. J. T. Riley, St. Joseph, Mo. 

Mr. and Mrs. C P. Bodine, Shelbina, Mo. 

Mr. and Mrs. W. L. Payne, Cameron, Mo. 

Mr. and Mrs. Ed. Demeter, Macon, Mo. 

Mr. and Mrs. H. A. Spielman, Mexico, Mo. 

Mrs. J, H. Curry, Mrs. Cardon and Mr. P. H. 
Nise Moberly, Mo. 


The youngest delegate in attendance at the con- 
vention was Master Dawson Trimble, the nine-year-old 
son of W. L. Trimble, of Liberty. Master Trimble 
wore a goodly number of badges and followed the pro- 
ceedings of the convention with close interest. He 
also attended the banquet tendered by the St. Louis 
Association to the State Association, 


The following camp followers were present: 

P. McGivney, Snyder & Baker Stove Works, Belleville, 
Ill. 

William L. Vickers, Majestic Mfg. Co , St. Louis. 

W. D. Biggers, Simmons Hardware Co., St. Louis. 

H. C. Thompson, Bucks Stove & Range Co., St. Louis. 

Fred Spielman, Bucks Stove & Range Co., St. Louis. 

Daniel Stern, THE AMERICAN ARTISAN, Chicago. 

Sidney P. Johnston, THR AMERICAN ARTISAN, Chicago 

Geo. W. Cope, The Iron Age, Chicago. 

J. W. Bowman, Stoves & Hardware Reporter, St. Louis. 

Julian W. Perkins, E.C. Atkins & Co., Inc., Indianap- 
olis, Ind. 

Geo. W. Gladding, E. C. Atkins, Inc., St. Louis. 

Wm. Enders, Simmons Hardware Co., St. Lovis. 

Wm. McCalpin, Bridge & Beach Mfg. Co., St. Louis. 

Ralph S. Buck, Bridge & Beach Mfg. Co., St. Louis. 

A. Weiskirch, Bridge & Beach Mfg. Co., St. Louis. 

C, F. Wieland, The [ron Age, St. Louis. 

Harry C. Hoener, Bridge & Beach Mfg. Co., St. Louis. 

Fred C. Shays, W. Dewees Wood Co., Chicago. 

C. H. Bishop, C. Sidney Shepard & Co., St. Louis. 

J. P. Dutton, C. Sidney Shepard & Co., St. Louis. 

C. L. Miller, C. Sidney Shepard & Co., St. Louis. 

H. C. Francke, C. Sidney Shepard & Co., St. Louis. 

S. W. Burton, C. Sidney Shepard & Co., St. Louis. 

W. J. Pilcher, C. Sidney Shepard & Co., St. Louis. 

Geo. W. Trout, Geo. W. Trout & Co., Chicago. 

Herman J. Ruhling, Geo. W. Trout & Co., Chicago. 

Chas. E. Thayer, The Montgomery-Thayer Mfg. Co., Kan- 
sas City, Mo. 

Arthur Benzel, National Lead Co., St. Louis. 

E. Broderick, The American Wringer Co., New York. 

J. G. Beegle, The Electric Cutlery Co., St. Louis. 

W. E. Devlin, Malleable Iron Range Co., St. Louis. 

Edward J. Fox, F. Tiemann Stove & Hardware Co., St. 
Louis. 
W. A. Lockwood, Ringen Stove Co., St. Louis. 
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J. W. Dana, Charter Oak Stove & Range Co., St. Louis 
Ed. O’Dea, Bridge & Beach Mfg. Co., St. Louis. 


H. C. Thompson, Buck’s Stove & Range Co., St. Louis 

R. B. Whittemore, Jr., American Corrugating Co., St. 
Louis. 

F. P. Haus, Charter Oak Stove & Range Co., St. Louis. 

J. M. Blake, Shapleigh Hdwe. Co., St. Louis 

C. M. Key, Rathbone, Said & Co., Aurora, Ill. 

J. Harry Dickbrader, Wheeling Corrugating Co., St 
Louis. 

Walter W. Birge, St. Louis Shovel Co., St. Louis 

G. H. Bahrenberg, National Enameling and Stamping Co., 
St. Louis. 

E. B. Drew, E. E. Souther Iron Co., St. Louis 

O. A. Stande, Witte Hardware Co., St. Louis. 


J. Bowman. Stoves and Hardware Reporter, St. Louis. 
Theo. W. Hyatt, Western Bra-s Mfg. Co., St. Louis. 


a -@- -— -——— 


A BOOK OF RARE VALUE. 


We tender our thanks to the enteprisiog AmeErr- 
CAN ARTISAN for a copy of the ‘Cornice Workers’ 
Manual.”’ It is a book of rare value t» people in this 
line of business, and it is the first work of this char- 
acter which has appeared in a great many years. 
Any of our readers who may be directly on indirectly 
interested in this line of work will do well to write to 
THE AMERICAN ARTISAN, Chicago, for full particulars 
and pricee of the book.—National Harness Review, 
Chicago, Feb. 1st. 


— ~ a> —— 


A PRACTICAL TONE PERVADES THE WORK. 





Hugh F. Munro, Frankford, Pa., writes: 

‘“T have given your Cornice Work Manual a 
thorough examination. I think it is a very valuable 
addition to our trade literature. There is a practical 
tone pervading the whole work that at once commends 
it to every mechanic. I found much in it that myself 
and others have looked for in vain among works al- 
ready published. No other book treats the subject so 
thoroughly or so well, and I think you are to be con- 
gratulated on bring out a perfectly up-to-date book. 


.o— 
> 





THE Chicago Daily News declares the reason as- 
signed by the National Steel Co. for leaving Chicago, 
viz., that the laws of this state are illiberal to trusts, 
to be nothing more nor less than a thoroughly disin- 
genious pretense. 





The Illinois Cutlery Co., Decatur, Ill., send us 
an interesting little catalogue showing their line of 
hardware specialties, These include the Ocean churn, 
combined grater and slaw cutter, Famous parer and 
slicer, Safety pan and plate lifter, new patent bake 
pan, new Queen six-bladed chopping knife, Standard 
meat tenderer, flexitle potand kettle scraper, Supreme 
can opener, Surprise egg beater and cream whip, 
hook spoon, Perfection cake tin, carving fork ham 
knife, O. K. bread knife, No, 1 knife set, No. 100 
Crescent knife set, combination dipper, Henis fruit and 
vegeteble press, No, 50 kitchen set, 1899 kitchen set, 
Star carpet stretcher, asbestos stove mat, etc. One 
of these catalogues will be forwarded the trade on ap 
plication. When writing for same kindly add: ‘Saw 
it in Toe AMER'CAN ARTISAN,” 
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Ridgway & Tyler, Albany, N. Y., send us their 
latest catalogue of heating, ventilating and sanitary 
apparatus for churches, schools, business blocks, 
factories and residences. 


A leading eastern furnace firm advises us that an 
article in the Chicago Daily News of Feb. 6th, erro- 
neously stating that furnace prices would go down, 
materially injured their early sales in northwestern 
territory. 


The Fox Cutlery Co., Dubuque, Ia., send us a 
little catalogue illustrating their line of Fox razors. 
This firm are turning out a high class line of razors as 
low as good material and workmanship will admit. 
This firm have a grinding and repairing department 
for razors and can do repairing, repolishing, liaing 
and putting in shape damaged and broken razors at a 
small expense. This firm make quite a number of 
styles of handles for their razors which they have in 
black, ivory, onyx, carnelian, amber, light antique 
and dark antique. The trade should write this firm 
for cne of their razor catalogues, When writing them 
kindly add; ‘‘Sawitin Tae American ARTISAN,” 


—_ —__——_ 
>_> 





AS TO VENTILATION OF CARS. 


A correspondent of the Railway Age offers a sug. 
gestion, as follows, as to the ventilation of cars in 
cold weather: 

‘One of the annoyances of traveling by railroad 
during cold weather, as well as one of the dangers, is 
found in improperly heated and ventilated passenger 
cars. It is a subject that does not appear to have 
been given the attention by managers and superin- 
tendents that it deserves. It is really a matter of 
great importance, as it affects not only the comfort 
but the health of the traveling public. 

‘‘Being in the hands of porters and brakemen, 
acting without any rules to govern them, the usual 
custom is, if any one complains of being cold, to close 
up the ventilators; then, when some one complains of 
being too warm, pull them open again and let down a 
flood of cold air upon the perspiring passengers, 

‘‘Any one who will observe the temperature of 
the air in a closed car, that is in motion, will notice 
that, while it may be uncomfortably warm in the rear 
end of the car, it may be uncomfortably cool in the 
forward part of it. This is due to the warm air being 
forced backward by the movement of the train. 

‘‘Now, to establish and maintain a nearly uniform 
temperature throughout the car—proper attention 
being, of course, given to turning the steam on and 
off—it shouid always be ventilated from the rear. If 
the thermometer rises above 70 degrees F open as 
many of the rear ventilators as may be necessary to 
afford pure air, and reduce the temperature. In other 
words, always ventilate a car from the rear and never 
from the front end. If porters were instructed to do 
this, as they are instructed in other details of their 
work, it would add much to the comfort of traveling.”’ 


—_ - -e-- — 


WATER HAMMER IN STEA/I1 PIPES. 


The question of the strength of pipes, valves and 
fittings is one which has been discussed in various 
quarters of late, and serious accidents have called 
attention to the importance of providing ample 


strength in all steam connections. There should be 
no difficulty in providing for all the regular working 
stresses upon pipe connections, bu‘ in practice it is 
found that there are shocks and so-called hammer- 
blows, the full force of which it is difficult to measure 
or estimate, 

The result of recent investigations upon this sub- 
ject by M. Walckenaer have recently been published 
in the Annales des Ponts et Chaussees and the matter is 
of sufficient interest to bear review and discussion. 

The conditions which exist in a pipe containing 
steam and water of condensation are peculiar, and not 
always fully understood. When a pipe contains air 
ora similar gas, there is an elastic cushion formed 
which, in case of a sudden arrest of flow of water, ab- 
sorbs the shock, and acts like a spring to prevent any 
serious hammer-blow. When, however, the closed 
end of the pipe contains steam, the projection into it 
of a volume of water may cause a sudden condensa- 
tion, entirely removing any elastic cushion, and per- 
mitting the occurrence of a violent shock, 

It is hardly practicable to compute the magnitude 
of the blows which are thus produced, but it is well- 
known that they may cause serious ruptures in con- 
nections amply strong for all ordinary working pres- 
sures. M. Walckenaer cites certain experiments made 
in the German navy, in which pressure gauges placed 
upon the pipe showed sudden impact pressures rang- 
ing from 500 to 2,000 pounds per square inch. A 
pumber of examples are cited at length giving details 
of accidents, all of which show a strong family like- 
ness, stop-valves between boilers being violently 
ruptured when communication was opened too sud- 
dealy between ‘connections of marked indifference in 
pressure. There appears to be little or no doubt that 
in most if not all of these cases the hammer blow 
which caused the rupture far exceeded any normal 
working pressure. 

Such accidents may generally be avoided by using 
care in making such communication, as the valves 
should be opened so gradually as to prevent a sudden 
rush of water and steam together. In many in- 
stances, however, it is not practicable to avoid shock. 
The connections between engines and boilers are some- 
times so arranged that very serious water-hammer 
impacts may be produced. M. Walckenaer cites cases 
in which the connections were such as are frequently 
found in practice. 

In all of the accidents described by M. Walckenaer 
the connections were so arranged that an accumula- 
tion of water of condensation in the pipes could occur. 
In one instance the ruptured valve formed a portion 
of the connection to a boiler which was out of use and 
cold while others in the same battery were in service. 
The opening of a valve permitting steam from a live 
boiler to flow into the general steam main caused a 
violent water hammer back against the valve on the 
cold boiler, causing rupture of the valve body with 
serious scalding of the attendant. This system of 
connecting a number of boilers in battery to one 
steam main is a very general practice, and while it 
possesses numerous advantages it has the defect of 
providing space for the collection of water at various 
points. Steam traps for the drainage of all places of 
accumulation of water should be provided, and such 
traps ought to be of liberal capacity, in order taat the 
drainage may be prompt and effective. Even when a 
system of piping is altogether free from water at the 
time of starting the rapid condensation of steam 
which at first occurs may provide sufficient water to 
cause violent pounding, and this can only be prevented 
by a gradual warming-up of the whole sytem, the ad- 
mission of steam being so gradual that the traps can 
take care of the water of condensation as rapidly as 
it is produced; the full volume of steam being ad- 
mitted only after the pipes have become hot,—En- 
gineering Magazine. 
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Tinshop. 


RULE FOR OVAL PATTERN. 








TO THE AMERICAN ARTISAN. 

If ‘*Young Tinoner,”’ who calls for a simple way to 
lay out pattern for oval to given size, will try the 
method employed by myself I think he will find very 
little trouble in adapting it to any ordinary use he 
may find necessary in a tin shop. 

Take a strap of sheet metal cutting a marking 
point at one end and running to a notch in the side 
which is distant from marking point one half width of 
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ann SHAPE OF STRAP 
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STRAP AT FINISH 














oval desired, then cut total length of strap one half 
length of oval desired. 

Then place rule across the edge of a sheet of tin, 
and, starting with notch against edge of tin and by 
the side of the rule, gradually move marking point 
away from rule, keeping notch against edge of tin and 
lower end against rule, the notch sliding down edge 
of tin until } pattern is forward, then transfer to an- 
other sheet of tin and fill in the other }. 


Minneapolis, Minn, Feb, 12, 1900. ‘*Youna.” 
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SKETCH OF EXHAUST HEAD. 
To THE AMERICAN ARTISAN. 

‘ Eaclosed find a sketch of an exhaust pipe head, I 
think is as good as any there is. No back pressure, 
the steam from the engine passing up pipe 4, and on 
pipe A on top is an elbow 95° and discharge at the 
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top of head and condensed, and the dry steam passed 

out of pipe B and water out of pipe C, and it makes 

no noise. ‘‘TINNER. 
Battle Creek, Mich., Feb. 12, 1900. 
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METHOD OF LAYING OVAL PATIERN. 





TO THE AMERICAN ARTISAN. 
In response to the request of ‘‘Young Tinner” I 
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send you the following method of laying out an oval 
pattern, which is applicable to all sizes or shapes: 
Draw A B of plan equal to greatest length of oval. 
Draw C' D equal to short diameter at right angles to, 
and in the center of A B. With A as center and U D 
as radius cut A Bat point 1. Divide J B into 3 equal 
parts, as shown. With two of those parts as the 
radius length and FE as a center cut A. Bai FG. 
With F. G as centres and radii cut the short diameter 
above and below A 8B, as shown. Draw lines from 
those points through F G. Now from the same points 
as centers, with Cand D respectively as radii, make 
ares, asat H. J. That will give the sides of the oval, 
Then with F as center and Ff Aas radius make the are 











d 


A, which gives”the enj. Proceed similarly for the 
inner oval. For the pattern construct a right angle, 
making H gequal toH 4 of plan. Make A H equal to 
height of article, and draw A F'equal to A F'of plan, 
Draw a line through 4 F’ and continue it till it cuts 
HJatJ. Now take 4 Jas a radius and strike an 
arc, which is made equal to J H of plan; from same 
center take J F as radius and make an arc, as at F”’ 
F’. That will give side of pattern, Make line 4 7 of 
pattern equal to 4 7’ of the triangle and strike arc, 
which are stepped off in length equal to B J of plan. 
This gives the oval made in two pieces. “Z.” 
Frankford, Pa., Feb. 13, 1900. 
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PLAN FOR HIPPED SKYLIGHT. 





To THE AMERICAN ARTISAN. 

Please give us, through your paper, a plan of 
hipped skylight. Show end view of all pieces, w 
have never made a skylight, and as we have added 
brake to our shop it is new work for us. 

DooLey « Doo.ey. 

Rockville, Ind., Feb, 13, 1900. 
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CONDUCTOR ELBOWS. 


To THE AMERICAN ARTISAN. 

There possibly may be a number of ‘‘tinks” who 
think that there is nothing new, but all they see or 
hear may be old; notwithstanding this, there are 
hosts of workmen who have not been so bighly 
favored, and never will become so perfect in their call - 
ing if they depend on some of these ‘‘perfects’ who 
never open their mouths except to cry old, old rules, 
and nothing new. Well, I am about offering some- 
thing that may be old to some but new to others, at 
least, it was new to me, and struck me as something 
worthy of note. Not long since, in passing through 
a shop near Philadelphia, I came to a quantity of con- 
ductor elbows, and found upon examination they were 
constructed ina manner that had several advantages ; 
namely, being quickly made, requiring a smaller blank 
than any other manner of constructing same sized 
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elbow, also using up scraps of tin possibly otherwise 
wasted. 

Fig. A represents blank, B represents blank 
formed, C blank turned to desired angle. First cut 
blank A size for desired conductor. At dotted lines 
in blank A slit from edge to edge with the exception 
of about }-incb at each, lock and form up; this makes 
an ordinary joint, solid at seam and cut in section, 
which may be bent to any angle, as shown at C. 
After this is done we find opening D, EF and F that 
must be closed by a strip similar to 1, which repre- 
sents this closing in blank, 2 represents this strip 
formed and ready to be applied, 3 shows strip in 
plaee and soldered. I think if ‘‘tinks” that are not 
using this kind of an elbow give ita trial they will 
think favorable of it, and find it as good as any and 
possessing the advantage of being quickly made. 

Connellsville, Pa., Feb. 16, 1900. “B,D.” 
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TOP FOR BRICK CHITINEYS. 





TO THE AMERICAN ARTISAN. 

Would like pattern for a brick chimney top. 

Weyalusing, Wis., Feb. 8, 1900. “LE, R.” 

fEp.—The accompanying pattern for a brick 
chimney was furnished to this paper by ‘‘One-Fye,” 
Joliet, Ill., some years ago. | 

Let us take a top 20x16 inches, 7-inch tin pipe. 
Let line No. 1 be bottom of sheet, line No. 2 be top; 
draw line A for your center of pattern; take largest 
side of top, which is 20 inches, lay off 10 inches on 
each side of line A, which are lines B; then allow 5 or 
6 inches for break at bottom of top, which is line C; 
then we go to line No, 2, and whatever size we wish 
pipe we make equal to line A. I use for 7-inch pipe 
20 inches, for 8-inch pipe 24. Now then, I have large 


sizeof top. Then I lay square on top of poiat D, then 
take half off small side of top, which is 8 inches, and 
let it meet the point of lines C and B, then draw lines 
around square. Treat other side the same after draw- 
ing lines F and F, then shove the square down 5 or 6 





Neo. 2 No 2 











inches, and get your bottom line G. Then reverse 
your square and set it on line F till it meets Cand B, 
and draw line H; then draw lines £ till they inter- 
sect, and at this point set dividers to D and strike 
both points of Don line No, 2. This is one-half of 
your pattern. Allow lock and cut out. 

When I build a chimney top out of 22 iron or 
lighter, I edge and groove, but if heavier, I unite 
same. On lines G you see I have a notch at laps. I 
always take my pattern when I have finished cutting 
it out and break it at right angles on the bottom with 
the pipe folder. The notching on line F you will find 
convenient when you make it of heavy iron, it breaks 
so much easier. I have another, but this is the 
simplest way yet. 

sictvenlticiencecciliilgagsinieetlbiatablatsitin 


PATTERN FOR PITCHED CAN TOP. 


To THE AMERICAN ARTISAN. 
I submit the following pattern fora pitched can 
top which is sufficiently correct for general purposes; 








it would hardly be a geometrical test, but we tinks”’ 
in many cases can save time by throwing geometry to 
the dogs, if we only have something in its place. 

For instance, should we want a one-gallon can, 
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et us make it six inches in diameter in the body and 
seven inches high; allow for seams or turn at top and 
bottom. 

Since the can is six inches in diameter, if we take 

of diameter for pitch of top we will have a good pro- 
portioned can, Since § of diameter equals pitch of 
top then that pitch is 4 inches. Now take diameter 
of can body or radius of body, which is three inches, 
then by placing dividers of Figs. 3 and 4 on square 
we have the slant height of top. Using this as radi- 
us Strike are at Fig. 1 indefinitely. Also are which 
will be governed in size by A we use (see X, Fig. 2). 
Now take radius of can body, name 3 inches and step 
off 6 space on arc, at Fig. 1, and scribe to center of 
blank and we have our pattern. Add allowance for 
seams, however, as showu by dotted lines, 

Pitched can lids may be described in the same 
manner. Always take radius of can and step off six 
spaces on arc struck by slant height as a radius. 

Connellsville, Pa., Feb, 6, 1900. “B, D.” 
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NOTES AND QUERIES. 








BARTHEL TORCH CO. 
From Reader, Detroit, Mich. 
Would Jike the address of the Barthel Torch Co.? 
Anus.—1‘13 Devonshire St., Boston, Mass. 


CALAMINED IRON, 
From Reader, St. Paul, Minn. 


Who makes calamined iron? 
Ans.—Republic Iron Works, Pittsburg, Pa. 


STORE LIGHTS, 
From Wesley Wentworth, Cobbrook, N. H. 
Where can I get a good store light? 
Ans.—Ringen Stove ©o., St. Louis; H. Merkel, 
St. Louis. 
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A. J. Schraeffel,a bookkeeper for the Scarborough 
toofing Co., Allegheny, Pa., has been charged with 
embezzling $1,000 of the firm’s money. 


T. J. Harris, C. J. Robinson, F. L. Wisbon and 
W. B. Teasdale are the incorporators of the Gate 
City Roofing and Metal Co., Kansas City, Mo., capital- 
ized at $20,000. 


W. J. Burton & Co., Detroit, Mich., send us a lit- 
tle circular calling attention of the trade to the fact 
that they can order their improved solder, and obtain 
superior quality at a close price. 


W. P. Thompson, W. J. Thompson, C. H. Martin, 
J. W. Hocker and H. R. Burton are the incorporators 
o? the Hocker Mfg. Co., Lewes, Del., capitalized at 
$20,000 for making tin cans, tin boxes, etc. 


The Cortright Metal Roofing Co., Philadelphia, 
send us a little circular in which they call attention to 
the fact that their Cortright roofing is made of a full 
weight, prime charcoal plate, which is painted on 
both sides and in all the folds by dipping. 


On Feb. 22, the American Tin Plate Co. be- 
gan the transférence of their offices from Chicago to 
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New York, The reason for this change is the string- 
ency of the Illinois laws as regards combinations in 
restraint of trade. The New York address of this 
firm will be the Battery Park Building. 


The Cortright Metal Roofing Co., Philadelpeia, 
advise us that their roofing is becoming more popular 
and being used more extensively throughout the en- 
tire country, and in addition to the standard grade of 
goods which they make of a fine quality of tinplate 
and afterwards paint, they are also furnishing when 
desired, galvanized metal slates and shingles, made of 
sheets first coated with tin and galvanized after being 
stamped. 


The Illinois Roofing & Supply Co., 73-83 N. Ash- 
land Ave., Chicago, send us a circular describing 
some of their roofing specialties, including the 
Twentieth Century combination roof gutter made of 
the best quality No. 28 gauge galvanized iron in 19 
foot lengths, I. R, & S. Co’s, long eaves trough, roof 
gutters style A and B, quarter circle, O. G. and box 
gutters, ‘‘Perfection” round corrugated expanding 
conductor, ‘‘Perfection”’ square corrugated expanding 
conductor, and plain round ten-foot lock-seam pipe. 


On Feb. 22 Representative Richardson, of Ten- 
nessee, introduced a resolution into the House of 
R>presentatives stating that whereas, recent advances 
in the price of tin plate indicate that trusts or com- 
binations exist for the purpose of destroying com- 
petition, the products manufactured by the American 
Tin Plate Company and other manufacturers of tin 
plate shall, after six months from the passage of the 
resolution, be prohibited by the interstate commerce. 
commission from being transported in any manner 
whatsoever from one state to another until the com- 
mittee is satisfied that such products offered for trans- 
portation have not yielded a profit to the manufac- 
turers of more than four per cent. 
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GRASP OF THEE SHOWN. 





THE AMERICAN ARTISAN has just issued one of its 
series of manuals, an exposition of cornice work in all 
its branches. It is a volume of 234 pages, with 
twenty-two chapters or divisions, dealing with the sub- 
ject from the cutter’s bench through all the details of 
the art and industry. 

Modern architecture has witnessed no change more 
important than the general substitution of metal for 
wood in building construction. The steady growth of 
the sheet metal cornice trade, but recently of insignifi- 
cant proportions, has placed it today as one of the 
most important of the building trades. 

This volume is of the first importance to all in 
any way interested in the practical working of the 
sheet metal trade, 

The Cornice Manual has been compiled largely 
from the files of THe AMERICAN ARTISAN, and is the 
only publication of its character of modern date. In 
the preparation of its copious presentation of tech- 
nical information. Sidney P. Johnston has shown skill 
and grasp of his theme. The metal workers of the 
country will find the Cornice Work Manual invaluable 
to their craft.—St, Paul Trade Journal, Feb. 3. 
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642,233—Magazine- Stove. 
Cameron, Mo. 

642,240—Roof. George M. Marshall, Edinburgh, 
Scotland. 

642,412—-Combined Ash-Box and Dust-Pan. Wil- 
liam S. Anderson, Jasper, Tenn. 

642,507—-Roasting-Pan. Wilbur Topping, Har- 
vey, Ill. 

643,167—-Combined punching, shearing and plow 
welding machine, George Sears, Onslow, Iowa. 


John A. Kendall, 


643,334—Machine for flanging metal roofing 
sheets. Frank E. Sagendorph, Chicago, Ill. 

643,382—Stove. James H. Klipstein, Marshall, 
Va. 

643,430—Fire box for stoves, ranges, etc. Henry 
J. Warren and Carl Nordell, Stamford, Conn., as- 
signors to the Stamford Foundry Company, same 
place, 

643,438—Heating stove or furnace, Joseph E, 
Wormald and Joseph Wormald, Spokane, Wasb. 











TO BROWN IRON OR COPPER. 


As it is frequently desired to give iron or copper 
articles a handsome and yet durable browa coloring, 
says The Illustrirte Zeitung fuer Blechindustrie, for 
which really good recipes are not at hand, we will 
give below some directions which have been tried in 
practice. 

The proces: consists in rubbiug the objects with 
aconsistent mass, composed of several substances, 
and burning in the applied layer so as to prevent oxi- 
dation. This method finds frequent use on copper 
ware, not only to avoid oxidation and the tiresome 
polishing which becomes necessary, but also to impart 
to the copper, whose natural coloris rather glaring, 
an appearance more pleasing to the eye. Annealing 
and careful cleansing with corrosives of the articles 
have to precede the browning process. A dark brown 
is obtained by stirring equal parts of verdigris and 
colcothar (Euglish red) in vinegar to a pasty consis- 
tency, applying this on the well cleaned and dried 
parts, heating to redness and quickly rinsing off in 
acetate of copper. 

Another mixture, which has likewise been found 
valuable, is the following: Make a paste of 2 parts of 
finely-powdered iron oxide with alcohol. This mass 
is applied with a brush as uniformly as possible; heat 
Over an open fire, rinse off and polish with a soft 
brush. If the desired effect of the color is not pro- 
duced thereby the operation must be_ repeated. 
Lighter brown shades are produced by applying a 
composition of 2 large parts verdigris, 2 parts vermil- 
ion, 5 parts sal-ammoniac and 5 parts alum with vin- 
egar. After the application the parts are heated and 
rinsed off. With the above operations the greatest 
cleanliness must be observed, and the touching of por- 
tions to be browned with sweaty fingers must be 
avoided, else spots will result, which can only be re- 
moved by taking everything off again. 

The process of browning has also found great fa- 
vor in the manufacture of arms. The barrels of the 
guns, etc., are, for this purpose, thoroughly polished 
with emery, cleaned ofall adhering grease, and rubbed 
with the following mixture: Antimony chloride, 2 
parts; gallic acid, 1 part; water, 4parts. This is al- 
lowed to dry in a warm place 10 to 12 hours; then the 
article is warmed slightly, rubbed with a woolen rag, 
and polished with olive oil and wax. This is repeated 
according to how the color turns out. 

Another good mixture consists of equal parts (by 
weight) of butter of antimony and olive oil, and 1 
part silver nitrate in 500 parts water, as well as 54 
parts blue vitriol, 26 parts alcohol, 14 parts nitric 
acid, 3 parts iron filings, and 200 parts water. 
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THE CUMULATIVE EFFECT. 





The too general impression that advertising 
should always bring immediate profits is responsible 
for a great many advertising failures. Advertising is. 
and should be, regarded as nothing more than invest- 
ment. When a man invests money in an enterprise 
of any kind, he doesn’t expect to realize a profit the 
day after he invests the money; he’s c »ntent if he gets 
a profit six or twelve months after making the irvest- 
mept. 

Very few businesses pay from the beginning. 
Gold-mining is usually considered a profitable busi- 
ness, and yet the expense incident to the opening of a 
gold mine is sometimes enormous. It matters not how 
rich the vein of gold may be, before the money in- 
vested can bring a profit, the first dollar’s worth of 
gold taken from the mine will cost many times its 
value. The expenditure of money in opening the mine 
brings no immediate profit, but the investor knows 
that this expense is necessary in order to derive future 
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profits. It’s a great deal like that in advertising. 
Money invested in advertising new articles rarely 
brings immediate profits, Confidence must be es- 
tablished; the good-will of the people must be devel- 
oped. One’s first advertising merely prepares the 
soil, and makes it possible for future advertising to 
pay. 

Success in any line is usually the result of long- 
continued effort. It’s the cumulative force of all past 
efforts acting upon present efforts that brings success. 
This cumulative force might be likened to momentum 
It requires the ¢xpenditure of much energy to start a 
heavy freight train, but when once fairly started the 
energy expended in moving the train the first foot will 
probably move it twenty feet. Likewise, when once 
fairly started one’s advertising will bring constantly 
increasing returns because of the cumulative force 
engendered by all past advertising. —Printers Ink, 
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CORROSION OF METALS. 


Special interest attaches to some prolonged tests 
as to the corrosion of various metals when immersed 
in the sea, because future increases in speed of large 
steamers largely depend on the suitability of certain 
alloys for structural work. Various metals were pre- 
pared, and each Jength was cut into four parts, one of 
which was retained while the remaining were im- 
mersed in the sea, and taken out at intervals of eight 
months, so that the degree of corrosivn in eight and 
sixteen months and two years were ascertainable. 
The presence of zinc, it was found, greatly hastened 
corrusion, whether in combination with steel, copper, 
or bronze, with the single exception of bronze con- 
taining iron and zinc, or aluminum and zinc. These 
showed a most satisfactory resistance to corrosion, 
even in the piece immecsed for the full period of two 
years. Copper and tin alloys, copper and aluminum, 
and iron bronzes were also free from ill effect when 
kept in contact with iron; but they corroded when 
placed in contact with tin. This was especially the 
case with iron bronzes, The reason for the most of 
these results will be recognized by those familiar with 
electrical influences.—Engineer and Iron Trades Ad- 
vertiser. 
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A BILL has been favorably reported to the United 
States Senate providing that the United States courts 
should have cognizance of offenses against the treaty 
rights of aliens, The attitude of the United States 
when her citizens abroad get into trouble is that the 
constitutions of other countries shall not interfere 
with our just demands. We require foreign executives 
to fulfill their obligatious regardless of the difficulties 
they have with their own people in fulfilling them. 
We therefore cannot with good grace tell foreigners 
that our Federal System does not guarantee them 
justice. If our laws are unjust to foreigners it is our 
national duty to amend them, as is now proposed: 
Thereis no question but that the general government 
must have full power to live up to its promises and 
inflict punisbment on those of its citizens who violate 
them. 


~4>o~ 
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EUROPEAN powers are quite generally increasing 
their naval armaments. The Emperor of Germany is 
desirous of spending $10,000,000 a year for the next 
twenty years in adding new ships to the |mperial 
navy. The French Ministry have just asked for 
appropriations of $50,000,000 for naval construction, 
while Great Britain is at present at work upon 18 first- 
class battleships. The result of a hostile engagement 
between such navies as the great powers are now con- 
structing and equipping is something truly dire to 
contemplate. 
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Re dig Sires suds eae awenin ene 95 
I i.iccctabdashas besneaeee 
PR cova sa cindvoctedseewn 90 
Boynton Furnace Co.........see0-+-et 32 
Bolles, J. E., Iron & Wire Works... .96 
SIE BEG BIOs 0s ok sc rceccaccccee 93 
SEE SEE EID Scindibg 60040 se seciwes 2-15 
BIE, Bs Gas cn cce cccnccsccccccsss: 16 
Brighton Pattern Works............ 87 
Burgess, Soldering Furnace Co...... 90 
Burton, W. J. & Oo.........00. . 94-100 
Canton Steel Roofing Co. .......... 95 
Champion Steel Range Co........... 19 
Channon-Emery Stove Co........... 13 


Chicago Stove Works...............1% 
Cincinnati Corrugating Co..........97 


se rere ere 90 
Clark, Quien & Morse...............99 
Clavton, Lambert Mfg. Co........... 90 


Cleveland Steel Range Co..........16 
Cleveland Grill & Register Co.......&8 


EE 565 6S de occ taesccciud £2-93 
Colebrook. W. H. & Co.............. 85 
Comstock-Castle Stove Co........... 14 
SS, Rn dtdonn tachéebaseccnun 1 
EIN oc tcsnaewedeen 4004060 1 
Cope, Geo. W. Pattern Works...... 87 
Oortright Metal Roofing Co......... 100 
Culter & Proctor Stove Co....... 20-21 
Danielson Machine & Tool Co....... 98 
RPMI TID OD oo cnccccocaccscscves 1 
Disston’s Heary Sons.... ... 20.0... 89 
Dixon, Jos. Crucible Company....... 85 


East Bangor Consolidated Slate Co. .95 
BD ND Gan ccccdaccaces cosc nse 


I he Mls GP od cdecccssdaccecess 96 
Enterprise Mfg. Co......ccc.ees cece 93 
Enterprise S ove Works.............31 
Ervin Specialty Co............. 000. 99 
Excelsior Stove & Mfg. Co....... 10-11 
SIN, cSocies cemsndese ounce 
STEN sis cada Wa wn dacsos Kee &&8 
Forest City Stamping Co............ 100 
Fowler Automatic Draft Regulator 
and Ventilator Co................ 2 
PE Ss cis divcwicceevconen ed 31 
Pe TID, pals see dicate oebes 7 
Franklin Elevator Co................ 2 
Friedley & Voshardt................ 7 
Front Rank Steel Furnace Co...... .30 
Garry Iron Roofing Co............... Ot 
Globe Ventilator Co................ 102 
Gobeille Pattern Wks............... 7 
Grand Rapids Refrig. Co............ 91 
Gurney Heater Mfg. Co............. 2 
Hamilton, John........... ..102 


Harrington & King Perforating Co.. 102 
Sa GO BS OO. oa co ccseccocscvea 24 
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Hoffman, Geo. D. Furnace Co........ 27 





Hoffman, Geo. W. asuscte vies 
Hopson & Haftencamp Co his ehawaieia 89 
{llinois Roofing & Supply Co........ 96 
Independent Register Co............ 1 
International Correspondence 

PT thinse dosh tens Uhakweesen 97 
i  ceittncheoanseaneiian’ 102 
PY Sie Wb Mesivcadicce enssece- M4 
Joliet Stove Works.................- 25 
Kanneberg Roofing Co..............97 
Kansas City R. & C. Co............. 100 
Xeen & Hagerty Mfg. Co............ 92 
Kelsey Furnace Co.................-26 
gs 2 
<imball Bros. Elevator Co........... 2 
King Improved Sand Blast Co....... 92 
Kirkpatrick & Co.........ececes - 100 
ON ae eer 98 
“a Crosse Stee: Huofing & Cor.Co....97 
Lalance & Grosjean Mfg. Co......... 7 
Lawler Water Feed & Danger Reg- 

Pike dnhavhinekinaeeanauet 30 

Lee-Glass-Andreesen Hdw. Co:...... 24 
a hike So akakee bed nnad 4aaie 95 
Lindemann, J. P., & Sons........... 8 
fy ere ere 92 
TS 6 di kid ne bane naae teins 1 
Major Cement Co....................89 
SE CRs ca nnswede <d cnasedees 102 
0 ener 
ard ttiniecinadnenncaransses 89 
Meyer Furnace Co.............. aounee 
Miller, Jas. A. & Bro.. cae . 96 
Missouri Sheet Metal Ornament Co. .98 
Mueller L. J. Furnace Co........... 30 
National Enameling & Stamping 
Niagara Machine & Tool Works.....95 
North Carolina Mica Co............ 102 
EY CEs 56 oh cc0cdneasacceue 32 
CL ae Wie ON Met Dhdccecccecsecs< 100 
ET AE od on haves 4s oy 0.0ee bee 102 
Pelouze Scale & Mfg. Co............. 87 
Peninsular Stove Co...............: 18 
ee eee 1 
Peters Cartridge Co................3-4 
Plume & Atwood Mfg. Co.......... 100 
I IR da a 5.5540 63 <0 bsr0e G08 102 
Remmers Pattern Co............006. 97 
END GIs ascccendscccagenne 5 
Robinson Furnace Co..............-26 
Rocker Washer Co. 2 aa we 
Schreiber & Conchar Mfg. ‘Co.. beeueess 88 
Schneider & Trenkamp Co.......... 6 
Schwab & Sercomb..................dl 
Shipman, Bradt & Co............. 7 
Smith, Bradner & Co..............-. 90 
IN ME Dlicch tne ceccscaecesheccn 92 
Stamtom Beater Co... ..cccscccccees 27 
NE iia sce o awae a cd baw 87 
Struthers Iron & Steel Co.........:. 2 
SuppleeHard ware Co............... 89 
Sykes Steel Roofing Co.............. 98 
TES, GER cca avcnvbeced 93 
ED, es OP Gc hs oc cccccs seen 102 
Te, We ee oe GI oon Kev 066 00s e's 90 
Twin Burncr Vapor Stove Co ....... 7 
WU PS, MRIs ao as 5c ck decay wens 96 
Walworth Run Fdy. Co.............. 88 
Warren Hardware Co..............19 
Wayne, Anthony Mfg. Co...........91 
Ee Mick aateksnescanncdhte aces 7 
We Bs Oc cccécs cee spessecsee 
West Mfg. Co........ cece soccccccce lee 
White, Thomas Stove Co............ 19 
pF ee 27 
Willis Mfg. Co....... baa Gnss 66 shee 
Woodard, W. H. & Co............6:. 95 











~ CLASSIFIED LIST. 


ARCHITECTURAL SHEET METAL 
WORK. 

Friedley & Voshardt................ 7 

Missouri Sheet Metal Ornament Co. .98 

WEES BS Gin. ics cnccdaccceee secs + 100 


AWNINGS. 
Canton Steel Roofing Uo.............95 


BRAZING FORGES. 


SRO, Fe 0s Oe eos an ence ed's .94-100 
BUILDING PAPER. 
ae ee) se ee 94-100 


Smith, Bradner & Co.............  .90 
CASE HARDENERS, 
American Carburizing Co........... 87 
CEILINGS—STEEL. 
BE 
Burton, W. J. & Co............. 94-100 
Canton Steel Roofing Co............95 
Pe, tx in OB a.nd oc ssncnencscsens 96 
Friedley & Voshardt................ 97 
Garry lron Roofing Co..............96 
Illinois Roofing & Supply Co........96 


Kanneberg Roofing Co.............. 97 
La Crosse Steel Roof & Cor. Co.... .§ 7 
CEMENT. 

CI, Weis dawckentae candies ee 


CONDUCTOR STRAINERS. 
Burton, W. J. & Co....ccccccece -94-100 


canton Steel Roofing Co...... ...... 95 

Garry Iron & Steel Roofire Co...... . 

La Crosse Steel Roofing & Cor. Co... 
CORNICES. 


nee Ba ii in ice weesaptnéesas+ 
Burton, W. J. & Co............ . 94-100 


Canton Steel Roofing Co..... ....... 95 
Garry Iron & Steel Roofing Co...... 96 
Kanneberg Roofing Co..............- 97 
pe PF Mt Tere 98 
La Crosse Roofing Co... cece ccccce: 97 


Willis Mfg. Co..... 
CORRUGATED ARCHES. 


eee ee seeeer ee 


Canton Steel Roofing Co..... ....... 95 
CRESTING. 

Bolles, J, E., Iron & Wire Works... .96 
Canton Steel Roofing Co.... ........ 95 
CUTLERY. 

Dieston, Henry & Sons.......... Rie 
es CN GOs cis cared cso die sczee 87 


DAMPER REGULATORS. 
Fowler Automatic Draft Regulator 


and Ventilator Co........ccccccees 2 
Lawler Water Feed & Damper Reg. 
icad donk oe shuneanieeeeeeaeenes 30 
EAVE TROUGHS. 
po ee eee 99 


Burton, W. J. & Co.............94-100 
Canton Steel Roofing Co............95 


Cincinnati pep a gh | ae 95 
Clark, Quien & Morse.. ‘eens eee 
Cooney, Geiger & Co.. seuse o 
Garry Iron & Steel Roofing Co. . .96 
Illinois Roofing & Supply Co.. . .96 
Kanneberg Roofing Co..............97 
8 ee 98 
LaCrosse Steel Roof. & Cor. Co...... 97 
Miller, Jas. A. & Bro. i..cccccccccs 0 
po rT 89 
ELEVATORS. 
Franklin Elevator Co................ 2 
Kimball Bros........ pan akebes coémce 2 


ELEVATOR ENCLOSURES. 
Bolles, J. E., Iron & Wire Works... .96 


FENCES. 
Bolles, J. E. Iron & Wire Works... .96 
Detroit Fence Co........... iatussaaa a 
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FILES. 
Barnett, G. & H.Co.. Se Ce 
FIRE ESCAPES. 
Bolles, J. E., Iron & Wire Works... .96 
FLUE STOPPERS, 


Ne OE non 6 54.06 dceace cucsss 87 
EN ME iss cdde nso anes secs 89 
FURNACE PIPE. 
ee ee errr er 7 
CI Oe Be Bn vk kacesncescs 100 


FURNACES—TINNERS. 
Burgess Soldering Furnace Co.... . .90 


Clark Novelty Co... ......csecceedes 90 
Clayton, Lambert & Co..............90 
Turner, W. W. & Co.. Speck ae ee 
FURNACES-WARM AIR 
Bergstrom Bros. & Co............... 2 
Boynton Furnace Co., ere 
Front Rank Steel Farnace Co. paknenxia 30 
Hoffman, Geo. D. Furnace Co........ 27 
By PE GIR. nic cnvicccecucase 26 
pg ke rere 27 
Mueller, L. J. Furnace Co........... 30 
Robinson Farnace Co................26 
Schwab & Sercomb...............e0. 31 
Seamtom Mester OO. oo. ccc ccc cecess 27 
GAS STOVES. 

Ringen Svove Co.. bene ws a 
Schneider & Treakamp Co. iekveusede 6 
HARDWARE SPECIALTIES. 
American Cutlery Co............00. 89 
Arcade Mfg. Co. . caso 
Keen & Hagerty Mtg. Co. coco ae 
Lufkin Rule Co......... assole 
Nat.Enameling & Stamping Co.. .92 
Schreiber & Conchar Co............ . 88 
Sg sterasccesacccencsecsece 92 
Supplee Hardware Co...............89 
HEATERS—HOT WATER AND 
STEAM. 

American Radiator Co.............. 2 
Gurney Heater Mfg Co............. 2 
Kewanee Boiler Co..............+++: 2 
pA re 90 
HOSE COUPLING. 

Clayton, Lambert Mfg.Co .... ..... 90 
HOUSE-FURNISHING GOODS 
Brandon Mfg.Co.. re Et, 


Enterprise EEN 
Keen & Hagerty Mfg. Co........... .92 


Lalance & Gro-jean Mfg. Co.... .... 93 
National Enameling & Stamping Co. .92 
Bre, DT. DB Goan cc cccccccens ..92 
ARLES TI LE Lae 87 
ICE CREAM FREEZERS. 
GT As aos haedeacve nace 91 
LANTERNS. 
ne 
LIGHTS. 
TI ee a ea ee &9 


METAL SHINGLES. 
Rs Giicenc sc codcccccccccess W@W 


Burton, W. J. & Co.....0.sse0e: 94-100 
Cortright Metal Roofing Co....... 100 
Garry Iron & Steel Roofing Co...... .96 
La Crosse Steel Roof & Cor. Co...... 97 
MET ALS- PERFORATED. 
Po re 88 


Harrington & King Perforating Co.102 
METALLIC SHUTTERS. 


Berger Mfg. Co......cceecessceeess 99 
Batten, WF. BOS. ciscccccccvcese. 1 
Canton Steel Roofing Co............ 95 


Garry iron & Steel Roofing Co...... 96 
La Crosse Steel Roof & Cor. Co ....97 


MICA GOODS. 
North Curolina Mica Co............ 102 





OIL STOVES. 


Lindemann, J. P., & Sons............8 

a 4 ee 

NS io ie anon inland 5 

Schneider & Trenkamp Co...... Kite 

Twin Burner Vapor Stove Co........ 7 
PAINTS 

Aluminine Paint & Polish Co.......96 


Burton, W. J. & Co.......... 
anton Steel Roofing Co.............95 
Garry Iron & Steel Roofing Co......96 


Dixon, Jos. Crucible Co........... 84 
La Crosse Steel Roofing & Cor. Co...97 
PAPER. 
ee le 94-100 
Smith, Bradner & Co................ 90 
Ta Crosse Steel Roof & Cor. Co...... 97 
PATENTS. 

Jenner, H. W. T.. , . +83 
PLANISHED IRON. ‘AND “STEEL 
Rareetrte & O0...c cccccccccccces 100 
POLISH. 

Aluminins Paint & Polish Co........96 
I Eg acco edseedaccanees 87 
RADIATORS 
American Radiator Co...... ....... 2 
RAILINGS 
Bolles, J. E. Iron & Wire Works... .96 
RAZORS. 

Pe RE bined ceikenrebis cause 87 
REFRIGERATORS. 

I I sch iad aon anita abe a a 90 
Grand Rapids Refrigerator Co epee 91 
Lindemann, J. P. & Sons.............8 
REGISTERS 
Cleveland Grill & Register Co.......&8 
NINA dc bevcidcnckiade ss re 
Hopson & Haftencamp Co............ 99 
Independent Register Co............ 1 
Schreiber & Conchar................ 88 
Schwab & Sercomb...... i<cthnee see 
Walworth Run Fay. Co.............. 81 
ROOFING. 

American Corrugating Co........... 96 
Se Be Ginaubcasesesccccecs ss 99 
Berean, We J. BOSsecsccccccccccces 1 
Canton Steel Roofing Co.............95 
Cincinnati Corrugating Co..........97 
Cortright Metal Roofing Co........ 100 
East Bangor Consolidated Slate Co... .95 
Eller, J. H. & Co.. 2 
Garry Iron & Steel Roofing Co. re 96 
ree 102 
Kansas City R. & R. Co............. 100 
Kanneberg Roofing Co..............97 
Klauer Mfg. Co.. ae jocanes se 
LaCrosse Steel Roofing Co.. CEE ee 97 
Miller, Jas. A. & Bro ........ccccee 96 
Missouri Sheet Metal Ornament Co..98 
oe Oe ee ere ree 100 
PU Cc RD COR. cnc cccsenteases Fy 
po a ae 102 
SAND BLAST. 

King Improved Sand Blast Co...... 90 
SASH PULLEYS. 
ws a ee 31 
SAWS. 

Ss Bs RIG btn 4c bocede cecsecct 100 
Disston’s Henry Sons................ 89 
SCALES. 

American Cutlery Co............00.. 87 
Pelouze Scale & Mfg. Co............ 87 
SIDING. 

Canton Steel Roofing Co.... ........95 
SKYLIGHTS. 

Be Bs SOD wenckc cscs d005 00k WO 
Burton, W. J. & Co..............94-100 
Canton Steel Roofing Co....... .....95 
Cincinnati Corrugating Co.........97 
Friedley & Voshart................ 97 


Garry Iron & Steel Roofing Co..... 96 

Kanneberg Roofing Co..............97 

| LaCrosse Steel Roof. & Cor. Co..... .97 

Ds 6 snobs cuae teense ewe 102 
SPRAYERS. 

Berger Mfg. Co.. a 

SPORTING ‘GOODS. 

Peters Cartridge Co.......... ... 0-4 
STAMPING. 

Forest City Stamping Co........... 100 


.. 94-100 | 





STOVE BOLTS. 
Atlas Bolt & Screw Co.............. 1 


I in ccnscueanvecceaees 86 
STOVE LINING. 

I, Wl ker an cdnnnescd ese-ccon 1 
STOVE PATTERNS. 
Brighton Pattern Works....... &7 
Cope, Geo. W. Pattern Works...... 87 
Gobeille Pattern Works............. 87 
Remmers Pattern Co........00.0+-02! 7 
aia scat beta nddddiee chee 87 
STOVE POLISH. 

Dixon, Jos. Crucible Co............. &4 
I Mia ciuh cen caeesnan es 87 
sled REPAIRS. 

Brauer, A. G.. ee 
Colebrook, W. a. ‘& Co.. cous ee 
STOVES AND RANGES. 
SO Sdn dces0ececeescss< 2-15 

Champion Steel Range Co........... 

Channon-Emery Stove Co ..........15 
Chicago Stove Works................12 
Cleveland Steel — OE 14 
Cole Mfg. Co es saan 
Comstock- Castle Stove Co.. ... 12-19 
Culter & Proctor Stove Co.. .e+ 0220-21 
Eclipse Stove Co...........-00.0004 5-20 
Enterprise Stove Co....... id obeeaees 31 
Excelsior Stove & Mfg. Co....... 10-11 
Hess, Snyder & Co...... nee eee 24 
Joliet Stove Works........ .........20 
Lindemann, J. P. & Sons.............-8 
Peninsular Stove Co............s eee 18 
Schneider & Trenkamp Co.. panne 
Twin Burner Vapor Stove Co. wane ale 
Warren Hardware Co.. a 
WN, WE Ta vinceccsesesvsseves 27 
White, Thos., Stove Co.............. 12 

STOVE TRIMMINGS. 
Arcade Mfg. Co...... 2... .eeeeeeeeees £6 
Atias Bolt & Screw Co..........-+-: ] 
Fanner Mig. O0.....cccccccccccccess 86 
STQVE TRUCKS. 
Arcade Mfg. Co.........ccccccccceess 86 
TAPE MEASURES. 
Lufkin Rule Co.. 1 
TINNERS’ TOOLS ‘AND SUPPLIES 
Berger Bros. Co.. PTTiTy . 30 
Bertsch & Co. és “ene 
Danielson Machine ‘& Tool Co era eal 98 
Forest City Stamping Co............ 100 
RE ics ou gaennhen es ubeeadan se 95 
Lasficin Beale C0. 2.0 cccc cece covccese: 1 
Niagara Machine & Tool Works.....95 
PN De Bain sn occcctes cosvceee «sen 1 
West Mig. C0...cccccccccccccccccce: 97 
Woodward W. H. @Co............. 95 
TINPLATE. 

American Tin Plate Co............. 100 
Burton, W. J. & C0...cccccccescees: 1 
Canton Steel Roofing Co.... ........95 
Cincinnati Corrugating Co...........$ 7 
Garry Iron & Steel Roofing Co...... 96 
BamntGGE, POMRc oc cvcccncccées ccs 102 
Illinois Roofing & Supply........... 96 
Kirkpatrick & Co.........e-eeeeee: 100 
LaCrosse Steel Roof. & Cor. Co...... 7 
EEE Sin cucosd ccnecsnascosas 102 
PIS GP GP iien te eccne de + 00000000 98 
Cee, B. TE, BT Bice nsacccs ccces 8 
Struthers Iron & Steel Co........... 2 
Taylor Co., N. BG ....ccccccccccees 102 
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TINWARE. | Burton, W. J. & Co. ia Seinen Bradt & Co...........00:- 87 
Enterprise Mfg. Co................. 98 | Garry Iron & Steel Roofing ¢ Co POD: "98 
Keen & Hagerty Mfg. Co........... 92 | Globe Ventilating Co.. . 102 WASHING MACHINES. 
Lalance & Grosjean Mfg. Co ....... is cats Oe Fe Fs I ea d.in is cris csecee Oe 
National Enameling & Stamping Co. 93 | La Crosse Steel Roof & Cor. Co..... 97 | Clark, Quien & Morse.............. 99 
Taylor Co., N. & G.........eeeeeee: 102 | Merchant & Co.............eee000:: 98 | Rocker Washer Co................. 95 
TUBING. GRRE 112 | Wayne, Anthony Mfg. Co.......... 91 
Canton Steel Roofing Co.. 95 | Van Uxe'n, Frank & Co............ 106 
VENTILATORS AND CHIMNEY WAGONS. WIRE GOODS, 
Berger _ Ee ae ef PN Ce ic bccn ews d600 <0e<iwee 102 | Bolles, J. E., Iron & Wire Works... 96 























Trade Report. 


BRADSTREET’S ON IRON AND STEEL SITUA- 
TION. 


The editor of Bradstreet’s, New York, telegraphs 
this advance report of the iron and steel market, 
which wili appear in Bradstreet’s of Feb. 24: 

‘‘There is a larger volume of business in pig iron 
at some markets but less at others, and prices of that 
product are quite steady. The floating of the new 
sheet combination has imparted strength to that 
branch of trace, Heavy engagements of steel billets 
are announced, which have relieved the pressure in 
that line somewhat. Structural iron continues active, 
indicating heavy building operations the coming 
spring, and summer foreign iron markets retain all 
their old strength and lower ocean freights would, it 
is argued, bring about a great enlargement of our ex- 
port trade. Copper is quieter, but steady in price, 
and tin notes a further advance in sympathy with 
foreign speculation. Hardware is improving in dis- 
tribution at the West.” 


WOODENWARE. 
Woodenware prices have been heavily advanced 
all along the line, The biggest jump has been in 
clothespins, which have gone up from 25c to 60c. 


WIRE NAILS. 
Prices on wire nails remain at the old figures as 
follows: $3.53 for single carload lots and $3.63 for 
small lots from stock. 





CUT NAILS. 


Small lots of cut nails from stock are still quoted 
at $2.90. 


BARB WIRE. 


Barb wire is in constantly increasing demand. 
Single carload lots of plain annealed wire are $3.38; 
small lots from stocks are $3.48. Painted barb wire 
is $3.98 in carload lots and $4.08 for small lots. Gal- 
vanized barb wire is $4.13 in carload and $4.23 in 
small lots. 





SHOT. 


Eastern shot manufacturers announce these 
prices: Drop shot sizes smaller than B, per 25 lb. 
bag, $1.47. Drop shot B and larger sizes, per 25 lb. 
bag, $1.72. Buck shot, per 25 lb. bag, $1.72, Chilled 


shot, per 25 lb. bag, $1.72. Dust shot, per 251b. bag, 
$2.10. 


BRASS AND BRASS WIRE. 
New discounts are out on brass and brass wire. 
On roll and sheet bars the discount is 25 per cent; on 
patent leveled sign brass it is 20 per cent; on platers 
metal thinner than No, 38 it is 30 per cent; on brazed 
taper tubes it is 40 percent. 





PARIS GREEN. 
The tone of the Paris Green market is stronger. 
In arsenic-kegs or casks it is 13c; in arsenic kits 14, 
28 and 56 lbs, it is 14}c and in } lb, paper boxes it is 
17c. 





BARS. 

Sales were larger last week than in the week be- 
fore, and included several round lots. The demand 
seems to be increasing all the time and the number of 
inquiries in the market is quite a little larger than a 
week ago. Quotations are unchanged and firm at 
2.30c for iron and 2.35c for steel, half extras, Chicago 
delivery. 


BILLETS AND RODS. 


The market is quiet with only a few small lots 
sold last week. There is no very large demand for 
immediate delivery. Bessemer billets are quoted at 
$35 and sheet bars at $36, Pittsburg, with $2 added 
for Chicago delivery. Open hearth rods are quoted at 
$65 and Bessemer at $55 by Central Western mills. 





PLATES. 


Several good orders for delivery from store were 
received, but mill business was limited to small lots. 
The demand is fair, and two or three quite large in- 
quiries are in the market. The market is unchanged 
and prices: are about as follows, although lower quo- 
tations have been made: We quote tank steel from 
store 2.75c to 2.85c.. Mill shipments, Chicago deliv- 
ery: Tank steel 2 40c to 2.50c; shell, 2.45¢ to 2.50c; 
flange, 2.55c to 2.60c; marine, 2.65c to 2.75c; fire 
box, 2.85c and up, according to brand. 





NOT A SELF RUSHER. 

A wheelbarrow may be an excellent thing but it 
won't push itself. It’s the same with trade. Put the 
laborer behind the barrow, the advertisement behind 
the business, if you desire progress.—Eb. 
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ook . . ocal Scotch Fdy. No. 2............ 24 00@ 2500 | U.M.C, Nit ; or 185 
ASE —_ Ls qecal mouten Oey. No. 3. Ciccihen eibnl 24 00@ 24 50 u: i er High Base.. en 184 
X2 20x% 50 OUSROCE TORS INO. 2. cccccccccccccce & sr csee ee vesn on SOEUR 
.IXXXX 20x28 23 25 Southern Coke No, 2............+-+- 22 Winchester "is" Rivals : 
(108 Ib.)..°21C 14x20 575 Southern Coke No. 3. Winchester Yellow Rivals................ t 208 
CORRS .000. 000 (108 Ib.)....1C 20x28 1125 | Southern No. 1 Soft.. Winchester Repeater .........-..--.... . 184 
( (108 Ib.)....1C 14x20 575 | Southern No. 2 Soft..........--s.00. 22 Wincester Leader.... ess BBK SIONS 
Southern Silveries.................. U. M. C. Loaded Shells, Black ..... : 
— Jackson Co. Silveries................ 82 ) 32 On ashes 
: Ohio Strong Softeners.............. 24 }0@ 25 00 Winchester Loaded Sheils, » Black seine b 40858 
COKE PLATES. Alabama Car Wheel................ 24 00@ 26 00 UT Wins pease eee 
Malleable Bessemer.........-....... 24. 00@ 2500 | U.M.C _...... ccaticikons sot Smokeless 
ober, fh welsht =~ 7" 4 eres eee of 40& 10&10& 54 
oker, full weight oe x 2s t 
oker, BOD TBS... co ccevecee --IC 20x28 112 
ker. 200 Ibs.eoso: soe enesssses g 20x28 13-2 BLACK SHEET STEEL. GUN WADs—per 1000, 
oker, ERE Ee x 
Oker, 190 Ibs.....02+ eee cececees ¢ «20x28 13 15 in. tein, Nos 8 and 10 erlb. 325 | PetersGun Wads................0..0- 000. 20858 
~ =) | -ahepnbepepane aba S Sea ise Nori” geet eeee veeceseseseteenee Ot BD. 3 30 | U.M.C. Gun Wads. beenienecotinnin: SEE 
oker, 180 Ibs....--++ sce cece cere ) og ss poeeerpenerent Hr 
ose, full weight..........++++. re = = = No. 16 and i8.. oo sevees caceelll a a ae POWDER, 
Bee A ete LLL BOD Tb 30x28 10-70 | NO: 20. 22, 24, 35 and 26°00 2o coe og, | een 
Rose, full weight...........-+-- 190 lb 20x28 10 60 No. 28 seasconess S-ae ib. 3 55 $2 25; % kegs $1 25 : ; 4% kegs 
Rose, full weight,.............- 180 lb 20x28 10 50 + Deveeeerrrreecncencce reer eeeennns per lb. 5 King’ s Semi Ss. set oe nom 
ing’s Smokeless. . 25. 
arian PATENT PLANISHED SHEET STEEL. awa. any: Powder, Kegs $4 00; Sid bes 
AMERICAN BRIGHT PLATES. D is egs 1 25 ; 
N. & G. Taylor’s “Royal” Patent Planished Sheet Steel..............++--8%e upont Smokeless, Sporting........ 25, 20&10& 10% 
ne ee pene pack )avseee ..-IC 14x20 7 50 
(ssa — apt eT GALVANIZED IRON. SHOT. 
eI hal ee P s Dae shot, sizes smaller than B, 25-lb b 
Osborn’s ‘ition n ags 
J. ‘Bright (tissue ached... <eeeee IC 14x20 $770 | Galvanized iron...............ccceee cece oe TOROS Drop St acy iarger Pandy sib —— 
sborn’s Extra 8 
ani Te iia 6 80 SOLDER. Buck Shot, 85-lb bags, per bag..22222222772.1 
Golden Star 14x20 8 30 Chilled Shot, 25-Ib bags, per bag............ 1 60 
a POPCer occne ce cece sess coeese “= : 2 a a cela Ce ew caked 20 aaa 
Euclid... 14x20 5 40 A} . 
re oe X 14x20 650 2 7 Hay-Budden, 70 to 84 Ibs................10¢ per Ib 
Eee” (Calland grade) (tissue SHEET ZINC. Hay-Budden. 45 to 150lbs.............. 9c cer ib 
Beate cctiad grade) ii JC 2x2 16.0 | 600 1b Casks, base $7 50 
“ ollie’ ( ‘allan gra e tissue 9 DASE. cece e ew weet aren teet anne eens e AUGERS AND BITS 
ed eeeeee LK 20x28 19 00 t " 
“Marie” (Cailand. grade). hecencianiee 15 50 “Ap Snell’s B 
“Marie” {Calland grad) i 3 om Soel's Gor ears, Auger OOeann 
- ie” svane gr nae ‘ 
tee Figuee grade) t po *° Ee a ee —— ‘Bits... ).: Sane 
‘Nettie’’ ( Allaway grade EE es ee eee ses ces 
“Nettie” (Allaway sade) 18 09 Fook, neers Uemmeion Bit. 
Pele Butea fc0tes: pete Be Climax _ | TORR 
alma Extra Coa 
Florence Calland Grade. ....--+-« 7 2 ; 
eeerence Calland Grade........... 4 : * HARDWARE. AWLS 
eer aneeatine Brad, handled.............. er gr. $6 00 
ibcncsseddelhsettacsienenecctos 7 25 heaton Brad, shouldered, assorted ito 4. ... , 
$o00 ci} 200 
—— QUOTATIONS. Brad, shouldered, assorted 1 to 6......per gr. 2 50 
Cece ee cree cteeeseeeses cose scces pergr. 60 
AMERICAN TERNE PLATES. (The quotations given below represent the Peg. shouldered.. sos eves POF BE, 1 00 
me _. | current hardware prices. They are not given | No. 1, Scratch, handled :. - per gr, 4 80 
Qupeante b ALS Ghd Sales _—— 7 s as manufacturers’ prices, and manufacturers No. 5, Scratch, socket............++0 per doz. 1 00 
Golden Star Old-Style.......... & be 4 should not be held responsible forthem. Man- BEAMS—SCALE. 
Golden Star Old Style.......... 28 1975 ufacturers sometimes name higher figures than 
pe enn oie SECROG... -ovooeo oof a 4 S those quoted for goods; they are not always Frarysnco asap Setiaduddceccaweteesal 4 
The Osborn Roofing............. IC 20x28 1525 selling at the price quoted, but goods are bring P.S.& W.. ERD SRR 
_ ye phe Bor eotee cece ce ~ oe | > sold at the figures printed below by manufact- easee 
tar ae ateetoose ss — ) d jobbers.) i 
Star Old St 1X 2x8 1650 |, Srersan : 
Court Old are eecoees IC 20x28 14 00 Hand Polished... A ee 80s 
Court oo Lata gS eccve seseceesooses IX 20x28 16 50 Cow Bells.. testes ceececees cess seeres cece ce IOS 
Nava Redipped..........++++++--1C 20x28 13 50 ala 
Nava Redipped.........s-- sss. IX 20x28 16 00 AMMUNITION BELLOWS 
Santiago Old Style...... sve cone sell 20x28 12 25 ELL s 
qeatege £ Old Style.. AK ar 4 5 CAPS, PERCUSSION—per 1000— Blacksmiths.. inacawee inal 108 
aaa 2028 1: tcc aeecuansecsiun weeny + 50 
Eureka.. AR xB Be FL WOOO, IIE, 656 0ncs'cucecsensecsess AD Molders’, 10 in............00c0c see. yar tes. + 00 
ates Kee ES gb ie 
PEE eess 20x% NERA AEAE SESE ERNEST AROS E909 94S KASS OREN ‘ 
a r% Taylor’s Old Style yewwees IC 20x28 18 00 Eley’s -52c BIT STOCK DRILLS 
WN. & G. Taylor’s Old Style aaad IX 20x28 20 50 
Balm’s New Method”.........+. IC 20x28 17 00 | CARTRIDGES. Standard List.......2+..4e walacinitd 80@608&5 
5 hn eo ae aE 
“Thi 2 os x — 
“fllinole Old — ..-1X 20x28 20 50 Peters Rim Fire Cartridges.. acts cuneate BLOCKS, 
“Crown Old Style ... --IC 20x28 14 50 Peters Cent Fire, Pistol and Rifle........ 25&3¢ | Common Wooden,. vevecees OO&1O&5S 
“Crown Old Style”. .1X 20x28 1650 Peters Cent Fire, Military and Sporting Eddy Steel Tackle Blocks.. 66% ae 
i ca se 2 8 2) a. - PR BOLTS 
%: *, ok2 bs eters Kila TS. 
We a" .-IC 20x28 13 25 an additional 10¢ from above discount. 
. _ ene: IC 20x28 12 25 Peters Blank Cartridges, 22 cal $1 75 24 
“Bago”. a AC 20x28 12 00 Peters ont Han "8 50 Pf CARRIAGE, MACHINE, FTC, 
“Hustler”. 9seees nasieaeeesees oe eters aps Round ball................ Common, list Jan. 30, °95..... a MOR TIA 
WEEE” «cn cg 00 ccerense co cconccseces IC 20x28 12 25 Fete é B Caps, Conical ball............... 1 90 Norway Iron, $3.00, list Oct. 7,°84......... 75&10% 
“Spalding” seetienniiakean wehGet IC 20x28 11 00 . Rim Fire Cartridges..... wren 50&34 Bolt Ends, list Jan. 30, ’5 ae ++ TSRIOS 
*Damdy”’....00 0. sceeceseesseccecs IC 20x28 10 75 U: M. C Cent. Fire, Pistol and Rifle....... 25&3% | Machine, list Sept. 20, 9... i0&7%% 
N. & G. Taylor Co’s. “Knoxall” IC 20x28 1100 Winchester Some Fire, Military and Sgect- See eeeeeeeeeees 
- q “ “Columbia” IC 20x28 15 00 yt ag .15&84 
Merchant’s Old Method.......... IC 20x28 $17 75 . Blan ; Casteidinen, 3 and 82 cal... ...10s DOOR AND SHUTTER. 
; shee cond IX 20x28 20 75 0: Me Blank Cartridges, 38 cal........ 50-10-10% 
Merchant’s Old Me 
Merchant’s Roofing............+- IC 20x28 167 U M.C.B B Caps, Round Ball....$1 75..25&10¢ | Ives’ Patent Door . so 0 seeees 60% 
Merchant’s Roofing... seeees IX 20x28 19 5 U. M. C. B B Caps, Conical! Bail........ $2 00 net Wrought Barrel, Standard list.. tees 
American Old Style...... wees eIC 20x28 15 75 U.M.C. 7. = Shot i. coun ech woe’ 5O&15&34 Wrought tlush.. cevee 408104 
American Old Styie........... 1X 20x28 1875 U.M.C. Cent. “* ve ees eee 23&10&3¢ | Wrought Square, Standard list... Sonseskoel 
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STOVE AND PLOW. 
Rr 
Stove, list ‘Dec. 28, PEE tau ocucntureat one 605 


TIRE. 


Common, list Dec. 28, 1899.........+....-. S0&10% 
BORING MACHINES. 
Jennings Upright without Augers..........$2 50 
BRACES. 


Barber’s 

Common Ball, American 
Fray’s Genuine Spofford’s. 
Fray’s No. 307 to 322 
Fray’s No. 508 to 522 


BRACKETS. 


eT eer 
Wrought Steel 
Bradley’s 


BROILERS. 
RIE $:a:0544-40st dininanasinereneianenel 
BUTTS. 
Bright Butts, Nos. 800, 802, 804, 806, 808, 810, 
814, 816, 818, 820, 854... 
Bright Butts, Nos. 826, 828, 820. 830, "882, 434, 
888, 840, 842, 843, 844, 845, 846 

Bright Butts, Nos. 822, 822% 823, 82314 
7 Butts, Nos 700, 701, 702, 703, 704, 


707, 708, 709, 710, 711, 726, 727, 728, 
729, 730, 731 60& 


Enameled 
Brass 1200 series 


CASTERS. 


Bed.. 
Plate Casters.. 
Martin’s Patent (Phoenix).: 


CEMENT. 


Asbestos Furnace Cement, 5 and 10 1b. cans, 


CLAMPS. 


No. 25 Adjustable......... gbnnden s66he0nee 50&108 
ee ee rr 50& 105 


COFFEE MILLS. 


Parkers Mfg. Co., list Jan. 17, 98...........254 


Arcade.. 


DOG COLLARS. 


Pope & Stevens’ L ist: 
rass ({u!l assortment)............. -net prices 


DOOR CHECKS. ‘ 


Eclipse 
DIN as. ab0e%oedes eet emdon phantterabeareuienl 80% 


DRILLS AND DRILL STOCKS. 


Common Blacksmith’s Drill 
Bench Drilis, Stearns’ 
Islacksmith’s Self-feeding ong 
Breast, Millers Falls, eac 


Goodell Automatic Drills........ .$1200 to $15 00 





FASTENERS, BLIND. 
a cauian cechakases 2be0eNel 


FAUCETS. 
B. & L. B. Co. 
Redlich’s Wood Faucets. 


Red Cotee.. 
Oak. 
Cherry 
Cork 
Metal Key 
Self Measuring: 
Enterprise, per doz. $36 00 


FILES—Domestic. 


Best Brands, list Nov. 1, ’99.. 
Good Brands, list Nov. 1, 99 | 


Imported. 
I Ska dh awcee~ ndseunsonenwknnee ee ee 


FORKS AND HOES. 
(Steel Goods Association, List Aug. 1, ’99.) 


Coke and Cottonseed Forks.............+-- 

Coal Forks.. y saeeeubatieaed 

Barn or Ice Forks. 

Beet Forks. . 

Ballast or Stone Forks.. nicneeiaraee 
Tanners’ Forks...........--. eateihidiaieeanearan 
Shaving Forks...... ARNE x 
Potato Scoop Forks.. 

Oyster Forks 

Sluice Forks . waned 

Heavy Mill, Manure or Street Forks... 

Steel Tar or a Rakes.. dings mand 
Asphalt Hoe: 

Two Tine Hay Forks, Standard Size 

Three Tine Hay Forks, Standard Size.. 

Four Tine Hay Fork Standard Size 

Socket Four Tine Hav Forks 

Socket Four Tine Manure Forks v 108 
Socket Four Tine Speding Forks, G6&5&582 toe 
Three Tine Hay Header and Baler Forks 


Four Tine Hay Header and eyed ae 

Grain or Barley Forks,...... 

Four Tine Manure Forks.. *"ésicéoeei0K 

Five & Six Tine Manure Forks... .65t065& 10% 

| ee 70&2 
otato 

Stone Picking = Peake... 

Garden H —- 

Meadow and Rhode Island Hoes 

Sunbeam Meadow Hoes.. 

Mortar and Street Hoes 

Planter Hoes, yuaas eunant.« 

Tobacco Hoes.. ve 

Cotton Hoes 

Rough Finish Shank Cotten iises 758&1z 

Cotton Chopper ae. i wendace 

Ladies’ Cotton Hoes.. 

Malleable Rakes 60&10& 

Toy Ladies’ and Boys’ Hoes 70&10to70&10&5% 

Weeding Hoes and Rakes Wto70& 

Potato Hooks 

Hop Hooks.. 

Steel Garden Rakes.. 

Steel Garden Rakes Stamped blank.. 


urf Edgers 
Steel Road I SR cansoones enen 
Special Mortar Hoes 
arpers’ No. . momar. oes 
Truck Hoes ena aun gens ondneuee 


aed Hoes.. 
ecial Hoes. . Te 5& 10&26 
. -. &10&2¢ 


oe Sous. 5 Hooks. 
Warren 
Laid Steel ‘Edge Hoes.. sens wa oe Od, OL2S 


GAUGES. 


Marking, Mortise, etc... . 605 
Stanley R. & L. Co.’s Butt & Rabbet Gauge. -Net 


GIMLETS. 


ary 15@$2 75 


er. 
. 450@ 7 00 
Nail, ‘Wood Handled, ‘Assorted, ‘pergr. . 


Wood anes, Lareepery 
eines . 5 00@ 5 25 


GLUE POTS. 


Sines nate andnbe anudaneeee men tettadia ll 


Martin’s Liquid, List 
Martin’s Liquid, List................ 308 off List 
Martin’s Liquid, List 804% off List 


GRANITE AND AGATE WARE. 


Granite and Agate Ware 
Net Prices on application 


GREASE, AXLE. 
PONT «ini dees ccdnck ones Bist aieebveo esas oone Net 
Mamien*e CHMRCTURD oii cos oc0k c0cc0ses cécccccs coNeee 
GRINDSTONE FIXTURES. 


Stowell’s wédenale 
Reading hardware. Co. 
Sargent’s Patent 








HAMMERS. 


“*Artisan’s Choice,” A. E. Nai 
Engineer’s and B.S. H 
Machinist’ . Hammers 

Bell Face, A. E. Nai 


HANGERS. 
BARN DOOR. 


“Climax” anti friction.. 
**Electric”’ 
I ncad.ceel cies opedtnangetses Sone 


HATCHETS. 
American Axe and Tool Co 


SEMEEE Doors once onvees veee A. ree 
Hurd’s.. 

Mann’s.. 

Underhiil’s. . ; 

C. Hammond & Son... jae 
Fayette R. Plumb. Rican’ 


HAY AND STRAW KNIVES 


Blizzard 
Lightning 


HINGES. 


Light Strap Hinges, No. 800.. 

Heavy Strap Hinges, No. 803 

Light T Hinges, No. 805 

Heavy T Hinges, No. 807 

Extra Heavy T Hinges, No. 809 

Long Chest Hinges, No. 811 

Hinge Hasps, No. 813.. shaded 

Crate Hinges, No, 815.. pe 

Crate Hasps, Single Swivel, TE Eacstmeckonsd 


HOLLOWWARE. 


Stove Hollowware Ground 
Stove Hollowware Unground 
Maslin Kettles 


IRONS—SAD AND POLISHING. 


ND EE CE 0 can a senmeesentgeneesawnee 
 c » + Aes 
Mrs. Potts’ No. 60........ 

Mrs. Potts’ No. 65.... 


KNIVES. 


Standard List. ia Wades Ve kane Ss seeeuiel 
Woes. Handle. L33 


Base, 2¢gin Birch Rubber tip, # gro....135 to135 
Door, Mineral doz. 85c 
a ee ieescenid ins. 95c 


Reading.. Sins easuntadieanaiall ‘alieairtiains ..Net 
Sargent’s.. sil bdngee ss .. Net 


LANTERNS-—-TUBULAR. 


No.0. Berger’s ‘Bail Ls. o 7 
er doz $9 50 
No.0. Bergers ‘Bail ae Ng rh 
vanized.. ; er doz 10 50 
.2. Berger’s “Bail | tt Pa 
er doz 13 00 
last,”’ 
per doz 16 00 
No. 0. Berger’s Dash Board, Jap- 
anned, Plain Glo per doz 13 00 
No. 0. Berger’s Dash Board, Jap- 
anned, Bull’ 's Ey per doz 18 50 
No. 2. Berger’s Dash Board, Jap- 
anned, Plain Globe....per doz 17 00 
No. 2. Berger’s Dashboard, Jap- 
panned, Bull’s Eye....per doz 17 50) 


BULL’S EYE POLICE. 


2%-inch flash light 8 
3-inch flash light 4 
Eos avasnntepssenseubl 8 
S-inch regular.......-s.cesecereeccecs 3 





7% 
25 
50 

5 


LEMON SQUEEZERS, 


Wood, Common, per gr., No. 0, $5.00; No. 1, 
$6.50; No. 2, $10.00. 
Wood, Porcelain Lined, er ae 1, 9 P 
per oz 00@ 
Tinned Iron 


3 50 

1 25 

Iron, ay oy Vines 3 50 
oe 1 90 

2 50 


ennings’ Sta seeee 
icitonsmdakeeecen Genel per doz 


MALLETS. 


Fiber Head Stearns........ 
ickory 
Lignumvite 
Tinners, Hickory and Aeplewens. 
per doz 75c@$1 50 


MATTOCKS. 


High Grade 
Penns ylvania and Continent 










+ 
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NAIL PULLERS. 
Giant, No, 1, per doz., $9 00; No. 2, $8 00..... Net 


NAIL SETS. 
ii veins 5006s iccemied per gross, $8 00@$9 00 
Snes ‘Per gross, 8 00@ 9 00 
Cannon’s Diamond Point ... per gross, $9 00 Net 

NUT CRACKERS. 
OI deeb ci Bivctasaicctssccened $1 50 
OILERS 

OE EE a ee 
Retest db ah aetnipae' Sndniedeakhe an ewek:ad 50&10 
ECT ET TO 35% 
Malleable Hammers. Old pat., same list....... Net 

PADLOCKS. 
I ee tie dning on ends 70 
Sargent Wrt Steel and Brass..................70 

PLANES. 

wooD 
ES iad ce an dre’ apts wand oneal 40% 
ee 
LEP EE GE CIEE 5.660 000000 daeeee cncustuen 50& 108 
ini 6-0 65 05.6404 00 3500 900dee Guazee vce bbaneee 
IRON, 

a ae petaedanbelraciel peepee 
Sargent’s . aces PT Pee 60& 108 
PLIERS / AND NIPPERS. 
gg eee Net Prices 
PLUMBS AND LEVELS. 

CII icine 0 nuee0ed done sbtedeeeceeona 70toT0&10% 
TS 60000 050s wnandeiedsswceccsededssasiees 608 
POACHERS. 

Buffalo Steam Egg No.1, per doz......$7 20, 50% 
POLISH, 

POLISH—METAL. 


U.S. Metal Polish Paste, 3 oz. boxes, 

doz. 50c; per gr. $4.50 ‘sib woxes, per 

$1.25; 1 Ib boxes, per doz .. ame 223 
U. S. aes 8 oz. cans per doz. $1.25; 





per 
piheipers? Friend Metal Polish, per ‘doz. 
Py MID 06s cong dceedsttsooe 1 
Universal Paste, 3 oz boxes.. 
Burnishine Liquid 5 Ib......... 


POLISH—STOVE. 








NG nF i sndc nuns vvdngnavesed per gross, $5 75 
Dixon’s Plumbago natbitages sank abooerd per Ip 6%c 
POPPERS, CORN. 

Round or Square, 1 qt............. per doz., 80@85 
— sf | Se per doz. , $1 00 
I CR a tkntn-c cundsarcescccoes se per doz., 1 20 
POST HOLE AUGERS AND DIGGERS. 
Iwan’s Patent Post Hole Auger................ 40c 

Eureka Perfection Post Hole Digger, per 
nk) cates pitta <gemaie PIE te $10 00 
Se icnapine teed dase trsnaeameeunasesea per doz., 9 00 
POWDER. 
IN CANISTERS. 
Deke, BU GRE «0.0000 ccccccce cdus ne esnees dunaend 45c 
Fine Sporting, OS SES 5c 
SR catiss sobe da dbd0 0008 cove ce ccnc ce Oe 
IN KEGS 
Ios heh iiin 6s 0 060800505000 cones $2 50 
Rifle, 6% kees. ili tel ahaaliia att ot as. 1 25 
in Soil od detehnce a0 60ees cces 2 25 
PR SED acd ence cccevesceseocccoces cocces 400 
PRESSES—FRUIT AND JELLY. 
Enterprise Manufacturing Co................... 254 
PULLEYS. 
Hay Fork, Sate, or Sotidlive, én. ‘1 wes yh} 
Hot House othes Cine. ones .. 508 
Japanned Clothes me paws 6G anenediccesaneueeal 50s 
Screw. siete erincehs ne 
Japanned Sl ehiduididnidcssiaus intended 50& 108 
h (Auger Mortise): 
Common Sense, 1% in............... per doz., 19c 
Common anes, Srnduseal. baaatanaaienaiiedinal 
Empire.. seseeescsrreeceeeeshC,; 2 im., We 
SASH PULLEYS. 
Fox No. 3 or No. 7, ‘te utes! peseasipees 25c per doz 
Fox No. 9, 1% wheel. Se 
Extra for plated itiniieeeadel 25c per doz 
Extra for aaiabesenan Saunas 
Bushing.. «eeeeeee-10c per doz 
RAZORS. 
Fox Razors No. 2 pediinnaien t+eeesPOr dozen 2s 
“ g2°°"" (Platina) “ “ 2400 
Discount 40% 
REGISTERS. 
Bdack Japanned a Ventilators, Faces 
IE os on: ensinnsss 6540 wenewans b00eensy a0 808 


POO eee HHHe wee ee THE eee eee eee eee ee 


Bronzed Finishes in Imitation # Gels, sliver, 
per or Bronze........... 


Nic EE "308108 

Electro-Plated in Brass, weense, Copper or 

ES ian ale buduen- coed 30& 
white Porcelain. . nadnee pedetant 1 


Solid Brass and Bronze Metai.. 








RIVETS AND BURRS. 
EE ERSTE i Eee es Sener ERE 40& 102 


ROOFING SUPPLIES. 
EAVE TROUGH, 


Perfection’’ Galvanized Eave Trough.. .75&2%% 
Eclipse” Galvanized Eave Trough...... T5&244 
Double Bead Galvanized Slip-Joint Eave 
Trough.. .. H& 244 
Bead Galvanized L. ap- “Joint E ave 
Doubleh.. . eens ceee OLS 


GUTTERS. 
Roof Gutters, Galvanized....... ..75&24%<@75&54 


PIPE. 


Sata heed eniecaase tome ae 


| 
| 


Plain Round Pipe, Galvanized, Nested 60&20&54 | 


Plain Round Pipe, Galvanized, Un- 
DET -sGerdeswces eeaend cok Rian adel 6HO&W&2%4 


VALLEYS. 


Valleys, in Rolls, IC and 1X Terne.....Net Prices 
Valleys, in Sheets, IC and IX Terne..,Net Prices 


HOOKS. 

Flashing Hooks.. ere 8 | 8 
Wrought Conductor Hooks ...........-....-.60% 
CUT-OFFS. 
inne ee cee ahve eee ; 60% 
ET eo ana 6 buh dis need apenas -10&108 
Acme Tin.. aiddene hwuiie naan abi . 6O& 108 
DIUEIEE oan ecapannssevacsaudeensdilill 


EAVE TROUGH HANGERS. 


Eave Trough Hangers, Single and Double 
Bead, Imperial...... 

Eave Trough Hangers, Single | ‘and Double 
Bead, Wire.. 


ELBOWS. 


One Piece Conductor Ethows, Galvanized, 
Corrugated .. sixinalcaliamete ate 
Adjustable Eibows, .  Seeatene:  & 


PREPARED ROOFINGS. 


es 2ply Tarred Roofing, com- 
... $1 00 Roll 

int erial &ply Tarred Roofing, com- 
snd '64b0 bs 400400 cudans O800qeeu 40es 1 25 Roll 


ROPE. 


Manila, 7-16 inch diameter and larger,.. 
.. per ‘Ib 15%c 


Manila, % in. + ploctrohas séusedaanee 15%c 
Manila, % and 5-16 in. scecscesss ie ae ¢ 
Sisal, 7-16 in and larger. seb nceseaa 10%c 
Sisal. eiiniine ded asec wees Sued perlb 11%c 
Se EE GOS OB cn ns ovec. co tcntes perlb 11%c 
Sisal, Medium Lath Yarn............perlb 10%c 
RULES. 
eee 


- 75 &10&108 
.--- 40&108 





DOME cttnentinnes 
Luskin’s Steel .. 0&108 
SASH LOCKS. 
Ives, Patent.. slimes alepib& easendettds alpace-seerd 
Payson’s Pertect.. issn iciisidgaie enlace 
Payson’s Signal, (new MOR dak on assécuadation Net 
SAWS. 

INE... cc ccannsenses 04 0ése ceeeael 
ln as makin bests eoeees eelinel Net 
a an int ine phen ns opin Net 
Atkins’ Mula . 1h. 4 ond SR aienigtitinns inate 404 
ESO ES Net 
Atkins’ Circular Seid and Inserted tooth...... 50s 
Atkins’ Bands over2in wide.................. 
Atkins’ Bands under 2 in. wide............ 50& 108 
Atkins’ Mill, Mulay and Drag.................. 508 
EL, pins ue agae-0066ise coee'se sé bite 40% 
os os ence a Kaseed 40&108 
Atkins’ Narrow Cross Cuts............++sccsee- 408 
Atkins’ Wood Saws and Blades............ 40&108 
EY EI, vncnnsctees accegtgoeose 40& 10% 
Atkins’ Butcher Saws, Compass and Key- 

Ss ns. nanan eelnn Meaerenesntaded 40&10 


Dissten Circular Solid and Inserted Tooth....50¢ 
Disston Cross Cuts............ Net 
Disston Narrow Cross Cuts... 
Disston Mulay, Mill and Drag 





Disston Framed Woodsaws...........--+++.s0. 
Disston Woodsaw Blades.............-.eeeeees 
I SRY CIID 06.000 500 00.50csescccece 25% 
Disston Handsaws, Nos. 12, 99, 9, 16, D100, 
a ec celcksee Siete nen 254 
Disston Handsaws, Nos. 7, 8........++-..+. 00+: 30% 
Disston Compass, Keyhole, te nat auseigtac ie 254 
Disston Butcher Saws and Blades.............. 354 


SCREWS. 


BENCH AND HAND. 


Bench, Iron.. sneseceseses -.per doz., 60 
Bench, Wood, Beech eevee eocecses Per an. 8 50 
GREE, Ws occ cc cece .cccoseccce ast occeesl 








COACH, LAG AND HAND RAIL, 
Coach and Lag, Gimlet Point, list Sep. 20, 


i Saipan 6s 
Hand Rail. list Jan. 1, 1881. 6 Sopa 
JACK SCREWS, 
Ge ee Te, 
WOOD. 
MANUFACTURERS’ CIRCULAR PRICES. 
New List. 
Flat Head Iron.. sunken. eeabevs ee 
Round and Oval Head Iron............... 3 
Fiat Head Brass.. coseecncse SEE 
Round and Oval Head Brass................. 72%% 
Flat Head Japanned. . err 
SHINGLES, METALLIC. 

Eastlake I. C. Tin Shingles, painted, pr sq. 

25 


Eastlake I, C. Tin Shingles, galvanized, pr 
Tat ae $6 00 
Octagon Fluted I. C. Tin Shingles, painted, 
per square, 
Octagon Fluted i. GC. Tin Shingles, galvan- 


ized, per square, easenen< cocncs OF 
SIFTERS. 
Eclipse. Tee 
Hunter’s Genuine .. per gr $16 00 
SLATE. 
GENUINE NO. 1 BANGOR. 
aexié ) isxi0 
24x12 > $3 50 per sq. 18x10 
_ 3° per sq 18. rH ' $4 50 per sq. 
22x11 16x 8 
20x12 
18x12 16x10 ) ‘ 2 
16x12 +$3 75 per sq. 16x 9 5 $4 25 per sq. 
14x10 | 
14x 8 12x 7 ‘ ‘ 
14x 7) 12x 6 $3 25 per sq. 
GENUINE NO. 1 BANGOR RIBBON. 
24x14 20x10 
24x12 , $3 00 per sq. 18x10 
sit) ig ( # oeree 
x ‘ : x 
Lax 8 $325 persq. 6x 8 
14x 7, 
SOLDERING FURNACES. 
No. 3 Gems tin reservoir es ee 
No. 6 Gems copper reservoir.............+++5 ~ 


(seme Gan FOG. ..0 csacseocs phben acne ae 
Clayton & Lambert No.1 Fire-Pot.......... 6 
Clayton & Lambert’s Special Fire-Pot...... 4 


SPRINGS, DOOR. 
Star (Coil) list Oct '95.. 


Torrey’s Rod 39 in........ ..Per d doz. $1 est 35 
Wee SEs Bios cnccescces sain -net 75 
STAPLES. 

NE IN. indenens 0nei900ss chun cclll iiaet 


ET SE connect ciseiiasieen teed 
STOVE PUTTY. 


per lb., 6%c. 


OE once ce cece seenend per lb., 5c 
100 pound Kegs.... ....-...0.+.-+-+-»-per Ib., 4%c 
TWINE. 

Flax Twine— BC B 
No. 9, % and % Ib. Balls............ 20c. 24c 
No. 12, % and % Ib. Ballis........... 17c. 20c 
No. 18, % and % Ib. Balls........... ldc. l7c 
No. 24, 4% and % Ib. Balls........... ldc, 17c 

o. 86, % and % Ib. Balls........... 13c, 16c 

Chalk Line, Cotton, % Ib, Balls............ 18@20c 

Cotton Wrapping, 5 alls to Ib.. . -- 16 to 20c 

at A — g and % lb. Balls (Spring 12g 

pbdees a osagdhdone ce cock 0c 050 scented 5c 
3-Ply Hemp, 1 lb. “nO D cdibhedeane sees anmite 15c 

I SE, Ms a ho ttacnne cans sokbae 

2,3, 4and Ply Veto. 7 ib. ___| SNS 8c 

Mason Line Linen, Re enna cree een hd 45¢ 

No, 264 Mattress, % and % ib. Balls.. -.+.84C 

dats nbveke bans seks satdbedbenteumiedes Gani : 5K @6c 

WASHERS. 
Size bolt........ 516 % Ly Sy % 
Washers........ $700 $650 $400 $440 $400 


In lots less oo one keg add Xc per lb; 5-Ib. 
boxes add \c to list. 


WIRE CLOTH AND NETTING. 


Galvanized Wire Netting.. sone wees EOS 
Painted Screen Cloth, per Sapien $1 50 
WIRE AND WIRE GOODS. 

Market: 
a fen, Nos. 0 to S a ee 

‘d, Nos.0to18 . sseeeeee .50-10@50-1l0&54 
Ge vanized, Nos. 0 to 18 ...........+ se. esese Net 
Tinned list, Nos. 0 to 18.......-.... 60&10@60& 154 
Annealed wire, on spools ............ceeeeeeees 50s 
- & 8 ER eRR eS: Ss 
Copper, Tat FOR. BB, WB... 00 00 0000 cece c00s cccced 104 

WRENCHES. 

IE, 0 4040 cnen neneeec0se sececccced evel 708 
ED ican aces 0nd0né sets gnekns eeeceeel 60s 
at od on nean pany neon tert daha well 60-159 
Coe’s Genuine ......--- .eeece cess. - SSKRIORDS 
PEE didi done needs 400s 0080 nues seeopes 0&1 
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84 THE AMERICAN ARTISAN. 


Wants and Sales. 

For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing to secure employees, 
persons seeking situations, parties 
desiring to purchase « business, busi- 
nesses for sale, partners wanted, to 
exchange, &c. Those who respond to 
these announcements will please men- 
tion that thev read the advertisement 
in THE AMERICAN ARTISAN. 


‘BUSINESS CHANCES. 


PATENTS. 
H. W. T. JENNER, patent attorney and mechanical 
rt, 608 F street, Washington, D. C. Established 
me. I make an examination free of charge, and report 
if a patent can be had and exactly how much it will 
cost. Send for circular, Member of Patent Law Asso- 
clation. 














For Sale—Clean stock of hardware, in Colorado 
town of 4,500. Stock will invoice from $4,000 to 
$6,000. Address A. H. Cawshron, Lajunte, 
Colo. 


Wanted—Location for tinshop in country by 
first-class tinner and house warming expert, or 
would trade Chicago property for a business in 
good prosperous town. ddress “Prosperous,” 
care THE AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill 8 

Wanted—Stock hardware from $1,00 to $3,000in 
exchange for farm and house and lot and cash. 
 ~ am preferred. Address Bex 630, Fargo, a" 

ak. 











For Sale—A clean stock of hardware, stoves 
and tinware and tinners’ tools. Stock will invoice 
about $3,000 Good town of 1,500 inhabitants in 
central Iowa Address “J. W.,” care of THE 
panares ARTISAN, 69 Dearborn St., Calenge, 





Wanted—To sell half imterest in a well estab- 
lished rene | and hardware busines. Good 
trade None but hustlers need voy Tinner 

refered. Partner deceased, reason for outing. 
nvoice and ful) particulars had by writing. Ad- 
dress Box 379 Bunker Hill, Ill 6 


For Sale—One of the best retail hardware stores 
in Chicago: with complete line of hardware on 
first floor, fine and complete line of stoves on 
second floor, sample room and a large established 
trade; the business of the late Ehler Goettsche is 
offered for sale owing to the death of the pro- 
prietor at exceptionally favorable terms to dona 
fide purchasers. No trades will be considered. 
Annie Goettsche, Administratrix, 1049 Milwaukee 
Ave., Chicago. 6 


For Sale—A nice outfit of hardware and tin- 
ware shelving to fit out a room 40 or 45 feet deep. 
A 26 ft. counter with nail bins. For particulars 
address Lock Box 7, Princeville, Ill. 6 











For Sale—A new and complete set of large and 
smal! Peck, Stow and Wilcox encased machines 
and hand tools for an up-to-date job shop tvols. 
use 9 months; also 3 benches, drawers, etc.; will 
invoice about $350 or $400; $200 cash takes them. 
Address J. C. Sheffner, 260 VillaSt., El in, lll 6 


Wanted—Clean stoce of hardware of $2,000 to 

000. Give size of town, amount of territory, 
class of people, etc. Iowa, Minn , So. Dakota, or 
Neb. preferred Address Box 46. care THE 
—— ARTISAN, 69 Dearborn wt, Colenpe, 
ll. 








For Sale—A well »established cornice, roofing 
and furnace business, the only business in a city 
of 30,000, having a good trade and a large terri- 
tory, Shop is equipped with four brakes, modern 
poet bs and machinery. A my 4 for two good me- 
chanics, Good reasons given for selling, Address 
B. Grahl & Son, Council Bluffs, Ia. 6 





I wish to sell out my plumbing business in a 
good city of 2,500 inhabitants and near three lakes, 
also havea good water plant here, also have a tin 
shop in connection; will sell both art plumb- 
ing business as buyer wishes. P. O. Box 187, 
Elkhorn, Wis. 5 


For Sale—A clean stock of hardware, stoves 
and tinware and tinners’ tools in central II/l.; 5,000 
inhabitants. Stock invoice about $4 000; must be 
cash; notrade Address “N. T.,’’ care of THE 
AMERICAN ARTISAN, 69 Dearborn St., Cae, 
Ill. 








For Sale—Stock of hardware and harness, with 
tin shop in connection; will invoice about $3,500; 
must be cash, and will rent building; good town 
and good reasvn for selling; must sell at once. 
Address J. F. Turner, Alcester, S. D. 5 





For Sale—Clean hardware stock of about $4,000 
in live Southern Iowa town of 2,500 people. 
Annual sales about $15,000; mostly cash business. 
One other stock—old stand; good location; cheap 
rent; first class opening. Good reason for selling. 
Address ‘‘Rent,” care of THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, Ill. 5 











For Sale or Exchange—Stock of hardware and 
set of tinsmith tools for cash, or will exhange for 
80 acre farm, paying difference in cash. Will in 
vioce about $80, including tools. Want to sel 
orexchange soon. Address Mrs. Emily Parkin 
Box 7, Epworth, lowa. 5 


~ TINNERS’ TOOLS. 


For Sale—Full set of P.S. & W. tinner’s tools 
and machines. Practically good as new. We 
invite correspondence from anyone interested. 
Complete list furnished upon application. Ad- 
dress Joseph Ehart & Son, Fort dicen. lowa. 8 














Wanted—A small _ second-hand foot press. 
Geier & Peppler, 700 Lincoln Ave., Chicago, Ill. 8 





Wanted—A second-hand eight (8) foot cornice 
brake The Hawks Hardware Co., Goshen, Ind. 8 
For Sale—One No. 1, 2 No. 4, and one No. 3 
Bench shears, same are used butalittle. Will 
sell same at a big bargain. For particulars ad- 
Gees The Columbus Hardware Co., Columbus, 
is. 8 








Wanted—One set of tinner’s tools which must 
be in good condition; also must name size of ma- 
chines and list of tools. Terms cash. Address 
Stier’s Hardware, Tigerton, Wis, 8 





For Sale—Complete set of tinners’ machines 
and tools, nearly new and in good condition. Will 
also sell or exchange, for tarm land in lowa, my 
stock of hardware, tinware and stoves. Address 
John Finn, Decorah, lowa. 7 





For Sale—One set ot tinners’ tools and machines 
food as new. Write H. F. Schoppe, ee 
a. 





Wanted—New or second-hand machinery tor 
complete steel roofing plant. Address ‘‘Central,” 
care THE AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill. 7 


For Sale—Two set of tinners’ tools and ma- 
chines ‘*Peck Stowe and W.|Icox,” in good condi- 
tion. Will sell at 25 and 20¢ from list. Address 
E.M Shoupe, Fremont, Ohio 7 








Wanted—At once, an eight or ten foot cornice 
brake; must be in first class condition and cheap 
forcash. Address H. Reineke, Vinita, Ind.Ter. 7 





For Sale—1 small turning machine, 1 large turn- 
ing machine, 1 pair roofing tongs (new), 1 28 in. 
roof folder, 1 hand creasing stake; all in prime 
condition Will take $15 for outfit. Address G. 
D. Keffer, Hastings, lowa. 6 





Wanted—A heavy beading machine, suitable for 
No. 18 gauge iron and lighter: must be in good 
condition with rolls, etc. Address Willis Mfg. 
Co., Galesburg, Ill. 4 


HELP WANTED. 


Wanted—First class, sober and reliable tinner, 
one that can run a shop preferred, and do furnace, 
steam and hot water heating, plumbing and job 
work of all kinds; make mi'k cans both pieced 
and pressed. Steady work the year round. State 
wages when answering. Address ‘‘linner and 
Plumber,’”’ care THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Ill. 8 














Wanted—A good tinner, one who can do com- 
mon water plumbing. clerk in store, etc. State 
wages. Married man preferred. Address Lock 
Box 54, Clarksville, la. 8 


Wanted—A good and experienced tinner and 
clerk, German, preferred; must know how to do 
all kinds of tin work and furnace work, inside and 
outside work. Give references, also state wages; 
steady work the year round to the right man. 
Address Vautrot & Son. '‘nrand. Wis 8 








W antei—Wood pattern maker for stove foun- 
drs. Address Pattern Maker, care THe AMERI- 
CAN ARTISAN, 69 Dearborn St., Chicago, L!] 8 





Wanted—A youfig man with one or two years’ 
experience in tinshop; capable of doing roofing 
and guttering. clerk in store and set up imple- 
ments. Address at once, state wages wanted. 
T. W. Bryan, Frankfort, Ind. s 





Wanted—One experienced hardware man, tin- 
ner by trade. one who speaks both high and low 
German, good salesmav, married man preterred. 
Address “P,” care THE AMERICAN ARTISAN, 69 


Dearborn St., Chicago, III. 7 





Wanted—To correspond with salesman or 
manufacturers’ agent selling hardware or heating 
trade. Address ‘Selling,’ THE AMERICAN ARTI- 


~ 


SAN, 69 Dearborn St., Chicago, Il. 7 





Wanted—Superintendent to take charge of the 
manufacture of a large foundry, making a full 
line of stoves; must be a fully qualitied and prac- 
tical man and up todate. Address, staring age, 
experience and references A rare chance to the 
right man All letters treated conventional. Ad- 
dress Superintendent. care THE AMERICAN AR 
TISAN, 69 Dearborn St., Chicago, III, 7 








Wanted—If you are a tinner with ability to 
make neat tinware during dull season and can 
push bicycle repairing during riding season and 
not afraid to make yourself profitable at any time 
address **Eibod,” care THE AMERICAN ARTISAN, 
69 Dearborn St,, Chicago, Ill. 7 





Wanted—At once, a good all-round tinner, must 
be sober and a good workman. Steady job to the 
right man. State wages, age and experience. 
Reinemund Bros., Andubon, Ia. 7 





Wanted—Traveling man visitin the hardware 
and stove trade of Pennsylvania in interests of 
leadin stee! range house desires side line. Ad- 
dress S. B T.,care THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Ill. 6 








Wanted—Tinner and slate roofer; steady job 
fora good man. To take charge of shop. Loca- 
tion Lake Shoreon L. S. & M. S. R, i: 10,000 
inhabitants. Address “Box 91,” care of THE 
ace ARTISAN, 69 Dearborn St., Chicago, 

: 5 


Wanted—A good all round tinner; good wages 
and steady work for the right man, H. Soehner, 
112 S. Jefferson St., Dayton, O. 6 








I want all round tinner, and state wages wanted. 
Steady job forright man. J. B. Crawford, Am- 
bia, Ind. 6 


Wanted—At once, a good tinner; must be 
steady, sober and a good workman. Job will be 
steady by the year to the right man; young 
married man prefered. Address H. B. Ezer, 
Libertyville, Il. 6 








Wanted—A traveling salesman having had ex- 
perience in tin plate, sheet iron, tinware,enameled 
ware and house turnishing goods. Must Sknow 
the tin plate business thoroughly. One having a 
line of trade through Southern Michigan pre- 
ferred, andwho can make Lansing his head- 

uaiters. Address J. M. and L. A. Osborn, 

leveland, O. State age, experience and salary, 6 





A first class tinner and plumber wanted; good 
pay; steady work the year around to the right 
man,—Schemmel & Johnson, Escanaba, Mich. 5 





Tinner Wanted—One who is a good workman 
and willing; that understands outside and inside 
tin work; must be honest and good habits; steady 
job toright man. State wa es. Address Rem- 
mell Bros., Sioux Falls, S. Dak. 5 





Wanted-—-Young man as entry and invoice 
clerk. One who had experience in the office of a 
manufacturer of steel roofing and eaves trough. 
State age. salary expected and the name of for- 
mer employer. Address “E,” care of THE 
AMERICER ARTISAN, 69 Dearborn St., Chicago, 





Wanted—A man experienced in the manufac- 
ture of four-pieced stove pipe elbows. One pre- 
ferred who can take charge of such work. State 
salary expected. Address “‘E.” care of THE 
acc ARTISAN, 69 Dearborn St., Chicago, 





Wanted—A bicycle repair man and _ tinner. 
Must be Al on bicycle work, and able to do all 
common tin work, including furnace work. Will 
be expected to clerk in store part of time. State 
wages for a steady position and give references. 
Address B., care of THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Ill 5 





Wanted-—-Salesmen everywhere to sell tin plates 
and metals on commission. Good Huuse Ad- 
dress ‘Box 34,’’ careot THe AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill. 5 





Wanted—Steady man, must understand plumb- 
ing, furnace and outside work. State wages and 
experience; good town of 4000. “‘M. B.,” care 
THE AMERICAN ARTISAN, 69 Dearborn St., — 


cago, Ill 
SITUATIONS WANTED, 


Situation Wanted—By sober young man, with 
four years’ experience in steam fitting and tin 
work. Can furnish references; state wages. Ad- 
dress O. M. Barnard, Minonk, Illinois. 8 
Situation Wanted - By a practical sheet metal 
worker; can do most anything that comes along, 
including all kinds of repair work, pump and 
pipe fitting, etc. Illinois or Indiana preterred. 
Address Lock Box 299, Saybrook, II. 8 




















Wanted--By an experienced particular work- 
man, position as tinner, bicycle repairer and al! 
round man. Small country place no objection. 
Should prefera place where I could be kept busy 
working at my trade. Am Scandinavian, 84 years 
of age, sober and reliable, Address All-Round 
Man. care AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, III. 8 





Wanted—Position by a sober, industrious tin 
ner; inside and outside work, plumbing, steam 
heating, furnace work, bicycle, gas, stove and 

ump work; can clerk in store and a No.1 man 
in general. Address lowa Tink, care of AMERI- 
CAW¥ ARTISAN, 69 Dearborn St., Chicago, Ill 8 





Wanted—A steady and reliable young man with 
experience enough in tin shop to do ordinary 
repairing, pump, gutter and windmill work and 
bicycle repairing and to clerk instore. Steady 
work for the right man. Undoubted references 
given and required. State wages expected. Ad 
dress A. W. Ferrin, Rushmore, Minn. 8 





Expert miter maker would like situation in large 
factory; preter piece work. State prices you pay 
for all sizes, single and double head miters. A 
dress ‘‘Miter,” care THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill. 7 
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Wanted—Position by experienced and capable 
traveling man, in_ stove, hardware specialties 
and cutlery lines. Eight years’ road experience, 
in Middle Western and Eastern States. Address 
B. C. Everson, 85 Fifth avenue, Room 38, Chi- 
cago. 7 


Steady Situation Wanted—By a steady, sober 
tin and sheet iron worker, also experienced in iron 
pipe, pump work, hot air heating and slate roof 
ng. Sixteen years’ experience in city and coun 
try work; best of reference. Address C. S. Bar. 
ton, Sharpsville, Mercer Co., Pa. 








Wanted—By a man 38 years of age, a position 
as traveling salesman for a hardware, stove or tin- 
ware concern. Have had twelve years experience 
in the retail hardware and stove business. Ad- 
dress E. W. J., 913 North 4th St , Quincy, III. 6 





Permanent situation wanted by tinner of ei¢ht 
years’ standing; sober and reliable. Plumbing 
and heating. Alex. K. Mills, Port Sanilac, 
Mich. 6 





A practical tin and sheet iron worker, pump 
ipe and furnace man, cleans and repairs gaso- 
ene stoves, repairs bicycles and does brazing, 
sets bath tubs and wash bowls, familiar with the 
agricultural implement business and has helped 
do combination heating work. Would like a 
steady position with some reliable firm; please 
state wage. Address Job Worker, care of THe 
+ aaa ARTISAN, 69 Dearborn St., Chicago, 
: 6 





Situation Wanted—By a tinnner with some 
hardware hrm that wants to add a tin shop to 
their business. I have a complete set of tinner’s 
tools, also pump and pipe fitting tools. Willing 
to work for a reasonable salary with my outfit. 
Some new. growing town in Iowa prefered. I have 
had 15 years’ experience at the trade. I can fur- 
nish good reference as to ability, etc. Address 
C. N. Lock, Box 37, Jesup, Iowa. 6 





Wanted—Position by a jours married man, 
age 30; capable of doing all kinds of inside and 
outside work, tin, copper and sheeting work, tin, 
iron and slate roofing, furnace heating and ven- 
tilating steel ceiling, I am a hustler and not 
afraid of any work in my line. Am steady and 
reliable; cannot change before April. Address 
F., lowa, care THE AMERICAN ARTISAN, 69 Dear- 
born St., Chicago, III, 6 





Situation Wanted—April Ist, by a practical all 
round tinner and furnace man. Can doiron pipe 
plumbing, set tubs, closets, etc.; correctly es- 
timate and set furnaces. Steady workman, neat, 
temperate and reliable; 10 years’ experience; good 


references. W. A. Saiter, Lyons, Kansas. 


SPECIAL NOTICES. 
FOR SALE. 


At a bargain, a second-hand set of 
Peck, Stow & Wilcox tinsmith’s tools and 
a small stock. Tools have been used 
less than u year, and are as good as rew 
Write for list and particulars to — 


E. W. ANDRUS, 
8 Nunda, Ills. 


WANTED. 


Foreman for steel range plant. 
Must be thoroughly capable of 
laying out work from start to 
finish, and seeing that only strictly 
first-class work is done. To right 
party will give steady employ- 
ment and wages made satisfactory. 
Reply, stating experience, with 
reference, age and wages wanted. 














Address “A CB,” 
THE AMERICAN ARTISAN, 
8 69 Dearborn St., Chicago, Il. 





WANTED. 


To buy iron or wood patterns 





for a line of two or three sizes 

cast iron top and bottom air 

tight Heaters, to burn soft coal. 
Address, «“W. B. & S.”’ 

Care of THE AMERICAN ARTISAN. 

8 69 Dearborn St.. Chicago, II 





SPECIAL NOTICES. 
CASTINGS. 


Having just added to our plant an ex- 
cellently equipped foundry and having 
larger capacity than we ourselves will 
use, we solicit work in this department. 
We have special facilities for producing 
most excellent GRAY IRON CAST- 
INGS promptly and in any quantity. 

We will also contract to make stoves 
or other goods from jobbers’ patterns 

Address 
Detroit Galvanising & 


heet Metal Works. 
6 Detroit. Mich 





STAMPINC WORKS 
FOR SALE. 


In complete running orderand now mak- 
ing Architectural Ornaments, Stamped 
Steel Ceilings, Stove Boards, Blue Flame 
Oil Stoves, and many other staple articles. 
Can make anything desired out of metal. 
Reason for selling, present owner has 
other interests which require his atten- 
tion and capital. Rare chance to make 
a fortune and save 5 years time in getting 
started. Located in alive manufacturing 
town inthe Middle West. For further 
particulars, address, with references, 

“Te Cc. yg 


Care THE AMERICAN ARTISAN, 
4 69 Dearborn St., Chicago. Ill 


A RARE OPPORTUNITY. 


For sale on terms to suit responsible 
party: a complete factory, with well 
established trade, for manufacturing Gal- 
vanized ware, pieced tin ware and stamp- 
ed ware. Will take stock in Company 
with experienced management. 

Addre+s, Box 206, Memphis, Tenn. 
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SPECIAL NOTICES. 


WANTED. 
_ To buy a set of Iron Castings for full 
line of Steel Ranges, Square Oven Coal 


and Wood Cooks(up-to-date)and Cast Top 
and Bottom Wood Air-Tights. Address, 


Detroit Galvanizing & 
Sheet Metal Works, 
6 Detroit. Mich 


WANTED 
To buy strips of bright tin, 14 
or 28 in. long, 24% in. wide, of 90 
lbs. stock, in quantities of 100 Ibs 


or more. Quote best price per lb. 
Address, “E. P. B.” 


THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill 








WANTED 
To buy strips of bright tin 28 in. 


long by I to 2¥ in. wide, of 80 to 

| 108 lbs stock, in quantities of 100 
lbs or more. Quote best price per 
lb. Address, “G. MW. OC.” 


THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, III 


WANTED. 


Salesmen calling on the 
hardware trade, to carry a 
fast selling staple specialty 
as a side line on commission. 


Address 
**Rox 127.°° 


Care THE AMERICAN ARTISAN, 
69 Dearborn Street, 
Chicago, Ill. 





o 





STOVE DEALERS 


will make money and save E CE usin 


DIXON’S GRAPHITE 


EMENT. 


There is nothing equal to it for repairing fire brick in stoves, furnaces, etc. 
Let us send you sample and prices. 


JOSEPH DIXON CRUCIBLE CO, - 


Jersey City, N. J. 








“BE SURE YOU'RE RIGHT, THEN GO AHEAD.” 





You will be right if you use Colebrook’s Asbestos Fur- 
nace Cement and Indestructible Stove Putty. 


Write to-day. 


W. H. Colebrook & Co., Syracuse, N. Y. 





ouT THis OUT. 





[ < No NSN: 





for three months. 


NEN 


to discontinue. 
|| ET eee 


To the Publishers THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago. 


Please send us THE AMERICAN ARTISAN each week 
At the end of that time we will remit Two 
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Dollars, for one year's subscription, or 50 cents in case we decide | 
ri 
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Castings and Repairs 


STOVES AND RANGES 


Of Every Description. 











Coke Grates, 


Mica, dy rt) 
Stove Rods, GY ' ih [ Wie Basket Grates, 
Stove Bolts, e's) Nickel Knobs, 


Stove Putty, Ve =, Nickel Urns, 


Stove Polish, STOVE MULL R EPAIRS Turn Keys, 























Asbestos, C | TRape MS Lifters, 
Adj. Fire Back, vB: Shakers, 
Pat. Ad. ) 217-219 LocustSt. aan 
Dampers. ‘ St. Louis, Mo. Etc. 








who patronize us make money in their Stove Repair 


HARDWARE and Department. Our castings always fit. We ship 


promptly and the exact repairs ordered. Try us 


STOVE DEALERS and save worry and trouble. 
carer At. STOVE TRIMMINGS. 
































A one pound cof- 
fee mill with 








glass hopper. 
Something entire 
ly mew. The, 
-housekeepers’ de | 
light. The only 


wall 
mill 
of the 
kind 


Is first class in 
every respect. 
Sells at sight. Is 
fully warrantcd. 

If you would in 
crease your coffee 
mill trade, handle 
this mill. 


a 





Packed % dozen ina 
case. Price, $1 each. 
Patent Pending. 


Manufactured by 


ARCADE MFG. CO. 


Freeport, Ills 


SEE FANNER MFG. CO., - CLEVELAND, 0. 


Ce] @2SGe GS Qe Sessa VSsesssessssesseseseseseses_esewtd 


¢ JOHN PORTER, ALTOONA, PA., Writes: || “I can’t run my shop without THE AMERICAN ASTEAN? | ” 
6S OBS BSS FBS SVS VSSVS SOSA SVsSSsSssSssSssSssesoseseseswesw_ss 








































THE AMERICAN ARTISAN. 

















tifully enameled, ornamented and striped. Weighs 20-pounds 
by ounces. Occupies but little space. Is light and easily moved 


IMPROVED , 
idm $end oh tt Young America Scale 
STOVE PATTERN WORKS, It is Made of Steel. White Tile Top. 
Randolph and Atwater Sts. Tin or Brass Scoop. Brass Dial. 
DETROIT, micn. | prc sect enn tae Peng 





It can be regulated by turning the brass screw ontop. It is al- 
ways ready and easily understood. It is a convenient scale to 
use and has no weights that may be lost. You can jook this one 
















































2 the age to poses, Se oeteeeay my ge re —_ 
every s xami e v 1e factory and warran 
PATTERNS for re e examine ore iea uh e y 
HEATERS MANUFACTURED BY : 
AMERICAN CUTLERY CO., Chicago, Ii) 
TOVES ; PTY eaten wien 
ELOUZE SCALE& MFG CO.. - 
HC EHOLI Wi 
‘ OUNTER j a. 
ep ; ) (| | GC éy cr Pia | 
) ~~ 
Pattern Company x, ET 
CLEVELAND .. 
: We repair, grind, 
eeney % hone and handle ra- 
THE CELEBRATED FOX . at SS zors. Write us. 
NOE Bo 4 
PATTERNS Maco Fox Razors 
The Finest and Best for Stoves, Ranges | ARE MADE BY US. 
- and Furmaces are made at Every Fox Razor honed and in- 
spected the day we ship it. 
Brighton Pattern Works 
ir —aalacam Ave. Cincinnati, 0., U. S. A. FOX CUTLERY Co. 
ip Write for new catalogue to 


Dubuque, fa. 925 Main St. New York Citv, 48 Center St. 


The Stay-in Flue Stopper. 


Brass finished, nicely decorated, is the very best on the market, is 
sold only with a positive guarantee to be absolutely soot proof, 





is pa rTERN 
F. S. WELLER 
. STOVE PATTERN WORKS, 





de 1110-1112 State St., Quincy, ILL. and cannot be pulled, jarred or blown from the flue hole. We 
are headcuarters for Asbestos Mats, Flour Sifters, and Peoria 
FURNA Fruit P: -sses. 
& CK 
S10V* ‘pat TERNS 









Stuber & Kuck, Tan, 


PEORIA, ILL. 


A Special Hardware Wagon. 


Low Down. 
Short Turn. 
High Wheels. 
Saves the Heavy 
Lifting. 
Makes Quick De- 
livery. 
For Prices, 
Terms, &c., 
Address, 


SHIPMAN, BRADT & C0., 305 North 34 St., DE KALB, ILLS. 


ee ee ee oe oe oe ee eee ee et 


For Case-Hardening, 
CARBURIZER s.the most efficient material. It pene- 


trates deeper, requires less time and is 
cheaper on account of its specific weight than any 
other material now in use. 

CARBURIZER does not corrode the article 
and iron or steel does not become brittle if properly 
treated. The Carbon projected ints metal by our pro- 
cessts not lostif it be found necessary to reheat the 
hardened piece. 

CARBURIZER contains no obnoxious sub- 
stances and is ready tor immediate use. 

For full particulars address, 


AMERICAN CARBURIZING CO 


HOTELS, STEAMSHIPS &c io 
‘ > 
T s TRADE MARK 160 Pearl Street, NEW YORK. 
~. CO. aa Registered Factory, Warren and Bay Sts., Jersey City, N. J. a 
BURLINGTON, VI PORTABLE PATENTED =Ste 8 6828288283288 3298280080872” 








PATTERN:-GO- 
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Core BAKING: JAPARINS 


GENERAL BAKING 
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It Has Been Our Policy : 





to help the retail hardware dealer get the business. We have been his friend, IN 


and he has been our friend. There has been money to the retailer in hand- g& 
ling Ferrosteel Registers in the past, and there will be more than ever in 1900. 



















































| eo 
Ferrosteel $ Ferrosteel 
Registers Registers 
have are made in 
greater a larger 
area of number of 
air capacity sizes and 
and greater easier 
strength controlled 
than than 
any any 
others. others, 














Don’t tie yourself up on registers until you see our 1900 line. i 
AN 
|The Ferrosteel Company, 
7 CLEVELAND. CHICAGO. ie 
SIS : y 
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Cleveland 
(jill & Register 











CLEVELAND, 
OHIO. 


If you wish to be 




























I on the right side of the 
Register market write 
us ! 
WE ARE LEADERS IN PROMPT SERVICE. Che B () ¢ 
VV alworth R= Proundry Co as . . o 
883-887 Empress St., Cleveland, Ohio. (Best ow Earth) 
Tewcccccccccccese Sad Trons, 
Potts Pattern. 






This is the best finished and 
best iron ever made, and while 
it costs more than the common 
Potts ron, it is worth double 
the price asked for it. 


Che Schreiber § Conchar Mfg. Co., 
Wanufacturers of Hardware, Dubuque, Ta. 


E. L. Meisch, Alexandria, S. D., writes, ‘‘ Take out our want; we have a good | 
man.’’ . 


@eee@@020000000600060060868680 


{Yt ROBERT AITCHISON PERFORATED METAL(O, 295323 peaspcer 
Geo. W. Brown, ss Rilisboro, Til., writes: 














**You may kindly our WANTED TIN- 
NER adv. that you have so kindly carried for us 
the past three T have received en 
from Uermonf to Dakota, and think that we 

$ have secured a good man.’’ 















”™ 
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PENNSYLVANIA HIGH \WHEEL 
LAWN MOWER 


is especially desirable for large grounds with either the 
finest lawns, or with rough and 
unwieldy grass, wild over- 
growth or irregular grounds, 
cutting the grass when 6 to 10 
inches high, and equally good 
on the most velvety lawns 
with grass from 2 to 4 inches «¥ 





SUPPLEE 
HARDWARE 


C0., Philadelphia. 








high. We received the award for Lawn Mowers 
at the recent National Export Exposition 
in Philadelphia 





HENRY DISSTON & SONS, Inc., 
MANUFACTURERS OF PHILADELPHIA, PA. 


SAWS, TOOLS, STEEL & FILES 





"ee D100 f.Ectfully Fintened See We make our own 
wameemesuer a an» Steel and are bet- 
IH ter able to watch 

Sent Free. Hi, the quality closer 


than any other 
Manufacturer. 


OF 


Superior eces-« and einai Workmanship. 










Registers |Faces.u Artificial Light Merkel’s Simplicity In- 


i EE candescent Vapor Light. 
Ventilators ' Borders | poyolutionized! ssc cnn 


Highly polished brass with Absolutely cheaper 
gold finished ornament. WALL LAMPS than gas or electricity. 
Tes lamp consumes about one pint of gasoline in six to eight hours, 
and with the improved mantle produces a soft, steady and very 
brilliant white light, from 80 to 100 candle power. The Merkel Sim- 
plicity Light will not smoke or discolor ceilings. 
Send for catalogue. Manufactured and patented by 


H. MERKEL, 


All Sizes. All Styles of Finish. 513-515 Elm Street, ST. LOUIS. 
Prompt Shipments. 


Weare not in any combine and make 


HOPSON-HOFTEAGOMIP G0, Che Peerless Flue Stopper... 


Grand Rapids, Mich. i 
l 
| 
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Steel wire springs instead of sheet iron stays. 


Stays where you put it, and is absolutely 
soot and smoke proof. 


Made either plain or decorated. 


Send for miniature sample and prices. 


Welling Manufacturing Co, 
Columbus, 0. 


se cEMEST. G. R. SIPES, Arkansas ity, Ark., writes: ““We could bardly 


Léamenr, | keep house without Che American Artisan.” 





To Repair 
Broken Arti- 
ear wnt" 
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LIST OF 


er 


Le 
AS = 
= 


(900 Best REFRICERATORS 


AMERICA— 


Removable ice compart- 
ment. Leads the world. 


= 


“ECLIPSE’’— 


Sliding condensing pan. 
Puts all others in the shade. 


“PROGRESS’— 


Removable ice compart- 
ment. Perfect condenser. 











A leader sure of success— 


DIAMOND— 


The most valuable gem 
in the collection. 





For particulars write 


The 


BOWEN MFC. CO., 


Fond du Lac, Wis. 


Mention THF AMERICAN ARTISAN when you write. 


1300 
a Ge 





DURABLE-RELIABLE 


HOT 


AND 
HANDY. ses = 8 


Soldering Furnaces, Brazers and Torches 


Best For TINNERS, PLUMBERS, METAL 
Complete WORKERS, ELECTRICIANS, CYCLE 
Line MF’R’S., PAINTERS, CHEMISTS, Etc. 


Manufactured by 


W. W. TURNER & CO. 


is3 Lake St., — CHICACO, U. s. A. 
SOLD BY JORBERS—GET OUR JUNIOR CATALOG 





HOT WATER ATTACHMENTS, HAMILTON’S BEST ROOFING Etc. 





THE CLARK NOVELTY C 


Tre CLARK 


KEROSENE OIL 
SYSTEM 


For heating Soldering Irons, 
Capping Steels, ztc. Used by 
Tin and Sheet Metal Workers, 
and Canning Factories. 2,000 
systems now in use; a saving 
of 50 per cent. is realized. You 
cannot afford to use any other, 
Ask for catalogue. 





O,, ROCHESTER, N.Y. 





H - 
is 


5s Bradner Smith & Co. ‘ 


BUILDING, 


WRAPPING, 
WRITING, 


NEWS, 
BOOK { 


Paper 


Send for Catalogue. 








We Have a Factory 
Filled with Special Machinery, 
Used exclusively in the manu- 

tacture of Gasoline Fires. 
We use Auto 
matic Machines 
wherever possi 
ble—thus insur- 
ing accuracy 
and making 
All Parts 
Interchange- 
able. 
Our catalog is 
free. It’s valua 
ble and will tel! 


all about our 
$ 6.00 net. Fires. 


Clayton & Lambert Mig. Co., 
DETROIT, MICH. 


THE VERY 


BEST OUT. 
Our Cedar Rotary 


As now perfected is 
the most positive move- 
ment, the lightest run- 
ning and the most sat- 
isfactory washer in ex- 
istence. Runs forward 
or backward. No extra 
lifting to raise cover. 
Tub made of best cedar 
with galvanized trim 
mings. 

Has no clutches, 
springs or triggers to 

et out of adjustment. 

verything strictly 
guaranteed and trial shipment sent subject to 
approval. 


Furnished in 


av TON & LAMBER, 
no . 
29ETROIT, ™ 





/, =~) 
i{| aS 
\ The best soldering fur- 


nace yet put onthe market, 


/ 


Round or Square. 


Benbow Mfg. Co., 


1003-1011 N. 13th St., ST. LOUIS, MO. 


We guarantee every furnace 
\\ to be worked outof doors or 
on roofs in all kinds 
weather. They areintended 
to supply a want long felt 
by Tinners, Plumbers, Elec- 
4, triciansand Pattern Makers 

We have many kinds for 


( many uses. Henry Bidlake, Osnabrock, N. 


URGES SOLDERING FURNACE (0 Nines ae 


> FoR CATALOGUE AND Prices. COLUMBUS, OHIO. 








“Please discontinue my ad. for Tin- 
ners’ Tools in your paper. It has 
‘sne its work well.” 
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For Sale by 


STRATTON & TERSTEGGE, 
Louisville, Ky. 
VAN CAMP HARDWARE AND IRON 
Co., Indianapolis, Ind. 


Gro. C. WETHERBEE & Co., 
Detroit, Mich. 


WiTTE HARDWARE Co., 
St. Louis, Mo 


L. Goutp & Co., 
Chicago, Ill. 


OrR-LOCKETT HARDWARE Co., 
Chicago, I). 
Geo. W. Trout & Co.. 
Chicago, Ill. 
IsAAC WALKER HARDWARE Co., 
eoria, Ill. 
TENK HARDWARE Co.. 
Quincy, Ill. 
MORLEY Bros., 
Saginaw, Mich. 
J. D. SEEBERGER, 
Des Moines, Iowa. 


RASCHER,SCHRICKER & RASCHER 
HARDWARE Co., 
Davenport, Ia. 


W.A.L. THompson HARDWARE 
Co., Topeka, Kans. 
R. D. Cone & Co., 
Winona, Minn. 
SMITH Bros. HARDWARE Co, 
Columbus, Ohio. 
BERGMAN Bros., 
Buffalo, N. Y. 
DoLtp Woop & WILLOW WARE 
Co., Buffalo, N. Y. 
FROTHINGHAM & WORKMAN, 
Montreal, Can. 
Tower & Lyon, 
New York City. 
NEAL & BRINKER, 
New York City. 
EuGENE F. BUHLER Co., Ltd., 
New Orleans, La. 
FARWELL, Ozmun, Kirk & Co., 
St. Paul, Minn. 


And other representative houses. 
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QUEEN. 
Triple Motion. 


The Queen Freezer combines all the 
requisites for an absolutely first-class 
freezer. 


| FIRST.—The time of freezing is less thar 
any other freezer made—1 % to 3 minutes for 
uniform hardness. 

SECOND.—Ease of operation—a child 
can hold and turn it from first to last, and the 
finish is scarcely harder than the start. 

THIRD.—Simplicity and ready assem- 
bling of parts. The Queen can be and has ‘ 
been put together by those handling it for the first time, in one-fifth of the time it took the 
same parties to put together a freezer with which they had been familiar for years. 

FOURTH.—Each casting bears its own distinctive number, so that reference to an extended 
diagram of repair parts is quite unnecessary. 

FIFTH.—The parts are self-adjusting. The hood, or cross piece on the top, falls readily 
into place, being guided unfailingly into position by the guiding —_ on the under side of the 
cross piece. The dasher is also self-centering, and even if the freezer is started with the 

| dasher out of its central position in the can, a short turn of the crank at once brings it into its 
proper place. 

SIXTH.—The quality of ice cream, ices, etc., produced is absolutely unequaled. In no 
other freezer does the mixture become so thoroughly light, free from all lumps and “silky.” 

SEVENTH.—No “priming” or setting away of the cream to “ripen” is necessary—one can 
eat it right out of the can and find it as palatable as after an hour or two's delay required in 
other freezers. 

EIGHTH.—The Queen will, from the same quantity of material, produce a larger amount 
of frozen cream than any other freezer. 


ALL TUBS AND CANS ARE FULL SIZE. 


— THE Samt C, Tatum Co., 


Established 1859. No. 296 Water St., Cincinnati, O. 
New York Offices and Salesroom No. 95 Chambers St., in charge of TOWER & LYON. 











Tue CHIEF|We Hold This 


WASHER. Refrigerator Up— 


The latest and best of ’em all. 


nating circular mo- 
tion possessed by 
none other, A com- 
bination of two mo- 
tions, giving a more 
effective washing 


case with other makes. 





Write for Cat. and Order Sample. 








surface than any 
other machine made, 
except our ball bear- 

ing machines, and 
positively will not “bunch” the clothes as is the 


Batizely now. As the perfected product of twenty years’ experience in 


Always works true, smooth and easy. Has alter- 


manufacturing. We know the Leonard Cleanable will 
stand every test to prove its superiority. Thousands 
of satisfied customers will tell you 
of its merits. You run no risk in 
buying it, because it is made right. 
It is made with eight walls to make 
insulation perfect, andthe constant 
circulation keeps the air pure and 
cold. Don't be deceived by in- 
ferior kinds that may look well— 
on the outside. 


The Leonard 
PEE, Cleanable 
‘ Refrigerator 


talking points—which capture 

















Has many special features 


ANTHONY WAYNE MPG. CO., | the sales. We are very liberal with electrotypes, circulars, etc. 


rort Wayne, Ind. St. Louis, Mo / Write to us for catalogr~s and prices. Secure the agency. 





voctinetucayeaeregrionmeoct~ |CJrand Rapids, Refrigerator Co., 


have to hireastenographer to do my correspond- 
ing. Ihave up todate received eighteen. letters 


AMERICAN ARTISAN,” 





and jobs. Willsay I could not be without THE Grand Rapids Mich 
’ . 





o. a JAW ISON z Homer, Ill., writes: oust een im your estimabie journal have Orougm 
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mmm AAAAAD AA nnvereeenent ry’ rvvrenent rvveneent rnnert AAA AAAA ALAA AA 
NATIONA L:BNAME LING& STAMPING EO: 


New York. Baltimore, Md. Milwaukee, Wis. 
St. Louis, Mo. Chicago, Ill. 
Berlin, L.I.,N. Y. Bellaire, Ohio. Granite City, III. 
Brooklyn, E. D., N. Y. Portland, Conn. 


MAIN OFFICE: 
78-80 Beekman St., New York. 


The best is the cheapest. GRANITE STEEL WARE made by this com- 
pany is known throughout the entire country, and has stood the test of time. 
The goods are handled by every prominent house from Maine to California. 
There is nothing better than the best, and nothing cheaper than the best in 
the long run. Write to branch nearest to you for catalogue and prices. 


SE MMLAUAUAUAUUUA LAALAAQAAAAUAAAAAAA4A44444b A44dALAAAAUA 444 AAA dAbdAA 
j OUR LINE Gray Flint Enameled Ware—Pieced, Heavy ¥ 


coe Polished, Stamped and Japanned ani 
Galvanized Ware, &c. 


bm KEEN & HAGERTY IVIFG. C0. 


Main Office: 


BALTIMORE, MD. 


OFFICE AND SALESROOM: New York Salesroom, 
16 W. Baltimore St. 51 Cliff St. 


PENT eTTNT eT enero ee oeDereenD vrneeT erent 
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Write us for Catalogue. 


Our prices will interest you. : 


COLUMBIA PIE PLATE. 


entilation water Se 
4 nder as s well asu uppe 
ay ng you to ‘div vide Chicago Salesroom, 


te) = halve etc. Noper 
Jaane oa ~'s “ 415 Chamber of Commerce. 


CHAMPION JR. SIEVE. 


—— Salesroom, pemee fe dia For sifting ¢@; 
our ands ao on ade of be tries, Ww 





Cheapest 
In the World. 
Sizes % and % inch. 


J. M. LITCHFIELD, 
284 PEARL ST., NEW YORK. 








No 1 King Patent 


SAND BLAST 


. For Cleanin esl. ighta nd Orn “r - . 
‘ Casti ngs. nd endo raed by 
largest sto ~ ants in the wor 











King quguevedl Sand onal Co, 
Station C. Detroit, Mich. 





C@Geoeoeoesoe ses esessesesesesessevsssd — 


, Sperry’s. Steam Retles. 


Made from very thick metal, with- $ 
out Stay Bolts, Joint packed in such 
@ manner as to never need repacking. $ 
A little higher-priced than some, but 
they are safe and tight. $ 
¢ 


D. R. SPERRY & CO., 


HOLLOW-WARE FOUNDERS, 
BATAVIA, ILL. 
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Steel, ‘Pearl Agate, ’ ‘‘Peerless’’ and ‘‘Blue and White’’ Wares, and the Celebrated «‘L. & G.’’ Steel Sinks. 


LANCE & (JROSJEAN/V[FG. Co. 


Westerm Branch 
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Main Office, 
IS & 21°CLIFF STREET, 81-83 MICHIGAN AWE. 


Newvy York. 





Easterm Branoh, 


S3-D1 NORTH ST. 
CHICAGO. Boston. rs 




















” E N;3r E R | ee R I S EK “ Rapid Grinding and 


Meat Juice Extractor Pulverizing Mills 


BONE, SHELL AND 
CORN MILL 





32 Sizes 
and Styles 


$1.25 
psa 


For Hand 


¢ : \ A 
a - . 
. “ : j ey ) y and Power 
a 
‘ ENTERPRisE “ys : 


—2UICE EXTRACTOR — ee | 
; = No. 750, - - $7.50 ‘ 
- $2.50 eececece®’ No.1, - - $2.25 
Send for Descriptive Catalogue Order from your Jobber 


The Enterprise Mfg. Co. of Pa., Philadelphia, Pa., 





22 


=e @ e@%F 








..Gem.. 


QHAPIN & KVE 


GHAKLOTTE, MICH., 
WRITE.... 


** De could not get along without Che 
American Artisan, and look for same 
each Sunday same as we do for our 
Sunday paper. Tf the retail dealers 
would read your paper regular from 
first page to last as they should, your 
circulation would increase largely.’’ 
» Convenient—Quick 
Sellers, ST. LouIS; mo. 


Milk Pail 







Quality Unequaledj 


‘*Ahead of them all.’’ 
Manufactured by 


ese eo © e 2 22 2 2 





=-.- 2. @ 9 












With Removable Strainer. I, 


’ Without a Peer Without « Rival ‘Wu 





Brandon Mfg. Co. 


They Nest—Saves 






















THE AMERICAN ARTISAN. 





ESTABLISHED 1883 
BotH PHones 847 


| unto ay : 


Form %S W J BURTON. Proprietor Quotations subject to ay ite without notice 







An EASTLAKE Roor ano 
ORNAMENTAL RIDGE 












OBBERS AND. 


be  ASTLAKE: 


ARCHITECTURAL 



















SHEET METAL WORK * ” ba 
ror sul.DiNGs: » iii Sati hile Ss HiAELES AND zit 
Thr conoucTons. tim FOR HOOFINER SIDINGS 


SAYLIGHTS. 
” EAVES TROUGH HANGERS 
ac. 





ery canaees: SKYLIGHTS. 
& All kinds of Metallic, Felt & Asphalt Roofings 


Oey 
Rep!ying to your favor of Please refer to this Dictated by hott. bch: 


letteras N° TsQg9 NLT. S' dase Jan. I9th, 1900 


American Artisan Press, 
Ohicago, Ill 
Gentlemen :- 


We have signed and return herewith contract for our 
advertisement in the*American Artisan" for the year I900. 


We have cancelled a large portion of our advertisements 


in trade journals, but find it to our advantage to renew again with you 
for our 15th year in the “Artism”. 


Yours truly, 
W.J. Burton & Co., 


Pex A. a 
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Ceiling. 
Cornice. 
Skylights. 
Metal Fronts. 
Fireproof 


Doors and Shutters. 


The 


Canton, Ohio. 


Manufacturers. 


Write for catalog and prices. 


Conductor Pipe. 
Eaves Trough. 


Canton Steel Roofing Co., Roofing. 


Siding. 
Cresting. 
Finials, Etc., Etc. 








Combined Punch and Shear. 


TOOLS... 


FOR WORKING 
SHEET METAL. 


TINSMITHS’ TOOLS, 
PRESSES, PUNCHES, 
SHEARING MACHINES, 
DIES AND SPECIAL 
Made by... MACHINERY. 


Niagara Machine Tool Works, 
BUFFALO, N. Y. 
Send for Catalogue A. 








s.Cc. SMITH we. . Snay 8. } RIBBLE 


President Secretary 

The East Bangor "Consolidated Slate Co. | 

« MANUFACTURERS OF. | 

Laundry Tubs, Burial Cases, Urinal Stalls, 

Tiles, 's, Genuine Bangor Roofing ~ ane 
and General Structural Slate 

EAST BANGOR, PENNSYLVANIA. 












emer 
THE NEW PROCESS 
EAVE TROUGH END FORMER 
~ A TINSHOP NECESSITY. S 
With this tool can 
form a solid end like the 
accompanyin cut on 
oy Senay from 3% 
inches, tin or gal- 





6, -Pdlore and circulars sent on application. 
H. LINDAS, - - - Edgerton, Wis. 





F. W. Woblenberg 3 
Ida Grove, Ta. : 
Writes : 


**l have secured a position W 
through your paper and | think ¥ 
it pays any man to advertise ¥ 
who is looking for work."’ 













THE 





Warranted. 


~ anufi actured 







W. H. Woodard & Co., 


VIM 3 PIPE SHEAR 


FOR CUTTINC Stove Pi 


Boiler Bottoms; removing old 


e, Furnace Pipe, Pail and 
in Roofs, etc. Fine Steel 
Blade, correctly tem- 
pered. Will not get out of 
order. Can be sharpened 
like a knife. Will pay for 
itself on one furnace job, 
or removing one tin roof, 


Price $1.00. Frau, $1.25 


Cash or stamps with order. 
Clifton Park 
Ohio. 









Smproved Shears and Gauge Punches, with or without engine, or Direct Steam Shears 


8 different styles [hand or power]. 


Automatic Self-Opening Rolls, quickly 
Also 
Crimping Rolls, Hand and Power Punches, Labor- 


and easily jadjusted, ali sizes to 20 feet. 


saving machines, etc. 





BERTSCH & CO., «= 





= Cambridge City, md 








We Are 


in better shape than ever to supply our custom- 
ers promptly and at bottom prices with any- 
thing they may need in the line of Architectura] 
Sheet Metal Goods, Store Fronts, Cornices, 
Window Caps, Skylights, Crestings. Finials, 
Eave Trough, Roof Gutters, Conductor Pipe, 
Elbows, Hangers, Stamped Metal Ceilings, 
Ridge and Hip Tile. 


Send for Catalogue. 


WILLIS MFC. CO. 


CALESBURC, ILL. 








=a 





enn 





) Roocker Washer 


Warranted to wash a family washing of one hun- 
hundred pieces in one hour. 


Sold to only one dealer in a town. 
for dealers to handle and make money. 


Rocking Washer Co., 


=e ea 





THE BEST WASHER 
Write for prices. 


= @ @242028 280880 


Ft. Wayne, Ind. 














We may live without poetry, music and 


art; 
We may live without conscience, and live without heart; 
But business today cannot live without ads. —American Advertiser. 


We may live without —- we may live without fads; 
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They Fit Well. 








Euuees Metal Cei li ings*" Wel 


Their Designs are Artistic, 


BECAUSE They are Easily Applied, 





We also make...... 






Eaves Trough and Conductor Pipe, 
Imitation Brick and 
Stone Siding, 
Steel Roofing, 
Corrugated Iron, 
Oil and Gasoline Cans, 















An 
Agent 
Wanted 
In 
Every 
City. 











Steel Dry Measures, Etc. 





J.H. Eller & Co,208. Fitth st." ino 
































































ILLINOIS ROOFING & 
SUPPLY Co. 


73°83 N. Ashland Avenue, 


capes. 





Corrugated and other 
vamits A. MILLEK & BRO. = = IRON ROOFINGS. 
129 So. Clinton St., SKYLIGHTS, 
CHICAGO. = Se CONDUCTOR PIPER 
Correspondence Solicitrd = 7 GUTTERS, ETC. 
| 


J. E. BOLLES 


IRON ano 
WIRE... 
WORKS, 


Detroit, Mich. 


Elevator Enclosures 
and Metal Cars. New 
designs. Bank and Of- 
fice Railings, Fire Es- 


Jai Cells, Sta- 


ble Fittings, ae 
Guards, etc. Give 
ticulars when sen —_ 
a. A a 

: ention THE AMERI- 
CHICACO. | te 184 Elevator Enclosure. CAN ARTISAN. 














Don’t Wait 









But write at once for prices and circu- 
lars of Aluminine, the new Stove Polish. 
The only lastin Stove Polish that has ever 
been invented. Order from your jobber and 


if he cannot supply you, write direct to us, 
ALUMININE ig pH aP POLISH CO. 
St., Chicago, Ill, 





ROOFING- COMPANY 


zor W. 




























CORRUGATED — 
ROOFING..SIDING & CEILING oor ce 


CLEVELAND OHIO. | two sizes of oS, 


| pipe. Tops fur- 
nished complete, 


hood. 


LATH, ROOFING, Peemmcemmrran ooo pre's 
Siding, Stamped Ceiling, Galvae Es = = val 
nized Iroa, Tin Plate, etc. 


Send for our prices before placing your orders, 





With - 
RICHMOND 


7x REVOLVING 
‘BA CHIMNEY 





American sa Se 
Corrugating Co. pox aes 





1507 S. Second St., St. Louis, Mo [a 




















* 


ye 


res 
iew 


Es- 
Sta- 
low 
yar- 
ing 


. 
ERI- 
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you? A trial order will do it. 


Kanneberg’s Eave Trough 
represents the highest point of perfection in quality and superior work- 
manship. Every joint slips together with ease and accuracy, making an 
absolutely water-tight connection. No doubt you have read often 

our strong statements in its favor. May we convince 


EAVE 
TROUGH. 


CONDUCTOR PIPE, ELBOWS, ETC. 


THE KANNEBERC ROOFING CO., 
Canton, Ohio. 















Manufacturers of 





Friedley & Voshardt, 19419192 [Senator ‘900 Catatozue 


Architectural 


Sheet Metal, Ornaments 





and Prices. 


We have the largest and best 
equipped plant in the West. Es- 
timates furnished on special work. 
Send us your drawings. Orders 
promptly filled. 


Mather St., 
| | Chicago, Ill. 


| 











var 
Zinc n Copper 
For Interior and Exterior Work. Steel 

Ceilings, Statuary, Rock Face Work, Crest- 


ings and Pinnacles. 











NOOFING 


Roll and Cap 
Standing Seam. 











lights, 


PLAIN, CRIMPED OR ROCK-FACED BRICK. Corrugated. 


Eave Trough, Conductor Pipe, Elbows, Cornices, Sky- 
Finials, Ventilators, Cut-Offs, Crestings, Etc. 


La Crosse Steel Roofing and Corrugating Co., La Crosse, Wisconsin. 





Dai 
vo) UL Of OF SH HD 


BECOMES ASSISTANT 
SUPERINTENDENT. 
I consider the instruction 

received of inestimable value. 

I owe so much of my success 

tothe Schools that I take pleas- 

ure in stating that, on finishing 
my Course in Heating and 

Ventilation, I was promoted 

to the position of Assistant 

Superintendent of the Ger- 

| mantown Steam Company. 

Cc. O. ALLEN MAULE, 

Germantown, Pa. 


4a 











I now have charge of the 
finishing, sheet-iron, steam 
ard hot-water heater, and 
boiler rooms of I. A. Sheppard 
&Co. My Course has been of 
great assistance to me in devel- 
oping sheet-metal patterns, 
and has helped me over many 
a difficult piece of work. 


Henry J. CLARK, 
Philadelphia, Pa. 





$12 to $70, in small monthly installments, pays for a 


SALARY-RAISING EDUCATION 
in Plumbing, Heating, and Ventilation, Sheet-Metal 
Work, Steam, Mechanical, Civil, or Mining Engineer- 
ing, Architecture, Chemistry, Refrigeration, Peda- 
gogy, Commercial, or English Branches. 

Send for circulars and local references. 


The International Correspondence Schools, 


Box 973 SCRANTON, Pa. 


Henry Bidlake, Osnabrock, N. D., 
writes; ~ 
“Please discontinue ad for Tinners 
Tools in your paper. It has done its 
work well.” , 




















37-inch Power Gap 


Shear. 


15-inch Throat, will Cut No. 10 
Gauge, weighs 4,200 Ibs. 


We also make Foot and Pow 
er Press Dies and 


SPECIAL MACHINERY 


For Sheet Metal Workers as 
well as Tinners’ Tools. 














We have many new Special 
Tools of interest to makers of 
Tin Packages. 

You are welcome to 
our Catalogue. 


WEST MFG. CO., 


BUFFALO, N. Y- 











Sheet Steel Pressed 
Brick Siding 


AN EFFECTIVE AND FIRE-PROOF SUBSTITUTE FOR BRICK 
(CLAY). IT IS ATTRACTING GENERAL ATTENTION AND HAS 
MET WITH PERFECT SUCCESS WHEREVER USED. WE ALSO MAKE 


WEATHERBOARD an BEADED SIDING. 


ALL CHEAPER THAN WOOD AND MORE DURABLE. SEND FOR CATALOGUE 





~ 


THE CINCINNATI CORRUGATING CO. Box 703, Piqua, Ohio. 































































= 
a ain os eet a 
~“e ‘em 
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= 
Missouri Sheet Metal 
Ornament Co., 


621-623 N. First Street, 
St. Louis, Missouri. 


Manufacturers 
of 


Conductor Pipe 
a 


Estimates Furnished 
From Drawings. 


nd Eave Trough 
O. G. Gutters of all kinds 
Galvanized Iron and 


Copper Cornices, Finials, 





i i i i i Ri i i Ri i i i i ee ee oe oe oo oe 


Tin Valleys, Roll Cap Iron Shutters. 


$-CONDUCTOR- PIPE. 


pee weighs ves Dee an iaeaeante 
* = 


( 

















Costs no more than other pipe. 
SEND FOR CATALOGUE ON 
Eave Trough, Conductor Pipe, Roofing, 
Ceiling, Cornices, Skylights, Etc. 


KLAUER MFC. CO., - Dubuque, lowa. 














. if Merchant’s Combination n Skylight 


A New I nvention 
The original Metal Top “Star” always did 
ventilate well, and the introduction of the 
Glass Top or Skylight feature sacrifices none 
of its ventilating qualities. The SECTIONAL 
top is made in sizes larger than 4o in. diameter 
-smaller sizes with one-piece flat top all heavy 


Presses, 
Dies or 
Special 






























Dies and s ribbed skylight gias. 
Machine “Star” Ventilator. Illustrated booklet free. Write for prices. | 
Forgings one 
Om | phitadetphia Merchant & Co., Imc. chicago | 
New York SOLE MANUFACTURERS Brooklyn | 
THE DANIELSON MACHINE & 

TOOL CO. Write us for Catalogue and Low Prices on BEST 


Steel Reefing, Corrugated [ ron, Et:. 


We are _— manufacturers of these goods C 





183 Lake St, Cleveland, 0. | 


~ TRAVELING SALESMEN can make spending 
money by soliciting subscriptions to THE 
AMERICAN ABTIRAN, We pay liberal oommis- 
810D. 


and can save you money. 


SYKES STEEL ROOFING CO. .c2Ste: hi. 













THE AMERICAN ARTISAN. 


Mr. Sheet Metal Worker— 


Are you making an effort for Metal Ceiling work? If not, 
you are neglecting something it would pay you to look after. 

You figure on cornice work, roof work and siding, and eave- 
spouting—all kinds of EXTERIOR sheet metal work—why not add 
the profitable line of INTERIOR work to your list? 

The erection of Sheet Metal Ceilings and sidewalls is right in 
your line—you have the necessary experience to handle it properly 
and to good advantage. Moreover, it is work that can often be done 
when bad weather would not permit of working outside. 


° to figure on 
We Make it Easy © ‘Wetal Ceilings 


Send us sketch and exact dimensions of room and of ceiling to 
be covered. We will submit sketch and prices of appropriate 
designs. You can easily determine the price you will have to get 
for the ceiling erected in place. There’s no guesswork about put- 
ting up a ceiling—our construction drawing shows just where each 
piece of material belongs. 

You may just as well get this class of work as not. Others 
are having great success in introducing and erecting our Metal 
Ceilings—why not you? Think it over? Write to us. 

Perhaps we can make suggestions that will be helpful to you. 


celines wots, | ho Berger anf. Co., 


Trough, Con- 
per ag Hangers, Etc. CANTON, OHIO. 



























































































> 






Increase your 
profits and bus- 
iness by hand- 
ling these ma- 
chines. They 
are the best 
made and do the 








best work. re el 
Cedar tub. wall ROTARY 
i be HER NOS 
_ it Inside casting } madbheA St 2 4 
oe tinned mallea- 1 Vee 


| ue CARR QUIENe arsé g ble iron. Legs F a 
eM); i —o bolted to tu f¥ —= = 
ie | with tinned ff 
bolts. Easy and 
fast working. 


i 





3 » >) No. 2. Compound Lever. 7 No. 3. Rotary. 
MANUFACTURED BY 


CLARK, QUIEN & MORSE, Peoria, Ii. 
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KIRKPATRICK & CO., Ltd., 


Manufacturers, Pittsburg, Pa. 


™ ORIGINAL, 
RELIABLE 


** GENUINE 


HAMMER PLANISHED 
.. STEEL SHEETS. 


Soft and Tough. Never Breaks. 


Order Planished Steel and ac- 
cept no imitations. 


Basic Steel Plates, 
Cold Rolled and Pickled 


and Cold Rolled, also 


White Finish Pickled and Cold Rolled for 
stamping, plating, enameling, etc. 


UNIFORM BLUE C. R. and 
PICKLED and COLD ROLLED 

for stove bodies, ranges, stove-pipe 

nad elbows. Unequaled for work and wear. 








is our indestructi- 
ble “Eastlake” me- 
tallic shingles or 
slating—ornamen- 
tal and cheap. 

We manufacture 
and job ordinary 
Iron, Steel and 
Galvanized Roof 


Ore al Graphite 

Paint, Roofing 

Sundries, Sk y- 
lights and Metallic Ceilings. 


W. J. Burton & CO, Detroit, 


GOATRIGHT METAL ROOFING CO 


50 N. 23d St., Philad 
134 Van Buren St., Chicago. 


Metal 
Shingles 


ETC. 
we 


d Send for our 
PRESENT PRICES 
which are right 








This Brand 


Insures 
Satisfactory 
Sheets and 
First Quality 


Cleveland, O. 





You will 


’ Save Money 


- buying your 


J. M. & L. A. Osborn, Pan Sheets 


Columbus, O. 


From us this month 





AISNE 
—\ —] 


[Ss 


SSS SS SSS SS SSS 


nC 


American Tin Plate Company 


MANUFACTURERS 


we 


a 


GENERAL OFFICES: 


\ aoe 
S77 


Tin Plate 


Terne Plate 


er o)lOlU 


Black 


Battery Park Bldg. 


SASASASAItSA tS SSAA S 


Plate 
New York. 


Sess SNi / 
NSF 





THE PLUME & ATWOOD MFG. C0. 


1909 LAKE STREET, 


MANUFACTURERS OF 


CHICAGO. 


Brass Plated Vestibule Rod, Curtain Rings, Clock Bells, Sleigh Bells, Ferrules 
Brass Escutcheon Pins, Brass Butts, Copper Rivets and Burs, Gilt Nails 
Brass and Iron Jack Chain, Safety Chain. 





Stamping. 


Manufacturing of Sheet [letal Specialties. 
Furniture [lfr.’s Specialties. 


Manfg., etc, 
FOREST c!TY 


25 & 27 Champlain St., 


Dies of all kinds, Light 


STAMPING Co., 
@ CLEVELAND, 0. 





ROOFING... 


Steel Standing Seam Corrugated, v Crim 
2 Kuberoid. Ark Brand Prepared Fel 
Heaviest, Strongest, Best. 
4Mixed ready for use. Glo 
Black finish. One gallon w 
i cover 500 square feet of su 
: tace. *One coat will last fi 
years, Write for prices. 
Kanses City Roofing & Cor. co 
218-220 N 3d St Kansas City, M 








oS Se ee Slee 
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ATYPE OF EXCELLENCE Books by Mail. 


There is no better line between 
CHICAGO, INDIANAPOLIS and =——— 
CINCINNATI than 


he MONON ROUTE and C.H.6.D. 


Four trains daily. 

Parlor and Dining Cars by day, 
Palace Sleeping and Compartment 
Cars by night. 


HE MIDNIGHT MAIL The publisher of The American Artisan will take pleas- 











Nees enn Oilinn tat am ure in supplying Books of whatever character, at catalogue 


Sleeper ready at 9:30 P.M. 
Arrives Indianapolis 7:55 A.M. 
Cincinnati (C. H. & D. Depot) 11:354.M. | "The following are lines specially represented : 


SET TICKETS VIA MONON ROUTE 


prices, prepaid by mail, to any address, on receipt of price. 





FRANK J. REED, Gen'! Pass. Agent 


geen amgtinpsaty al Sheet Metal Working. 
City Ticket Office, 232 Clark St., CHICAGO, 
The Foundry, 
a The Worksho 
SANITARY PLUMBING, Heati d — 
‘ eating and Ver 
STEAM AND Hot —s as 
Plumbing and Drainage, 


WATER HEATING. | | 
An Encyclopedia of Practical Plumbing. Bicycle Repairing, 


B sy — J. Lawler. 


on a a | The Store and Office, 


DANIEL STERN, 


PUBLISHER AND BOOKSELLER, 


69 Dearborn Street, CHICAGO, ILL. 




















os Se ‘Bic Four RouTE 


CHICAGO 


AND 


| 
ALTON fl bere 
RAILROAD. % | Mago Te < | ease 
| 


( Indianapolis, 


| South and Southeast. 


PERFECT PASSENGER SERVICE BETWEEN 


DANIEL STERN, iii | ic, | New Yok 
69 Dearborn St., CHICAWU. 7 “Cnienso = SE LOUIS. 7 Indianapélis, > To AND 


AZ | CHICAGO rc ST. LOUIS, Cincinoati, 
THE NEW YORKBME «ctict° wa PEORIA F | towne J Th East. 
SPCC LS Sree =. PL DEPPE, ~—W.. J. LYNCH, 


CLIPPER — sa — | A. G. P. & T. A. G.P.& TA. 
Phrough Pullman ect elated ee: CINCINNATI. 


Gontains a Reliable Record 
of all the Events in the iii ee B.C, TUCKER, U.N. A. 234 Clark St., Chicac., 


THEATRICAL WORLD : "HOT SPRINGS, Ark., DENVER.Colo. 
TTTIC MRT Tee 40 Mecca «= HOMESEEKER EXCURSIONS 


On First Third Tuesdays 


PUBLISHED WEEKLY. ee sill | : 
$4.00 A YEAR. SINCLE COPY, I! Octs. “9 Se eee VI R 


For Sale by all Newsdealers. — , de 
SAMPLE COPY FREE. Simgemnei VIA NORFOLK & WESTERN RAILWAY 
Address NEW YORK CLIPPER, SEO. 4. CHARLTON, to Rate Tickets 


L and P amp »hle 


Gehel ia 
NEW YORK. CHICA LLINOIS ¢ Allen Hull, D. P. Agent, Columbus, Ohio 


7. Sent -prepa 
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Tue “Ciose Venritaror, 


In Brass, Copper, Galvanized 
Iron and with Glass Tops for 
Skylight purposes. 


FOR PERFECTLY ae 


ac 





rie saa ‘A lien Kooms of Every 
Chara ter 
ee, SMOKY CHIMNEYS CURED. 
a ‘Globe Ventilated Ridging”’ 





PATENTED 
Feb. 29, 1876, May 9, 1876, 
May 29,1888, Nov. 28, 1893 
Dec. 5, 1893, Jan.30,18%4 


Send for Pamphlet. 





Manufactured by 


GLOBE VENTILATOR C0., TROY, ¥, Y, 


HAMILTON’S BEST RE-DIPPED 


CHARCOAL IRON sree. 


ROOFING TIN, 


Makes an Everlasting Roof, and we give a Written 
Cuarantee for Fifteen Years. 


JOHN HAMILTON, Pittsburgh, Pa. 
W. W. TURNER & CO., Western Selling Agents, 183 Lake St., Chicago. 





























BUY 
READ THIS. IWAN’S 
The Powers’ Automatic Volcano 


Chimney Top. 


Made on Scientific and 
Mechanical Ideas. 


Revolving and 
Mia Ventilating 

\3 Chimney Top. 
mee =" The Best in the World 


e world’s best, most 


J eee t ; For simplicity, durability 
at tsottom and practicability 
oy . + ng We DEFY C MPETITION, 
ers In hardware It & unexceilled in 
tinners sup ducing aregulai 
plies. Send for draft at all times 
prices and free Send for prices 
pamphlet t Rand sample be 
ing why chin PS fore purchasing 
- some inferior ar 
= neys don'tdraw ticle. For sale by 
9) Powers Bros., all jobbers 
- Sole Mfrs., 
Streator, Ill. IWAN BROS 


Sole Mz anufacturers, STREATOR, II L. 











LancestanoMosT COMPLE TEBUGGYTACTORY onEARTH WRITE FOR 
PRICES ano 
C 





ATALOGUE 





Our CGooos ARE THE BeEst—™ 
QuR PRICE THE LOWEST 


PARRY M FG @: Indianapolis 7 


REMEMBER.... 


We were the first Saw Manu- 














facturers to sell to only legit- 


imate hardware dealers. 


FE. C. ATKINS & CO. 


INDIANAPOLIS, INDIANA. 


sacinial 3ranch Houses..... 





Atlanta, Ga. Minneapolis, Minn. 


Memphis, Tenn. 














DC 


Washington D CG 


Sat] 


Smithsonian Institute 


”» 
, 


Q 





li 
“My ¢ kING 


212N. Union St., CHICACO. 











KanT KRACK [MICA CHIMNEY 


: Best 


| For 
| Incandes- 
|| cent, 
~ |) Gas and 
(iasoline 


| Lamps. 


Write for Cir- 
i | culars, and 
mention 





Best Coods 





Boston. 


GANOPIES. 


AA Ne es 


UE AQ _/ 


TRADE P MARY 


THE AMERICAN ARTISAN, 


NORTH CAROLINA MIGA Cl 







—_ Ie 








Prices Right. 


Chicago. 





100 TINNERS’ PATTERNS, 





DANIEL STERN. 69 Dearborn Street, CHICAGO. 


AYA Y 
BN a 
eM 





2 
COMPLETE $1 } 
FOR “VEStO\ 


: 








We are Exclusive Selling 
Agents for Tyler Char- 
coal Iron Tin Milis. 
Washington, Pa. 


Send Us Your 
INQUIRIES. 


McClure & Co., 


AMERICAN TIN PLATE. 


PITTSBURG, PA 
211, 213 and 215 Second Ave. 


PHILADELPHIA, PA., 
115 North Seventh Street. 








We Bogan al the 
. We are re ne 


are m 


dipping, Palm O 
the only way to a 





sixty cig 
best was made th 







aking the t 
The old-fash 







re © 

Roofing Tin 
The Taylor “Old 

brand ts used on 

Buildings thar 

brands of Tin 5 

I here because 

It will satisfy you 


X86. Tg. “ 











